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A MAKER OF LUMBER HISTORY. 


As a technical occupation the lumber industry de- 
serves to rank equally high with other industrial pur- 
suits in this country. If there exists an idea that it is 
any the less based on certain principles and that it 
requires less judgment, perception and foresight and 
the exercise of less commercial ability than other busi- 
ness enterprises, that idea is mistaken. The banker 
and broker, the merchant and manufacturer, live in an 
atmosphere of business. The lumberman instead must 
take his commercial instinct with him into an entirely 
different environment and, often 
buying on close margins to avoid 
actual loss, subjected as much as the 
manufacturer of any other com- 
modity to a fluctuating market, must 
carve success out of the forest and 
often build up a commercial world 
of his own to live in. He must be 
able to tell what the future will re- 
quire and what the people will want 
in the coming years. Dependent on 
this sense of commercial prophecy 
have been all the fortunes made in 
stumpage in all the years that the 
lumber industry has flourished in 
this country. As a manufacturer he 
must understand his business. He 
must understand cost that he may 
know profit and loss. Finally, he 
must understand men and markets 
that he may realize all the product 
is worth. There is no business more 
diversified in its requirements, none 
ealling for higher ability, in all its 
related channels, of its own kind. 

In western Michigan when lum- 
bermen are asked to point to a man 
whose success in life has been due 
to the possession of that ability they 
generally suggest Thomas Friant, of 
Grand Rapids, as an example. Mr. 
Friant’s name is interwoven with 
the history of the lumber industry 
of the Grand river valley and other 
sections of Michigan and in later 
years has become widely known 
among those interested in lumber 
investments. The prominence he 
has thus achieved makes the story 
of his career of much interest. He 
has had to do with almost every 
phase of the manufacture of lum- 
er from the felling of the trees in 
he forest, through the processes of 


iver driving and so on, to ultimate 
of the products of the forest. 
The son of a lumberman, Mr. 
iant was born February 16, 1840, 
a farm near Plainfield, Kent county, Mich. His 
tather, Cornelius Friant, was born in New York state 
1803 and in his youth helped to build the famous 
ks at Lockport, N. Y. In 1837, the year that 
higan was admitted to the Union, he migrated west 
i became a pioneer of that rapidly developing state. 
settled on a homestead and shortly afterward built 
's at Childs’ Mills and Gibralter, near the mouth 
the Rouge river. It was amid such surroundings, 
ch unquestionably were the inspiration in the shap- 
; of his subsequent career, that Thomas Friant spent 
boyhood. For sixteen years he played and worked 
und the mills and farm, incidentally acquiring edu- 
tion in the district school. In 1858 he began the 
rious business of life as bookkeeper for Hopkins & 
ant, a partnership existing between John W. Hop- 


kins and George W. Friant, an elder brother. This 
firm was engaged in the forwarding and commission 
business in Grand Haven, Mich. His salary was $25 a 
month, but the returns were much greater, for it was 
here that young Friant learned to inspect lumber and 
mastered the fundamentals of the great business in 
which for half a century he was to be a conspicuous 
figure. 

In 1860 Galen Eastman, a vessel owner, tempted him 
with a salary of $80 a month to make a change of 
base and he remained with Mr. Eastman for a season. 
For a time thereafter he bought shingles for a Chicago 





THOMAS FRIANT, OF GRAND RAPIDS, MICH. ; 
A Pioneer of the White Pine North and the Sugar Pine West. 


concern. In 1861 Mr. Friant left the lumber business 
and returned to the old home at Plainfield and for 
three years conducted a pharmacy. Then he returned 
to lumbering as a lumber inspector for Gilbert Young. 
In 1865 he was bookkeeper for Nelson, Comstock & Co., 
manufacturers of furniture. In 1866 he became book- 
keeper for Comstock & Waters, composed of C. C. 
Comstock and Harry Waiters. 

At that time T. Stewart White, a man whose name 
is inseparably interwoven with Mr. Friant’s subsequent 
biography, was engaged in work for the government 
at Grand Haven. In 1868, when Mr. Friant desired to 
bid for the contract for driving the Grand river logs 
and assorting and delivering them, he formed a part- 
nership with Mr. White under the name of White, 
Friant & Co. This connection existed for more than 
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forty years. They were entirely successful and in 
1869 they took a two years’ contract driving the Grand 
river, the firm changing its name to White & Friant. 
After that time the White & Friant operations on the 
Grand river became an established fact and no future 
contracts were made or considered necessary. For 
twenty-five years the firm had complete charge of the 
driving of the Grand, or until the passing of the indus 
try on that river. 

As fast as Mr. White and Mr. Friant secured pro 
ceeds from their river work they put the money into 
timber lands on the Rouge and Flat rivers. November 
30, 1877, they paid $105,000 for the 
Sands timber tract on the latter 
river—their first important purchase 
In the same year they formed a 
partnership with John Rugge, of 
Milwaukee, Wis., and the name be 
came John Rugge & Co., but a year 
later they assumed the old title of 
White & Friant. The partners bought 
the Seymour mill at Nortonville, near 
Spring Lake, Mich., rebuilt it and 
equipped it with a gang and two 
circulars, increasing its capacity to 
200,000 feet a day. There the tim- 
ber from the Sands tract was turned 
into lumber. 

The White & Friant Lumber Com 
pany, a new concern composed of 
Messrs. White, Friant and Rugge, 
had acquired considerable timber in 
the vicinity of Menominee and in 
1885 it began the manufacture of 
lumber at that point, continuing in 
operation there about eight years. 
Incidentally they were concerned in 
hardwood manufacture at Grand 
Haven. 

The first railroad mill in which 
Mr. Friant was interested was at 
Leroy, Mich. It was a band and cir 
eular mill of 125,000 feet daily 
capacity and it was operated by 
White, Friant & Letelier, composed 
of Mr. White, Mr. Friant and Fran 
cis Letelier, of Grand Rapids, Mich 
After five years the operations were« 
discontinued and the mill and 250, 
000 feet of lumber were sold to 
the Cutler & Savage Lumber Com 
pany. Messrs. White and Friant 
were also interested with Mr. Letelier 
at that time in the interior, finish 
factory which Mr. Letelier still oper 
ates on Canal street in Grand Rap 
ids, Mich. 

White, Friant & Co. bought a 
double band mill, a circular mill and 
a shingle mill at Manistee and oper 
ated it in the early ’90s. After eight years these mills 
were sold to the Filer interests. Subsequently and 
until 1894 the F. & F. Lumber Company, which in 
cluded P. C. Fuller, of Grand Rapids, operated the 
Delta Lumber Company mill at Thompson, six miles 
from Manistee, having a mill equipped with band, cir 
cular and gang with a capacity of 25,000,000 feet a 
year. This mill was operated under Mr. Friant’s per 
sonal supervision and he lived at Thompson during the 
period of its operation. This was Mr. Friant’s last 
active lumber interest in Michigan. 

In later years Mr. Friant has been known chiefly as 
a holder and handler of western timber. As early as 
the ’80s Mr. Friant and his partners had begun to 
acquire sugar pine timber lands in California. Mr 
(Concluded on Page 64.) 
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Considered, we feel sure there are 
none who can excel us in high grade 


White Rock 


Maple Flooring 


We want to convince you we are 
talking facts and would suggest you 
try us on your next order. 

We can also ship promptly Michigan 


Maple, Hardwood and Hemlock 
Lumber and White Cedar Shingles. 


W. Hi. White Company, 
Boyne City Lumber Company. 


Mills at 
Boyne City, Michigan. 


Wholesale Yard 
North Tonawanda, N.Y. 




























































































al 
rae 


JINDAL 

















LO Dir | 














































































































| ) Cy 





OurFlooring ts THOROOUGITLY 
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We have just eguipped our 
Hardwood Flooring Plant with 
the most Moder2z Machinery 
and are now in positior toLill 


























orders with the greatest 
promprness. 

70 this is added the advantage of 
furnishing mixed cars of Pine 
and Hemlock with yourfardwood 
Flooring, where customers do tet. 
wish to puechase atull car load 
of Flooring: 


We solicit. your orders op ingui- 
ries and guarantee satisvaction 
in quality and delivery af aur Stock 
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INTERESTED IN SOUTHERN 
OR PACIFIC COAST TIMBER? 








We furnish detailed reports of amounts of stumpage on each 2%, § 
or 10 acre Subdivision of each forty. 


We employ expert Pacific Coast Cruisers to check all estimates 
made on Western Timber. 





We offer High Class Timber Properties only, which have been 
placed in our hands for sale. 


We guarantee our estimates are reliable. 


JAMES 0, LAGEY & CO. 
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OF SPECIAL INTEREST 
TO ADVERTISERS. 


The AMERICAN LUMBERMAN is the 
only lumber newspaper having a large 
paid subscription list! 

The average number of copies of the 
AMERICAN LUMBERMAN distributed 
weekly during the year ended April 30, 
1909, was 13,297. 


State of Illinois, County of Cook, ss. 


I, J. E. Defebaugh, publisher of the AMERICAN 
LUMBERMAN, do solemnly swear that the above 


fi rrect. 
ite ities J. E,. DEFEBAUGH. 
Subscribed and sworn t» before me this Ist day 
of May, 1908. 
HENRY S. LOVELY, Notary Public. 


This is a circulation more than double 
that of any other lumber newspaper and 
greater than the combined subscription 
lists of any three other lumber news- 
Papers. 




















THE PRESIDENT AND THE BANKERS—SOUND POLITICS AND 
SOUND FINANCE. 


Chicago has been of divided mind and attention this 
week. It has paused from cheering Taft to wrinkle its 
collective brow over knotty banking problems. It has 
wondered if the Cubs would do the proper thing and 
win the game attended by the President, and then 
puzzled over the matter of the postal savings bank prob- 
lem. It has alternated study of the famous Taft smile 
with study of the central bank problem. 

For this has been a week of two great events in Chi- 
cago: The first visit of the new President, and the annual 
convention of the American Bankers’ Association. 

On the eve of his departure for Chicago, speaking in 
Boston, President Taft spoke favorably of the central 
bank idea as a feasible solution of the currency ques- 
tion. Almost at the same time, in Chicago, George B. 
Reynolds, president of the bankers’ association, was 
strongly advocating a central bank of issue under gov- 
ernment supervision or perhaps under direct government 
control, 

Thursday the President arrived in Chicago and was 
greeted by hundreds of thousands of citizens. He was 
entertained and he himself entertained. He measured 
up to the anticipations of the people. It was evident 
that the transparent sincerity of the man and his engag- 
ing personality won for him approval, as his prede- 
cessor’s insistent activity of mind and body and devo- 
tion to what he conceived to be the public good, won 
for him the enthusiastic support of so many of the people 
of this country. Yet, as when Roosevelt appeared, a fiery 
meteor in the skies, people questioned, some his safeness, 
some his ability to accomplish the things he had in hand; 
so until this week there was a certain questioning as 
to just what the attitude of the President would be to- 
ward questions of publie import. 

But President Taft is making answer to that ques- 
tioning as rapidly as could be asked for. He has ex- 
pressed himself in favor of a somewhat definite plan of 
currency reform and has unequivocably placed himself 
on the side of conservation of the natural resources of 
the country. 

Friday was the concluding and conclusive day with 
the bankers’ association. The result as to its final decla- 
rations thus came too late for consideration in this issue 
of the AMERICAN LUMBERMAN; but the discussions of 
the preceding days foreshadowed the formal action. 

The most important question before the bankers of 
the country was recognized to be reform in the cir- 
culating medium. A currency flexible, responding 
promptly to the needs of commerce, which should swell 
in volume as the need increased, and shrink in volume 
as the need lessened, instead of the reverse as is now the 
case, was demanded. Such a panic as that of 1907 was 
declared to be unnecessary and the steps taken by banks, 
associated through local clearing houses, to tide over the 
difficulty, pointed out in the view of many the remedy 
which should be offered by the national government. 

President Reynolds declared that the experience of. 
1907-8 showed that our currency system is wholly un- 
scientific and, in times of stress, wholly impractical. 
Therefore, he urged the establishment of ‘‘a central 
bank with power of note issue to be operated under gov- 
ernment supervision or control,’’ and suggested a capi- 
tal of not less than $100,000,000. 

The central bank idea did not meet with unanimous 
approval. The bankers of the large centers were prac- 
tically a unit in its favor, but many of the country 
bankers seemed to feel that the plan might work to their 
disadvantage by further increasing the influence and 
power of the great financial centers. ' 

The postal savings bank proposition was decried. Par- 
ticularly did the savings bank section of the association 
protest vigorously against the plan and proposed in lieu 
thereof the enactment of uniform legislation by the 
states in line with the best savings bank laws extant, 
New York’s being particularly held up as a model. 

The state or national guaranty of bank deposits de- 
veloped a decided difference of opinion. The vast ma- 
jority of the delegates were strongly opposed to the 
guaranty plan, while those who had had practical experi- 
ence with it, coming from states where it had been 
adopted, showed a majority in its favor. It was experi- 
ence against theory; but those opposed pointed out that 
the experience had been too short to demonstrate any- 
thing, and that, further, the experience of states like 
Oklahoma and Kansas meant little under the radically 

different conditions existing in states like New York and 
Tilinois. 
Many other important subjects were discussed at the 


bankers’ convention; but politics and the science of 
finance joined in paying tribute to President Taft at the 
reception and ball Thursday night. 
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DIFFERENT METHODS OF SALESMEN WHO SELL 


Some salesmen are very conscientious in soliciting 
orders and are careful not to overload their customers. 
One such was heard to advise a dealer to buy a smaller 
quantity of a certain item than he intended to buy, as 
in his ease the material was slow of sale, and it would 
be better to buy oftener than to hold the stock so long 
in pile with his money tied up in it. The dealer saw 
the force of this argument and bought in accordance 
with the salesman’s advice. The salesman said that was 
his custom, and he believed he had made business friends 
by it. His duty, he said, was to assist his customers 
in every possible way, and he knew of no reason why a 
retail lumberman should overload with any particular 
item any more than he should were he dealing in other 
lines of merchandise. 

At the time yellow pine was feeling its way at the 
minor northern consuming points it was the advice of a 
certain salesman to his customers to go slow in buying. 
In a certain sense the consumer must be educated to its 
use, and it was unnecessary to invest any large amount 
before the wood was established. It would take the 
place of white pine and hemlock, but it would not do it 
all at once. One car for a trial would answer every pur- 
pose, and if that sold readily a larger, stock could be 
quickly obtained. This advice was acted upon, and an 
unnecessary investment was avoided. 

A salesman took the same position in regard to red- 


wood siding. Redwood had not been sold in the market. 
The siding was pleasing to the eye of the dealer, it was 
offered to him at a price that was a consideration, all of 
which did not imply that it would be accepted by the 
consumer. It was the advice of the salesman, who for- 
merly was in the retail busfess, to go slow on it; that 
the actual sale of any material beat any anticipations 
of the way it might sell, and that it would be better 
business policy to lay in a half car than a full one until 
the verdict of the builder had been rendered. This was 
done, with a result that on the next visit of the salesman 
he was given an order for a car. 

The majority of salesmen, however, are less conserva- 
tive than this. They consider it their business to sell all 
the lumber they can, and frequently they solicit in a way 
that is not entirely pleasing to their customers. A dealer 
was heard to remark that because of the persistence of 
a certain salesman he had become absolutely objection- 
able to him. That salesman, he said, would go out 
through the yard, note the size of the piles and then 
argue that he was short of certain items which should 
be added. In short, he assumed to know more’as to what 
the dealer wanted than did the dealer himself. That 
salesman seldom receives an order from this dealer, yet 
he may not know that his insistency is the reason. 

A certain dealer said he did not want any salesman to 
tell him what he wanted, or what he did not want. If 
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the salesman was going to run the business, why, let }\im 
buy’ it and then run it, but until that time he wante: no 
dictation from him. Nothing, he said, would disvst¢ 
him more quickly than for a salesman to keep ‘‘ pegying 
away’’ at him, as he expressed it, to buy when he jad 
no occasion to buy. He was always glad to know of 
anything new there was to be offered, of any spevial 
prices which might be made, and knowing this he would 
be the judge as to whether it was the thing to |ny 
or not. . 

There is a salesman side to this question. One of 
them said he had customers who keep no close run of 
their stocks. He had looked through their yards and dis- 
covered shortages which, if not corrected, would have 
proved embarrassing. He noted an instance in which the 
bin of 2x4—12 was nearly empty, the dealer being of 
the opinion that a bin of 2x4—16 were of the first named 
dimension. He could recall several instances of a simi- 
lar nature. He had customers who kept a list on their 
desks of the items wanted, and if he could not sell to 
them the material listed he knew he could not sell them 
anything. These customers know what they have in 
stock and it would be senseless to suggest any additions 
to it beyond the shortage list that was made out. 

Another salesman said he regarded it as his business 
to sell anything he could to a dealer provided he could 
pay for it. 





IN WHICH BUSINESS METHODS OF IRRESPONSIBLES ARE CONSIDERED. 


Roughly speaking, yellow pine comprises about one 
third of the total lumber product of the country. More 
people are engaged in manufacturing and selling yellow 
pine lumber than any other domestic wood, and among 
the thousands so employed are a few who prey on the 
market. It would seem that the yellow pine ship-of-trade 
being the largest craft of ifs kind afloat should have 
ballast enough to keep it on a straight course. Unfor- 
tunately this natural presumption is far from represent- 
ing an accurate portrayal of conditions. 

Yellow pine is the most sensitive item on the entire 
lumber schedule. Particularly does it respond to influ- 
ences which tend to depress values. A striking example 
of this feature of the yellow pine trade has recently 
come to light. An Alabama manufacturer was informed 
that extremely low prices were being quoted in the terri- 
tory covered by one of his salesmen. These reports were 
reiterated from month to month and resulted ultimately 
in the manager demanding the names of the concerns 
quoting low prices. Diplomatic inquiries developed the 
fact that practically all the low quotations afloat in that 
section were being sent out by a broker located at a cen- 
tral Mississippi point, offering anything and everything 
in yellow pine at prices considerably below the market. 

The manufacturer made inquiries for prices on fifteen 
to twenty carloads of stock, which were furnished 
promptly. An order was placed and the scalper asked 
for shipping instructions, claiming the low prices were 
named in view of moving the stock immediately. The 
stock was resold on a narrow margin and shipping in- 
structions given; but the lumber was not shipped. In- 
vestigating subsequently, the manufacturer learned that 
the sealper did not have any lumber of his own and very 
little else of a tangible nature. Recounting his experi- 
ence the manufacturer said: ‘‘It seems to have been 
his policy to get into the market and quote all kinds of 
absurdly low prices, and then go to the mills and~ 
offer to place orders with them on a basis of $5 a car. 


Such orders as he was able to get accepted were O. K., 
and those which he could not get the mills to accept were 
simply thrown into the wastebasket.’’ 

The names of those who prey upon the market in this 
fashion are legion. They are an unmitigated nuisance 
alike to the responsible wholesale dealer and commission 
man, the manufacturer, the yardman and the large 
consumer. They have nothing to lose and a living to 
gain. They have forced themselves upon the trade since 
the first lumber began to be moved considerable dis- 
tances and are employing the same tactics today they did 
a quarter of a century ago. 

The marvelous part of the whole thing is that the same 
ancient gold-brick scheme can be employed successfully 
year after year. The methods of the enterprising young 
genius of Pennsylvania who bought lumber and then ex- 
cused himself for paying for it on the ground that he 
was under age, at least, was original. ‘‘I Will Get It,’’ 
among whose assets are numbered a rented typewriter, 
deskroom and back salary of a stenographer, does not 
claim anything original by his methods. He knows the 
old scheme will work as smoothly as a well oiled, per- 
fect fitting, ballbearing journal. He floods a certain ter- 
ritory with quotations and receives orders by the bale. 
He sells some of these to uninformed millmen for what 
he can get. He continues his business as long as is pos- 
sible at one point and then changes his ‘‘ headquarters. ’’ 

And what of the great yellow pine ship of trade? 
ft rolls and tosses and plunges its nose into the billows, 
while those in command gaze long and earnestly at the 
horizon in a vain endeavor to discover the cause of the 
disturbance. Many reckonings are made, soundings 
taken and consultations held, the outcome of which is to 
assure the navigator of the safety of the course; com- 
forted thereby, steam is turned on and almost immedi- 
ately the ship again begins to roll and plunge, presum- 
ably because the outlook has reported some imaginary 
obstacle. The brain and brawn of the officers and 


erew are busied in clearing away the imaginary disturb- 
ance. 

Substantial business concerns can not afford to deal 
with the irresponsible. An individual, firm or cor- 
poration has the option of selling yellow pine finish 
at $10 a thousand, delivered in Chicago, but it should 
be understood at the outset that an agreement to do so 
should be enforced. 

An amendment to the penal code, making it a mis- 
demeanor to obtain orders under false pretenses, might 
prove useful in putting a quietus to the activity of cer- 
tain operators. No stigma attaches to the concern that 
makes low prices on lumber, providing it delivers the 
stock. If an operator follows such a policy persistently 
some of his competitors may be inclined to question his 
business sagacity, but he violates neither legal nor 
ethical principles. On the other hand, the irresponsible, 
fly-by-night, deskroom man, who owes a stenographer a 
month’s pay, is shattering every plank in the code of 
business ethics and those of common honesty as well. 
Isn’t it about time that yellow pine lumbermen quit try- 
ing to meet this sort of competition? Isn’t it time also 
for buyers for all classes of trade to inquire more 
closely into the responsibility of those who offer stock 
at prices known to be far below the current value of the 
lumber? 

When the retail lumberman receives a cireular offering 
No. 1 dimension for $2 less than it is secured from the 
ordinary sources, he is tempted, of course, to take a 
chance at getting the stock. After a number of ventures 
of this kind he probably will come to the same con- 
clusion as the shrewd Yorkshire farmer who had this 
to say regarding the weight of his hogs: ‘‘They didn’t 
weigh as much as I thought they would, and I didn’t 
think they would.’’ After the lumber buyer has had 
dealings with irresponsible sealpers, he finds that he 
didn’t make as much out of his eheap lumber as he 
thought he would, whether or not he thought he would. 





THE LONG CROP YEAR OF FOREST SOIL. 


‘The farms of this country are now adding annually 
over $8,000,000,000 to the total of our assets—a total 
which, unlike that of manufacturing and other industries, 
represents not value conferred by human labor upon 
some material already existing but value actually created 
out of elemental things. This is the annual miracle of 
the earth, quite as wonderful as if a new planet should 
appear in space each twelvemonth.’’ So said James J. 
Hill before the bankers who were in annual convention in 
Chicago this week. 

There is another crop, not annual but centennial, also 
produced from the soil and equally elemental in its 
origin. This is the crop of trees. 

The fact that the timber product of the country is, or 
may be, of the same character as the product of the 
farms is not appreciated by people generally. In this 
country we have been drawing upon timber grown by 
nature, but it is a product of the soil as truly as is 
wheat, corn or cotton, and is as susceptible of cultiva- 
tion and growth under the care of man. Yet it has been 
treated so far as a purely natural resource, like the ore 
or the coal in the ground, with little thought of repro- 
duction. In some of the older countries timber has been 
grown and it has been demonstrated that the value of the 
crop, planted and cultivated, is as much greater than 
the natural growth as a crop of cultivated blue grass is 
more valuable than the native forage of the prairie. 

Yet an admission and a reservation should be made 
right here: Man never has grown, and never will grow, 
trees in quality, in grandeur, in value equal to those of 
nature’s production. But nature is magnificently lavish 
in her expenditures. Her years are centuries or mil- 
leniums. Man never will grow such white pine as was 


found in New England, Michigan and Wisconsin; but 
every one of those tall, straight trees, three feet, four 
feet, perhaps six feet in diameter, cost the lives of 
thousands of others, cost the use of the ground for 





hundreds of years, cost preparation of soil through 
many generations of birth, growth and decay. Even be- 
fore nature began her experiments on the growing of 
white pine or fir, of redwood or cypress, of poplar or 
oak, she had been getting the topography and the soil 
ready for them. The bare rocks she converted by the 
slow use of lichens and moss; the glacial drift she had 
disintegrated and then enriched. The notable tree in 
the primeval forest is the result of ages of battles be- 
tween itself and others. 

Man has no length of life or continuity of purpose 
sufficient for the task. But this man can do: He can 
get more timber year after year on an average from a 
given area of ground—four to one—than nature has 
ever gotten. The trees when they come to financial ma- 
turity will not be so big, so clear nor so altogether de- 
sirable as the best of nature’s product; but we will 
have many more of them, grown at the minimum of time 
and expense. 

So long as nature’s growth was exuberant man did 
not think about growing trees himself, but in some of 
the old countries he has had to do it for hundreds of 
years, and he is facing the task in the United States 
today. 

Mr. Hill in his eloquent speech pleads for a better 
use of the land for agriculture. Based on the same 
facts and the same logic he might have pled for better 
use of land that is suitable for tree growing. That is 
the problem upon which the prosperity of the future 
depends—to make the best use of our soil; and it is 
as much waste to let good forest land lie idle by keeping 
it out of tree growing as it is to let good hay land or 
corn land lie idle or to fail to get the best results from it. 

That is the forester’s problem, it may be said; yet 
it is the problem of every thoughtful citizen, and it puts 
a special burden upon the forest land owner. Just now 
there is a tendency among the people to demand that the 


man who owns forest land should use it, but there is 
no corresponding demand that the conditions shall be 
made such that he can use it. The legislatures are mak- 
ing or talking about making laws limiting cutting, laws 
which place upon lumbermen the burden of protection 
against fire, laws which demand that the lumberman 
shall be a forester; yet few of these laws recognize the 
financial limitations under which the timberland owner 
operates. 

In most states taxation makes it impossible to grow 
trees as a commercial proposition. Timber is taxed fifty 
or one hundred times during its growth as a crop, while 
other crops are taxed but once or not at all, and re- 
quirements and restrictions which are for the benefit 
of the entire community are imposed at the expense of 
one of that community. 

The public is beginning to think about these mat- 
ters of mutual obligations and benefits; but progress 
toward conservative, safe and successful handling of 
these subjects is handicapped by public ignorance. The 
people undoubtedly desire to do the right thing, but they 
do not know what that thing is. Lumbermen, perhaps, 
have been too narrow in their own views, and certainly 
have been blind to their own interests in that they have 
stood too confidently on their own assumed rights as 
property owners. 

Not only in behalf of their own interests but as good 
citizens lumbermen should take an active interest in the 
education of the public in regard to the forest indus- 
tries and in legislation relating to them. Lumbermen 
and forest land owners are the men who best know 
both the physical and financial conditions affecting their 
business. Every legislative committee considering tiie 
forest land question should have the assistance and advice 
of lumbermen. In offering this aid lumbermen wil! 
probably, in some states, have to face the prejudice 1 
people who have been taught by demagogs that the 
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nberman as a rule is a despoiler of natural resources 
ho has grown rich at the expense of the public. This 
ejudice must be overcome, and to do so it will be 
eessary for the lumbermen to be very frank and to 
+ as citizens having special knowledge rather than 
- men having special interests. In this case, however, 


publie and private interests go hand in hand, for what 
-i1e lumberman might have to sacrifice in the immediate 


profits of his enterprise would in the long run inevitably 
be compensated for by a better condition for the 
future. 

Lumbermen themselves need to be educated along 
these lines, for comparatively few look upon their forest 
land as crop producing soil. They have been so long 
dealing with timber as a natural resource that they find 
it difficult to look upon it as a crop’ which costs money 


to grow. They are beginning to awaken to these facts, 
however, and are ready to accept the statement that a 
tree is worth what its reproduction will cost. In that 
view of the matter most timber sells at less than its value 
today, and in a realization of the fact lies the hope of a 
genuine forestry and a continuation of a great and 
profitable industry built upon the timber areas of the 
United States. ; 





COST OF RETAIL LUMBERMEN’S SHEDS. 


The question of the cost of a particular type and size 
of shed is often raised, but rarely can it be answered 
satisfactorily. The building of a shed is surrounded by 
» many conditions that probably they never all exist 
alike in any two instances. In two sheds built from the 
sume plans, for example, the items of cost of one showed 
4520 in excess of those of the other. The grading for 
one eost more than $300, while the ground on which the 
other was located was so high that no filling was re- 
quired. In the first, the foundation walls were set two 
feet deeper than were those for the shed that was on 
high ground, which of course added materially to the 
expense. 

The framing of a shed is a matter with which ordi- 
narily a carpenter deals, and the ideas of no two are 
alike. One, not understanding the art of construction, 
may use more material than another, and this adds to 
the expense. The builders may differ in their opinions 
as to the kinds of wood for the frame. A shed that had 
an excellent foundation was framed with hemlock, which 
answered every purpose, another with yellow pine, which 
answered equally as well, while the builder of the third 
would have nothing in the frame but white pine, seeing 
to it that it contained no norway, and this increased 
the cost of the building. A shed in a Kansas town, that 
cost $2,800, appealed to the taste of a dealer in a town 


twenty miles distant, who was told by a contractor that 
he would duplicate it for $2,400, guaranteeing it in 
every particular so far as the strength of frame was 
concerned. Two lumbermen built sheds from the same 
plans and specifications, but as one had a 10-cent rate 
and the other a 26-cent rate, naturally the cost of the 
two structures varied. 

Oftentimes the labor bill is a matter of difference. 
When there is a union scale all carpenters are paid the 
same per day, notwithstanding some of them may be 
good workmen and others poor. If a man is no better 
versed in carpentry than to be able to drive a nail 
straight the wage scale applies to him the same as it 
would were he thoroughly competent. In towns in which 
there is no union, men are employed who, in the strict 
sense of the term, are not carpenters, and who do not 
expect to receive carpenters’ wages. 

Many sheds are built very cheaply, the builders not 
counting the labor of their own men, which practically 
costs them nothing, as their salaries would go on just 
the same no matter at what work they might be engaged. 
In an agricultural district a shed was built, during a dull 
period of trade when the farmers were busy in the corn 
fields, that looked to cost $500 more than it did. The 
dealer had read how a foundation should be put in, how 
cement should be mixed, and the piers were placed with- 


out assistance. In the erection of the building a car- 
penter was employed who was assisted by two men from 
the yard. As the frame was made of light material, the 
posts built up of 2x6, the yard men had little to do 
besides lumber lifting, the carpenter planning the frame 
and nailing the pieces in place. It was not a rush job, 
but there was plenty of time and the shed was com- 
pleted by the time the farmers had laid by their corn. 
This shed is 56x80 feet, and the actual cost to the owner 
is a matter over which he feels elated. 

When pole sheds are built the setting of the poles is 
work that can be done by common labor, which means by 
men from a yard force, with some one in charge who 
can line up the poles in proper shape. The holes can be 
dug by anyone, and if set in cement the cement and 
sand can be mixed and dumped in by inexperienced 
hands. In fact, since the advent of cement for shed 
foundations the services of a mason, which generally 
must be roundly paid for, may in most cases be dis- 
pensed with. 

It will be seen from the above that the cost of a shed 
is not a fixed quantity. A large number of retail lum- 
bermen are more or less versed in building, and with the 
assistance of this knowledge, and the labor that at dull 
seasons is at their command, the cost of a shed may be 
made materially smaller than otherwise it could be. 





STEPS TAKEN TO SYSTEMATIZE INTERNATIONAL TRADE IN WAGON OAK PLANK. 


Lumber association influence for years has had a 
direet bearing on the conduct of the lymber trade of 
the United States. Lately its sphere has been broadened 
and domestic organizations now are endeavoring to work 
in harmony with the pioneer associations of Europe. 
English markets are giving more active assistance along 
this line than those of any other country. This move- 
ment, having for its object the amicable settlement of 
trade controversies, is in its infancy. The members of 
the trade on both sides of the water appear to be anxious 
to establish more satisfactory relations, with a view of 
evolving a basis of inspection and with the further 
idea of discouraging the badly overdone practice of 
shipping on consignment. 

Those at the head of the American Wagon Oak Plank 
Association apparently are making more progress than 
any other branch of the trade. The object of this 
organization is to devise ways and means to put the 
business on a better footing. The officers of this 
organization are working in harmony with the Liverpool 
Timber Trades Association, the purposes of their joint 
labors being to safeguard the interests of exporters of 
wagon oak plank and likewise to protect brokers and 
buyers on the other side. This necessarily calls for 
the ecodperation of brokers and buyers of England with 
all—or, at least, the more prominent—exporters of the 
United States. 

The majority of those who produce and handle on their 


own behalf wagon oak plank are identified with the 
recently organized association and are actively inter- 
ested in the movement for a uniform system of inspec- 
tion acceptable both to the exporter and the broker. They 
realize the absolute necessity of unity of action on their 
part and the urgent need of codperation with English 
brokers. 

The campaign for the rehabilitation of the wagon oak 
plank trade is being carried out actively. The system 
of inspection has been evolved and arrangements have 
been completed for forwarding two cars of wagon oak 
plank, graded in accordance with the rules adopted, each 
piece to be so marked that it can be readily identified. 
It is the intention to have these two carloads of plank 
jointly inspected by members of the Liverpool Timber 
Trades Association and the American Wagon Oak Plank 
Association upon their arrival in England. 

The outcome of this movement, after a thorough test 
of the rules adopted, will be awaited with keen interest 
by the trade of both countries. It is the first practical, 
common-sense effort participated in jointly by the lumber 
trade of this country and England to establish a basis 
upon which future business shall be conducted. An- 
other matter which is being very seriously considered 
relates to the shipment of wagon oak plank on con- 
signment. 

Promiscuous shipment of hardwoods, pine and other 
classes of material on consignment for many years has 


had a demoralizing influence on values and operated 
seriously to limit the profits of the exporter and broker. 
Possibly one consignment in ten is sold to advantage 
because it reaches the market at an opportune time. 
The nine inopportune arrivals are handled at a big dis- 
advantage. Not only does the shipper lose money 
by indulging in this practice but the market is de- 
moralized by the necessity of absorbing a large quantity 
of stock at a time when the trade does not demand it. 

Since its inception the American Wagon Oak Plank 
Association has made commendable progress. A num- 
ber of meetings have been held and all of them have 
been well attended. Rules and regulations governing the 
conduct of the organization have been adopted and 
owe are being taken to carry out the carefully laid 
plans. 

Success should reward the efforts of those now engaged 
in an attempt to systematize this branch of the business, 
It is one handled by relatively. few concerns and it 
should be easier to carry out the plans formulated 
than to establish a similar basis for conducting the 
pitch pine business. Those back of the movement are 
thoroughly in earnest and thoroughly capable. Harvey 
M. Dickson, of Norfolk, Va., president, and J. A. Wil- 
kinson, of Bristol, Tenn., vice president, of the organiza- 
tion are both practical men whose personal experience 
will be of great value in carrying this project to a suc- 
cessful issue. 





SHIPMENTS OF LUMBER TO FOREIGN PORTS. 


Complaint frequently comes to the AMERICAN LuM- 
BERMAN from its foreiga readers as to the qualities of 
lumber shipped from the United States. Sometimes 
these complaints are based on defects due to the char- 
acter of the timber itself, but more often on faults of 
manufacture. 

A visitor from Australia, this week, emphasized the 
latter point in discussing his relations with west coast 
manufacturers. His house is a heavy buyer of fir and 
redwood and he says that it is becoming increasingly 
difficult to secure well sawed lumber of plump thickness 
on orders it places with redwood and fir mills. 

The American generally is prone to think that what- 
ever is good enough for his own people is good enough 
for others; that packing which will serve to. transport 
goods in safety, in tight box cars, on continental rail- 
roads of North America, will withstand the vicissitudes 
of ocean transportation, and, perhaps, packing on 
animals over mountain ranges in foreign lands; that 
American standards of weights and measures or Amer- 
ican conventional standards should be accepted every- 
where, and that American terms of sale should not be 
objected to by foreign buyers. But, thereby much export 
trade has been lost to the United States or failed to be 
secured, and exporters of this country are too often at a 
decided disadvantage as compared with their inter- 
national competitors who are willing to comply with the 
demands, even when they seem unreasonable, of inter- 
national buyers. 

To go back to the lumber business: The statement 
of our Australian visitor, that scant thickness and 
uneven sawing are faults prejudicial to the American 
lumber trade in his country, is too frequently made for 
the credit of our manufacturers, though it is readily 
explainable. A generation ago lumber was all cut thick 
enough to dry to full thickness. A change began when 





yellow pine entered into active competition with northern 
pine; when because of its greater weight, making it 
desirable to reduce freight rates, and its greater 
strength, making it possible to put smaller sizes to the 
same work that had been done by the standard white 
pine sizes, the trade was gradually brought about, 
through competitive influences, to the present 13/16-inch 
standard which is so common. Many easterners still 
cling to the plump thickness and that requirement rules 
generally in the hardwood trade; but for ordinary build- 
ing lumber, which is the chief product of white pine, 
yellow pine, fir and redwood mills, the scant thickness 
has been accepted practically without exception every- 
where west of the Alleghenies and it is working its way 
into New York and New England. 

Selling their surplus lumber east of the Rockies, the 
Pacific coast mills follow that example so far as the 
domestic trade is concerned, and undoubtedly those which 
ship both export and by rail find, as have the mills of 
the Great Lakes, that it is difficult to saw both classes of 
stock. Yet it must be done if the foreign customer is 
to be satisfied, and if he is not satisfied he will trade 
somewhere else if he can find the satisfactory other- 
where to trade. 

In the matter of even sawing, also, many American 
mills are careless. They may be absolutely sound in 
their financial theory that it is profitable to cut a large 
quantity at some sacrifice to quality, though, in the long 
run, we believe that theory to be fallacious, granting 
that there is a point where excessive care becomes un- 
profitable. But in the foreign trade, if such trade be 
wanted, such a theory can not be followed as it may 
in the United States. One important reason for the 
foreign buyer exacting evenly sawed lumber is that much 
of the material is resawed. The Atlantic deal trade is 
an example of this requirement. The standard deals are 


cut to thicknesses and widths that are desired for resaw- 
ing and none of them is used in the sizes shipped. In 
material for such purposes unevenly sawed stock is 
heavily penalized. 

Canadian sawmill men have not been working under 
quite the conditions which prevail in the United States. 
The mills of western Ontario, eastern British Columbia 
and the northern part of the prairie provinces cater to 
a trade about like that of the mills selling in the cen- 
tral valleys of the United States; but those of eastern 
Ontario and the maritime provinces and of western 
British Columbia have always had a considerable export 
trade and no temptation to vary standards of lower 
qualities of sawing, and must be admitted to have main- 
tained a somewhat better standard of manufacture thar 
have the mills in this country similarly located. 

There are few mills cutting white pine or spruce in 
the eastern part of the United States that produce as 
perfectly manufactured deals, for example, as many 
Canadian mills, and while there are American mills on 
the Pacific coast that are fully equai in the quality of 
their manufacture to any British Columbia mills, there is 
probably a higher average there as to this particular 
point than along the Pacific coast of the United States. 

The situation is just this: If the American lumber 
producers want to do an export trade, to hold what they 
have and increase it, they must meet the demands of that 
trade; otherwise they must see such a part of their 
business leaving them as can be taken care of else- 
where. There are many established American mills that 
are upholding the highest standards of excellence, but 
their number should be increased, and particularly should 
all those who are unwilling steadfastly to adhere to the 
rigid requirements of the export trade refrain from en- 
tering it. By doing so they reap little profit for them- 
selves and injure the trade of others. 
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A most prolific source of trouble will be legislated 
out of existence by the Gulf Coast Lumber Exporters’ 
Association if that organization shall decide to adopt 
the plan of inspecting export shipments at the Gulf 
ports and reinspeecting such shipments at ports of ar- 
rival which was proposed at the association’s semi- 
annual meeting this week. No step could be taken 
which would be more apt to bring about the friendly 
relations which ought to but frequently do not exist 
between American exporters and foreign buyers. 

Every exporter of American lumber knows that 
there is a certain weakness in American trade methods 


A MERITORIOUS PLAN OF EXPORT INSPECTION. 


when the buyer abroad is unable to rely on American 
grades and has to buy his lumber largely upon the 
reputation of the institution with which he is dealing. 
The plan of the Gulf Coast association provides for 
the establishing of a very thorough inspection system 
with a deputy general inspector at every port on the 
Gulf coast, whose duty it will be to inspect every ship- 
ment made by a member of the association and pro- 
vide a ‘‘port certificate’? which will accompany the 
shipment. Association inspectors will be stationed at 
important foreign ports to reinspect shipments arriv- 
ing at their stations, but these inspectors will render 


their services only in the case of cargoes which ar 

accompanied by port certificates issued by Gulf Coas: 
inspectors. Thus the mill inspection will be verifi 

twice and there will be little opportunity for the shi; 
per to palm off an inferior grade and equally as litt! 
room for unfounded complaints from the buyer. 

This plan is now under consideration by the Gu! 
Coast Lumber Exporters’ Association. It is worthy : 
the attention of every American exporter and ought t 
be worked out and adopted. It will do away in 
large measure with the discordant feeling which exis‘ 
between foreign buyers and American exporters. 





WESTERN PINE CUT AND SHIPMENTS IN JULY. 


The latest report of R, A. Kellogg, secretary of the 
Western Pine Manufacturers’ Association, showing pro- 
duction and shipment for July, 1909, as compared with 
July, 1908, would indicate that the western pine mills 
enjoyed an unusually good midsummer trade. Production 
in July as reported by fifty-nine mills was 89,175,675 
feet, as against 78,027,550 feet produced by eighty mills 
in July, 1908. Fifteen mills were not in operation during 
July, 1909, so it will be seen that the cut of the mills 
which were running was considerably heavier than a 
year ago. In spite of this fact stocks increased only 16,- 
083,641 feet. Local sales showed an increase of approx- 
imately 100 cars over the same period of last year. To 
North and South Dakota, Wisconsin, Iowa, Illinois, Ne- 
braska, Colorado, Utah and Michigan western pine ship- 
ments made a very good showing and increased substan- 
tially. In Minnesota, Kansas, Missouri, Wyoming, Ohio 
and the Atlantic Coast states there was a notable falling 
off in business but not nearly enough to offset the in- 
crease in the other states mentioned. Total shipments 
in July, 1909, were 3,125 cars, as against 2,399 cars in 
July, 1908, or an increase of nearly 18,000,000 feet. 

In answer to inquiries as to relative prices twenty-eight 
members of the association reported prices normal as 
eompared with June; four reports indicated an increase 
and three a decrease. Seventeen members reported in- 
quiries normal as compared with June; twelve reported 
an increase and eight a decrease. 

The latest statement of western pine market conditions 
shows the following advance in prices: 
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This advance indicates that western pine is holding its 
own with northern pine in all grades. It will be remem- 
bered that the new northern pine list recently issued 
advanced the upper grades $1.50 and $2; No. 1 boards 
$1 and No. 2 boards 50 cents, while it reduced No. 3 and 
No. 4 boards $1 and No. 5 boards $2. 

Mill owners in the Inland Empire have canvassed the 
situation very carefully and are much encouraged over the 
outlook for fall and winter trade. The excellent crops 
assure local prosperity and much city and country build- 
ing is planned for the next few months. Spokane shows 
a gain of 45 percent in building permits over last year 
and is, apt to reach the $9,000,000 mark by the close of 
the year. Locally the mills could not ask for better con- 
ditions, but this is hardly their chief reason for antici- 
pating a heavy business. The field of western pine is 
broadening rapidly and shipments are constantly going 


‘into new territory as the quality of the wood and the 


fact that it can be substituted successfully for other 
woods become more generally known. The eastern 
business of the western pine mills therefore gives prom- 
ise of taking care of a considerable increase in output 


and it is believed by the best informed millmen that th 
advance in prices will hold without question. 

The detailed figures for western pine cut and shipments 
for July are as follows: 





—July, 1908.—  —July, 1909.— 
Sos 
6 s % = FE 8 & 
= 3 = 8 $58 3 
S q S ~ a 
Local sales..... 1,128 25,505,646 1,266 28,676,805 5 3 9 
North Dakota... 282 6,873,551 351 8,601,349 2 2 2 
South Dakota... 166 4,400,159 291 6,874,313 1 3 2 
Minnesota ..... 90 2,062,808 78 1,819,901 1 3 2 
Wisconsin ..... 189 3,939,854 235 5,534,296 1 2 1 
| SES 55 1,248,601 100 2,332,911 2 1 0 
eee 46 1,078,647 123 3,081,401 3 1 1 
ee 29 747,516 18 13,971 3 0 0 
Nebraska ...... 124 2,658,615 200 4,784,116 2 0 3 
Missouri ...... 21 444,436 3 66,519 0 0 0 
Colorado ...... 78 1,922,019 133 3,450,160 2 3 0 
Wyoming ...... 42 1,076,354 29 > 123; 755 2 0 
ae 73 1,849,988 113 2,762,586 1 2 0 
aaa ceewien 12 277,318 101 2’ 127,293 0 0 0 
Saree 21 472,151 10 231,400 1 0 0 
TRGIAMA ...0.6:0.0,0 11 237,953 29 479,657 1 0 0 
Atlantic Coast 
See 18 529,233 14 381,053 0 0 0 
Other eastern 
ee 6 144,203 9 221,922 0 2 0 
CE 026% s0s0 0 27,000 19 464, 037 8 0 1 
N@VAGR 2.22006 ia «Reeemne 1 22,377 1 0 0 
California ..... 8 267,112 2 42,212 0 0 0 
Totals oa 2,399 55,764,164 3,125 73,092,034 .. i 
Cut for the month, 1908, eighty mills, 78,027,550; 1909, 
fifty-nine mills, 89, 175, 675 
Increase in stock, 16, 083, 641. 
Number of mills ‘hot operating during July, 1909, fifteen. 





JULY SHIPMENTS OF 166 MILLS MUCH HEAVIER THAN PRODUCTION. 


For the first seven months of 1909 shipments by 
166 mills show a gain of a little over 310,000,000 feet 
over those of the same period of 1908. Shipments to 
nearly every state and locality shows an increase, the 
exceptions being Wisconsin, Minnesota, Iowa, Colorado, 
South Dakota, New Mexico, Arizona and local. The 
decreases, with the exception of Iowa, were not great. 
Iowa, however, shows a falling off in shipments of a 
little more than 12,000,000 feet; Wisconsin shows the 
second heaviest decrease, which is a little more than 
4,000,000 feet. Colorado and South Dakota show a 
drop of a little over 4,600,000 feet. A table show- 
ing the total shipments for seven months to each 
state or substation of territory is given: 


SEVEN MONTHS’ SHIPMENTS FOR 1908-1909 OF THE SAME 





165 MILLS. 

To— 1908. 1909. Increase. 
New England states. 14,765,723 22,736,076 7,970,353 
ae 13,88 7,216 22,536,323 8,649,107 
Pa. and N. J... 26,443,087 32,716,567 6,273,480 
W. Va. and Md..... 7,868,825 10,094,844 2,226,019 
WRONG ona bs-caa Gasca 75,227,419 83,679,528 8,452,109 
OO 86,184,476 92,241, — 6,057,3 
ere 33,253,679 40, 758, 193 7,504,514 
ae 158, 073, 985 200; 449, 546 42) 375, 561 
Tenn. and Ky...... 41,867,949 46,893,344 5,025, 395 
aes 3,037,965 16,836,477 *6, 201, 488 
WEED ccc te0nen 6,526,489 4,603,446 *1, 923, 043 
Mie o.s bcs oe, aiesee 79,466,083 67, 164, 588 #12) 301,495 
reer 124,788,077 162) 146, 493 37, 1358, 416 
ee ere 57,674,311 60,104,221 2’ 429,910 
OO Ee 9,206,563 116,302,524 17, 095, = 
Cole. 4n6@ &.. Diccc 22,359,107 17,737,473 *4,621 "634 
OO rrr 84,222,681 119,635,958 33° 413, 277 
| err ae 123; 975,332 211,319,949 87, 344,617 
N. M. and Ariz..... 11,635, "835 9,705,323 *1°930,512 
ENE nadee eo cashecas "457, ‘ 7,752,865 »295,435 
Oe 103,965,614 102,762,438 *1,203,176 
RS hicward-aiaacarece 102,737,993 119,837,908 17,099,915 
ee rr 13,142,870 23,091,485 9,948,615 
Not specified ...... 196,985,372 230,784,218 33, 798, 846 

MED ceawseke 1,511,754,081 1,821,891,635 338,318,902 





* Decrease. 
Net increase, 310,137,554 feet, or 20.5 percent. 


A decrease in stocks of 32,307,293 feet is shown by 
the July report of 166 mills. The total cut for the 
month was 251,454,713 feet; shipments aggregated 
283,762,636 feet, the net decrease in stocks at these 
166 mills being as above given and equivalent to about 
13 percent. The report of the same mills for July, 
1908, showed a total cut of only 201,506,642 feet, 
while shipments aggregated 250,563,839 feet, showing a 
decrease in stocks of 48,997,197, equivalent to 19.5 per- 
cent. On a comparative basis, therefore, the produc- 
tion is increasing at a more rapid rate than consump- 
tion, as shown by the quantity of lumber shipped. 
Comparing the July 1908 and 1909 ecut shows an 
increase in production of 49,888,071 feet, or about 25 
percent. Shipments show a gain of 33, 198, 797 feet, a 


gain of only 13 percent. 
The average quantity of lumber manufactured and 
shipped by the mills contributing to this report dur- 


ing the first seven months of this year and last is 
shown in the following table: 
AVERAGE MILL CU AND SHIPMENTS. 


—Mili cut.— Mill shipments. 
MontTHS— 1908. 1909. 1908. 1909. 
TARGA o<:0:0:0:0:0% $55,963 1,513,592 1,063,495 1,492,064 
February 941,182 1,544,061 1,096,533 1,341,186 
err 1,227,340 1,790,152 1,255,766 1,687,186 
a ee 1,287,984 1,683,121 1,449,185 1,682,907 
eer 1,228,925 1,516,604 1,387,215 1,494,316 
ME aiseqaneien 1,228,551 1,531,880 1,361,952 1,586,740 
ME. de saredonen 1,221,616 1,523,968 1,518,569 1, 719, 773 


The report goes into detail with respect to the 
quantity of lumber manufactured and shipped by the 
mills in each state for July of the two years. This 
statement is given herewith: 











Production during that period was unusually light, 
the total cut being 1,322,824,205 feet, while the mills 
shipped 1,511,754,081 feet, a decrease of 188,929,876 
feet, or 14 pereent more lumber than they cut. 

In the summary which accompanies the July state- 
ment a comparison is given of the eut and shipments 
for each of the first seven months of 1908 and 1909; 
also a comparison of the eut month by month for the 
first seven months of the years 1908 and 1909, with 
shipments treated in a similar manner. These state- 
ments are reproduced herewith: 


COMPARISON OF CUT WITH CUT AND SHIPMENTS WITH SHIP- 
MENTS FOR EACH OF THE FIRST SEVEN ‘MONTHS 
oF 1908 AND 1909. 














No. Cut. »C 
JULY CUT AND SHIPMENTS OF YELLOW PINE COMPARED. Mon THS— mitts. 1908. ” 1909. Increase. ie 
.1908 Decrease --166 142,089,859 251,256,291 109,166,432 76.8 
STaATES— Cut Shipments. in stock. -166 156,236,250 256,314,137 100,077,887 64.4 
Missouri and mm. 7,335,¢ *134,705 166 203,738,410 297,165,224 93,426,814 45.8 
Arkansas .. --. 37,04 10,669,207 -166 213,805,463 279,398,114 65,592,651 30.7 
Texas ..... 9,500,309 -165 202,675,729 250,239,630 47,563,901 24.0 
Louisiana 37,6: 11,848,835 165 202;711,852 252,760,278 50,048,426 24.7 
Mississippi 35.1 7 771, 400 9,224,423 165 201,566,642 251,454,713 49,888,071 24.7 
Alabama ............ 20,305,713 6,064,575 — — 
Georgia and Florida.. 3 186) 307 10,010,860 1,824,553 1,322,824,205 1,838,588,387 515,764,182 39.0 
Totals .......... 201,566,642 250,563,839 49,131,902 39 percent above 





* Increase in stock. 


Net decrease, July, 1908, 48,997,1 i a, or 19 percent. 








os = increase in cut, 515,764,182 feet, or 


Pet. 


— —_—- 
1909. Increase. Ine. 
71,142 514 


No 
MontHs— mills. 1908 
errr 











Decrease Jan. 176,540, 90 247,682,604 40.3 
Srar Cut. "7a, in stock. Ped. ... 182,024,543 222,636,838 40. 612 22.3 
‘Sieumel ‘and Okla. 6,426,393 4,874,578 *1,551,815 March 208, 457,191 280,072,947 71, 615, 736 34.4 
Arkansas .. ‘ ,087,471 57,340,725 16,253,254 April 240,555,713 279,3621495 38,806,782 16.3 
Teres ..... . 40,396,534 4,164,303 3,767,769 May .. 228,890,583 246,562,098 17,671,515 7.7 
Louisiana . 97,927,510 104,692,063 6,764,553 June 224,722,122 261,812,017 37,089,895 16.5 
Mississippi ‘ 34, 585,049 38,424,230 3,839,181 July 250, 563,839 283,762,636 33,198,797 13.2 
BEE £2845600,00%0 1,880, 811 25,390,551 3,509,740 —_— — 
Georgia and Florida.. °° 150,945 8, 876, 186 *274,759 Totals.. .. 1,511,754,081 1,821,891,635 310,137,554 201 
ORME 56.0:465:0:00'0 251,454,713 283,762,636 34,134,497 Net increase in shipment, 310,137,554 feet, or 2014 percent 





* Increase in stock. 

Net decrease, July, 1908, 48,997,197 feet, or 1914 percent. 

The record of the first seven months of 1909 show to 
excellent advantage. During these seven. months pro- 
duction was increased to the extent of 515,764,182 
feet when the total cut is compared with the quantity 
produced by the same mills during 1908, the increase 
being 39 percent. Relatively production was held 
within closer bounds in 1908 than during 1909. A 
slight increase in the cut unquestionably was justified 
by the larger demand. The record of shipments shows 
20.5 percent more stock to have been sold during the 
first seven months of 1909 than for the same period in 
1908, the net increase being 310,137,554 feet. 

During the first five months of this year the pro- 
duction of lumber was considerably greater than ship- 
ments. The total increase during the first five months 
was 58,056,414 feet. June and July showed a reversal 
of conditions, during which stocks decreased to the 
extent of 41,359,662 feet; leaving a net increase in 
stocks for the first seven months of the year of 16,- 
696,752 feet, or approximately one percent. The re- 
port for the same period of 1908 is in sharp contrast. 


above 1908. 


COMPARISON OF CUT AND SHIPMENTS FOR EACH OF THE FIRST 
SEVEN MONTHS OF 1909. 

















1908. Decrease 

MontTus— Cut. Shipments. in stock. 
Janvary ..» 142,089,859 176,540,090 34,450,231 

February . 156,236,250 182,024,543. 25,788,29 
(See 203,738,410 208,457,191 4,718,781 
Se 213,805,463 240,555,713 26,750,250 
| EEE RR 202,711,852 228,890,583 26,214,854 
MUD. sulavare aya a Sine 202'675,729 224,722,122 22,010,270 
MD hed tctas dae 201,566,642 250,563,839 48,997,197 
pi re 1.3822,824,205 1,511,754,081 188,929,876 

Net decrease in stock, 188,929,876 feet, or 14% percent. 

1909. Increase 

MontTHus— ut. Shipments. in stock. 
SORERET occccesss BE ores 247,682,604 3,573,687 
February ........ 256 Heh aa| 222,636,838 33,677,299 
a 297 "165 5 280,072,947 17,092,277 
One 279,398, ii4 279, 362,495 35,619 
_ RES err aye 250,239,630 246, 562,098 3, 677, 532 
NN vne6 6160104. Dade % 252,760,278 261,812,017 +90 051,739 
a ee 251,454,713 283,762,636 *32'307,923 
Totals .,....1,838,588,387 1,821,891,635 58,056,414 





* Decrease in stock. 
Net increase in stock, 16,696,752 feet, or 1 percent. 
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Would the owner of a yellow 
e mill consider it worth 





ut if by so-doing the net re- Timber Value Value Timber 
t.ens from his sales could be used. stumpage. product. used. 
ivvreased $15,000 a year and First year....... 15,000,000 $60,000 $255,000 20,000,000 
timber worth $20,000 a year be §econd year..... 15,000,000 60,000 255,000 20,000,000 
left — - eee a Third year...... 15,000,000 60,000 255,000 20,000,000 
he end of fou 
nild have rah nees to the ex- Fourth year..... 15,000,000 60,000 255,000 20,000,000 
tent of $60,000, while the mill 
would have back of it 20,000,- Total ...... 60,000,000 $240,000 $1,020,000 80,000,000 $320,000 


(09 feet more timber than were 
production continued at full capacity of the plant. 

in considering this question it does not make a par- 
ticle of difference whether the manufacturer own 100,- 
(00,000 feet of stumpage or 500,000,000 feet. Further- 
more, were the net profits the same on 15,000,000 feet 
of stock as on 20,000,000 feet, it would pay to manu- 
facture the smaller quantity, for the reason that the 
mill would be given a longer lease on life, gaining one 
year in every three years. The longevity of the plant 
would tend to decrease the fixed charges, in that the 
investment would be spread over a longer period of 
operation instead of a larger annual output. 

In an able article on this phase of southern pine 
affairs C. D. Johnson, of the Frost-Johnson Lumber 
Company, St. Louis, Mo., in this issue of the AMERICAN 
LUMBERMAN states that by reducing the output 30 per- 
cent the value of the cut can be increased $5 a thousand 
feet. The AMERICAN LUMBERMAN believes the same 
result could be accomplished by a reduction of 25 per- 
cent, and, on this assumption, has prepared the above 
comparative statement showing results at the end of four 
years ‘‘Cutting What the Mill Will Produce’’ and 
‘*Cutting What the Market Will Take.’’ 

Were anyone to suggest a method whereby the cost 
of manufacturing yellow pine lumber could be reduced 
25 cents a thousand feet, it is safe to say 90 percent of 
the manufacturers would adopt it immediately. A yel- 
low pine manufacturer will invest thousands of dollars 
in saw mill machinery and logging equipment with a view 
to reducing cost of making lumber. Heretofore atten- 
tion has been centered in this phase of the business, the 
object of which has been to lighten expense at every 
point where practicable. This method has been sup- 
plemented by spasmodically reducing the quantity of 
product; but the latter course has been followed only 
when operators have been face to face with the alterna- 
tive of lessening the output or selling their stock at a 
loss. 

Yellow pine manufacturers have been told, have in- 
formed each other and admitted to themselves that they 
were making too much lumber. At infrequent intervals 
they have reduced the activity of their plants, and, 
without exception, such actions have had a beneficial 
effect on the market. Mr. Johnson points out that over- 
production is the chronic ailment of the yellow pine 
trade instead of being intermittent in its attacks. The 


Cutting what the mill will produce. 


“WHAT THE MARKET WILL TAKE” VERSUS “WHAT THE MILL WILL PRODUCE” POLICIES AS 
~ APPLIED TO YELLOW PINE INDUSTRY OF THE SOUTH. 


Cutting what the market will take. 


Apparently the prevailing idea 
has been for the manufacturing 
department to make all the 


Value Value lumber the mill would produce 
stumpage. product. with a view of keeping the aver- 
$80,000 $240,000 age cost of production at the 

80,000 240,000 lowest possible figure. If all 

80,000 240,000 This stock could not be mar- 

80,000 240,000 keted at a fair price, that was 


a matter in which the manufac- 





remedy that this wideawake operator suggests has been 
proven to be a most potent one. Briefly stated, he com- 
mends the adoption of the following course: 

Make less lumber. Make better lumber. Give it 
the best possible care after being produced. Inject 
more science and skill into the business. Go up into 
the tops of the trees and take the low grade material. 
Handle it carefully and wisely. Broad-minded men 
should have some regard for the future. The timber 
supply is more than adequate for current needs, but 
it is disappearing rapidly. Leave a little of the good 
timber standing for the next generation. 

-A few dollars added to or subtracted from the average 
value of the saw mill cut has very little bearing on the 
retail price of lumber. Transportation charges are fixed. 
It costs as much to ship a carload of lumber from which 
the manufacturer realizes a profit of $3 a thousand as 
it does to send out a car entailing a loss to the shipper. 
When manufacturers are foolish enough to give their 
lumber away they are the losers. They are entitled to 
a fair profit, just as are the wholesale dealers and those 
who operate retail yards. 

A great many lumber manufacturers have misapplied 
the theory of overhead charges. The fixed charges 
usually can be very readily determined and represent a 
lump sum. Now if this total be spread over a heavy 
production, the proportion to be borne by each thousand 
feet of lumber is small; if over a smaller output, the 
share of each thousand feet of lumber is greater. Refer- 
ring again to the example given in the publication which 
appears elsewhere, let it be assumed that by decreasing 
the output 25 percent the fixed charges are increased 25 
percent. This would mean an increase in the cost of 
making lumber of 25 cents in the event the fixed charges 
are $1 a thousand feet. An increase of $1 a 
thousand feet in the sale price would pay the 
increase in the fixed charges on 4,000 feet of lumber and 
leave $3 additional profit on this quantity of stock. Is 
it not absurd persistently to follow a policy, the net 
result of which is to decrease the cost of making lumber 
25 cents or even $1 a thousand feet, if such a system 
result in reducing the price of the manufactured article 
$2 to $5 a thousand feet. 

Those in charge of the great yellow pine manufactur- 
ing institutions devote all of their time and mentality 
to carrying on the business in a satisfactory manner. 


turing department had no con- 
cern, as the responsibility for 
failure naturally rested with 
the sales department. This is not a fanciful presenta- 
tion of conditions, which are known actually to have ex- 
isted in the affairs of some great establishments. 

Rebuttal evidence is offered on behalf of the manu- 
facturer who claims that he is morally responsible for 
furnishing employment for his crews. The best employer 
in the world is the one who is making money and the 
poorest employer is the one who is losing money. Let 
the manufacturer, therefore, operate his mill as nearly 
to capacity as demand justifies; and when the demand 
does not justify such action reduce the cut. 

‘*But,’’ the manufacturer exclaims, ‘‘How can I keep 
my crews together! If I don’t give them employment 
all the time they will go to a point where they can 
secure it and I will lose my best men.’’ Not necessarily. 
Let the yellow pine manufacturer import a practical 
and a theoretical farmer and direct them to select such 
lands as are suitable for farming, and put the men to 
work in the field when they are not required in the mill. 
Southern lands will produce cotton, corn, hay, fruits and 
vegetables. Every millworker and every commissary 
manager knows how difficult it is to secure fresh vege- 
tables. Every purchasing agent for a lumberman knows 
the price of feed and also that many carloads are bought 
each year. This feed is produced at a profit by farmers 
of some localities; it is handled at a profit by the dealer; 
it is loaded with a heavy transportation charge, and the 
sum of all these makes up the cost to the sawmill man. 
Many lumbermen have paid and are paying 75 cents to 
$1 a bushel for corn, $15 to $20 a ton for hay. and 
$1.50 to $2 a bushel for potatoes. 

Last spring a thrifty camp boss in a northern pine 
operation cleared the debris from between the stumps 
on some good cutover land and put in ten acres of pota- 
toes. He claimed that the value of the potatoes raised 
on the ten acres would be greater than the worth of 
the logs eut from twenty acres of land, and it should 
be remembered that he was cutting white pine timber of 
fair quality. This is an object lesson which the thought- 
ful sawmill operator can not afford to disregard. If 
the facts cited are not sufficient to center attention in 
the scheme proposed, then the outlay of a few dollars on 
the part of the boss of this northern logging camp was a 
most reprehensible departure from the beaten track. 
But was it? Will the sawmill operator of the South and 
North, the East and the West please answer. 


$960,000 
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TIMBER CONSERVATION AN UNAVOIDABLE ISSUE. 


The most remarkable attack upon the enemies of the 
Forest Service and the proponents of conservation which 
thus far has come to light is contained in the September 
number of ‘‘Conservation,’’ the official organ of the 
American Forestry Association, under the title ‘‘The 
Interests Versus the People.’? The author, Thomas 
Elmer Will, goes into the history of what he terms ‘‘an 
organized fight against the policy of conservation,’’ not 
only as relating to the national forests but applying 
equally as well to all natural resources, engineered by cer- 
tain vested interests which he describes in detail. This 
article is similar in character to many that have appeared 
lately in the American press, and is significant of the 
fact that the people of their own accord are taking a 
vital interest in the question. 

The theory of conservation is comparatively new in 
the United States. Older nations with more limited re- 
sources have been acquainted with the doctrine for many 
years and the economic life of more than one regime has 
been measured largely by its recognition of the relative 
importance of economy in utilizing natural resources. 

_it is only within the last few years that the American 
citizen has begun to realize that American resources are 
not unbounded, and even now the average man does not 
fully appreciate the fact that the nation is rapidly ap- 
proaching the end of some of its most important national 
endowments, as, for example, the timber supply; he is 
vaguely conscious, however, that the subject is worth in- 
vestigation and that he may be expected to have an 
opinion as to the nation’s policy at some not far distant 
time. 


Conservation will eventually be necessary. It is 
now clearly advisable, but like many other things 
it can be had only by paying the price. There- 
fore the conservation theorists have met with an extraor- 
dinary amount of opposition, in some cases from the 
most unexpected quarters; they are putting up the same 
sort of fight which has been necessary to enforce any 
new and revolutionary doctrine on the people, and par- 
ticularly on the interests which are affected by it. 

All of this discussion and argument in the press and 
elsewhere simply goes to stamp more forcibly upon the 
national record the fact that conservation must come 
and that those who are hindering its progress must go. 
This much is fact. But it is not an indorsement of the 
particular acts and methods of the conservationists. 
Doubtless errors have been and will be made in the name 
of conservation and the mistakes of the individual will 
be charged up to the theory, all of which is funda- 
mentally wrong but is certain to right itself in time. 

While Secretary Ballinger and Forester Pinchot are 
engaged in a controversy relating to public lands and 
water powers, and the government is temporarily divided 
against itself on a national issue, it is well for. the lum- 
berman to take note of the attitude of the general public, 
for therein he may find a lesson. Bureaucracy may be 
represented in Washington, but its most powerful spokes- 
man ean not at this stage of the game compel public 
sympathy. The people feel that the theory of conserva- 
tion is well founded. They do not know much about how 
to apply it, but apply it they will. ; 

Perhaps the interests which are trying to stave off 


the inevitable will in time see the futility of attempt- 
ing to reverse public opinion when it is well settled. 
This is not inapplicable to the lumberman, The forest 
resources of the United States are going to be con- 
served and regulated and there is no power which can 
prevent this coming about. The timber supply will be 
conserved; but how? If the timber owner will take 
cognizance of this fact he can have a prominent part 
in the framing of conservation plans. He can make 
what might otherwise be a burden a comparatively light 
task, for if worked out along the lines of least resistance 
the doctrine of conservation can be applied to the pri- 
vately owned forest without inflicting great hardship 
upon the owner. : 

Public opinion is willing to be guided as to the means 
of getting at the object sought. If, however, the tim- 
ber owner is not disposed to lend his aid the regulation 
of his business will come in the form of drastic and bur- 
densome legislation and taxation heavier than he will be 
able to bear. Thus he will be compelled eventually to 
acquiesce in a policy the wisdom of which he should see 
even at this early stage of the fight. 

Two phases of this question should appeal to the lum- . 
berman: First, conservation is a science. Its actual 
application is impossible without a working knowledge 
of certain rudimentary principles; so the timber owner 
owes it to himself to inform himself upon this issue. 
Secondly, with ample information he can not fail to see 
the necessity of application, and this means application 
to his own affairs as well as theoretical application to 
the timber interests of the country at large. 
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THE DOOR AND MILLWORK SITUATION IN THE COUNTRY AT LARGE. 


The sash and door industry is slowly and steadily 
establishing a more stable foundation, and evidences 
of a heavy fall demand are more clearly discernible. 
The eall for special designs of millwork of every 
imaginable character maintains the full volume that 
has been observed through the summer with an added 
tendency toward urgency in the more recent estimates 
submitted. Stock are more in evidence in the 
demand, but this department of the current trade has 
not yet assumed proportions of importance. Reports 
from many points of consumption over the country in- 
dicate a delay in the beginning of the usual fall rush, 
but as continued prosperity is practically guaranteed 
by reason of the great crops, this rush must come. 


sizes 





More uniformity in prices now prevails throughout 
the central and western states than has existed dur- 
ing the last year. Thus far the year has not been 


particularly profitable to wholesalers, by reason of the 
unusual demoralization in prices in certain territory, 
arising from severe competition between the various 
large distributers, but in the four remaining months 
of the year a much better showing is expected, as earn- 
est efforts are being made to secure better quotations. 

The Chicago wholesale market continues to be active, 
and distributers concede that they really have no com- 
plaint to make on volume of business done, but the 
matter of prices leaves something to be desired, 


although it is recorded that values are gradually 
toning up. There are symptoms that this feature is 
soon to be remedied, as even the dullest mind can 
seareely fail to comprehend the disastrous results 
which follow a continuance of a policy of cutting 
prices. Wholesalers say that they are having a fair 
inquiry for carload lots, but that this trade is not show- 
ing up as heavily as they had hoped it would. They 
feel, however, that the natural increase of demand now 
visible throughout the country will favorably affect 
the ecarload trade this month. Small lots of stock 
goods are steadily gaining in the general demand and 
will be an increasingly prominent factor as the season 
advances. Odd work departments of all factories are 
crowded with orders and many are running away behind. 

Advances of 7% to 15 percent were made on 
window glass at a meeting of manufacturers held in 
Columbus, Ohio, September 14. It has been noted for 
some time that over 80 percent of window glass manu- 
facturers have expressed a desire for immediate action 
on the price question. Some time ago the manufac- 
turers of Pennsylvania advanced their ‘prices, and the 
same action was recently taken by West Virginia 
manufacturers. At the Columbus conference the manu- 
facturers of Ohio and Indiana gathered and made ad- 
vances as quoted above. Hand-glass makers for the 
first time in months now have a chance to secure a 


fair price for their product. Although the glass sit.a- 
tion, so far as volume of business and prices are ¢:)n- 
cerned, is slow, the atmosphere is gradually cleari: ¢ 
and it is the consensus of opinion that things |] 
gradually grow better, and that later in the fall ‘ie 
glass trade will-be doing a good business. 

In the Northwest no slackening in the general ac- 
tivity of the sash and door plants is noticeable. ‘he 
factories in the Twin Cities have experienced a good 
business the entire year. City business offers good 
volume of work for those who cater to it. Special 
work is keeping many plants running at capacity. Prices 
have not changed, but there is a tendency toward more 
strength. In the Southwest the factories have about 
all the work they can handle. Stock goods are vot 
going fast, although there is some replenishing of 
orders. Special work is good. 

In the East the situation is showing relative gains, 
which the manufacturers and wholesalers hope will 
prove to be more than a spurt. Many of them have 
enough orders on hand to tax the capacity of their 
plants, and there appears to be plenty of work in 
sight. The recent fine weather has been a very favor- 
able factor in the pushing of all sorts of building. The 
outlook for the winter trade is excellent, and with the 
low stocks on hand, manufacturers will shortly be forced 
to begin buying to a substantial extent. 





EDITORIAL REVIEW OF GENERAL LUMBER TRADE CONDITIONS FOR A WEEK. 


The actual advent of the fall trade has brought about 
a more cheerful feeling in all branches of lumber trade. 
The boom in demand and prices which was predicted in 
some quarters two months ago and expected to material- 
ize about this time is not now a factor of the situation, 
and probably will not be, at least until the railroad situ- 
ation shall have become more definitely settled. Actual 
business, however, is increasing in volume, as it should 
at this season of the year, and the increase is fairly well 
distributed among the various buying branches. 

The assurance of a satisfactory country trade led the 
retail yards in the middle West to take on their fall 
stocks a little earlier than usual, and this sort of buying 
is well under way. The factory demand has been a 
little slower in materializing, but is now coming in grad- 
ually, and it is noticeable that the factory buyer shows 
a disposition to enlarge his stock somewhat, indicating 
an improvement in the business of woodworking institu- 
tions generally. 

The latest report of the committee on relations be- 
tween railroads, of the American Railway Association, 
showing surpluses and shortages up to September 1, con- 
firms the predictions of many railroad officials and lum- 
bermen that a car shortage is imminent. The latest pre- 
vious report giving statistics up to August 18 showed a 
surplus of 159,424 cars. In two weeks this was reduced 
to 110,576 cars, the reduction being 28,221 box ears and 
16,316 coal and gondola cars. The report of the com- 
mittee calls attention to the fact that this decrease is 
similar to the falling off in surplus reported September 
16, 1908, but that the reduction is fully two weeks ahead 
of that of last year. This factds significant because the 
crop movement which accounted for the absorption of 
surplus cars last fall can come no earlier this year than 
last. Therefore the difference of two weeks, or the 
difference between the surplus this time last year and 
at present, must be attributed largely to expansion in 
business which has increased the tonnage of raw ma- 
terials and manufacturing products. At the date of this 
report, the scattering surplus of box cars was 54,284, as 
against 82,505 August 18. At the same rate of reduc- 
tion it will be seen that this surplus will soon be wiped 
out. In the meantime, scattering shortages are appear- 
ing, amounting on September 1 to 3,899 cars. This was 
an increase of 1,890 cars over the previous report, and 
it may be assumed that as the surplus grows smaller the 
shortage of equipment will increase more rapidly. Making 
allowance for the lapse of time since the last report was 
issued, it is safe to assume that the actual surplus today 
is comparatively light, and the fact that since February 
17, 1909, it has been reduced by more than 20,000 cars is 
of itself adequate evidence of a remarkable general re- 
vival in business. The effect upon the movement of 
lumber of the diminishing supply of cars is hardly per- 
ceptible as yet. It may be expected, however, that mills 
in some sections will have considerable difficulty in get- 
ting a fair proportion of equipment from now on. In 
fact complaint on this score is not uncommon already, 
and in some instances orders are being delayed to an 
extent which should serve as a warning to the buyer who 
is apt to need stock during the next sixty days. 

Railroad buying of lumber is reported to an extent 
which indicates that the railroads are picking up liberal 
quantities of material, but, as has been said before, they 
are buying quietly, making every possible effort not to 
disturb the market. In this they have been fairly suc- 
cessful thus far, and the trade has no real appreciation 
of the amount of railroad business which has been placed 
since the beginning of the fiscal year. 


ON THE WEST COAST. 


The most noticeable change found in any field has 
taken place on the Pacifie coast and in the Inland Em- 
pire territory during the last sixty days. The fir mills 
have enough business on hand so that they are not par- 
ticularly anxious to book orders in advance at present 
prices. They find that the demand has increased in all 
parts of the country; that the eastern retailer is actively 
in the market; that the California business has livened 
up remarkably, and that the market shows every indica- 





tion of moving upward. It is reported that some of the 
mills have recalled their salesmen, and it is probable that 
as many orders are being rejected as are being accepted. 
Production in Washington is about 90 percent of normal 
and probably will increase somewhat, now that there is 
an active demand. The recent advance in log prices has 
tended to stiffen the lumber market somewhat, and com- 
ing in conjunction with a much heavier call for fir lum- 
ber, both domestic and foreign, assures the absolute sta- 
bility of the present market. Spruce and cedar are in 
good demand, and the supply of lumber in the hands of 
the mills is not heavy. 

The Inland Empire mills are undeniably prospering. 
Statistics which appear elsewhere in this week’s issue of 
the AMERICAN LUMBERMAN indicate a healthy increase 
in their business, which is now crowding the mills to the 
limit of their production. A substantial advance in 
western pine prices is in effect, and it is not unlikely 
that another will follow shortly. The value of this wood 
is becoming known more generally through the East, 
and the demand is expanding proportionately. 

The shingle situation is firm. Transit lines are light, 
and in view of the new railroad regulations the mills are 
not apt to put out a heavy line of transits. Quotations 
at Minneapolis on a 55-cent rate are: stars, $2.68 to 
$2.73; clears, $3.24 to $3.29. 


YELLOW PINE. 

The yellow pine situation might be characterized as a 
tug-of-war between the manufacturers on one side and 
buyers of all classes on the other. The buyer is holding 
out as long as possible to determine whether or not yel- 
low pine values are well founded, while the manufac- 
turer, as a class, seems to have sufficient confidence in 
the outlook to stand pat on the basis of present prices. 
As a consequence the market continues unchanged but 
firm, with transactions running a little lighter than 
might have been expected. Railroad and car material 
is in good call. Some good orders have been placed for 
heavy timbers lately, and on these no concessions are re- 
ported. Dimension is short in supply, and shows the 
greatest strength of any item in the list. 

Considering the probable car supply: during the next 
ninety days, it would seem that the manufacturers have 
the situation well in hand. There is no reason in sight 
for any break in yellow pine prices, but there is reason 
for an increase. Just how soon it may be expected will 
depend upon when the expected car shortage ties up rail- 
road equipment to an extent which will generally inter- 
fere with shipments from the South. It is worthy of 
more than passing notice that some of the larger con- 
cerns, which have been accused of demoralizing the 


trade by their tactics off and on during the last two. 


years, are very independent, and are asking the top-notch 
prices of the present market. In fact the yellow pine 
situation is well in control of the larger manufacturers, 
and present indications are that it will remain so for 
some time. 


HEMLOCK. 


Both northern and eastern hemlock reflect closely the 
yellow pine situation. The eastern wood has taken a 





Specification of Time for Removal of Tim- 
ber Not Necessary. 


A document which recites that one party sells to the 
other certain standing timber, at 50 cents a thousand 
feet, board measure, payable at end of each month as 
eut and removed, and that ‘‘this contract shall be in 
full force and effect’’ if purchaser pays to seller within 
sixty days $400, the supreme court of Louisiana holds, 
[Shepherd vs. Davis Bros. Lumber Company, 46 Southern 
Reporter, 999,] evidences a contract, subject only to pay- 
ment of the $400 within the sixty days. Omission from 
such contract of any time within which purchaser shall 
remove timber does not rob contract of mutuality of 
obligation, since such omission can be supplied by ap- 
plication to courts. 


brace during the last week or ten days, and is in much 
firmer hands. The Pennsylvania hemlock mills are enjoy- 
ing an abundance of orders, and have withdrawn such 
concessions as they were offering two weeks ago. In 
markets which handle northern hemlock the consensus 
of opinion seems to be that prices are stronger and the 
demand is much more satisfactory. 


WHITE PINE. 


There is probably less change in the white pine situa- 
tion than in any other branch of the lumber trade right 
now. Business is steady, but a little below normal in 
volume, the season considered, and prices have not fluctu- 
ated materially from the new list, which seems to repre- 
sent the market. The cargo business is a little below 
that of an average year, and a little better than last 
year. The mills are getting ready for the usual rush 
preceding the close of navigation and stocks are being 
allowed to accumulate slightly with this in view. 


HARDWOODS. 


Reports from a number of hardwood markets indicate 
some betterment in the call for low grades, and still 
greater strengthening in uppers. Just when the top- 
notch will be reached in firsts and seconds white oak, 
plain and quartered, is a question, a definite answer tc 
which would be a source of much satisfaction to buyers 
generally. The same applies to wide poplar. These items 
are the strongest on the list today, but_some others are 
crowding to the front, particularly the woods salable 
to the furniture trade. Chestnut is active in the upper 
and sound wormy grades. Hickory is firm and ash is 
generally reported steady at good prices. Sap gum is 
in good demand, and some reports are heard of an in- 
crease in the demand for red gum, although this is one 
of the weakest items in the market, and the lower grades 
are inactive. Gum lumber is not accumulating, however, 
as its production has been restricted to comport with the 
demand. The northern mills are enjoying good call for 
maple, as the flooring factories are busy, and there has 
been a marked improvement in the furniture and seating 
trade. Birch is in good call, and stocks of birch and 
maple are now down to normal. The demand for bass- 
wood is fair, but considerable accumulation has pre- 
vented a rise in prices, which might otherwise have mate- 
rialized. 

To analyze the demand: The box trade is buying more 
freely than a month ago. Railroad business is satisfac- 
tory and the furniture trade has been buying to an extent 
which indicates confidence in the immediate future. It 
goes without saying that the implement and wagon in- 
dustries are enjoying good business this season, but they 
have been close buyers for a long time, and find it difti- 
cult to get out of the habit. 


CYPRESS. 


_ The most interesting feature of the cypress situation 
is the tieup on the Southern Pacific, which is interfering 
with the shipping out of orders as rapidly as the mills 
would like to move the stuff. The demand for cypress 
is perhaps better than normal for this season, and price 
concessions are decidedly rare. The mills have had the 
situation in their own hands for a number of months, 
but are not disposed to force the market, or in any way 
indicate that they need business, As a matter of fact, 
stocks are somewhat broken, and shipments now are 
more than equal to production. Therefore, cypress prices 
ought to stay at their present level or go higher. 


SASH AND DOOR TRADE. 


One of the encouraging features of this situation is 
the improvement in the sash, door and millwork situa- 
tion. The amount of building throughout the country is 
heavy enough to keep these factors busy and demand for 
plain millwork and boards is being reflected in the hard- 
wood trade a well as in yellow pine and white pine. The 
sash and door houses report that their business shows 
better distribution, and that orders are more satisfactory 
in character and size. ; 
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HOO-HOO LAND GOES DRY BY AN OVERWHELMING MAJORITY. 


Iloo-Hoo is dry. In the past a great many of this 

ier have been dry and have sought to slaken their 

irst in the pleasant gardens to the right and left. But 

more; it’s the domain of Great Hoo-Hoo itself that 

dry now. 

By vote of the order at the annual meeting held in 
jiu, Springs, Ark., last week, a full account of which 


appears elsewhere in this issue, it was decided that in 


future no person under the influence of liquor was 


eligible as a candidate for admission into Hoo-Hoo, 


and that intoxicating liquors should not be dispensed 
during the exercises or at subsequent sessions ‘‘on the 
roof.’? This action has been in process of crystalliza- 
tion for several years. While the order is a social one, 
it is essentially a society of business men, and business 
men dictated the introduction of the resolution by which 


the welling springs of red, green and white liquors 
cease to flow forever more. 


Those who fostered this movement do not believe the 


cessation of the flow from alcoholic springs will cause 
the mint-beds to lose their inviting freshness. The 
action taken was an exemplification of the desire on the 
part of those responsible for this, the greatest social 
trade organization in the world, to place it far above re- 


proach. The outcome may be to deprive the order of 
the membership and support of a few, but it should 
bring flocking back into the order as active members 
hundreds who have withheld their support, giving as a 
reason that to them concatenation and jamboree were 
synonymous terms. 

This action will add dignity and strength to the order 
of Hoo-Hoo. It should serve to dissipate the idea that 


Hoo-Hoo is a plaything, and place it on a foundation 
where it shall command universal admiration and respect. 

Hoo-Hoo now has a history. When two or more are 
gathered together they can refer to the old times when 
beer flowed like water and the cocktail was not as un- 
attainable as the stars. They can recall when this 
friend went under the table and who it was that fol- 
lowed him. 

The action taken eliminates also one more very good 
and usually sufficient reason for late and liquid hours— 
one which upon occasion has even satisfied the captious 
wife. No more can the Hoo-Hoo man go home and say: 
2 M’ dear, had to ’tend a Hoo-Hooish meetin’. Boys 

sisted on m’ going. Didn’t wanter go. Honest, 7 
haven’t touched a drop.’’ 

Hoo-Hoo has gone dry. 





GOOD CROPS PORTEND GOOD LUMBER BUSINESS. 


Compared with the 10-year average condition, which 
is represented by 100, the condition September 1, 1909, 
of the more important crops was: Spring wheat, 115; 
oats and grapes, 105; flaxseed, 103; rye and potatoes, 
101; hops, 100; hay, 99; tobacco, 97; barley, 96; rice, 
sweet potatoes and sugar cane, 95; buckwheat, 94; 
corn, 93; sorghum, 90; cotton, 87, and apples and pota- 
toes, 80. 

The estimated condition of crops in the aggregate 
September 1, 1909, was about 2.6 percent below that 
September 1, 1908, and 2.9 percent lower than the 
10-year average September 1. An unfavorable August 
this year brought general prospects from above average 
August 1 to below average September 1. 

According to the estimates of the bureau of statis- 
ties, crop conditions in the aggregate throughout the 
United States declined during August, 1909, 6.9 per- 
cent, as compared with a decline of 4 percent in 
August, 1908, and an average decline during that 
month for the last ten years of 3.2 percent. 

Conditions September 1, 1909, in the aggregate, 
considered by the various sections, in comparison with 
the conditions September 1, 1908, and the 10-year 
average September 1, respectively, were, in the New 


England states 10.2 and 9.2 percent below; in the 
south Atlantic states 5.2 and 2.6 percent below; in the 
south central states 19.1 and 15.8 percent below; in the 
north central states east of the Mississippi—including 
Ohio, Indiana, Illinois, Michigan and Wisconsin—8.8 
and 4 percent above; in the north central states west 


of the Mississippi river 3.1 and .1 percent above, and 


- 


in the far western states 7.7 and 5 percent. 
Inasmuch as the agricultural and fruit crops in the 
far Northwest are excellent, these, with the market 
created by the tremendous influx of settlers and the 
general development in that great new country, assure 


the lumbermen of the Inland Empire and the Pacific 


northwest a good demand in the producing sections, 
as well as an outlet for their surplus output in the 
more distant purely agricultural districts where wheat 
is the principal crop and this year was a bumper. 
Northern lumber mills are assured of a continued 
strong demand throughout the great agricultural see- 
tion comprising the north central states by the excel- 
lent crops in that section, a territory that consumes 
a large part of the product of those mills. In addi- 
tion, the heavy wheat crop of Minnesota and the 
Dakotas and the prevailing high prices of that cereal 


assure a good demand from the country yards. 

In the South the cotton crop is 87 percent of the 
10-year average and the high price of that staple 
largely offsets the shortage in crop; the corn, cane, 
rice, sorghum and sweet potato crops are well up 
toward the 10-year average; so the local demand in 
that section will be up to the average. In those 
agricultural sections more distant from the lumber 
centers, that consume the products of the southern 
mills, there will be no total failure of crops, for while 
the bare figures of the crop report show the condition 
September 1 below that of August 1, it is to be 
observed that the condition August 1 was abnormal, 
and away above the 10-year average for that date. 
Furthermore, the extremely high prices that prevail 
for the agricultural products of that section will put 
the farmers in practically. as good financial condition 
as in other years when the crop was larger but the 
prices lower; though there will, of course, be a falling 
off in the demand for lumber that would be required 
for cribs and barns to care for an abnormal erop. 

As a whole, therefore, compared with other lines of 
business, the lumber centers are peculiarly favored 
with respect to prevailing crop conditions. © 





NEED OF THE ASSOCIATION TO YELLOW PINE OPERATORS. 


Every yellow pine sawmill operator should be a mem- 
ber of the Yellow Pine Manufacturers’ Association, 
the Georgia-Florida Saw Mill Association, or of the 
North Carolina Pine Association; but, unfortunately, 
hardly one in ten of the mills producing yellow pine is 
thus affiliated. To be sure, the associations embrace 
most of the important mills, but the product outside 
the direct association influence is very large and it has 
a pronounced effect upon the market. 

The product of these mills may or may not conform 
to the association standards of grading. If it does so, 
it is because of the unusual lumber knowledge of the 
manufacturer. The output of these mills has to be 
marketed and, with grading, on the average, less care- 
fully done than by the association mills, many com- 
plaints as to quality are made by buyers. The Yellow 
Pine Manufacturers’ Association refuses to grade any 
lumber not the product of mills included in its member- 
ship and disputes as to grades have to be settled inde- 
pendently. 

All over the consuming country, particularly in the 
large consuming centers, to which most of this lumber 
goes, this is a constant and more or less serious diffi- 
culty. The association will doubtless say that if manu- 
facturers want the benefit of inspection they should join 
the association. Very true! It says also that if the 


consumers or buyers complain of grades, they should 
buy only of association mills. That also is so true as to 
be axiomatic; but human nature is such that hun- 
dreds, perhaps thousands, of these producers will not 
join the association; and hundreds, perhaps thousands, 
of consumers will not ignore apparent bargains in mak- 
ing their purchases. 

Another cause of trouble everywhere is the delay in 
settling complaints, even when the shipment is made by 
an association mill and the buyer is content to abide 
by the decision of an association inspector. There are 
not inspectors enough to go around. The inspection 
force seems large enough, but an inspector can not be at 
hand at every market without making the inspection bu- 
reau unduly expensive. The result is that association 
lumber will lie days and weeks awaiting the arrival of 
an association inspector who has to be handled under 
somewhat rigid rules. One yard in Chicago, a 
short time ago, had twenty-two piles of lumber at one 
time awaiting reinspection by an association grader. A 
grader came there in response to a call, inspected the 
stuff specified in the call, and went away, leaving the 
twenty-two piles of lumber untouched. These little stacks 
of lumber were deteriorating, to say nothing of the an- 
noyance caused. This same matter has been complained 
of in regard to west coast lumber in eastern markets. 


What is the remedy for this situation? One wide- 
awake man says that the local association in each of the 
principal lumber centers, where most of the trouble 
occurs so far as yellow pine is concerned, should appoint 
their own official inspectors, educate them in association 
grades, and promptly take up all disputes as to grade 
and measurement that arise. 

What do the association mills say to this plan? Hon- 
estly carried out, it would seem to promise relief; but 
is there not a better plan? Can not the manufacturers’ 
associations, themselves, so readjust their grading bureau 
rules that all this work can be done by them, thus avoid- 
ing conflict of authority and possible dispute as: to 
the exactness of the work done by local inspectors? 

Relatively this matter is insignificant, when compared 
to the total volume of business, but absolutely it is im- 
portant. There is enough of this trouble to warrant a 
careful study of the question by all concerned. No one, - 
so far as we are aware, has complained of association 
grading or of the work done by association inspectors, 
but the difficulty is to get this grading applied. Under 
present rules it can not be applied to nonassociation lum- 
ber, and to lumber furnished by association mills it is 
often applied only after long delay. This is a double- 
barreled question which needs solution. 





REVIEW OF THE COAL TRADE FOR A 


Coke is the strongest thing in fuels this week, and 
its strength comes from the iron and steel industries, 
and not from the dealer or domestic trade. The point 
of time has arrived when coke interests are being 
closed at higher prices than a year ago, which is re- 
markable considering the low quotations of the last 
summer, One shipper the last week received 35 cents 
more on a coke contract than he would have accepted 
a month ago. Connellsville, 48-hour, or furnace coke 
is quoted as high as $2.50, ovens, whereas it was $1.90 
a few weeks ago. The producers in some instances are 
sold six months ahead. 

_The revival in the metal industries finds its prin- 
cipal support in the present liberal buying by the rail- 
road companies, which are ordering all kinds of supplies 
from steel rails to nails after shying at the market for 
almost two years. And what is specially significant is 
that this buying by the railroads must represent not 
only their average consumption but the supplies of 
which they have deprived themselves during the last 
two years, 

Improvement in the market for steam coal is moder- 
ate, still it marks definite progress toward full activity. 
Chis expansion of the industries is giving a wider mar- 
ket to screenings and is preventing a sharp dip in 
quotations. Prices for screenings are somewhat weak, 
Springfield selling as low as 40 cents, mines, up to 
00 cents, with other fields proportionately steady, 


The domestic or dealer trade for bituminous coal is 
not particularly animated. Buying is creeping up week 
after week, but slowly. Dealers are believed to now 
have in their sheds a fairly good stock of coal for 
their own early buyers, but the ultimate consumer has 
not taken alarm at the situation and he procrastinates. 
Notwithstanding the warm weather of the week there 
has been some movement to the country, indicating 
that consumption is seasonably good. 

Quotations are higher than they were two or three 
weeks ago, but not so strong as the earlier prices. 
Late in August the circular prices were as a rule 
firmly held. At the higher figures this month one 
oeeasionally hears of a slight recession. There was 
considerable buying just before the rise, in conse- 
quenee of which subsequent dullness is inevitable. 
Shippers generally have cleaned up the orders taken 
at August circular and are looking for business at 
the higher prices. Franklin county, Illinois, seems to 
be holding firm at $1.50 to $1.60, mines, for domestic 
lump. Saline county also is tenacious at better fig- 
ures. But Carterville coal wabbles perceptibly. Ship- 
pers are numerous and are divided in business policies. 
The ordinary market is perhaps $1.25 to $1.35 for 
Carterville lump. Other western domestic coals may 
be considered steady at quotations. 

The same moderate activity of the dealer trade 
exists in eastern bituminous products. Smokeless is 


WEEK. 


holding to the new and higher circular in the quota- 
tions of some shippers, but there are others who some- 
times turn to products somewhat below standard 
grades and are seeking buyers who are disposed to 
deviate from advanced quotations. This partial heavi- 
ness comes, of course, in conjunction with a lighter 
demand. 

As to the future of the coal market the car sup 
ply continues the chief factor. Sufficient coal is still 
coming forward from most producing fields to take 
care of the current wants. Some operators report 
that they are falling farther behind in their orders, 
but considering the market as a whole there is a gen- 
eral sufficiency of supply, which fact keeps quotations 
from soaring. But in almost all producing districts 
there are now some interruptions to the regular deliv- 
cries of empties at mines. Some shippers are un- 
doubtedly calling for more cars than they need and 
thus manage to secure an ample number. There is a 
general doling out of cquipment to coal shippers, ac- 
cording to equitable distribution. 

A few mail orders are arriving at the offices of 
anthracite shippers and some dealers are asking that 
coal be forwarded immediately on contracts which 
they had previously placed for later shipment. There 
is a perceptible but moderate movement from dealer 
to the bins of the consumers. On the whole it is a 
passive market. 





AMERICAN LUMBERMAN 


SEPTEMBER 18, 1909, 





STATUS OF THE YELLOW 


[By ¢. D. Johnson, — Lumber Company, St. 
4ouls. 
It must be evident to everyone who has kept pace 


with affairs, if only casually, that this broad and 
wealthy land of ours has never seen a year of greater 
material prosperity than the present one. ~Abundance 
and wealth are to be found everywhere. Essentially an 
agricultural country, the basis of its prosperity is, and 
doubtless always will be, the products of its soil. Re- 
cent reports issued by the government show that this 
year’s increase in the combined yield of the five lead- 
ing cereals, namely, corn, wheat, oats, barley and rye, 
amounts to approximately 540,000,000 bushels over 
last year. The yield per acre and the quality of the 
erops are better in all cereal growing states than they 
have been for several years, and everywhere do they 
exceed the 10-year average. But prosperity is noticea- 
ble also in other directions—the healthy condition of 
the iron and steel industry, for instance, which in 
volume of business and earnings bids well to equal, 
if not eclipse, 1907, the best year in its history; and 
of the railroads, as evidenced by their heavy ex- 
penditures month after month for maintenance, 
structures and equipment—expenditures far in excess 
of those made in the last several years. The reports 
of railroad earnings are highly satisfactory, and in the 
daily press now one can read nearly every day of large 
orders being placed for rails, engines and ears. Fac- 
tories, foundries and mills everywhere, hitherto run- 
ning indifferently, have resumed normal operations as 
a direct or indirect result of the country’s abundance. 
Finances are in a good way and money is exceedingly 
cheap and plentiful. The tendency to harass large 
corporations with adverse legislation seems to have 
passed, and there are no momentous political questions 
to disturb the present satisfactory poise of business; 
the tariff is settled and out of the way and will remain 
out of the way for the next ten or twelve years; every- 
body seems to be satisfied with the schedules adopted, 
and by this time the subject has almost ceased to be a 
topic of current discussion. 


Average Business But Unsatisfactory Price. 


Under conditions so prosperous there is bound to 
be an average amount of business transacted in the 
United States, and, naturally, there must be at least 
an average amount of lumber used. But what do we 
find? Instead of marketing our product with the ease 
warranted by the prevailing normal and healthy con- 
dition of business and at a price that will net us a 
fair return on our investments, we are now, and for 
the last two years have been, selling the products of 
our forests at an appallingly demoralized price—a 
price wholly unprofitable. There are, of course, 
reasons for this. But it does seem strange that a 
business the size of ours, ranking, as it does, fourth 
among the industries of the country—it does seem 
strange that it alone, amid all this general prosperity, 
should continue in its demoralization and with such 
secant hope of improvement. There are only two other 
industries that occupy about the same unenviable 
position, namely, the coal mining and cement in- 
dustries, and it is interesting to note that in each 
case the same basic principle is involved. Each suc- 
ceeding year brings an increase in the crops of the 
country and each succeeding year brings also an in- 
crease in prices for farm products. At no time in the 
business history of the country has the farmer re- 
ceived more for his crops and his live stock than he 
is receiving today. His wealth and the purchasing 
power of his products have multiplied amazingly in 
the last ten or fifteen years. The following story, 
which I saw in a western newspaper recently, strik- 
ingly illustrates this fact: A farmer bought a wagon 
in 1894 for $60. Recently he needed a new wagon 
and went to the same dealer, who priced him the same 
kind of wagon at $70. The farmer objected to the 
extra $10 and demanded a reason. The merchant re- 
flected a moment and then said he would sell him on 
the same terms as the first one. ‘‘You paid for the 
one you bought in ’94 in corn, and if I remember 
correctly, you brought me 600 bushels of corn at 10 
cents a bushel. Now, you bring me 600 bushels of 
ecorn—’’ ‘‘ Well, say, hold on,’’ began the farmer. 
‘*But,’’ interrupted the dealer, ‘‘ your wife can select 
a $125 surrey; you can have the best self-binder in 
the store, worth $125, then you can have an $80 
kitchen range and $20 worth of kitchen furniture— 
all for 600 bushels of corn. The wagon at $70 and 
the other items foot up $420. Six hundred bushels of 
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corn at 70 cents a bushel amount to $420.’’ The 
farmer was stunned, and, without saying another word 
about monopolies or the tariff, counted out $70 for 
the wagon. The value of the farmer’s corn increased 
seven-fold in fifteen years, but how has the lumber- 
man’s product fared in the same period, and why? 


Fundamental Law of Trade Involved. 

I think we all know and understand the one and 
the only cause for the impotent condition of our 
business, a cause so essential that it is of itself 
sufficient. In a word, the difficulty involves directly 
the fundamental law of trade—the law of supply and 
demand as applied to the lumber industry. There is, 
and for several years has been, an _ over-production, 
and lumbermen have not yet learned to fit their out- 
put to the demands and needs of the country. The 
manufacturers in the South fixed their capacity under 
the extremely prosperous conditions that prevailed 
two or three years ago—conditions that in all proba- 
bility we cannot expect again in this country for a 
long time to come. Good times have come, but the 
present prosperity is normal. I use the word 
‘*normal’’ in a comparative sense, having in mind the 
almost unnaturally flourishing conditions a few years 
since. It will be some time before users of material, 
purchasers of equipment, constructors of railroads, 
and builders of various kinds of enterprises will ex- 
pand their business to the extent they did in the 
years 1905, 1906 and 1907. There is everywhere a 
greater conservatism in business today, a tendency to 
stay closer to shore. The financial upheaval of the 
latter part of 1907 has made the general business 
public apprehensive and afraid of owing too much 
money. The consumption of lumber is directly af- 
fected under such conditions. The country’s wealth 
increases; economic conditions are stable; business 
generally is good; the demand for lumber, in con- 
formity with all of these, is average (no more nor 
less than it can reasonably be expected to be) while 
the production of lumber, fixed at a time of extraor- 
dinary demand, continues at the same enormous 
rate. In other words, the manufacturer right now is 
capable of making more lumber than the country can 
use, and he is making it. 

The extent to which the consumpticn of lumber 
has been affected in recent years by revolutionary 
methods of building has not, I think, been given the 
serious consideration it deserves; in fact, it seems to 
me that manufacturers of lumber have never looked 
upon the subject as one of any particular importance. 
In connection with the question of production, how- 
ever, it is becoming a factor of such significance that 
it can not much longer be overlooked. The tendency 
in all branches of construction and in most lines of 
manufacture is to find substitutes for wood. Concrete 
and steel are coming more and more into use every 
year, taking the place, wholly or in part, that has 
heretofore called for lumber. 


Substitution in Other Directions. 

Nearly all modern freight cars are being built with 
steel underframes; gondolas and coal cars being made 
entirely of steel. The new passenger equipment now 
being built for many of otr largest railways is en- 
tirely of steel construction. 

Bridges heretofore built entirely of timbers are 
now being made of concrete, and depot platforms are 
being constructed of gravel or concrete. 

The largest street car plant in the country, located 
in St. Louis, has recently begun building street cars 
of steel construction throughout, except the floors, 
which are concrete. 

A large box manufacturer recently made the state- 
ment that boxes made of wood pulp are eliminating 
the use of 6,000,000 feet of lumber every year in the 
city of Chicago alone. 

Five or six years ago large buildings of the slow 
combustion type called for from 1,000,000 to 5,000,000 
feet of timbers and factory flooring each. All such 
structures are now being built of reinforced conerctc. 

Treated pine pole ties and ties made of inferior 
species of various woods are being used to such an 
extent by the railroads in recent years that the use 
of sawn pine ties is decreasing at a surprising rate. 
While not, in fact, a substitute, the use of such treated 
ties has the same effect as a substitute, considering 
that most of the inferior woods of which these ties 
are made had little or no commercial value until so 
used. 
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It is only natural that when the demand for s.:h 
material ceases, the mills that formerly catered to 
that class of trade will turn their attention to he 
manufacture of yard stock. The advent of the sg: vel 
freight car dispenses with the use of car sills, ond 
the sills made hereafter will be used only in repairing 
old cars. There is no way of arriving at the actual 
amount of lumber that these various substitutes «re 
replacing, but it must surely run into the hundreds of 
millions of feet per annum. I do not mean to convey 
by this that I think less lumber will be consumed 
hereafter; on the contrary, I think the country will 
use as much as it ever has, but there can be no do. bt 
that the per capita consumption on account of these 
substitutes will be less. However, the point I wish 
to make is this: When the customary uses for a 
commercial wood of any species or for lumber of any 
kind fall off or cease altogether, the manufacturer of 
that kind of lumber will naturally be compelled to 
divert his product into other channels—another ten- 
dency to overproduction. During these times of revyo- 
lutionary building methods, and while the production 
of yard stock is thus constantly increasing, it is going 
to be necessary for us all to go a little easy so as to 
allow the general output of lumber to fit and adjust 
itself to the requirements and demands of the country 
as we now find them. 


To Avoid Overproduction the Problem. 


But no matter what the reasons, we find that over- 
production exists as the one condition with which we 
must cope if we expect ever to attain prosperity in our 
business. We can not look for a remedy in the de- 
mand, for the reason that it will be many years until 
the country will have grown to the point where it 
can consume under normal conditions the amount of 
lumber that the mills in the South are capable of 
producing today. I firmly believe that if the manu 
facturers would operate their plants to their fullest 
capacity for eight months, they could produce as much 
lumber in that time as the country would use in a 
year. It is, therefore, clearly to the best interests of 
the entire industry if each and every manufacturer 
will, for himself and in his own way, reduce his output 
to conform to the demand. For the last two years 
the average price of lumber has hovéred around $12 
a thousand. Now, let us take, for example, a manu- 
facturer producing 20,000,000 feet a year and con- 
sider his interests under a policy of curtailment 
should he consider the advisability of making less 
lumber. At the prevailing price of $12 during the 
last two years, he would receive for his annual cut 
of 20,000,000 feet, $240,000. Let us say that this 
manufacturer decides to make 30 percent less lumber, 
or 14,000,000 feet instead of 20,000,000. Under a 
curtailment to that extent, if generally applied 
throughout the lumber producing territory, lumber 
would, without difficulty, bring an average price of 
$17 a thousand. At $17, then, this manufacturer 
would receive just as much money for his 14,000,000 
feet ($240,000), as 20,000,000 feet would have netted 
him at $12. Besides, he has 6,000,000 feet more stand- 
ing timber left in his forests than he would otherwise 
have had. 

Against this someone will, no doubt, advance the 
argument that under curtailment it costs more a 
thousand feet to produce lumber, for the reason that 
the fixed charges remain practically the same as when 
ruaning full time. That is true. But let us see how 
it works out in the operations of the manufacturer 
we have taken as an illustration. With an output of 
20,000,000 feet per annum let us say that the cost of 
labor in the production of his lumber amounts to $6 
a thousand, and we will grant that labor will cost 
him $7 a thousand, while making only 14,000,000 feet. 
But, it must be remembered, he is making 6,000,000 
feet less lumber, which, at the cost of $6 a thousand 
for labor, saves him on his payrolls $36,000 by the 
end of the year. Now, then, since the cost of his 
labor while producing only 14,000,000 feet has in 
creased $1 a thousand, he loses on that account 
$14,000 on his year’s cut; but, even so, this loss being 
offset by the $36,000 which he saved on his payrolls 
by reason of having made 6,000,000 feet less lumber, 
still leaves him $22,000 ahead, that is, he has saved 
himself the outlay of that much money on labor. 
Besides, he has standing in his forests the 6,000,000 
feet of timber that he has saved. This, at $4 a 
thousand—which it would cost to replace it—would 
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amount to $24,000. Thus, it can be seen that the total 
saving—on labor $22,000 and on timber $24,000— 
would be $46,000 on his year’s operations. But the 
point is this: He has received just as much money, 
gross, for the 14,000,000 feet as 20,000,000 feet would 
have brought him and, besides, he has done a profitable 
business. 

Instead of cramming every log through the saws 


that he possibly could, he has taken his time and 
made the most of his raw material, using the logs 
in the tree tops and the defective timber which, at 
the price of $12, he could possibly not afford to bring 
in from the woods. One of the greatest public con- 
cerns of the day, local and national, is the conserva- 
tion of the forests. With as many saw mills in opera- 
tion as there are, there can possibly be no better way 


of conserving the forests than to use every tree and 
every log of merchantable size in them; that is, ta 
utilize all of the timber and not waste any of it. But 
it is impossible to conceive how our forests can be 
conserved if the production of lumber is so great and 
the market, as a result, so unprofitable that nothing 
but the choicest timber can be used and the balance 
left to waste. 





FINAL DISPOSITION OF THE CENTRAL YELLOW PINE CASE. 


Final disposition of the Central Yellow Pine Associa- 
tion’s 2-eent overcharge case was made by the Interstate 
Commerce Commission by an order entered at a general 
session of the commission held at Washington Septem- 
ber 2. In its issue of May 22, 1909, the AMERICAN LuM- 
BERMAN published the full text of an agreement entered 
into between the plaintiffs, members of the Central 
Yellow Pine Association, and the railroads which were 
defendants in cases 698 and 707 before the Interstate 
Commerce Commission. The present action of the com- 
mission simply confirms the agreement entered into be- 
tween the parties and authorizes the payment to peti- 
tioners of such sums as may be owing to them under the 
agreement. It is ordered by the commission that the 
railroads shall report to the commission on December 1, 
1909, and on the first of each month thereafter the 
amounts paid out, to whom and by whom paid, and the 
date of payment in each instance. 

The agreement referred to was made May 14, 1909, 
between Marcellus Green and T. M. & J. D. Miller, rep- 
resenting petitioners, and all of the railway companies 
which were defendants or interested parties, and pro- 
vided for repayment to the representatives of petitioners 
of a sum equal to 67 percent of their provable claims, as 
based upon the excess rates collected upon yellow pine 
shipments from points in Louisiana east of the river, or 
from points in Mississippi and that part of Alabama 
included in the Southeast Mississippi Valley Association 
territory to points in the Southeast Mississippi Valley 
Association territory, or Southeastern Freight Associa- 
tion territory, or on the Ohio river, or to points in Cen- 
tral Freight Association territory reached by Ohio river 
erossings. It was argued further that from such refunds 
should be deducted certain items, as follows: 


1. All ears untocated by the railroad clearing bouses upon 
which claimant is unable to furnish proof of movement. 

2. Duplicate claims, by which is meant more than one 
claim upon the same shipment. 

3. Extra-territorial claims; that is, claims relating to car 


movements outside of the territory covered by the decision . 


of the United States Supreme Court in Illinois Central 
railroad vs. I. C. C., provided that shipments which origi- 
nated in the territory covered were destined to points south 
of the Ohio river and on which the advanced rate was col- 
lected shall not be deducted. 

4. Shipments originating on the Mississippi Central rail- 
roud between September 18, 1909, and June 25, 1907, to be 
deducted without prejudice to claimant’s right. 

5. All conflicts arising where two or more claimants 
demand reparation for the same shipment and where the 
shipper has not claimed reparation on account of an f. o. b. 
mill basis. 

6. Litigated f. o. b. mill claims. 

7. Reconsignments and diversions where shipments went 
outside of the affected territory. 

8. All shipments other than yellow pine. 

9. Claims, proof of which was filed later than May 13, 
1909, and claims which did not come within the decree of 
the United States court granting an appeal in I. C. C. vs. 
Illinois Central Railroad Company. 

10. Claims for f. o. b. mill shipments where claimant was 
not the owner of shipment while in transit. 


By this agreement the petitioners agreed to accept 
the amounts found due to them under the terms of the 
agreement in full satisfaction of their claims and to 
execute a release and, further, not to prosecute any other 
claims arising out of the same controversy before the 
Interstate Commerce Commission or in the court. 

It was further agreed between the parties as follows: 


1. When a claim is ready for settlement and statement 
showing the result of the investigation thereof shall be fur- 
nished to attorneys of claimants, in case of disagreement 
as to allowance of any item or items they may, within 
thirty days, furnish to the clearing house further proof to 
sustain the claim as to such items, and to that end they 
shall have the privilege of inspecting details of examination 
made in such clearing house, and, after said thirty days, 
where there is no objection, the decision of the clearing 
house upon such deduction shall become and be final; pro- 
vided, that in the event of final disagreement between any 
claimant or claimants and the clearing house as to the cor- 
rectness of the deduction of any item or items from a claim, 
then the matter or matters in dispute shall be referred to 
4. J. Carter as special examiner, who shall examine into 
the same and report his conclusions, together with the evi- 
lence to the Interstate Commerce Commission, which shall 
‘hereupon be requested to decide the matter or matters in 
‘ssue on such report, and its decision shall be final. 

2. Except as herein otherwise expressly provided, it is 
inderstood that there shall be no partial settlement of any 
one claim. — 

%. This agreement for settlement shall not be binding 
nor become operative until same shall have been executed 
*r accepted in writing by all of the aforesaid railway com- 
panies and by 85 percent in amount of all of the clients of 
first parties, claimants as aforesaid, and until the first par- 
ties shall have obtained the written consent as aforesaid of 
their said clients, claimants herein, represented by them, 
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authorizing and ratifying this agreement and settlement and 
delivered same to the special attorney at the New Orleans 
clearing house. 

4. Said first parties and their said clients shall furnish 
to the clearing houses established by the second parties and 
designated by them for that purpose, all expense bills, bills 
of lading, and other documentary evidence, or if these are 
not reasonably procurable, then they shall furnish other 
satisfactory proof of the payment by or for said claimants 
respectively of the advanced rates for which a refund is 
claimed. 

5. The aforesaid settlement and agreement does include 
all claims for attorneys’ fees that might be asserted by the 
parties of the first part, or by their clients aforesaid, for or 
on account of or in connection with any of said claims here- 
inabove mentioned. 

6. It is expressly understood and agreed that the above 
named agreement and settlement does include all claims al- 
ready heretofore filed by said attorneys, of whatsoever kind 
or nature, for reparation for the advance in rates of freight 
on yellow pine lumber hereinabove described, moving from 
said designated territory to said other designated territory. 

7. It is further understood and agreed that this settle- 


ment and compromise is made without any admission what- 
soever on the part of the parties of the second part or of 
any of the carriers affected thereby that any of said rates 
for which reparation hereunder is to be made were or are 
unreasonable or excessive. 

8. This agreement and settlement shall be approved by 
the Interstate Commerce Commission and an order authoriz- 
ing same shall be entered by said commission and upon 
payment in accordance with this agreement by said railway 
companies, or any of them, the proceedings now pending in 
behalf of said several claimants shall be entered dismissed 
settled. 

9. This agreement when performer satisfies all of the 
covenants of the railway companies contained in the agree- 
ment of June 12, 1907, except as to the provisions of 
paragraph 4 hereof relating to the Mississippi Central 
Railroad Company. 

10. A list of the names of claimants and of the amounts 
claimed by them and the numbers of their claims before the 
Interstate Commerce Commission shall be appended hereto 
and made a part hereof. 

In witness whereof, the parties hereto have hereunto set 
their hands and seals this 14th day of May, 1909. 





THE LUMBERMAN POET: 


So they’ve gone hand helected you, ’Adley, 
Has Snark or some bally hold thing ; 

The ’Oo-’Oos har cheerin’ you madly— 
Hold chap, you’re has grite as the King. 
They’re cheerin’, hold man, hand happlaudin’, 

The ’ole of that bloody fine crew, 
Because, w’ile Will ’Adley they’re laudin’, 
They jolly well ’now ’e will do. 
So ’e will! 
They jolly well ’now ’e will do! 


We don’t ’now the juties of hoffice, 
Or ’now wot a Snark is, me boy, 
But we ’now w’y the cheer hand the lawf is, 
The shoutin’ hand yellin’ hand joy. 
They’re shoutin’ hand yellin’ so gladly 
At sight of a Britisher’s phiz 
Because they ’now well that Will ’Adley 
Is a bloomin’ fine chap, so ’e is. 
Is ’e not? 
’E’s a bloomin’ fine chap, so ’e is! 


"ERE’S 10 ’ADLEY,. ’EAD ’00.’00. 


The Leftenant Governour w’ites you 
At ’ome on this side of the line, 
‘Is nobs, Mister Hasquith, invites you 
Hin Lunnon next fortni’t to dine. 
Sir Wilfrid will be ’ere to meet you, 
The bobbies will be hon paride, 
Hontario’s w’itin’ to greet you, 
Hand Chatham is burstin’ with pride, 
‘Appy town. 
Hand Chatham is burstin’ with pride! 


So ’ere’s to you ’earty, Will ’Adley, 
The Snark of the ’ole blawsted sphere. 

Hin Hingland they’re wantin’ you badly 
To mike you a Juke or a Peer. 

But st’y hin the bloomin’ Dominion 
Hand do your ’Oo-Ooin’ at ’ome, 

For, Will, hin hour ’umble hopinion, 
You’re too fine a chap for to roam, 

So you are, 

You’re too fine a chap for to roam! 












































“HONTARIO’S W’ITIN’ TO GREET YOU, HAND CHATHAM IS BURSTIN’ WITH PRIDB.” 
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TRANSPORTATION MATTERS OF INTEREST 10 SHIPPERS OF FOREST PRODUCTS. 


Reform in Eastbound Traffic—Solving an Overweight Problem—Difficulty in “Paying the Piper’—Extension of the Big Four—New Union Station. 


LINE TO NEW MEXICAN COAL FIELDS. 

TucumcaRI, N. M., Sept. 13.—The Santa Fe has 
placed a corps of engineers in the field to run a survey 
for a line between Tucumeari and Texico, about sixty 
miles. This proposed line will connect with the Pecos 
Valley division and the Texico-Coleman cutoff at Texico, 
on the Texas-New Mexico border. It is announced that 
it is the Santa Fe’s plan to make a connection with the 
transcontinental line in the vicinity of Dawson. Whether 
this will be done by building the proposed new line 
beyond Tucumeari about eighty miles or by means of 
purchase or trackage arrangement with the Dawson rail- 
way is not publicly known. The Dawson railway is a 
part of the El Paso & Southwestern system, which is 
owned by the Phelps-Dodge syndicate and which pene- 
trates the coal fields of northern New Mexico. It is said 
to be the prime object of the Santa Fe, in obtaining a 
direct line into these coal fields from Texas points, to be 
able to furnish a large territory with the fuel. 





SPOKANE LUMBERMEN SOLVE PROBLEM OF 
OVERWEIGHT CHARGES. 

SPOKANE, WASH., Sept. 11.—An interesting meeting 
of the Spokane Lumbermen’s Club was held Saturday 
noon in the new banquet hall of the Chamber of Com- 
merece. The attendance is growing larger at each meet- 
ing and it is expected that during the winter meetings 
will be held weekly instead of semimonthly. 

Spokane lumbermen believe that they have at last 
solved the vexing problem of weight overcharges, and the 
new system, which meets with the approval of prac- 
tically all of the local lumbermen, will be put into effect 
within a month. 

The, system, in brief, is to employ two ¢eheck weighers 
at Missoula, Mont., where every eastern shipment will be 
weighed jointly by the Northern Pacific’s accredited 
weighmaster and one of the weighers in the employ of 
the lumbermen. 

After a correspondence carried on between a commit- 
tee of the club and the Northern Pacific for six months, 
the railroad company has at last agreed to hold and 
weigh all shipments at Missoula and to give authority to 
the shippers’ check weighers to act together with the 
weigher of the railroad company. 

It is the intention of the shippers to pay the wages 
of the night and day check weighers out of a fund which 
will be prorated among the shippers in proportion to 
the amount of lumber shipped and weighed. 

A committee has been appointed by President Hoag of 
the Lumbermen’s club to visit the various lumbermen to 
find out how many would be in favor of following the 
plan outlined, and this committee is now busy inter- 
viewing the shippers. It is reported that enough of: the 
shippers have already agreed to guarantee the plan, which 
will be tried largely,as an experiment for six months. 

The new lien law was an engrossing topic. A. L. 
Porter, secretary of the Western Retail Lumbermen’s 
Association, was asked to explain about the bill, part of 
which was vetoed by the governor. Mr. Porter explained 
that the part of the bill which had been vetoed was the 
part which was obnoxious to the lumbermen, and that 
the bill as it stands at present is exactly the same as the 
old law in force before the legislature sought to enact a 
new meaure. 

Charles Prescott, of Cleveland, Ohio, former president 
of the National Lumber Dealers’ Association, was pres- 
ent at the meeting as the guest of President Hoag. Mr. 
Good was asked for his views regarding the new tariff 
on luniber. The speaker explained briefly that the new 
tariff would have little or no effect, and that whatever 
slight advantage might be gained possibly would go to 
Canadian lumbermen, but his frank opinion was that the 
question was one which need give no serious concern to 
American lumbermen. 

‘*One dealer of my acquaintance waited until after 
the passage of the law to make purchases and found 
that his former freight rate of $1.75 had been advanced 
to $2.50,’’ said Mr. Prescott. ‘*That is just one sample 
of the effect the new tarif{ may have. I believe that it 
is a question which will solve itself and which need call 
for no worry on the part of lumbermen.’’ 

Harry J. Miller, of the H. J. Miller Lumber Company, 
at Index, and one of the popular and well known lum- 
bermen of the Northwest, was also a guest of the club 
at luncheon. Mr. Miller gave a humorous talk and re- 
cited a number of his original poems. 





TROUBLE BREWING FOR PACIFIC NORTHWEST 
SHINGLE MILLS. 

EVERETT, WASH., Sept. 5.—Trouble is brewing for a 
number of shingle mills in Snohomish county and else’ 
where throughout the state of Washington over the action 
of the freight rate committee of the Pacific Coast Lum- 
ber Manufacturers’ Association and the Shingle Mills 
Bureau in demanding the immediate liquidation of in- 
debtedness incurred during that period taken up by the 
rate hearing case. 

When the railroads allowed shippers the right to send 
forest products eastward with the stipulation that in 
the event the commission at Washington, D. C., ruled ad- 
versely the price in excess of charges made at that 
time should be forthcoming from manufacturers. A 
number of wealthy producers, to assist the trade, put up 
a blanket bond to protect the railroads, and it is these 
bondsmen who have begun collection from individuals. 

A badly mixed condition of affairs is expected to re- 
sult from the call for payment made by the freight rate 
committee, as a number of the smaller mills have ‘‘ gone 


broke,’’ while others, still operating, are in no position 
to pay their debts to the bondsmen. It will mean, states 
a prominent manufacturer, the taking over of a number 
of shingle plants here and elsewhere by those to whom 
such mills stand indebted. The order has gone forth 
that unless drafts are acknowledged immediately the 
bondsmen will do their utmost to close obligated con- 
cerns. 

The full amount owed is $358,196.72, and many shingle 
mill companies owe in excess of $2,000. The railroads 
can not lose a penny, as the blanket bond thoroughly 
covers the obligations of northwestern shippers. The 
money owed covers a period from November, 1907, to 
October, 1908. A portion of the entire obligation has 
been put up as group bonds, but a large amount of the 
immense sum is outstanding. 





THREE MILLION DOLLAR UNION RAILROAD 
STATION FOR KANSAS CITY. 

Kansas City, Mo., Sept. 15.—For twelve years this 
city has been trying to secure a union railroad station. 
About two months ago the railroads and city council 
agreed on an ordinance, which was put before the people 
on September 9 to vote upon. About 25,000 votes were 
east, representing about three-fifths of the total voting 
population of the city, and only 700 votes were registered 
against the ordinance. 

This was the last step in the long journey toward 
securing a union depot. It is announced that the work 
of construction will begin within thirty days and the 
structure be completed within four years. The railroads 
will erect an edifice to cost $3,000,000. Terminal and 
other expenditures will amount to $20,000,000 more. 
The depot will be located at Twenty-second and Maine 
streets, near the center of the city. 

Now that the building of the structure is assured, real 
estate in its vicinity will rapidly rise in value. William 
Huttig, president of the National Bank of the Republic, 
and his brother, Fred Huttig, who own most of the 
property of the Western Sash & Door Company, which 
occupies part of the ground needed for the depot, will 
sell it to the terminal company. 





BIG FOUR EXTENSION. 


EVANSVILLE, IND., Sept. 15.—Railroad meu in this see- 
tion say that the death of Edward H. Harriman means 
the building of the Big Four branch from Mt. Carmel, 
Ill., to this city, a distance of thirty-two miles. It is 
said that Harriman was always opposed to the building 
of the branch, as it would in a measure be a competitor 
of the Illinois Central railroad, that passes through this 
city. 

The road has been surveyed and most of the rights 
of way have been secured. ‘The proposed branch will 
give this city a new direct route to Chicago and to 
the Northwest. 

Announcement was made a few days ago by the offi- 
cials of the Evansville & Eastern Railway Company 
to the effect that the road will be extended to Cannelton, 
Ind., as soon as the taxpayers of that place vote the 
subsidy. It is the intention of the company to eventu- 
ally build the road on from Cannelton to Louisville, Ky. 

The Western Sash & Door Company will build another 
plant in the eastern part of the city, on the Belt line, at 
a cost of $750,000. It will be one of the finest plants 
of its kind in the country. Mr. Huttig also announced 
that the bank with which he is connected will build, on 
the present location of the bank, a 10-story office and 
bank building to cost $225,000. Other improvements are 
contemplated by capitalists. 





IMPORTANT TRAFFIC ANNOUNCEMENT. 

TacoMA, WASH., Sept. 15.—A traffic announcement of 
much importance to saw mill men of the Puyallup, White 
and Duwamish river valleys was made this week by the 
Great Northern Railway. On and after September 10 
westbound freight, either in carload or less than ecar- 
load lots, will be delivered direct to those points, and 
after Saturday the road will accept eastbound shipments 
from all valley points for east of the Cascades. 

The new arrangement affects Puyallup, Kent, Argo, 
Auburn, Christopher, Deringer, Meeker, O’Brien’s, Oril- 
lia, Sumner and Thomas. Great Northern officials an- 
nounce that this does not mean transshipment at Seattle 
from Northern Pacific to Great Northern but direct 
Great Northern cars. Heretofore, since the Great: North- 
ern transferred its terminal from Seattle to Tacoma, 
these points have not had direct cars. 





. , RAILROAD CHARTERS ISSUED. 

CHARLESTON, W. VaA., Sept.'15.—A charter has ‘been 
issued to’ the Etk & Little Kanawha Railroad Company, 
with principal office in Cleveland, Ohio, to build a road 
from the mouth of Little Otter creek, connecting with 
the Coal & Coke, railroad at Gassaway, to Rose. Dale, 
Gilmer county.” The incorporators are of Charleston and 
tnclude George E. Price and Buckner Clay. 





RECENTLY ORGANIZED COMPANY BUILDS LINE. 


AustTIN, TEx., Sept. 13.—The Houston, Fostoria & 
Northern Railroad Company, which was recently organ- 
ized, has started construction on its line from Fostoria, 
Tex., to Elmina, where it will connect with the Inter- 
national & Great Northern. The distance is fifty miles. 
Its general offices are at Fostoria. W. H. Norris, N. C. 
Abbott and J. W. Lewis, of Houston, are among the in- 
corporators. 


RATES REDUCED ON COMPLAINT BEING MADE. 

LOUISVILLE, Ky., Sept. 15.—Following a complaint 
made to the Kentucky State Railroad Commission by ‘ie 
Kentucky Wagon Works, of Louisville, that rates on 
logs and lumber between Cincinnati and Louisville and 
way points in Kentucky were excessive, the railroads 
agreed to reduce the rates without having a hearing by 
the commission. The rate was changed from 12 to 8 
cents a hundred. 





CRACK LUMBERMEN’S TEAMS TO OPPOSE EACH 
OTHER FOR THE CHAMPIONSHIP. 


MEMPHIS, TENN., Sept. 14.—Arrangements have been 
completed for the championship ball game to be played 
in this city next Friday between the crack teams of 
the Lumbermen’s Club of Memphis and the Indian- 
apolis (Ind.) Lumbermen’s Club. The. game will be 
called early in the afternoon and it is expected that, 
with favorable weather, it will be both fast and 
snappy. The Memphis team is in good condition and, 
while the local team has not had as mueh practice this 
season as its rival, its members are in splendid form 
and expect to win the game ‘‘hands down.’’ 

Committees have been appointed by the Lumbermen’s 
Club of Memphis to look after the proper advertising 
of the game, to sell tickets and to arrange for the en- 
tertainment of the visiting players and accompanying 
delegations. 

The committee in charge of advertising has sold about 
$400 worth of space on the official score card of the 
game. The various charitable organizations which will 
share in the .proceeds of the tickets sold at the game 
are all busy soliciting buyers, eight of them being in 
the field. If Memphis does not turn out in full force on 
this occasion it will not be because every man, woman 
and child was not given an opportunity to buy tickets. 
Every member of the Lumbermen’s Club also has been 
given tickets of which to dispose. 


PABBA BAP PDPD LILIES 


GOVERNMENT FAILS TO MAKE CASE AGAINST 
BARBER. 


The AMERICAN LUMBERMAN is pleased to be able to 
give publicity to the fact that the suit against James 
T. Barber, of Eau Claire, Wis., the Barber Lumber 
Company, of Boise, Ida., and 8. G. Moon, of Eau Claire, 
in which the government sought to annul the patents 
covering over 34,000 acres of timber land in Idaho on 
the ground of fraud, failed utterly for want of evi- 
dence, and on September 7 the United States District 
Court of Idaho dismissed the bill. 

In the opinion the court reviewed the allegations of 
fraud at length. It will be remembered that the charge 
was that by means of fraudulent agreements between 
Mr. Barber, Mr. Moon, former Governor Steunenberg 
and others more than two hundred individuals secured 
title to land, and by mesne conveyances transferred title 
to the Barber Lumber Company. This case was based 
upon the same supposed evidence as the proceedings 
against Senator Borah, and while this was a eivil pro- 
ceeding, it was the result of the identical transactions 
which were the basis of criminal indictments now pend- 
ing against the same defendants. When Senator Borah 
was acquitted it was maliciously rumored that it was a 
whitewash, and that some of the other defendants-in the 
proceedings would be made to suffer, the idea being that 
the government would make a scapegoat of someone at 
any cost. 

After hearing all the evidence the federal court in 
this case decided that there was no evidence to show that 
any of the entrymen were agents of the defendants, and 
that the allegations of the bill were wholly unsupported 
by the evidence introduced. Every witness who was ex- 
amined denied the truth of the government’s allegations. 
Consequently the court had no alternative but to dismiss 
the bill. The government has the right to appeal, but 
the state of the record is such that this will not be likely 
to avail anything. 

The indictments against Mr. Barber and Mr. Mov», 
charging criminal conspiracy, have: been set for trial 
in December before Federal Judge Bean. The govern 
ment has no evidence to offer in the criminal prosecu- 
tions other than that in the case just concluded, and 
the utter failure of the civil case makes it appear that 
the attempt to secure a conviction of any of the defen«- 
ants or the nullification of the patents will fail on its 
merits. 

This first decision in a. celebrated case is cause fo! 
much righteous satisfaction among those who know thi 
defendants. Mr. Barber is one of the most distinguished 
and highly respected men in the northern pine industry. 
Mr. Moon, a young man, is the inheritor of an honore: 
name and his own reputation is, except for this be 
smirching and villainous indictment, unsullied. That 
men of this class could be thus assailed casts deplorable 
discredit on governmental agencies which are suppose 
to further justice. The best that can be said for this 
prosecution is that it was the work-of little and con- 
temptible men who were seeking personal notoriety re- 
gardless of justice. It seems to have been a case of 
indiet first and hunt for evidence afterward. 


POP PBPP PP PPP PP 


Sunbeam Tungsten lamps of voltages from 200 to 
250, in 45, 70, 112 and 180 watts are supplied by the 
Western Electric Company, New York and Chicago, from 
whom information and prices may be obtained on re- 
quest. 
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EIGHTEENTH ANNUAL OF THE ORDER OF 100-100. 


Hot Springs, Ark., a Hospitable Entertainer — Year’s Work and Status Reflected by Official Reports — The 
Order Commemorated in Bronze—Lavish Entertainment Typical of the South— Deliberations 
in Detail— Annual Concatenation and an Enjoyable Banquet — Personnel of 
the New Supreme Nine — San Francisco for the 1910 Annual. 


ior SPRINGS, ARK., Sept. 11.—One of the most im- 
portant events, if not the most important, in the history 
of the Coneatenated Order of Hoo-Hoo was brought to 
a close today in this 
city, being the eigh- 
teenth Annual meet- 
ing of that organiza- 
tion. Since Tuesday 
evening, when the 
members of the order 
began to arrive on 
every train, continu- 
ing to come in as 
late as Thursday 
afternoon, the gates 
of this city have 
been thrown wide 
open and everything 
within the gates that 
would add to the 
comfort, convenience 
and enjoyment of 
Hoo-Hoo and_ their 
visiting guests has 
been turned over 
completely to them 
with that true, free- 
hearted — hospitality 
for which the South 
is so famous. Noth- 
ing was spared in 
time or expense to 
make the occasion 
not only one of 
pleasure but to afford 
the order every facil- 
ity for carrying on 
its business, and the 


CONCATENATED local committees, the 
ORDER OF Hoo-Hoo of Arkansas 


HOO HOO me! and everyone who 
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contributed to the 
entertainment of 
those in attendance 
‘ * are to be congratu- 
Be i lated upon the suc- 
ine 2  eess with which their 
eo ““x efforts have _ been 
crowned. The weather was very warm and especialiy 
uncomfortable to those who come from the North. 
very minute of time from Wednesday morning until 
late Saturday afternoon has been industriously employed 
ly the members and even then, without being able to be 
in two places at the same time, it has been impossible for 
them to attend everything on the program. 
‘he meeting was especially important by reason of 
¢ work proposed to be carried on under the new admin- 
istration and the legislation adopted, which, it is hoped 
wud believed, will elevate Hoo-Hoo and put it on a stand- 
ig that has never before been attained. 


WEDNESDAY, 


Wednesday morning a general and informal reception 
as held and the members and visitors were kept busy 

ceting old friends and making new ones. In the after- 
on the Osirian Cloister held a brief business session, 
+ which the following officers for the ensuing year were 
eeted: 

Orisis—Maurice W. Wiley, Baltimore, Md. 

ilathor——John Oxenford, Indianapolis, Ind. 

rhoth—J; H. Baird, Nashwille, Tenn. 

Ra—W. W. Everett, San Francisco, Cal. 

Isis—W. A. Hadley. Chatham, Ontario, Canada. 

\nubis—A. F, Sharpe, Alexandria, La. 

Shu—Bliss P. Gorham, Houston, Tex. 

’tah—R. W. English, Denver, Colo. 

Sed-—C. P. Ives, Baldwin, Kan. 

The Cloister initiation was postponed until Friday 
‘ening, and the meeting adjourned after hearing the 
*ports of the officers. The following candidates were 
uitiated Friday evening, September 10, the initiation 
being held at the Hotel Eastman immediately after the 
‘ljournment of the afternoon session of the convention, 
in order that they might return in time for the banquet 
at 9 o’elock: 

Robert Carpenter, New Orleans, La. 

Charles B. Barham, Gurdon, Ark. 

Harry J, Miller, Index, Wash. 

Frank Spangler, Toledo, Ohio. 

William F. Ebbing, Maplewood, Mo. 

Hugh W. Hogan, Oakland, Cal. ? 

I’. H. Calhoun, Beach, Ga. 

James G. Dillon, Houston, Tex. 

James Shelton, Houston, Tex. 

i. R. Bernstein, Shreveport, La. 

J. H. Carmichael, Little Rock, Ark. 

Ii. E. Misner, Alexandria, La. 


Wednesday evening a ball was given in the Arlington 
hotel ballroom to the visiting Hoo-Hoo, their wives and 
guests and the public. It was well attended, not only 
by Hoo-Hoo but by local society, and proved one of the 
most enjoyable features of the week. The room was 
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decorated appropriately with Hoo-Hoo banners and those 
of delegations from various cities. Refreshments were 
served on the wide hotel veranda, which was beautifully 
illuminated with variegated electric bulbs. 


THURSDAY MORNING’S SESSION. 

At 9 minutes after 9 o’clock, Thursday morning, Sep- 
tember 9, the regular eighteenth Annval meeting of the 
Coneatenated Order of Hoo-Hoo was opened and ad- 
journed for thirty minutes. At 9:39 o’clock the meeting 
reconvened and was called to order by Judge J. H. Car- 
michael, of Little Rock, Ark., Vicegerent Snark for the 
central district of Arkansas. He introduced Rey. Ford- 
ney Hutchinson, pastor of the Central Methodist church, 
of this city, who opened the meeting with prayer. Fol- 
lowing the opening praper, Mr. Carmichael introduced 
Mayor M. H. Jodd, who expressed his appreciation and 
pleasure at having the order hold its meeting in this 
city and gave it hearty welcome. Platt B. Walker, of 
Minneapolis, Minn., Supreme Snark of the Universe, re- 
sponded briefly to the weleome of the mayor, thanking 
him on behalf of those present and of the 23,000 mem- 
bers of the order, for his cordial weleome, after which he 
read his annual address, substantially as follows: 


The Snark’s Address. 


It is with mingled feelings of disappointment and regret 
that I prepare to write finis to my reign as Snark of the 
Universe. One year ago when I was honored by being ele- 
vated to that exalted position, I confidently hoped and 
expected that during my term of office I would be able 
to serve Hoo-Hoo in some practical and beneficial manner. 
The twelve short months have gone fleeting by, leaving little 
on record to fulfill those bright hopes. Sickness and im- 
perative business affairs prevented the consummation of 
plans I had prepared for attending numerous concatenations 
in various parts of our domain. Aside from any assistance 
aud advice I might have been able to render the Vicegerent 
Snarks, I expected by such a journey to acquire information 
on which to base some suggestions to present to the mem- 
bers at this annual meeting. 

Our ranks are recruited exclusively from those occupyiag 
important positions in the lumber business and interests 
allied thereto. Since its organization there have been initi- 
ated over 23,000 members, and today we have approximately 
20,000 active members. ‘The available material for mem- 
bership has been largely exhausted and it has been found 
advisable to hold concatenations only in connection with 
the lumber association meetings where a large number of 
lumbermen congregate. ‘These gatherings are held almost 
exclusively during the three winter months. TI was unfor- 
tunate in being afflicted with illness early in the year, which 
prevented my attending even the very enthusiastic and en- 
joyable concatenation held at Minneapolis. Under the doc- 
tor’s orders I was prohibited from making any journeys and 
as a result I have the unenviable distinction of being the 
only Snark who has not attended a concatenation during 
his reign. 

Unless your Snark has the time, means and inclination 
to make trequent pilgrimages he-is largely a figurehead. 
The order must of necessity have permanent headquarters 
where all records are preserved and business transacted. 
Usually residing at some distance therefrom, with little per- 
sonal knowledge of the details, it is natural that the Snark 
should rely almost entirely on the judgment and advice of 
the Scrivenoter in performing such routine duties as fall to 
his lot. Such has been my policy and accordingly I accord 
to our efficient Scrivenoter whatever measure of success has 
been attained during my administration. 

The last two years have been very trying ones for those 
engaged directly or indirectly in the lumber business. The 
panic and the general conservative policy which has _pre- 
vailed in the business world seem to have had a more direct 
detrimental effect upon lumber than any other staple com- 
modity. Even with the general curtailment in the total 
production, values of lumber have gradually declined and 
the individual or firm engaged in that line of business who 
has been able to make ordinary interest on his investment 
has been considered fortunate. Intimately related as is 
Hoo-Hoo to the great lumber industry it is natural that 
we should have felt the effects of this depression, both in 
the number of members initiated and an increase in the 
number of delinquents who have failed to pay their small 
annual dues. It is therefore with no small degree of pride 
and satisfaction that we can analyze the figures presented 
by our Scrivenoter. With the advent of prosperity for the 
lumber business, Hoo-Hoo can confidently look forward to 
some prosperous years to come. 


Important Achievements During the Year. 


Three important events have occurred during-the last 
year, which I believe will have a far-reaching and beneficial 
effect upon Hoo-Hoo. Through the loyalty and enthusiasm 
of members of our order on the Pacific coast, there was 
erected and is now being maintained at the Alaska-Yukon- 
Pacific Exposition a House of Hoo-Hoo. This worthy enter- 
prise was copied after the Hoo-Hoo House at the St. Louis 
World’s Exposition. The Seattle House of Hoo-Hoo repre- 
sents an investment of approximately $25,000, and the build- 
ing has proven one of the most attractive and pleasing fea- 
tures of the exposition. The enterprise was carried through 
by members of Hoo-Hoo, yet any lumberman was privileged 
to contribute and enjoy its pleasures. It was expected that 
members of the order from all over the country would sub- 
scribe io this enterprise. : 

In spite of the energetic work of the’ committee and the 
lumber press in soliciting subscriptions, very few members 
east of the Rocky mountains contributed anything. To 
raise the funds necessary for the completion of the House 
a heavy burden was placed on a comparatively few members 
on the Pacific coast, who appealed to Hoo-Hoo for financial 
as well as moral support. The latter was cheerfully ac- 
corded, but as the enterprise was not exclusively a Hoo-Hoo 
affair or one in which the members as a whole were bene- 
fited, funds from our general treasury could not be properly 
appropriated for that purpose. ae 

n request, however, the Supreme Nine voted to permit 
the Vicegerents in the states of Washington and Oregon to 
retain the initiation fee from candidates between May 1 
and October 1, such sums to be used in completing and 
maintaining the House of Hoo-Hoo. There was, however, 
provision made that the general order should be reimbursed 
for any expenses it assumed in furnishing buttons and 


other paraphernalia. I believe that we have as a result of 
the efforts of our Pacific coast brethren secured a large 
number of representative lumbermen who otherwise might 
not have affiliated with our order. 

Another, somewhat more modest venture was inaugurated 
during the year for which Hoo-Hoo deserves credit and 
renown. At our last annual meeting brief mention was 
made of a charitable work that was being projected under 
the auspices of a number of our influential members living 
at Indianapolis. A home was being planned where waifs 
and sick children from the city were to be provided a home 
> country where they could acquire health and sun- 
shine, 

It was stated .at that time that the worthy gentlemen 
hoped to materially enlarge the scope of: the work and to 
assist in this worthy enterprise the order voted $300. The 
idea for this charitable work was first suggested at a social 
session following a concatenation held in Indianapolis and 
a fund of $50 was subscribed at that time. The committee 
then appointed met with good success in their efforts to 
raise funds, lumbermen, especially members of the order, 
contributing liberally. Originally it was proposed to name 
the building the House of Hoo-Hoo, but later it was decided 
to call the home the Fairview Settlement. The structure 
when finished cost $3,500, and contains sixteen rooms, ad- 
mirably arranged to take care of the little patients. “The 
home was finished too late for dedication last fall, but was 
used as winter quarters for seven poor families. If space 
permitted I should include in this report the names of those 
who have contributed to this laudable enterprise. I would 
ee ee our Scrivenoter file away in our archives such 
a record. 

The practicable charitable work thus inaugurated by our 
Indianapolis brothers should serve as a worthy example to 
be emulated by our members in every part of our broad 
land. While Hoo-Hoo is not a benevolent or charitable or- 
ganization, in no other way can we secure more pleasure 
and satisfaction than by taking an active part in assisting 
to alleviate the sorrows and sufferings of humanity. In our 
iarge cities the rapid increase in the death rate of children 
umong the poor class is appalling. The work done by the 
Sunshine and home missionary societies has had a marked 
beneficial effect not only upon the health, but the moral 
character, of the little waifs of the slums. ‘There still re- 
mains an almost inexhaustible field in this good work, which 
can be profitably cultivated by our order, both individually 
and collectively. 

At this annual concatenation there will be fittingly dedi- 
cated a memorial tablet to commemorate the birth of Hoo- 
Hoo within the confines of this great commonwealth. Orig- 
inally it was suggested that a sanitarium should be erected 
at Gurdon on the site where Hoo-Hoo first saw the light. 
it was decided that this was rather too much of an under- 
taking, even for our great order. To commemorate the 
origin of Hoo-Hoo and as a fitting tribute to the six mem- 
bers who organized our society, a bronze tablet will be 
placed in the side of the building which has taken the place 
of the structure in which our first meeting was held. The 
cost of this artistic and beautiful memorial tablet was pro- 
vided by voluntary contributions from our members. Some 
little deficit may remain over the sum subscribed, and a 
request may be made that the order assume this indebted- 
ness. 

Imminent Distress Fund. 


Soon after the organization of Hoo-Hoo, numerous sug- 
gestions were offered that there should be provided some 
insurance or benevolent feature. On each occasion the plans 
proposed were rejected as impracticable or not advisable. 
Very nearly ten years ago, however, it was decided to adopt 
some means of relieving the imminent distress of unfortunate 
brothers. Originally this was provided by a contribution of 
33 cents or more, to be used for individual cases. Later a 
contribution to a general fund was found more satisfactory. 
At the beginning of the last fiscal year there was in the 
hands of the Scrivenoter $4,589.17 to the credit of this 
distress fund. This has been increased only about $100 
during the year, largely from excess paid in sending in dues 
or for jewelry purchased. During the year there has been 
paid out from this fund $1,035.15, leaving a balance on hand 
of $3,652.11. It speaks highly of the character and finan- 
cial standing of our members that so little call for financial 
assistance has been made. Apparently, however, there is 
still a mistaken idea prevailing among some of our members 
as to what use this fund is intended. In a few instances 
the widows of deceased brothers considered that they were 
entitled to receive some tixed sum or an annuity. A few 
members have applied for loans to carry on private enter- 
prises. All requests of the latter character have been 
promptly denied. There do not appear to be any fixed 
rules or regulations governing the distribution of this dis- 
tress fund. Custom, however, has imposed upon the Snark 
and the Scrivenoter the duty of passing upon each applica- 
tion for relief. During the year your officials have had to 
decide some rather complicated problems. While we have 
endeavored to protect this fund and limit its use exclusively 
for what it was intended, we have conscientiously consid- 
ered the needs of the unfortunate more carefully than we 
have their legal or moral claim against the order. 

There has been no call to replenish this fund for three 
years. ‘There is still a comfortable balance in our treasury, 
but it seems to be desirable that we again ask for coutri- 
butions, unless it is thought advisable to add a few cents 
to our annual dues, the proceeds from which to be credited 
to this distress fund. 


Recommendations and Suggestions. 

It has been the custom of each Snark aoe retiring to 
offer some suggestions for the benefit of the members. at 
large or the incomirfg Supreme Nine. Following this cus- 
tom, I submit some recommendations, which, however, are 
not all original, some of them having been before your body 
at previous annual meetings. 

The large number of letters and telegrams which I have 
received from Vicegerents and our members from different 
parts of the country, all urging the attendance of the Snark 
at some concatenation, has convinced me that there should be 
selected some supreme representative who would be free to 
respond to these urgent calls and who could devote his 
entire time to furthering the interests of Hoo-Hoo.. All the 
messages I received were similar in character and voiced 
the same request. They urged the presence of the head of 
the order as a sure and in some cases the only means of 
increasing the interest and enthusiasm among our members 

With some official assistance they were confident of secur- 
ing a larger and more representative list of candidates than 
they could otherwise do, unaided, There is considerable 
logic in their argument. It has been demonstrated any. num- 
ber of times that the advent in any locality of a supreme 
officer of some benevolent or social order is made the occa- 
sion for a great reunion and revival of that society. There 
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is an old saying that “the prophet is not without honor, 
except in his own country.’’ In seeking social amusements, 
and that is the object of all societies, the members desire 
some novelty and soon tire of the old routine. The stranger 
whom they are desirous of honoring may not provide any- 
thing new, but his presence usually has a stimulating and 
exhilarating effect on the members. The Snark of the Uni- 
verse, by reason of his official position, would be better 
fitted than anyone else to assume these duties. I assume, 
however, that anyone you will honor by electing him Snark 
will have business cares which will effectually prevent him 
from acting as organizer and adviser for a membership 
scattered all over our broad land. I believe we have made 
a mistake in not giving more attention to this field work 
in the past, and to delay much longer — — disastrous. 

We do not maintain regular organized lo = where there 
is installed an efficient corps of officers who become pro- 
ficient in their duties. Much of our initiatory ceremony 
and the entertainments which are a part of these concatena- 
tions are largely impromptu in character and determined by 
the temperament and imagination of a few of our members. 
Concatenations have been held in the past which were dis- 
graceful affairs and which for a while threatened serious 
results to our order. .There has been a gradual and marked 
improvement in the manner of carrying on these concatena- 
tions, but there is still a world of opportunity for elevating 
our initiatory ceremonies and to assist in educating the 
members to consider Hoo-Hoo a dignified and serious order, 
rather than a farce or a frolic. In some orders the organiz- 
ing and missionary work is delegated to some official who is 
permanently employed because the presiding officer usually 
is elected for only one year. 


A Permanent Salaried Scrivenoter. 

With no refections whatever upon our present Scrivenoter, 
who has well and faithfully served the order, I am firmly 
of the opinion that Hoo-Hoo should have some one to de- 
vote his entire time to its interests. No one is better able 
to assume such a position than our present Scrivenoter, and 
I am confident that if it were possible for him to accept it, 
the change I suggest would be made without a —— 
vote. It is well known, however, that with his large an 
growing interests our Scrivenoter can not afford to devote 
his entire time to our interests. Even under these discour- 
aging conditions I believe that Hoo-Hoo should at this 
meeting, or at least not later than one year hence, select 
from its young, energetic membership some one who will 
devote the necessary time, energy and devotion to elevate 
the standard of our order and to assist in bringing out the 
latent possibilities of Hoo-Hoo. 

To secure the services of a thoroughly oe age person, 
including a liberal allowance for his traveling expenses, 
would probably result in adding $5,000 to our expenses, 
even if he assumed the present duties of our Scrivenoter. 
The profits and benefits to be derived to the order as a 
whole and to the membership individually as a result of 
the work which can be done would, I believe, very much 
more than compensate for this investment. A liberal part 
of the additional salary and expenses paid would undoubt- 
edly be secured from increased receipts at concatenations 
and from dues which would not otherwise be collected. In 
my judgment there are a number of ways in which our 
present general expenses could be materially reduced with- 
out impairing the efficiency or usefulness of Hoo-Hoo to its 
members. The amount which I believe can be saved would 
more than equal the expenses of an efficient representative 
to devote his entire time to our interests. 

Briefly considering our disbursements for 1908, we find 
that it cost us approximately $32,000 to carry on the affairs 
of Hoo-Hoo. Of this sum about $5,000 was paid for buttons 
provided for new members and for expenses of concatena- 
tions, which were paid out of the general treasury. The 
publishing of the Bulletin and the Hand Book are essential 
to our organization, and in some form or other should be 
continued. The Hand Book, however, has become so bulky 
that it has outgrown the original purpose for which it was 
intended—that of permitting members to have with them 
constantly a record of the entire membership of the order. 
The Hand Book could and should be materially condensed, 
abbreviated or remodeled so as to reduce the cost at least 
one-third. This Hand Book contains valuable information 
fer a limited few of our members, while a majority of those 
to whom it is sent have little practical use for it. There 
has been wisely adopted the plan of sending the Hand Book 
only to members who fill out a blank giving their occupa- 
tion and address. In view of the fact that this book costs 
a substantial sum for each copy issued, some further method 
of limiting its distribution to those who can make use of 
it might be adopted and a considerable sum saved. The 
Bulletin as now published is a credit to Hoo-Hoo. being not 
only an official organ but a literary journal. Nevertheless, 
I believe that it is costing us more than it should and that 
a less elaborate production would serve the same purpose. 
The publishing of the twelve issues of the Bulletin in 1908 
represented an expenditure of not far from $7,000. 

Even were it necessary to add a few cents to our annual 
dues to provide the funds for employing a competent person 
to devote his entire time to our interests, I believe that the 
good work which the proper person could do would more 
than compensate for the slightly increased burden on the 
members. No other organization attempts to do as much 
for its members as does Hoo-Hoo, although all of them col- 
lect larger dues than we assess. T'wo years ago the annual 
dues were increased 66 cents, with no appreciable effect 
upon the number of those who become delinquent. This 
plan would seem to indicate that the rank and file would 
not complain if it were found necessary to again ask a few 
cents more annually. 


Changing the Date of Our Annual Meeting. 

There must be some good reason for the comparatively 
limited attendance of our members at our annual meeting. 
Our records show that about an average number is regis- 
tered,. whether our annual meetings are held at Norfolk, 
Portiand, WVailas, Minneapolis or Chicago. Wherever we 
have gone an elaborate program of entertainment hus been 
provided, yet the local members constitute the larger part 
of the attendance. Many states with a representative mem- 
bership bave been entirely without representation at every 
annua! meeting. This is unfortunate, because the affairs of 
our order are all considered and decided upon at the one 
annual gathering. 1 am of the opinion that the timited at- 
tendance is. due to the time of the year of holding our an- 
nual meeting. The tirst of September, more than any other 
time in the year is the one when lumbermen everywhere 
begin an active campaign for business. ‘The large majority 
of our members have before this taken their vacations and 
are back at their desks or at their mills and factories. 

1 tirmly believe in the traditions and land marks of Hoo- 
Hoo and would not favor changing any of them in any ma- 
terial way. Nine is our magical number and the ninth day 
of the ninth month is the only appropriate date for our 
annual session. We claim, however, that Hoo-Hoo originated 
in Kgypt during the days of the Ptolemies and accordingly 
we are not bound by any allegiance to modern calendars. 
With the uncertain method of reckoning time in the early 
dawn when Hoo-Hoo was first on earth, there should be 
little difficulty in deciding from their musty records that 
any month in our present calendar year ought to be the 
= in rotation. ot holding of our annual meeting = 
ing July or August would accommodate a-very large majority 
of our members. If it was thought advisable to go to the 
sunny South for our annual gathering, it would be a’ coni- 
paratively simple problem to find an error in our ancient 
records and January or February could be decreed as the 
ninth month for that particular year. 1 am convinced that 
by no other way can we hope to have a larger representa- 
tive attendance at our annual meeting. 


Some Recognition for the Vicegerent Snarks. 
There should be provided some substantial method of 


- 


from the general fund of, 


showing our appreciation for the hardworking but little ap- 
preciated Vicegerent Snarks. The duties which are assigned 
to them are arduous and difficult to perform. With limited 
funds at their disposal they are expected to provide a novel 
initiation ceremony and an entertainment afterwards. 
majority of the Vicegerents are called upon to contribute 
to the expenses a substantial sum to make up the deficit. 
The holding of concatenations in larger cities is getting to 

a serious problem. ‘The members will not be satisfied 
unless some new and novel entertainment is provided be- 
cause there are so many other forms of amusement available. 
Realizing this fact it is becoming more and more ditticult 
to secure representative members to accept appointment as 
Vicegerent Snarks. The serving of a banquet or an elaborate 
lunch after the initiatory ceremony should, in my judgment, 
be discouraged if not prohibited. Very simple refreshments 
served in an informal manner are more enjoyable and do 
not lead to the excess and extravagance which we deplore. 

In conclusion 1 wish to thank the Scrivenoter, the mem- 
bers of the Supreme Nine and the members of the order 
generally for the honor which they conferred upon me and 
for the loyal support given to my administration. In re- 
turning once more to the ranks | assure you that I shall 
continue to further the interests of Hoo-Hoo to the best of 
my ability as 1 have during the seventeen years I have been 
an active member. 


Scrivenoter’s Report. 


Scrivenoter James H. Baird, of Nashville, Tenn., was 
then called upon for his annual report, which he read, as 
follows: 

Our receipts and disbursements for the Hoo-Hoo year end- 


ing September 9, 1909, have been as follows, my books closing 
with the close of business September 5: 


RECEIPTS. 
94. Balance on hand September 4, 1908....... $10,240.29 
9 ues eoccce ecccce Seccrdescecc.osececes 21,348.10 
eS eee 104.29 
16. Mdse. (pins, buttons etc., sold)........... 1,137.95 
BO “CNC oo ic. 0 0.00.0 6:0:0:0:0:09:6:0:6.0.0-0 6 0010 6,756.79 
ee Se in 56550-6044 060-0606 0080s oe 45.85 
85. Life membership fees..... IR eae Pane 91.15 
ee Re rere 1.50 
113. Interest on deposit.......... Acta eh aooss 88.05 
ZUG. BRGROOPIRT GRUERE TOMB: on. ccc cc vccsscwece 1,140.78 
MEE tide kapies Ohae Rises ogee $40,954.75 
e DISBURSEMENTS. 
48.\ Imminent Gistress fund... ccc cicccsces $ 885.10 
16. Mdse. (pins, buttons ete., bought)......... 3,321.65 
19. Concatenations (refund) ................ 14.14 
ee Cn dre Gcarag-6-wie ales: <> <.b-wrh'e'e-0l 6 208.25 
25. Postage and registered mail.............. 3,084.29 
ge RG a shel a 1,727.40 
31. Trunk equipment and supplies............ 217.45 
34. Scrivenoter’s clerical help................ 3,642.33 
et Nn ta raise Dalal aaah dsdy050-$.4.4:055 obec ac 487.43 
Ce IES ren 27.51 
een 1.50 
Se | IO on on: 0.0:4.60:0:0.6b:0'seiaceiee.s 306.98 
se fh eo Seer eres 495.83 
55. Annual meeting. (1908) ........ccccccsees 725.00 


a rrr ree 
Ss, I IEE 5s an:e.0:nrwine-e. 0:6 61066 % 281.60 


CG: DOMUNN GOROUME occ ccciccccccaccccwsces 176.96 
Se 0625 barn (ocd. oracasaiacdeSoesaphobiaeb-an 696.00 
are ere 364.01 
NN FOOT Te 19:5 
Se EE SU PN ooo cbc s eecececesis 6,260.18 
97. Premium on Scrivenoter’s bond........... 50.00 
100. Hand Book and supplement.............. 3,227.75 
Be I I a o.a.. 04-045 ning 'b gid hig 0-0 0-60.04 75.00 
111. Printing equipment and supplies.......... 126.02 
EE rare 1,274.55 
94. Balance on hand...... Mirek Ca saasesanke 10,758.06 

NN lasavy Sc auch ante manana aibianed beaten $40,954.75 





FIRST NATIONAL BANK. 
Nashville, Tenn. 
Mr. J. H. Baird, Supreme Scrivenoter, 
Concatenated Order of Hoo-Hoo, 
Nashville, Tenn. 

Dear Sir: This is to certify that at the close of business 
today this bank holds to the credit of the Concatenated 
Order of Hoo-Hoo $10,558.59. This account is made up of 
very many small items, and your businesslike manner of 
| ae same has been most satisfactory and convenient 
or us. 

Please accept our thanks and best wishes for a successful 
and pleasant meeting at Hot Springs. 

Yours very truly, 
BE. A. Linpsgy, Vice President. 


I have audited the books of J. H. Baird, Scrivenoter, and 
I certify that the above is a true and accurate statement 
of his receipts and disbursements. My audit covers business 
from September 4, 1908, to close of business September 5, 
19U9, both inclusive. Of the balance shown, of $10,758.06, 
I find $10,506.54 on deposit with the First National bank, 
of Nashville, the remainder, being the sum of $251.52, I 
find as undeposited cash items as follows: Currency, $10.92; 
bankable checks and drafts, $240.60; making up the total 
of cash balance as above set forth. 

(Signed) Jun Epwarps, Accountant. 


Sworn to and subscribed before me this 6th day of Sep- 
909. WwW 


tember, 1 . D. Gaus, Notary Public. 

Attention is called to the fact that in this balance is 
embraced balance to the credit of the imminent distress 
fund amounting to $3,808.36, leaving a free balance to: the 
general fund of $6,949.70. Vouchers covering all the above 
disbursements, approved by the Snark and Senior Hoo-Hoo, 
and all my records and books are here for the examination 
of any. one interested. 


It will be seen that our total balance is slightly larger 
than a year ago, which is gratifying in view of the depressed 
condition of business generally, and of some facts that have 
operated directly to. reduce our receipts. The number of 
concatenations held during the year has been less than last 
year, and very greatly less than in the Hoo-Hoo years 1906 
and 1907. ‘rhe decrease in the number of concatenations 
held does not, however, very greatly affect the cash balance, 
as the order received only half the fee paid. by the man who 
is initiated, and this is nearly wholly consumed in the ex- 
pense his membership immediately entails, for handbook, 
button and registry postage etc. 

A fact to which attention is called is that upon applica- 
tion of the managers of the Hoo-Hoo House at the Seattle 


exposition that grganization was allowed for purposes of 


maintenance tie entire amount of initiation fees on con- 
catenations held in the states of Washington and Oregon and 
in British Columbia, less $2, covering actual expense of the 
button sent the new initiate. In other words, to make this 
clear, on concatenations held since March 1, last, in the ter- 
ritory named, the Vicegerent has been required to remit the 


Supreme Scrivenoter only $2 of the initiation fee, instead of 
-$5. As the H 


P 00-Hoo House. at Seattle was.and is an insti- 
tution of which the whole order feels proud; and was erected 
by voluntary contributions of our members, almost wholly 
those on the Pacific without. asking that one cent 
Hoo be: contributed to the en- 
terprise, Supreme Nine deemed it little enough that it 
should accede to the request made in: the matter of  initia- 
tion fee at concatenations held in the territory described. 
The matter is mentioned merely as a factor in decreasing 
our receipts from concatenations. 





Attention is also called to the fact that no considerable 
contributions have 94 received to the distress fund, while 
from that fund quite a number of disbursements have been 
made. The fund last year had to its credit a balance of 
$4,589.17, and still has a credit balance of $3,808.36. in 
view of this comfortable state of the fund, no call for con- 
tributions has been made since that ange | the Portland 
annual meeting four years ago. As the result of that cail, 
which was sent out just before the Christmas holidays, con- 
tributions came in considerable volume for more than a year. 
They still continue to come in almost — day, but in 
small amounts and usually in connection with remittance 
for dues. With its present comfortable status there seems 
no urgent necessity of making a call at any time in the 
immediate future for the replenishment of this fund. Havy- 
ing come through the two years of business depression fv!- 
lowing the panic, when I suppose naturally our disburse- 
ments on account of distress have been larger than normal, 
it is probable that fewer applications will come in the future, 

Some unusual items of expenditure have also come during 


the year. A disbursement of $500, charged to the good of 
the order, grows out of an unfortunate occurrence of which 
the Snark has spoken at length. 


In view of all of which I think we have no reason to feel 
other than gratified at the financial status of our organiza- 
tion. I doubt if more than a few business enterprises have 
survived two such years of depression and stagnation in 
business and have emerged with their financial position so 
little impaired. The balance now reported is the largest ever 
reported, except that of two years ago. 

A new feature of the year’s work has been the designa- 
tion of certain banks as collecting agencies for dues and 
other money due the order, the idea growing out of a sug- 
gestion made by the Hibernia Bank & Trust Company, of 
New Orleans, last spring. Shortly thereafter that bank was 
designated a collecting agency. During the next few months 
several other bunks were so designated. So far these banks 
have not collected very much money, our members being 
slow to take notice of the arrangement. It has worked very 
well, however, and bids fair in time to become a considerable 
convenience to our members in the larger cities and the ter- 
ritory tributary thereto. It is much easier to step into a 
ground-floor bank and pay over the counter a sum like $1.65 
than to remit that sum by mail. So far the banks designated 
under the arrangement are as follows: 

Hibernia Bank & Trust Company, New Orleans, La. 

The American Trust & Savings bank, Chicago, Il. 

The Scandinavian-American bank, Seattle and Ballard 
Station, Wash. 

The Lumberman’s National bank, Houston, Tex. 

Third National bank, St. Louis 0. 

Seaboard National bank, San Francisco, Cal. 


Concatenations. 


Seventy-five concatenations have been held during the 
year, as follows: 

















x 

No. of 3 

ss Initiates. Se 

Sy a) 

| Date PLACE. , =3 

: = § ss 

-.  & 7) 
1494 8-29-08|Fresno, Cal........ --| 16/$..../$ 80.00 
1495 9- 5-08|Oklahoma City, Okla.|..| 14) .... 69.84 
1496 9-10-08|Chicago, Ill........ cof 41] ..02) 204.85 
1497 9- 9-08|Los Angeles, Cal....|..| 15) .... 74.85 
1498 915-08] Loci WRcccchcel . GB iccct BRET 
1499 9-15-08] Louisville, Ky..... ee ee 90.00 
1500 9-19-Uo|DeQueen, Ark...... oe _, Cee 39.92 
1501 | 10- 3-08|Memphis Tenun..... a | Peer 55.00 
1502 | 10- 9-08|Salt Lake City, Utah|..| 13] .... 65.00 
1503 | 10-17-08|Dayton, Tex....... at oe 40.09 
1504 10-29-08|Meridian, Miss..... ee 10) ws00 49.90 
1505 | 11-14-08|St. Louis, Mo...... — a ae 50.00 
1506 | 11-14-08|/Houston, Tex...... os) er 135.00 

1507 | 11-24-08|Omaha, Neb........ a 5 25. 
1508 | 11-21-08|Prescott, Ariz...... con aa 55.00 
1509 | 12- 5-08|Clinton, Okla...... sh wala 120.00 
1510 | 12-12-08|Cape Girardeau, Mo.)}.. 17 84.83 
1511 | 12-15-08|Williamsport, Pa...|.. eae 34.93 
1512 | 1- 9-09|Baltimore, Md...... tel 4} cece] 20.00 
1513 1-14-09|Indianapolis, Ind...|.. 9 44.97 
1514 1-14-09|Denver, Col........ ook) ae 135.00 
1441* 2-12-08] Detroit, Mich...... coleece 39.70 
1515 1-16-09|San Francisco, Cal..|.. 35 175.00 
1516 1-20-U09|Minneapolis, Minn..|..| 24] ....] 119.76 
1517 1- 5-09|Jacksonville, Fla...j.. al tes 49.90 
1518 1-18-09| Anacortes, Wash....|.. 28 140.00 
1519 1-19-09| New Orleans, La....|.. 74 370.00 
1520 1-22-09}Omaha, Neb....... ae 38)... 137.00 
1521 12-12-09| Mexico City, Mex...|.. eee 32.15 
1522 2- 3-09|Uskaloosa, lowa....| 2| 14/44.47 76.00 
1523 1-27-09|Kansas City, Mo...|..| 42|....] 210.00 
1524 2 B-OviCalro, Tl... .cceces 26 BR 122% 90.00 
1525 2- 6-U9|Newport, Ark...... an | 40.00 
1526 2- 2-U9|Williamsport, Pa...|.. a 84.83 
1527 2- 4-09|Spokane, Wash..... --| 109] ....] 539.45 
1528 2-10-09] Winnipeg, Man., Can.|}..| 15) .... 74.85 
1529 | 2-13-0¥|Brookhaven, Miss...|.. ; eee 49.99 
1530 | 2-18-09|Milwaukee, Wis....| 1 3/23.34 14.97 
1531 | 2-10-U9|Grand Rapids, Mich.|..| 27) ....| 185.00 
1532 1-2U-U09| Evansville, Ind....|..| 14] .... 69.86 
1533 2-19-09;Charleston, W. Va..|.. | are 60.05 
1534 2-19-09) Jefferson City, Mo..|.. Bee 49.90 
1535 2-19-09| Paducah, Ky....... - BB} coos 90.00 
1533 2-17-U9|Chicago, Ill........ = ie ee 65.00 
1537 | - 2-20-09)|'Tampa, Fla........ ot 15 75.00 
1538 2-22-U9|Mobile, Ala........ »6 31 155.23 
1539 3-2U-U09|Phoenix, Ariz......].. Bi) 0,0:6 48.65 
154U | 38-25-U9;Hattiesburg, Miss...|.. 22)... 98.25 
1541 | 3-31-U¥|Payetteville, N. C...|.. Piece 44.91 
1542 4- 9-U¥|Kikins, W. Va‘....|.. 5, Ee 35.00 
1543 4-17-U¥|New Orleans, La...|.. 7 eee 5.01 
1544 4-14-U9|Galveston, Tex..... cel, SBl eee} 100.00 
1545 4-17-U0¥|DeQueen, Ark...... ie | 75.00 
1546 4-24-UY| Alexandria, La..... as $3/23.34| 165.00 
1547 4-23-U9|Portiand, Ore...... oo)’ Gat Smee 110.00 
1548 4-23-U9| Vancouver; B. C..../..| 35) .... 70.00 
1549 4-24-U9|Gurdon, Ark....... ad Bi cae 14.95 
1550 5- 1-09|St. Louis, Mo...... ea | eS 24.95 
1551 4-30-09| Williamsport, Pa...|.. | ee 84.95 
1552 5- 1-U9)Little Rock, Ark...|.. 9 45.00 
1553 5-14-U9|Clarksburg, W. Va..|..| 4 20.00 
1554 §-19-U09|Chicago, Iil........ ae | pe 70.00 
1555 4-23-09|7Portiand, Ore..... te | eee 2.00 
1556 | 5-22-U9|Centralia, Wash...|.. 23 46.00 
1557 6- 4-U9|Uniontown, Pa..... 7 50.00 
1558 5-28-09;Toronto, Ont., Can.|.. 10 50.00 
1559 6- 8-09|Seattle, Wash...... eyo: 54.00 
1560 6-19-09| Ashdown, Ark...... aa 23 115.00 
1561 | 6-19-09|)Oklahoma City, Okla.|.. , eee 170.00 
1562 6-30-09| Edmonton, Alta.....|.. SET cix:0% 6.40 
1563 7-31-09); Williamsport, Pa...|..| - 8). 39.92 
1564 8-14-09| Bogalusa, La....... ifs re 160.00 
1565 8-13-09| Sikeston, Mo....... ofp BB ress 49.90 
1566 8-26-09|Cumberland, Md....|.. ee 30.00 
1567 8-27-09| Uniontown, Pa..... Mel OES. 6-8 50.00 
1568 bees es Francisco, Cal..|..| 382] ....{ 160.00 
| ; 4}1456|91.15|$6756.79 




















* This ‘concatenation was held last year, but a shortage in 
the remittance was not made good until February of this 
Hoo-Hoo year: | 

+ This {s a fictitious concatenation entered in order to 
roperly enroll an initiate of concatenation No. 1,547 whose 
Tank was temporarily lost. 


mi 


Supra 


, 
The 


follow: 


Vici 
Alaba! 
Nor 
Cen 
sou 
Arizon 
Arkan 
Nor 
Cen 
Wes 
Sou 
Califo 
sou 
No! 
Canac 
Fas 
Cer 
Bri 
Alb 
Color 
Distr 
Flori 
Sor 
Ea 
We 
Geors 
No 
So 
Idah« 
Illin« 
Ne 
So 
Indié 
Ne 

So 
Iowa 

Ne 

Sc 
Kan 
Ei 

Ww 
Ken: 
Ce 

Ei 

W 
Lou! 
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19, 
ae Texas— 14239 H. H. Springer, 17707 8. H. Cornthwaite, 
le Record of Work in Vicegerencies. North. pringer, 
, ‘ ern dist.—C. BH. Gillett............ os mie 5 eee 14544 H. D. Barker, 18120 W._B. Montgomery, 
: The year’s record of work done by our Vicegerents is @8 = Southern dist—Bliss P. Gorham......... 3 7i “1 14886 John Lindstrom, 18198 J. H. Mantooth, 
ot follows: No. No. initiates el ta * } mr chin ehe eee ee oe eo. se i. , a ook. oat Se re wy 
* ° . 4 anhandle—J. D. Anderson..........+.+. ee es é ohn Ainswor » A. affer, 
in apne Concats. Reg. Life. Utab—W. V. Smith....-..-0.seeeeeeeeees i 13 15496 8. Farrell 18036 P. H. Quinn, 
. a —_ r — 5 am Gorman, 95 . 8. Gulley, 
“ Northers. ae Tt h. -- yeaa seeeeee + a we estern dist. i a a rn 15811 J. B. Hanley, 18984 C. J. Chapman, 
Ay Cer —C. ee ee ee ee ee ee shington— . . Ea e, a q oodru 
-4 Southern dist.—Ed Gaines...........++- 1 31 Eastern dist.—George W. Hoag.......... 1 109 15828 C. A. McPhee, 19592 F.L. Johns, — 
:. a — A. Goodrich..........+..++-- 1 9 wn enee Gist —W. 3° Slee 4 121 16114 H. lay, 19694 J. D. Wood, 
. kansas-—— — 
ce ‘Northeast dist—B. C. Lippmann........ 1 8 Sesare dita. A. SS AEC 1% 12 16170 G. i: Dews? do102 A. Hi. Horn,” 
as Central dist—J, H. Carmichael... ...... 1 9 Central dist.—C. D. Howard 1 4 16605 F. R. Conant, 20425 EH. 8. Sanders 
e Western dist.—Harry J. Large........... 3 46 Western dist.—O. F. Payne............. 1 12 16633 8. R. Hollister, 20456 J. Phipps, 
. “ne ethene, Sees . Barham........... L 14 Wisconsin —W.. B a Sieh cas oh cars 1 17268 J. L . Starrett, 20713 James Thomson, 
e- Southern dist.—Brown Higman fh ict soees 1 15 United Hingdom and continent of Burope... .. ‘ 17527 W. Be A, Bennett, Hon 85H. “Gil” 
? Nc — dist.—A. J. Russell............ 3 83 IE on Fear aaunccdacanesskeewnn Rae ectenatiein ar 
tee ‘anada— pan quem amb » 
1g Eastern dist.—John L. Campbell......... 1 10 1,456 4 R y 
“4 Central dist.—George H. Wall........... 1 15 Credit for the largest number of initiates goss to W. B. ceived apa enmsecd on oe ae ee ae Se 
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Barns, George W. Schwartz, William.B. Mitchell and George 
K. Smith, five Snarks and originators of Hoo-Hoo. From 
the order they had in their mind at that time has sprung 
one of the greatest orders in the universe today, one of the 
best known orders, I dare say, of all the fraternal orders 
that are in existence. 


Address of Welcome. 


He then introduced Charles B. Barham, mayor of 
Gurdon, who delivered the address of welcome, saying, in 
part: 


It affords me great pleasure to say to you that you are 
welcome to Gurdon, fellow Heo-Hoo. It seems to me that 
it ought to go without saying that you are welcome home, 
aus this is the birthplace of Hoo-Hoo. ‘Therefore, you are 
not visitors, you have come home, and it does seem to me 
that everybody that is a member of the order of Hoo-Hoo 
certainly ought to feel welcome, and I assure you that you 
are welcome. I heard someone say not long ago that it 
was queer that the order of Hoo-Hoo originated at Gurdon. 
1 do not think so. The person insisted that it was by 
chance. I do not think that. I do not believe much in 
this chance business. I think things come as they are fixed 
to come. We are glad that the order did originate in Gur- 
don and we are glad to have you here. We are exceedingly 
glad to have this beautiful tablet that the order of Hoo-Hoo 
has erected in our city to commemorate the birthplace of 
Hoo-Hoo. This person that was talking to me along this 
line in regard to Hoo-Hoo having its origin in Gurdon by 
chance went on to say that there were a great many cities 
it could have taken place in that would have attracted more 
attention, but I am proud to say that Gurdon is the only 
city under the sun so far as the order of Hoo-Hoo is con- 
cerned. Every member of the order of Hoo-Hoo knows some- 
thing of Gurdon. We are glad of that. One of the Supreme 
Nine bears the title Gurdon. We are glad of that. * * #* 

I want to say to you one and all that you are welcome. 
As Vicegerent in Arkansas I want to say you are welcome; 
as mayor of Gurdon I say you are welcome. During your 
stay in Gurdon everything is yours. We will deliver it to 
you—anything from a red lemonade to a battleship. 


Mr. Ramsey read a telegram just received from Nelson 
A. Gladding, of Indianapolis, Ind., expressing regret at 
his inability to be present at the unveiling and extending 
congratulations and best wishes. Mr. Gladding was to 
have directed the musical program. The Supreme Snark, 
Platt B. Walker, responded to the address of welcome, 
saying, in part: 


We appreciate your cordial words of welcome at the birth- 
place oi our order. The heart of every loyal Hoo-Hoo beats 
faster at the realization that we now stand on historic 
ground. As we approached this famous spot it was with a 
feeling of the wandering boy returning home after a long 
journey in a far country. Mr. Mayor, we have not squan- 
dered our sustenance; are not the prodigal son; do not 
expect to be feasted on the fatted calf, but we do come 
with meek hearts and due reverence to the shrine of the 
order's nativity. 

The originators of this order did not and could not have 
foreseen how its influence would spread when after their 
first meeting in this city they went their several ways to 
preach. the doctrine of our motto. There is no one who 
could have foretold how it would increase and tell how, 
like the rolling snowball, it gains in volume and now num- 
bers its members by tens of thousands. Its activities have 
been many; its benefits great, but its power for good has 
just begun. 


Following Mr. Walker’s response a musical number 
was rendered, after which Bolling Arthur Johnson, of 
Chicago, founder of the Order of Hoo-Hoo and Seer of 
the House of Ancients, addressed the assembly on 
‘Thoughts Are Things,’’ as follows: 


Ladies and Gentlemen, Members of the Concatenated Order 
of Hoo-Hoo, Citizens of Gurdon: I bring you but a simple 
message concerning the precepts and Golden Theme Thread 
of Hoo-Hoo, and but little of its history. 

It is not yet time to speak of the history of Hoo-Hoo. 
We who are making that history must first have passed 
into the mist of the beyond before history can be written. 

Thousands of pens of quill, of gold and of steel, filled 
thousands of reams of paper with appreciations and the life 
and works of Napoleon while he lived. His friends, his 
enemies—people who were neither and yet were of his 
time—wrote of the doings of that man of destiny, and yet, 
a hundred years after he had begun to shape the history of 
France, an unprejudiced citizen of this southland wrote that 
life of Napoleon which is credited with being the most 
truthful and the most worth while; and yet that writer had 
never seen France. 

We of the present who have lived Hoo-Hoo and been Hoo- 
Hoo and made its history can not tell its history. We lack 
the viewpoint to give us true perspective. 

I am sorry if anyone here expected that I would unlock 
the very innermost door leading to all the recorded facts of 
Hoo-Hoo and bring them out into this white light on this 
eighteenth birthday of ours. I am sorry if anyone expected 
I would bring out for inspection the blotter, the daybook, 
the journal and the ledger and strike a balance to show if 
our account on this day be in red or in black. 

And yet there are some startling facts about Hoo-Hoo 
which can be told, which, to my knowledge, have not before 
been given to:the world. The office of the Supreme Scrive- 
noter has been drawn upon for these facts. 

Before we come to numerals, and dollar marks and inter- 
esting comparisons, I want to answer a few of the 999,999 
questions that have been asked about Hoo-Hoo; but first a 
story to indicate the kind of truthful encyclopedia I shall 
become. 

«Many years ago, so many thut the tale may be set down as 
real history, a young newspaper writer of those days, with- 
out epaulet or editorial honor, but now a well known r- 
sonage in Hoo-Hoo land, known to the initiated as No. 734. 
wus called to the managing editor's desk of the old Chicago 
‘Limes by the then dean of the craft, Wilbur F. Story, and 
siven an assignment to journey into Ohio to interview John 
Sherman about 'the tariff. 

The young man asked Mr. Sherman the one question upon 
the answer to which he was to base his interview. “Mr. 
Sherman, will the tariff as has now become a law be a good 
thing for the American people?’ Mr. Sherman looked the 
young reporter over very cooly and remarked: “I, don’t 
know; and, young man, if anybody asks you, just tell them 
that you don't know.” 

To the young seeker after truth that seemed the answer 
of a churl, but today, in middle age, the then young reporter 
considers that the answer was appropriate. 


The Beginning: 


I have no desire to copy the methods of. John Sherman or 
to adopt his philosophy or to appear as wise as he, but;I do 
» desire to satisfy a waiting and inquisitive Hoo-Hoo public, 

and many laymen as well, who have clamored for years to 
know: How did you happen to start Hoo-Hoo; how did you 
get that word; why did you make a fraternity of it; where 
did you get your traditions; what is a Snark; what is a 
Bojum; what is a Jabberwock; why do you always meet 
annually on the 9th day of the ninth month? I have, I say, 
always desired to answer truthfully all those questions,. but 
1 must emmlate the example of the senator from Ohio: 


must not fence with the truth; I must tell you, as did he’ 


the young reporter, ‘I do not know.” 

_ Iloo-Hoo was not born to the accompaniment of the saw- 
ing of coffin boards; nor was there about it the dank smell 
of winding sheets or the death fog of grave dust. As an 


order Hoo-Hoo came into being 6,430 days ago. In a small 
and not over warm room, February 21, 1892, in the Hotel 
Hall, then standing not 50 feet from where we are now 
gathered, Hoo-Hoo came to us with its health, its happiness, 
its assurance of long life, its Egyptian traditions, its colors 
of black and white and geld, its talismanic nine times nine, 
its promise that there would occur in future years millions 
of hearty laughs where sadness might have been, hundreds 
of thousands of faces wrinkled in smiles and not with care, 
thousands of friendly burdens borne which might have sunk 
the heavy laden very deep into the swollen floods of care; 
and so, what does it really matter about dates and dollars 
of cost; and yet even the business facts which the Scrive- 
noter’s records show are interesting. 


Membership. 

There have been initiated into the mysteries of the degree 
of the Playful Kitten 23,417 men, and of this number the 
records show that only 804 have died. It is not known and 
can not be known that this latter record is correct. Life 
insurance actuaries shake their heads and say, “You are 
mistaken. Two thousand of you have passed into the land 
of shades’; and say in support of that, “Our tables prove 
it, sir; our tables prove it!’ But your speaker would much 
rather take our records than the tables ot the actuaries, and 
so undoubtedly would the 1,196 who, if the actuaries’ tables 
might be believed, are not of this life. 

Paraphrasing the comment of Mark Twain (whose death 
was reported some years ago), those of Hoo-Hoo in particular 
interest might say: “We consider the story very much 
exaggerated.” 

Contemplating the facts as they come to us from what 
records we have our dead, for our entire history to date, is 
but a fraction above 29 percent, and allowing that Hoo-Hoo 
has lived only one-half of those years, the average yearly 
death rate has been but 3.33 percent, and so, why not believe 
with Prentice Mulford, that “thoughts are things”; that our 
slogan, our motto, our acme of earthly achievement, ‘Health, 
Happiness and Long Life,” has not only dried oceans of tears 
but, also, that the smiles have helped to drive away the 
“Man with the Scythe.” 

Those who have become members of the Concatenated 
Order of Hoo-Hoo have paid for that privilege approxi- 
mately $233,935 for initiation. Could this money have been 
put to a better purpose? Would it have been better to have 
outfitted expeditions to heathendom to teach right living to 
the barbarians? 

Again, I do not know, for I do not know how much to 
debit for tears, and I de not know the market value of 
laughter, or the latest quoted price of happiness; for, even 
it they do not have length, breadth and thickness, still, 
“thoughts are things.” 

With no desire to become in any sense personal, we must 
acknowledge our most devout thanks to the Ruler of the 
Universe for the preservation to this day and time of the 
six individuals whe were present at the beginning of Hoo- 
Hoo at Gurdon, and the presence here of five of them in 
health and in happiness and with much assurance of longer 
life. Although your speaker is by this order officially ac- 
knowledged as its founder, he wishes to divide today with 
these veterans all of credit and all of honor, all of rank and 
all of distinction that may have come to him during the Hoo- 
lIloo years. Fortune has been kind to us, and knowing the 
value of good wishes and believing that good thoughts are 
never lost and that the kindly feeling of the whole order is 
measured by the quality of good cheer shown at Gurdon to- 
day, I venture to believe that your thoughts will help to 
bring us continued health, continued happiness, continued 
life. 

Precepts of the Order. 


Many a charlatan might casily have founded a pvofitable 
new religion on the principles of Hoo-Hoo, but this truth 
that we possess fell among men with healthy minds as well 
as yee | bodies. 

We call this 9-pointed star which I am privileged to wear 
as long as I shall live the Emblem of Revelation. It stands 
for the nine commandments of Hoo-Hoo, each glittering dia- 
mond representing a truth as clear and as pure as its 
sparkling rays, but I am wondering today if we would have 
called it the Emblem of Revelation had we known what we 
all may know by consulting a collection of literature pub- 
lished ten or a less number of years ago under the title 
“The World’s Great Classics,” in a volume of which there is 
printed the translation of a poem written by an oriental 
who flourished and went hungry long before the days of 
Confucius. 

I have told the story of that pocm before, but it will bear 
repetition. This anywhere-from-three-to-four-thousand-years- 
old piece of literature has as title “The value of Friendship,” 
and begins: 

“The woodman’'s blows resounding ring 

As on the trees they fall,” 
and about the middle sf the poem comes this startling pair 
of lines: 

“Hoo-hoo the woodmen all unite 

To shout, as trees they fell,” 
and the words, while not hyphenated, as we spell Hoo-Hoo, 
or capitalized as we capitalize it, clearly still is our word, 
and this thousands-of-years-old verse is about lumbering, if 
you please. 

As the translation of the poem was not done until several 
years after our word was born, would not this queer and 
erie thing give us pause’ While no one in our order would 
actually claim that Hoo-Hoo is a revelation from the past, 
does it not show, in some direct sense, that “thoughts are 
things,’”’ which, if they are not immortal and do not live 
forever, have at least a most astonishing way of cropping 
out often enough to make us know that the adage “there is 
nothing new under the sun” is as true as sunshine. 

Out of all the whirl of questions that have come to us 
concerning Hoo-lloo there has most frequently of late come 
this query: “How long will. Hoo-Hoo live?” 

I will answer -that. 

Strange, is it not, that I will assume such a stupendous 
task as that and will not attempt to answer the more ordi- 
nary questions? 

About this I will venture further as a prophet than did 
Ben King’s old negro in that mythical creation, “Gord Only 
Knows,” where at the end the old wooly-headed black man 
gazes into the bitter north wind as it blows over the world, 
and says: 

“Gord keeps account ob de sparrers dat fall. 
We stan’ a-waitin’, we soon hyar him call. 

Gord bring de wintah, 

De rain an’ de snows, . 

Gord makes de wind blow, 

But jes’ whar it goes, 

Gord only knows, chile, 

Gord only knows.” 


Of course only God realy knows, and the. life of Hoo-Hoo 
depends upon how much of goodness and real decent help- 
fulness our principles contain; and in this connection we 
should always rontémber that text from Matthew, “and the 
rain descended, and the-floods came, and the winds blew 
and beat upon that house; and it fell not; for it was 
founded upon:a rock.” 


Founded on a Rock. 

Although we are constant!y remodeling this house ‘in 
which we live, and constantly ‘laying out new paths of 
glory through the gardens of health, happiness and long 
life, it seems that none of the things we have done and are 
now about to have a chance again to do (like making Sep- 
tember happen in June) have hindered our remarkable prog- 
ress; for already and many times before the rains have 
descended and the floods have come and the winds have 
blown upon this structure we have builded, and yet it stands 
true and plumb. 

How long will Hoo-Hoo live? 

As long, let us hope, as Hans Blinder ‘believes a certain 


remarkable musical composition will live. Hans Blinder 
is a humble ,poet, wha makes salads but never wrote 
a poem in his ‘life. He ¢ame out of the bin 
Alsatian mountains a half century ago, drifting down ‘o 
a on a raft of timber, and thence over the wor!d 
to all its high and low places, from the Thames embankment 
to Hong-Kong, from the Zuyder Zee to Timbuctoo. He has a 
tace like chiseled alabastcr and a dialect that makes him 
French to the Frenchman and German to the German. As 
a business—as a profession, if you please—he deftly bal- 
ances great salvers with dishes thereon in a great hotc! 
where am privileged to go sometimes, and where Blind:y 
waits upon me. He himself dictates to the orchestra just 
what it shall play, and often our favorite arrangement or 
“Poet and Peasant.” 

One night when the lights were low and but a few strav- 
glers were dallying over their cigars and the orchestra h:d 
played “Poet and Peasant” as never before, Hans Blinder 
leaned close down to me and said softly, to my inquiry: 
“You vant to know from me vat I tink of dot overture: 
Bet ees immortal! Great Von Suppe, who gave eet birt, 
hees body die, but ‘Poet und Peasant’ liff. An’ do you know, 
mine freund, when der time run by von t’ousan’ years, unt 
ve gone, unt dees great hotel eet ees gone, unt beeld here 
annuder, an’ eef ten times eet is beelded dot vay, unt liff a 
t’ousan’ years, unt croomple oop unt go, und all dot tine 
de orchestras also croomple oop unt go, an’ in ten t’ounsan’ 
years from dis night eet may pass dat ees here also annuder 
great hotel, und berhaps a serving man und a guest of dot 
house, und eef so, und dey ask dot leater of der orchesiva 
to blay some great biece, he vill for sure reach into dcr 
moosic pile und get dot vich neffer die, does toughts uff Von 
Suppe, dot ‘Poet und Peasant,’ for eet ees liff forever, mos- 
sieu, eet ees perfec’! Ket ces harmony! Eet ees immorta! !” 

And so it is, too, Hans Blinder, my poet, and so it is; 
for “thoughts are things’; and so will Hoo-Hoo be imn- 
mortal, if its original conception is adhered to—its laws 
obeyed. 

Will Hoo-Hoo live? 


Prince and Poet. 


Let me tell you a story of a prince and a poet. ‘The 
prince tived in a marble palace at the head of a beautiful 
valley, and the poet lived at the foot of the valley, and in 
a hut of logs under a roof of thatch, which let in the sun- 
light and the rain, and for years the poet wrote and gazed 
up at the play of the sunlight on the marble palace of the 
prince in the summer and saw how great and strong and 
commanding and cheerful it all seemed as in the dark winter 
nights the shifting lights of the palace twinkled long across 
the snows. And all his life the poet looked without envy 
on the palace of the prince and wrote his verse, and the 
prince and his men at arms came and went to the wars, and 
knew not that the poet lived. 

The centuries pass, and the beautiful hill remains, and 
the long valley; but so thoroughly gone from the world is 
the palace of the prince, so thoroughly is it effaced from the 
memory of man that nothing remains. Not so with the 
hovel of the poet. Carefully built about with protecting 
walls, it has now become a shrine. The poet’s verses still 
sing in the hearts of men, for ‘thoughts are things.” 

So will the traditions and the commandments of Hoo-Hoo 
live beyond these times, for monuments of bronze, of marble 
and of gold perish and are swept away, but wholesome 
thoughts Jive on forever. 

Our monthly Bulletin has no higher purpose than to tell 
us of those who would work with their hands, and yet have 
not the opportunity—the Handbook no loftier aim than to 
furnish us quickly with the habitat of the man who desires 
help to a position of deserving trust. 

want to make this so plain to you, my friends, that 
you will believe that you have thought it yourselves; so 
plain that when you have forgotten the words and the voice 
of the speaker you will still retain, etched into your memory, 
the reason why there has grown up in this civilization a new 
order of fellowship that shall live. 

These marchings and countermarchings in the street, the 
robes of solemn black, the badges of white and black and 
gold, are but the outward trappings. Away down in the in- 
side of things there is a reason why we have come into 
the life of this generation, why we have prospered and 
grown powerful in the land, and why our work will be per- 
petuated. I will tell you what that reason is yet again, and 
from another viewpoint, and will then leave our secret with 
you. 

The Thread of Harmony. 


When the opera is over and the coachman cries the car- 
riage numbers and the audience spills into the street and 
the lad and the lass and the man about town each go away 
in the swirl of it all, there is something which they hum or 
whistle softly to themselves as they go. There is something 
which is remembered above the spangles and glitter of the 
ballet, the high voiced flights of the tenor, or the glint of 
the diamonds upen the white throat of the princess, and 
that something is the thread of real harmony which runs 
through it all and which we call theme. 

To light a lamp of hope in the home when the oil is low 
and the wick itself burns, to put’ a loaf where there wis 
but a crust; to put a flush on a pale cheek; to take away 
despair and put confidence in its stead, can not, we believe, 
be done by the simple giving of alms. But when we know 
that the noblest, best thing we can do for a fellow man is to 
turn him about and point him in the direction of using the 
talents he may have, then do we approach the golden theme 
of our order. 

If on every Hoo-Hoo day each member of the order could 
testify to the fact that during the last year he had been 
able to assist at least three deserving human beings to a» 
opportunity to earn a living, then would we touch that 
golden theme thread of harmony which means perpetuatio! 
away into the future, where the mists are, and would de 
velop that theme into a rope of gold, anchoring Hoo-Hooisi 
to that millenium time “when the hills and .the clouds 
the seas and the mountains echo back health, happiness and 
long life, peace and good will to all minkind.” 


Poem by H. J. Miller. 

Following Mr. Johnson’s address an exceedingly pleas 
ant surprise was given when Harry J. Miller, of Index. 
Wash., the poet laureate of the West, recited a poem 
which he had written and entitled ‘‘The Invocation.’’ 
Mr. Miller said he composed the poem simply ‘‘as 4 
message from my heart to yours,’’ and asked that it be 
accepted as-such. It was as follows: 


Great Spirit of the Forest and the Stream, 
Of mountains hoary with eternal snow ; 
Creator of the Heaven’s sunlit gleam, 
Of all the beauties of the Earth below; 
List to our prayer—O, be with us tonight, 
Unkindling in our hearts Thy Sacred Fire; 
Make it unto our joys a beacon light 
And for our, sorrows but a funeral pyre. 


The. gentle whisperings of the summer - breeze, 
he night of sstars—the golden glimmering . moon, 
The river, murmuring onward to the seas, 
The glittering splendor of the radiant noon— 
All voice Thy love. 0, Spirit, let it pour 
Into our souls—with charity there blend 
Until it makes us more, yet ever more 
Each to his fellow man a Brother, Friend. , 


And as we gather here to dedicate 
This, the fair birthplace of our Loyal Band, 
With faith renewed, our lives. to consecrate 
Unto the welfare of our glorious Land, 
We ask that Thou wilt bless each waiting heart; 
Grant it surcease of worldly care and strife; 
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Mieke it of Thine Infinitude a part— 
sive it eternal Happiness and Life. 


od when this mortal fire no longer burns, 
Voyaging where Lethal waters darkling flow, 

tuto the mystic bourne whence none return 
Ve with souls unafraid will calmly go. 

I we do know that from Thy throne above 

ver all the worlds ‘neath Thy omniscient ken 

Is flung the mantle of a gracious Love. 

or this we thank Thee, Spirit Great. Amen. 
Significance of the Hoc-Hoo Tablet. 

\William Eddy Barns, St. Louis, Mo., one of the orig- 
inal six members of the order, and secretary of the 
House of Ancients, next delivered an interesting address 
on ‘*The Hoo-Hoo Tablet,’’ as follows: 


| tablet, which we are this afternoon unveiling and 
dedicating, in connection with the eighteenth Annual of 
Iloo-f100, is, as it will be readily seen, thoroughly Egyptian 
in its symbolism. Its theme originated in that land of 
which the wise Herodotus said: “Concerning Egypt I shall 
extend my remarks to a great length because there is no 
country that possesses so many wonders, nor any that has 
such a number of works which defy description.” The most 
learned of the Greek scholars described the Egyptians as 
“strange and incomprehensible.” Many a Greek student 
made a pilgrimage to the Nile valley in the hope that the 
taciturn and reserved priests might help to solve the great 
riddic of the world. Undaunted by the timid, suspicious way 
in which they were received, they tried eagerly to grasp 
the meaning of the old religion which was so carefully 
shrouded in mystery. 

The Greeks, with their own philosophic ideas, never really 
understood the wonderful secrets of the Egyptian religion 
or mythology. The simple faith of the Graeco-Roman world 
in the unknown wisdom of the Egyptian lasted for centuries, 
and even in this day of enlightenment there is one point on 
which we of the modern world fully agree with the greatest 
admiration—viz., Egyptian art, which rose to a greatness 
and individuality shared by few other nations. 

Centuries of dry air and sand have preserved to us, not 
only the tombs, temples, pyramids and monuments of the 
Egyptians, but such delicate objects as their clothes and 
papyrus. Adolph Erman, the great historian of ancient 
Kgypt, in the introduction to his monumental work, says: 
“This glimpse into the old world teaches us much; it dissi- 
pates the false notion that men of the last two centuries 
are different from those of the more ancient past. ‘The 
Egyptians of 3,000 B. C. would resemble modern people were 
they in the same state of civilization, and if they had the 
same surroundings. ‘Their language, religion and government 
developed in a similar way te those of later nations. The 
world was the same in that old time. Those eternal laws 
which ruled them are still in force. The progress of civili- 
zation, the inventions of mankind have changed but little; 
the old kingdoms were tounded by wars, similar to those by 
which are founded the kingdoms of modern times; ancient 
art flourished or declined under the identical circumstances 
which influence the art of today.” 


Ancient Temples and Inscriptions. 

The temples of ancient Egypt with their inscriptions and 
wall pictures are still standing and from these the modern 
student gains the most interesting information as to the his- 
tory, habits and home life of the ancient Egyptians. It is 
on this account that the tablet before you has been created 
and molded into most enduring shape. Founded, as is our 
order, on Egyptian symbolism, this beautiful tablet, as a 
whole, represents the entrance to an Egyptian temple. The 
entire theme of the tablet is embedded in that Egyptian his- 
tory from which Hoo-Hoc is supposed to derive many of 
its most important and distinctive features. 

Not only is the tablet itself intended to represent the 
entrance to an Egyptian temple, but the framework about 
the low-relief of the old Hotel Hall building reproduces the 
entrance into the temple of temples, into the holy of holies. 
rhe figure of Re, or the sun, forming the central portion of 
the entablature, and just below the cornice, shows the sun, 
this being with the Kgyptians the source and governor of 
all life. The sun god with the ancient Egyptians was the 
eye of the sky. Taken as a whole, the sun disk and wings 
indicate the emblem of a victorious king. The winged sun 
disk was placed over all the doors leading into temples, that 
the image of Horus might drive away all unclean spirits 
trom the sacred building. 

In the lower corners will be seen the emblem of the order. 
As all good Hoo-Hoo have learned, cats were held to be 
sacred animals, and upon their death they were mummified 
und placed in the tombs. It is said that cats are as numer- 
ous in Cairo and Egypt as dogs, and many of them as home- 
| They are, however, liked by the natives, whe assign 

heir reason that Mohammed was fond of cats. This 
lay, perhaps, be regarded as a relic of the veneration in 
which they were held by the ancient Egyptians. Just under 

cats on the base of the tablet are the two Egyptian 
aicrus formed of the open lotus flower. The demi-caryia- 
\ides separating the tablet suggest the goddess Hathor, the 
lievptian goddess of love, joy and happiness, who ruled, or 
Was speciaily concerned in, concatenations. 

‘lathor was not only a great goddess, but one of the 

ed trees—the sycamore of the south or the living body 

\lathor, on earth worshiped at the present day as it was 

nturies ago, by both Musselmen and Christian Fellahin. 

he rectangular shaped boxes resting on the heads of 
ltuthor are hollow, and in these has been placed and securely 
ed the following articles: 

Minutes of the first meeting, held in Hotel Hall, Gurdon, 

January 21, 1892. The report of this meeting was 
le by George K. Smith January 22, and the original is 

in the records of the order. ‘The copy placed in the 
let is duly attested by Mr. Smith. 

\ photograph of the model of the Hoo-Hoo tablet taken 

St. Louis, Mo., prior to shipping it to Providence, R. L., 

be cast in bronze. 

wo copies of the House of Ancients letterheads. 

\ halftone plate photograph of the old Hotel Hall at 

rdon, Ark., as it appeared prior to its razing. 

A portion of the Hoo-Hoo souvenir issued at the Annual 

id in the House of Hoo-Hoo in St. Louis, 1904. This in- 

\ded a history of the order up to that time, an article on 
‘he “Great Theme of Hoo-Hoo,” by Bolling Arthur Johnson, 

nd portion of sermon delivered by Rev. J. E. Roberts at 
‘he Hoo-Hoo Annual at Kansas City, 1894, entitled the 

‘undamental Idea of Hoo-Hoo.” 

Ilalftone plate showing room in which Hoo-lloo was or- 

inized. 

Halftone plate showing pictures of Hlouse of Ancients, 
pictures and chronological account of the House of Hoo- 
‘loo at the World’s Fair, 1904. 

Halftone plate made from photograph of the original six 
of Hoo-Hoo. 

Copy of folder issued by the Missouri Pacific-Iron Moun- 
‘ain railway, regarding the Iloo-Hoo Annual at Hot Springs, 
LYO9, 

Three Hoo-Hoo flags used at concatenations in New Or- 
cans and elsewhere, 1908-1909. 

A list of all members who contributed to the tablet fund. 

Copies of the Bulletin and the latest copy of the Hoo-Hoo 
iland Book. 

This tablet is the work of Gecrge Julian Zolnay, of St. 


Louis, who had expected to be present on this occasion, but 


Was unavoidably detained in Europe. 


Following Mr. Barns John Hugh Carmichael, of Little 
Rock, Ark., was introduced to accept the tablet and said: 


I have often thought, with all the peculiar things, with 
all the unique things that were connected with the Order 
of Hoo-Hoo, why should it live? Why should it prosper? 


Why should it do the good in the world that it evidently 
has done? If I were a citizen of Gurdon—and I am of 
Little Rock, not a great way from you—I would certainly 
appreciate the fact that the order of Hoo-Hoo had placed in 
my town a tablet of so much interest—a tablet where the 
investigating student, where the children in high school, 
where those who begin to study medieval and ancient history 
might come and gather inspiration and learn facts of in- 
terest about these ancient and renowned countries. There 
is enough of foolishness in Hoo-Hoo to make it interesting. 
You know that some great writer has said that “A little 
nonsense now and then is relished by the wisest men.” 


In closing Mr. Carmichael said: 

On behalf of the Hoo-Hoo nationally, and particularly on 
behalf of the citizens of Gurdon and of her Hoo-Hoo, and of 
the state of Arkansas and her Hoo-Hoo, and on behalf of 
every patriotic and enthusiastic Hoo-Hoo, I say we thank 
you for this most valuable gift. 

The Hoo-Hoo Hymn, written by Douglas Malloch, of 
Chicago, the ‘‘lumberman poet,’’ was then sung to the 
air of ‘‘America,’’ by the entire assemblage under the 
direction of Miss Hallie I. Mansfield, leader of the Tyler 
Presbyterian church choir, St. Louis, Mo., accompanied 
by the band. The last verse Miss Mansfield sang as a 
solo. The. words are as follows: 

Hioo-Hoo Song. 
{Air: America.] 
Now meet we at the shrine 
Of that great prince benign 
Who lives again. 
This is the hour of birth 
When Hoo-Hoo walks on earth 
And fills with songs of mirth 
The hearts of men. 


Now life is sweet and good, 
Made thus by brotherhood 
In Hoo-Hoo land. 
Here peace and joy abide, 
Here friends are true and tried, 
Here men walk side by side 
And hand in hand. 


For those who win, a cheer, 
For those who weep, a tear 
Of sympathy. 
Good friends to fare with you, 
Good friends to dare with you, 
Good friends to share with you, 
Whiche’er it be. 


Thus, while the years roll on, 
They shall but bring the dawn 
To closer view ; 
And, as we onward press, 
Here’s Health and Happiness, 
Long Life and all success 
To all of you. 

The audience was then dismissed with a benediction 
by Reverend Francis N. Brewer, after which those who 
wished were permitted to pass over the platform imme- 
diately in front of the tablet in order to view it more 
closely. The program was concluded at 4:35 and a few 
minutes later the entire party was en route back to Hot 
Springs, where it arrived at 7 o’clock. 


THE CONCATENATION. 


Soon after 8 o’clock Thursday evening twelve meek 
and lowly purblind kittens were assembled at the Arling- 
ton and led to the slaughter at the Auditorium theater, 
where, beginning 9:09 o’clock, they were made to tread 
the long and winding paths of the mysteries of Hoo-Hoo 
until, footsore and weary, they reached the final desti- 
nation and had their eyes opened. The concatenation 
was conducted in a thorough and interesting manner 
under the able direction of the following officers, ap- 
pointed by the Supreme Snark of the Universe: 





oa of the Universe—Platt B. Walker, Minneapolis, 
inn. 
Senior Hoo-Hoo—W. A. Hadley, Chatham, Ont. 
Junior Hoo-Hoo—B. H. Dalby, Chicago, Ill., assisted by 
Wallace W. Everctt, of Oakland, Cal. 
Bojum—wW. E. Barns, St. Louis, Mo. 
Scrivenoter—James H. Baird, Nashville, Tenn. 
Jabberwock—Maurice W. Wiley, Baltimore, Md. 
Custocatian—W. R. Griffin, Indianapolis, Ind. 
Arcanoper—Harry R. Richards, St. Louis, Mo 
Gurdon—aA. F. Sharpe, Alexandria, La. 





A comparatively large crowd was in attendance and 
greatly enjoyed the proceedings. The kittens were all 
live ones—when they started in at least—but came 
through rather tame. Those initiated were as follows: 


George Washington Burgoyne, Suite 810, 812, 105 Washing 
ton street, Chicago. 

John Alexander Jones, Fulton, Ark. 

fhomas Jefferson Prichard, J. B. Jewell Lumber Co., Bear, 

Ark. 

Edgar Alexander Mueller, National Lead Co., St. Louis, Mo. 
George August Helein, George A. Helein Co., St. Louis, Mo. 
Herbert Polk Clopton, Crane Co., Little Rock, Ark. 

James Abner Neill, Bienville Lumber Co., Ltd., Alberta, La 
Amos Wesley Huff, Black & White Transportation Co., New 

port, Ark. 

Frederick Leslie Inman, Inman Packet Co., Black Rock, Ark 
Louis Sharp Dunnaway, Arkansas Gazette, Little Rock, Ark. 
Fay Menta Bostick, Missouri Lumber Co., Hot Springs, Ark. 
Wayne Hart Moore, Valley Planing Mill Co., Hot Springs, 

Ark. 

After the initiation ceremony an on the roof was held 
in the main dining room of the Arlington shortly aftér 
12 o’clock, at which the ladies and Hoo-Hoo attended, 
about 175 being present. A delightful Dutch luncheon 
was served, consisting of various salads and ‘‘ other 
things,’’ and it was highly enjoyed by all. 

FRIDAY MORNING’S SESSION. 

The meeting was called to order at 9:09 Friday morn 
ing and adjourned to 10:09, when it reconvened. The 
first matter being taken up was the reading of a num- 
ber of telegrams, among which were the following: 


SEATTLE, WASH., September 9, 1909. 
George E. Youle, Arlington Hotel, Hot Springs, Ark. : 
Pacific coast international concatenation, nearly 300 pres 
ent, fifty-six initiates, unanimously indorsed P. D. Roe, 
British Columbia, and George W. Hoag, Spokane, two cus 
tomary Coast members Supreme Nine, and recommend con 
sideration Harry Miller whenever Snark of Universe given 
Coast. Also strongly indorse San Francisco for 1910 con 
vention. Recommend Shields, western Washington, Arthur 
Hendry, British Columbia, Vicegerent. Telegrams covering 
nbove sent Baird Frep H. GILMAN, 
CaL C. WELDON, 
D. I. SALT. 
CuicaGco, ILL., September 9, 1909. 
J. H. Baird, Hoo-Hoo Convention, Hot Springs, Ark. : 
To all of Hoo-Hoo and his wife, here’s health and happi- 
ness and life. 
DEFEBAUGH, MARSH, BRONSON, DARLINGTON, CHRISTINE, 
CONE, MALLOCH, WELUMUTH, Howe; Nine, count ‘em, 
nine. 


J. H. Carmichael offered the following resolution, 
which was referred to the resolutions committee by a 
rising vote, with instructions to send it by wire to the 
family of the late E. H. Harriman: 


WuHereas, The Concatenated Order of Hoo-Hoo in Annual 
convention assembled, hearing with profound regret of the 
untimely death of E. H. Harriman, and appreciating his 
services as a developer of our common country and an 
especial friend of the South, do hereby express their sincere 
regret and such endearing sympathy as a brotherhood of 
men can show for his family in their hour of deepest sorrow. 

W. 8S. MITCHELL, 
J. H. CARMICHAEL 


Motion carried to make the place of next meeting a 
special order of business for 2 o’clock in the afternoon. 





FIVE OF THE SIX FOUNDERS OF HOO-HOO, PHOTOGRAPHED AT GURDON, ARK., SEPTEMBER 9, 1909. 
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The report of the auditing committee was read, as fol- 
lows, and unanimously adopted: 


Report of Auditing Committee. 


We, the auditing committee, appointed by Snark Walker 
to audit the books of the Supreme Scrivenoter, Baird, beg 
leave to report that we have examined the books in so far as 
totals are concerned and the letter from the bank in which 
the money is deposited, as well as the sworn statement of 
Jo Edwards, auditor, sworn to before a notary public, and 
find the same to be correct. 

F. J. HuGues, Chairman. 
R. J. CorBerr. 

Scrivenoter Baird introduced the question of adopt- 
ing a standard flag for the use of the Order, the matter 
having been brought up at the recent New Orleans meet- 
ing by a resolution recommending the use of a standard 
flag. ; 

After some controversy motion of J. H. Carmichael 
was duly seconded and unanimously carried that it be 
the sense of the meeting that a uniform flag be adopted 
for the order, the design to be left to the original six. 


FRIDAY AFTERNOON SESSION. 


Immediately after the meeting was called to order 
Friday afternoon J. H. Carmichael moved that the place 
of next meeting be the first thing considered. Motion 
carried. 

The committee on place of next meeting reported as 
follows: 

The committee on place of next meeting recommend as 
first choice San Francisco, _ in a choice, Toledo, 
Ohio; as tnird choice, Nashv ‘sae a einai 

Motion was then passed bringing the matter of place 
of next meeting before the convention, allowing nomina- 
tions for any city to be made. 

A recess of five minutes was then taken to allow the 
states to caucus, after which the voting was begun. The 
vote by states for each city was as follows: 


For For For 
San Francisco. Nashville. Toledo. 
IE, oi 6i6.0:0 40:00 045 000 08 eee 334 +o 
ee REL EO EOE Pye" pA $ a 7 
Califormia ...ccccccccccveces 2 eee ee 
— slats tik 6 mec asses aera 128 4 «e 
GOOTBIA .ccccccccccccccccce one ee 
Illinois Ae SE rE en ein ree 79 476 Ty 
Oa er 110 110 oe 
BE ob cici'et- 6:0 ceasssenenns 339 ons ee 
Pe re eae 1,017 pc 
DEERME ~ ec weceoaseeseusicie 162 sss ee 
ID aa. aie 6:60 0o.0.3 enele 103 103 
RL, ho ia.6.6.0.4:0.-0410.e0 040-000 885 +s ee 
Mississippi ...cecccciccvces aS 443 ee 
North Carolina ......ccccece 127 eee oe 
Sr re sare 451 am 
OE oo 6.0c00106 6e600 860 556 or ° 
ONEOD soc cece csnc cc seicpe re 472 e 
Fee ere rrr ee 1s ee 
IROREMOOR: .ccecccosccccees 0% wate o° 
West Virginia .....ccccccecs 234 234 ee 
WE cee cctesccceeseccon eee 744 oe 


6,683 5,022 79 
As will be seen, San Francisco won by a large major- 
ity. A motion was then passed requesting the Scrivenoter 
to east the entire vote for San Francisco, making it 
unanimous, which he did. 
The following message was then sent: 


Hor Sprinecs, ArK., Sept. 10.—W. I. Ewart, Hoo-Hoo 
House, Seattle, Wash.—Next meeting in San Francisco. By 
resolution undersigned were instructed to send greetings to 
all members of the Coast. Piatt B. WALKER, 

J. H. Bairp, 
W. E. Barns. 


Committee on Good of Order. 


Report of the committee on good of the order was 
called for and read, as follows, after which it was 
unanimously adopted: 


Your committee were not positive this matter could be 
properly before it, but by reason of its great importance it 
was thought wise to offer a recommendation that it be left 
to the will of the members and to suggest that the expense 
of such a radical change should be considered when making 
any material changes such as suggested. 

Re desirable members in certain districts: 

Mr. Wylie appeared before your committee and stated in 
brief that in the East there is a great opposition to the 
order of Hoo-Hoo that should be overcome, and after his 
elaborate explanation of the conditions he suggested that a 
sum of $500 be set aside for the use of the Scrivenoter to 
use for the furtherance of the order in the East, this sum 
to be spent under the direction of the Supreme Nine as they 
deem best, with the recommendation that as many members 
of the Supreme Nine as possible hold a concatenation in 
Norfolk or near it. This your committee recommends. 

Re eligibility of members: 

This is a subject that has had the attention of the order 
each year, and your committee recommends that more care 
should be exercised by the Vicegerents in the admission of 
properly qualified candidates and that any officer who vio- 
lates this rule of the order should be subject to immediate 
expulsion at the will of the Supreme Nine. 

Ve, your committee, recommend that the attention of the 
Scrivenoter be called to the fact that there are expelled 
members of this order who still retain their buttons, usin 
the same to borrow funds, and he be requested to use dili- 
gence in ——- buttons. 

Re changing the date of annual meeting: 

We further recommend that it would not be wise to 
change the Hoo-Hoo month. All of which is respectfully 
submitted. R. W. 


Err, 
W. A. Hapiey, Committee. 


Report of Committee on Constitution and By-Laws and 
Legislation. 


Legislation committee then submitted its report, which 
was made a joint report of the committees on constitu- 
tion and bylaws and the legislation committee. The 
Snark’s recommendations, especially as to traveling 
Serivenoter, reduction in expense of handbook, bulletin 
and other matters, were fully discussed, but no definite 
decision was reached. The following was the report 
submitted: 

Add to article 8, section 6, to read as follows: 

The serving of intoxicating liquors at any session on the 
roof, or in or around the place of meeting; or the initiation 


of any candidate under the perceptible influence of liquor, or 
the presence of any member under like influence is abso- 


lutely prohibited, and it is the duty of the officer in charge 
to see that this section is enforced. - 

Any Hoo-Hoo refusing to obey the mandate of officer in 
charge is subject to expulsion from the order on no further 
evidence than the signed statement of the officers acting for 
the order where the offense occurred. 

The committees on constitution and bylaws and legislation 
being of like nature have united and recommend that the 
submitted addition of section 8 to article 6 be published per- 
— on editorial page of the Hoo-Hoo Bulletin in bold 
ace type. 

In addition the Scrivenoter shall notify each member by 
letter of this addition to above article. 

G. W. ScHWARTZ, 
Cc. P. Ives, 
E. H. Dacsy, 
A. F. SHARP, 
House of Ancients. 
J. H. CARMICHAEL, Ark. 


The following request from Charles B. Barham, mayor 
of Gurdon, Ark., was then read by A. C. Ramsey: 


Petition of Charles B. Barham. 

WHEREAS, The citizens of Gurdon, appreciating the honor 
and distinction conferred upon their fair city by being the 
birthplace of Hoo-Hoo, and being desirous of adding its 
tribute to the distinction of the order and the benefit of 
mankind, through the larger distribution and use of its 
healthgiving waters, these citizens, through the undersigned, 
respectfully seek the right to the use of the name “‘Hoo-Hoo”’ 
in connection with a sanitorium to be builded at Gurdon for 
the purposes above set forth. 

Respectfully submitted this 10th day of September, 1909, 
to the order of Hoo-Hoo in convention assembled for its 
final action. CHARLES B. BARHAM, 17272. 


Mr. Ramsey said that he had been requested to have 
it distinctly understood that no monetary consideration 
was asked from Hoo-Hoo in this connection, but that 
simply the use of the name Hoo-Hoo in connection with 
a large sanitorium it is expected to build at Gurdon was 
all that was asked; that the subscriptions for stock 
would be limited to members of Hoo-Hoo, with the 
exception of one physician, who desires to take $5,000 
or $10,000 of stock. Mr. Ramsey made the motion that 
the request be granted. This was seconded. 

J. H. Carmichael then offered the following resolution, 
which was carried: 

Resolved, That we hereby request and memorialize the 
House of Ancients together with the Supreme Nine to formu- 
late some plan ‘as to the proper use of the emblem in busi- 
ness and other matters among its members and that we 


pledge ourselves to loyally support and carry out whatever 
they promulgate and recommend. 


The question was then raised by the Scrivenoter as to 
what action should or could be taken to prevent the use 
of Hoo-Hoo buttons by parties that have been expelled 
from the order. After discussing the subject resolution 
was passed referring the matter to the House of 
Ancients. 

The meeting then was adjourned at 5 o’clock until the 


next morning. 
THE BANQUET. 


Seldom was a banquet ever more successful or enjoy- 
able than was the annual banquet of the Concatenated 
Order of Hoo-Hoo and the Osirian Cloister held Friday 
evening, September 10, in the main dining room of the 
Arlington hotel. A large number of the members, their 
guests and ladies were in attendance and everyone had a 
good time. An excellent orchestra rendered popular and 
patriotic music during the banquet, in which everyone 
joined in singing some of the songs. 

The Snark of the Universe, Platt B. Walker, presided 
as toastmaster in his usual happy vein and introduced 
Harry H. Meyers, of this city, who spoke to the toast 
‘*Health, Happiness and Long Life.’’ Mr. Meyers as 
an after dinner speaker is one of the best, and it is 
needless to say that he entertained the banqueters in a 
most delightful way. 

Following Mr. Meyers the toastmaster introduced 
W. A. Hadley, of Chatham, Ont., who gave an interesting 
address on ‘‘Our Neighbors on the North.’’ Mr. Had- 
ley said in part: 

In rising to respond to this toast I feel something like the 
old colored man who was found against a post at one of the 
southern stores. A pe stepping off the train asked 
the old colored man if he could change a one-dollar bill. The 
old colored man looked up and said: ‘No, sir, I can’t change 
it, but I appreciate the honor.” I was surprised on comin 
to Hot Springs to find my name on the toast list, because 
did not receive any information before leaving home that I 
was to respond to any toast. 

Evidently the title of this toast was selected before the 
announcement was made of the discovery of the north pole 
7 two of your citizens. It says “Our Neighbors on the 

orth.” If this is the fact and the pole has been discovered 
we are both on the north and on the south. Unfortunately 
for you who live in the United States a protest has arisen 
between the discoverers as to who discovered it first. This 
will be settled very soon for the reason that Canada has had 
a man exploring the north pole for some time and expects 
to make an announcement in a few days. 

The word “neighbor,” I take it, means those who live next 
or near to one another, particularly those who live near one 
another in harmony. at is the existing condition today 
between the people of the United States and Canada and let 
us hope that that condition will ever continue. We should 
be of one friendly feeling at all times. 


Mr. Hadley then gave a brief but comprehensive and 
interesting comparison of the government of this coun- 
try and Canada and the business methods prevalent in 
each, as well as mentioning the chafacter and extent of 
natural resources in Cana Continuing he said: 


I have attended a number of conventions or annual meet- 
ings of Hoo-Hoo and I have been extended every courtesy. 
I have the friendliest feeling for all those who live in the 
United States because I have received at their hands every 
consideration soe hope that not at a very distant date an 
invitation will se forthcoming to hold.its annual mecting at 
some woint in the dominion of Canada convenient for all of 
you to attend. 


Judge J. H. Carmichael, of Little Rock, Ark., was 
next introduced by the toastmaster to speak to the toast 
‘*What’s the Good of Hoo-Hoo?’’ Mr. Carmichael said: 


I appreciate the presence of the ladies. I really believe 
that there is hardly a life or death or birth that has a 
feather’s weight of worth without a woman in it, and you 
can say that about quarrels as well. I think one of. the good 
things of Hoo-Hoo is that it gets different sections of the 
country to come out and show how patriotic its population 
or at least its Fopreeesiatives who come to see us are. Take 
Mr. Meyer’s address: He told us a good deal about Arkan- 


sas and we like to see a man love his state. We all love 
patriotism. We appreciate the story of the Arkansas man 
who went to Missouri and attended a meeting up there. He 
was a little bit sleépy and when the preacher got through 
with his sermon he says, “All those who want to go to 
heaven stand up.” This man did not stand up at all, so he 
changed it and still this man did not stand up. “Well,” he 
says, “where do you want to go?” “I guess I will just go 
back to Arkansas.” 


The next toast was entitled ‘‘Our Women Folk,’’ to 
which Harry J. Miller, of Index, Wash., responded. It 
is given herewith and needs no comment. It is only 
regretted that the pleasing delivery of the speaker can 
not be reproduced. The response was as follows: 


Mr. Toastmaster, Friends and Ladies—I thoroughly appre- 
ciate Brother Walker's introduction, but don’t you think he 
has left me in somewhat of a predicament? It would be 
almost impossible for my most empyrean flights to attain 
the pedestal upon which he has placed my reputation. [| 
have also, in this, incurred, I judge, the envy and jealousy 
of Brother Youle, my conirere from the Coast, for | can 
assure you, from many years’ acquaintance with him, that 
he would give a goodly fortune to be divorced anestheticaily 
from a reputation that has for many years been to him a 
veritable “Old Man of the Sea.” [Laughter and applause. } 

Brother Youle has also asked me to express his appreci- 
ation of your courtesies during this and past sessions, but 
we all know that his ultra modesty will not permit an ex- 
pression of his better feeling when in the presence of so 
many ladies as are here tonight; though I will say that 
a tew days ago I heard him express himself felicitously and 
forcibly, though, perhaps to him, inadequately, and the 
exigency that seemingiy necessitated and pailiated his ex- 
pletives arose while we were en route from Seattle, when, 
with an ace-high flush (diamonds at that—always the 
most potent agency when dealing with femininity) he called 
upon four very beautiful ladies that I had the felicity to 
en _ to hold, temporarily, at least. [Laughter and ap- 
plause. 

Those of you who are acquainted with the national game 
can realize the consequent depletion of his financial re- 
sources. [Laughter.} However, we do wish to thank you, 
though, as I gaze upon your countenances, all a-light with 
kindly good will, I realize how difticult it is for us west- 
erners, whose vocabulary is usually less replete with niceties 
of diction than—to speak charitabiy—with the unique idioms 
of the Coast and range, to express adequately our appreci- 
ation of the welcome you ever have extended to the argo- 
nauts who have come so many thousands of miles to find 
the golden fleece of genuine enjoyment while worshiping 
with you at the shrine of the spirit of kindly goodfellow- 
ship, the spirit that, coming like a benison to hearts often 
surcharged with the trials and tribulations of a lifetime, 
seems to me to contain an essence of the Spirit Divine. 


[Applause. } 
Tribute to Woman. 


And, gentlemen, I know that you will unite in saying that 
there could not have been found a topic more congenial to 
our thoughts or dearer to our hearts than the one assigned 
to us this evening; and I say “us” advisedly, for one’s best 
effort is always brought forth by the smiling approbation 
of his friends or the detraction of his enemies, and I know 
that you, least of all, wouid accuse one of insularity or the 
egotism of locality in saying emphatically that nowhere 
upon the terrestrial globe, at least, is to be found a sweeter, 
fairer or purer femininity than that we shall pledge later 
this evening—the maids and matrons of the splendid sister 
countries that lie between the home of the Frost King and 
the sunkissed waters of the Gulf stream; a femininity with 
just enough wag to, in the vernacular, “keep us boys 
guessing ail the time,” and yet with a sweetly latent tropi- 
cality suflicient, when we are basking in the fullness of its 
sunshine, to make this world seem a mundane elysium. 
[Great applause. ] 


The Maids of the Coast. 


In making these observations I would say that, while 
never worldwide, my observations have not been circum- 
scribed. You who have visited the Coast know that out 
where the balmy breezes list gently amid the undulating 
firs as they billow their homage to the monarchs of the range, 
we pay our daily meed of devotion at the shrines of those 
splenuid girls of the Golden West. One of these, of course 
the dearest of all to me, came from the border line, where 
the sun of Minnesota glistens upon the snows of old 
Wisconsin, as evanescing on the perfumed breath of spring- 
time they revealed a mystic, more than vernal beauty that 
= the senses and brings peace to the soul. [Ap- 
plause. 

In those halcyon days of the long ago, the days to which 
the memory of those who have passed the meridian reverts 
with infinitely tender longing, those days when the world 
seemed but a fullblown rose from which to pluck the petals 
of perpetual enjoyment—in those hours I have dallied in 
the sunshine of the alluring glances of the dainty, dark- 
eyed demoiselles of New Orleans, and my soul, quatiing 
deeply from the fountain of purity, has gazed leveily, 
honestly into the piquant faces and fearless yet ever trust- 
ful eyes of the thoroughbred maidens from the country of 
the blue grass and the oriole. [Applause.] 

My mother, born where the old Ottawa surges down to- 
ward the isles, was a dainty, pure-souled matron of “Our 
Lady of the Snows,” and F have bowed, O, so reverentially, 
over the hands of those royal mothers of the North and of 
the South land, who, in years agone, dry-eyed, with smiling 
lips, but tear-bedewed hearts, sent their sons, brothers and 
husbands to battle for the Great Cause that was won, yet 
not lost, since two magnificent and sacrificial heroisms, 
merging in the crucible of that bitterest of all contlicts, 
oured forth in a pellucid, moulten patriotism that, molded 
y the fingers of destiny, indurated by the hand of time 
and hallowed Pd the tears of countless bereaved sons, will 
rove forever the keystone of this splendid arch of human 
— [Applause.] 

And. boys, such as these are the girls we pledge tonight; 
and I know that, as we _ forth a libation to the gods, 
from each soul present will arise a sincere, fervent petition 
that the Great Power of the Universe, whatever, wherever 
it may be, will shower its choicest blessings upon the goddess 
of each heart, on mothers, sisters, sweethearts and wives, 
whether with us tonight, or crooning soft lullabies to the 
little ones at home or gazing loviaeny down upon us through 
the veil, ever so transparent to them, that hides from our 
wondering vision the beauties, the mysteries and the splen- 
dors of Eternity. [Long continued applause. ] 


The toastmaster introduced C. D. Rourke, of Urbana, 
IL, to respond to the toast ‘‘ Annuals I Have Attended.’’ 
When Mr. Rourke responded to this toast those seated 
around the festive board sang lustily ‘‘He’s a Jolly 
Good Fellow.’’ Mr. Rourke told a number of jokes that 
kept his hearers laughing until he sat down. 

ohn H. Kirby, of Houston, Tex., who was to have 
talked on ‘‘Our Texas Hoo-Hoo,’’ was unable to be 
present and the toastmaster introduced John 8. Bonner, 
of Houston, Tex., to speak to this toast. Mr. Bonner 
gave an interesting review of the history of Texas and 
a few of the most important events in connection there- 


‘with. He then. enthusiastically portrayed the great 


natural wealth of the state and the important position 
it occupies among the states of the Union. 

The evening ’s festivities were brought to a close in 
the ‘‘ wee sma’ hours’’ of the morning by singing ‘‘ Auld 
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Lang Sine,’’ lead by Miss Hallie I. Mansfield, of St. 
Louis, Mo. 
SATURDAY MORNING’S SESSION. 


The morning session Saturday was called to order 
about 10 o’clock. J. H. Carmichael presented a resolu- 
tion of thanks, as follows, which was unanimously car- 
ried: 

VHEREAS, We have been cordially and pleasantly enter- 
tained by the Hoo-Hoo Business Men’s League, the local 
press and citizens of Hot Springs; be it 

Resolved, That we tender to them on behalf of the Hoo- 
Hoo of Arkansas our kindest thanks and appreciation for 
their courtesies and help in making the eighteenth Annual 
concatenation a success. T. J. Gay, 

L. R. PUTNAM, 

E. L. RopGers, 
Committee Arkansas. 

it was moved by W. E. Barns that the order go into 
an experience meeting. The motion prevailed and he 
spoke about the general condition of the order and the 
small attendance at all annual meetings in no matter 
what part of the country held. In this connection the 
Scrivenoter read the approximate attendance at the 
annual meetings for the last ten years, which showed 
that while the membership has almost tripled during 
that time no perceptible increase has been made in the 
attendance at annual meetings. 

A resolution was passed authorizing the order to make 
up the deficit for erecting the memorial tablet at Gurdon. 

The resolution committee was called upon, but had no 
report to make. 

A resolution passed authorizing Charles B. Barham, 
mayor of Gurdon, custodian of the tablet erected there 
in order to prevent it from being defaced in any manner. 

Mr. Oxenford moved that the date of holding the 
Hoo-Hoo annual meeting be changed propitious to the 
time of the season for the locality in which it is to be 
held, leaving the matter in the hands of the Supreme 
Nine. Motion seconded, put to a vote and lost. 

The next order of business was the eleetion of officers 
for the ensuing year. Charles B. Barham was appointed 
chairman of the committee on checking up the votes, 
together with L. E. Fuller and George Youle. The 
rolleall by states was begun for nominations for Snark 
of the Universe. A. C. Ramsey responded on behalf of 
Arkansas, saying: 

Speaking for Arkansas proper, we have no candidate. As 
far as Hoo-Hoo is concerned we have a candidate, a man of 
the North. This gentleman needs no introduction from Hoo- 
Hoo. He is a worker in the ranks, a member of the Supreme 
Nine and eminently fitted for the office to which we are about 
to nominate him. I desire to place in nomination for the 
office of Supreme Snark of the Universe William A. Hadley, 
of Chatham, Ontario. 

California yielded to Washington and Harry J. Miller 
seconded Mr. Hadley’s nomination by paying him a high 
tribute. Motion was offered and unanimously carried 
that the nominations be closed and that the Scrivenoter 
cast the entire vote of the convention for Mr. Hadley for 
Snark of the Universe, which he did. A. C. Ramsey and 
W. E. Barns were appointed a committee to escort Mr. 
Hadley to the chair. Mr. Hadley said: 

To say that this is the proudest moment of my life would 
not be expressing what I feel from the bottom of my heart. 
I have not the words at my command to thank you for the 
great honor that you have conferred upon me today. It 
makes me feel that there is in this life something in the 
brotherhood of man that appeals to all of us and in this 
world there is nothing more that we can accomplish than 
making true and lasting friends, and I hope I have made 
friends of all whom I have had the honor and pleasure of 
meeting at the several annual meetings that I have attended. I 
do not know that I can come up to so many good qualities 
that have been mentioned by my mover and seconder just 
at this moment, but I can say this: That this order will 
have during the next twelve months the very best of my 
feeble efforts toward promoting its continued success and 
prosperity. I want just now, while on my feet, to tell you 
something that has been very dear to my heart ever since I 
have had the pleasure of attending any annual meetings, 
and that is this: That I have always wanted to have the 
privilege of extending an invitation to the members of this 
great order to hold at least one of their annual moe g in 
Canada, but up until a few days before I left home I did 
not know how this could be brought about, but I am pleased 
to tell you that I have had some correspondence with 
brethren of Winnipeg and they have asked me to tell you 
that they hope to hold in 1912 an International World's 
Fair. This proposition is having the hearty support of all 
the lumbermen not only in the Canadian northwest but of 
British Columbia, where there are a great many members of 
this order. They expect to have one week during this 
world’s Fair for a lumbermen’s week and . desire me to 
intimate to you that at the proper time an invitation will 
be forthcoming to this order that the annual meeting will be 
held in that feont city in 1912. Perhaps you do not know— 
all of you—that Winnipeg in Canada is considered the Chi- 

ago of the Northwest. It is the gateway of this magnificent 
progress in making such rapid strides in upbuilding the 
“reat nation we hope to have in the not very distant future. 
I do not want to take up too much of your time, but simply 
‘o say that from the bottom of my heart I thank you. 


The nomination of Senior Hoo-Hoo was the next order 
of business. Alabama yielded to Missouri, which nomi- 
nated George W. Hoag, of Spokane, Wash, the present 
Vicegerent Snark in that district. The nomination was 
seconded by Colorado, after which motion prevailed that 
further nominations be discontinued and the Scrivenoter 
cast the entire vote of the assembly for Mr. Hoag, which 
was done. 

The nomination of Junior Hoo-Hoo was taken up. 
Arkansas nominated J. C. McGrath, of Little Rock, Ark. 
Che usual motion prevailed, the Scrivenoter casting the 
entire vote of the convention for Mr. McGrath, and J. H. 
Carmichael and R. W. English were appointed a com- 
mittee to escort Mr. McGrath to the chair, after which 
he briefly thanked the order for the honor conferred 
upon him. 

In the nomination for Bojum Alabama yielded to Cali- 
fornia, which nominated Hugh W. Hogan, of San Fran- 
cisco, Cal. The motion was seconded by Arkansas and 
the Serivenoter cast the unanimous vote of the order after 
the usual motion. W. E. Barns and W. W. Everett 
escorted Mr. Ho to the chair. 

Colorado nominated James H. Baird, of Nashville, 
Tenn., to succeed himself as Scrivenoter. After the 
motion had been duly seconded the Snark was asked to 
cast the entire vote of the meeting for Mr. Baird, which 


he did. Mr. Baird briefly thanked the members, assur- 
ing them of his appreciation. 

Alabama yielded to Illinois, which placed in nomina- 
tion for Jabberwock Daniel W. Richardson, of North 
Carolina, for many years Vicegerent in that state. Nomi- 
nations. were closed and usual motion prevailed electing 
Mr. Richardson unanimously. L. E. Fuller and A. C. 
ne ad were appointed to escort Mr. Richardson to the 
chair. 

Arkansas nominated Robert Carpenter, of New 
Orleans, for Custocatian and motion was passed that 
Texas be allowed to second the nomination. J. H. Bon- 
ner seconded the nomination on behalf of Texas, after 
which the usual motion was put and carried. Mr. Car- 
penter was escorted to the chair by Messrs. Carmichael 
and Bonner. 

Alabama yielded to Illinois and E. H. Dalbey placed 
in nomination for Arcanoper F. L. Johnson, jr., of 
Chicago, who has been for the last year Vicegerent in 
that district. Arkansas yielded to Minnesota, which 
seconded the nomination, after which the usual motion 
was passed. E. H. Dalbey was appointed to escort Mr. 
Johnson to the chair. ° 

C. P. Ives, of Baldwin, Kan., was nominated for Gur- 
don by Arkansas, seconded by Colorado, after which the 
usual motion prevailed electing Mr. Ives. 

Motion carried to turn to new business, after which 
J. H. Bonner made a motion that the address of Bolling 
Arthur Johnson, delivered at Gurdon, Ark., at the dedi- 
cation ceremonies, be mailed to each new member of the 
order and to those of the old members who desire it who 





WILLIAM ARTHUR HADLEY, OF CHATHAM, ONT. ; 
Snark of the Universe. 


pay 9 cents for it, in order that new members especially 
might more thoroughly understand Hoo-Hoo. Motion 
was unanimously passed. 

B. A. Johnson then presented the retiring Snark with 
the ring, formally taking from him his Snarkship, after 
which the Snark briefly thanked him for his cordial ex- 
pression of good will. 

W. E. Barns moved that the House of Ancients, the 
newly elected Supreme Nine and other members of the 
Order that desired to do so meet at 2 o’clock in the 
afternoon for a general discussion. Motion was carried. 
Motion also was passed excusing J. C. McGrath from 
attending on account of the barbecue which he had in 
charge at Whittington park, when the meeting adjourned. 


SATURDAY AFTERNOON’S SESSION. 

The meeting was opened at 2:15 Saturday afternoon 
and adjourned until 3:30 in order.to afford everyone an 
opportunity to attend the barbecue at Whittington park, 
which the local entertainment commi had so hos- 
pitably provided. This was a real oldfasRioned southern 
barbecue and proved an enjoyable affair. The meat and 
other refreshments served were excellent and a good 
time was had. Various amusements were to be found 
where the visitors could ride the roller coaster and visit 
the ostrich farm, just across the street. This is one of 
the largest ostrich-farms in the country and was a great 
curiosity to many who had never even seen a real ostrich, 
although probably all of the ladies have made use of 
ostrich feathers—perhaps to the men’s sorrow. The 
ladies went out early in the afternoon, as well as a num- 
ber of members, and spent the greater part of the 
afternoon. 


JOINT MEETING HOUSE OF ANCIENTS AND 
SUPREME NINE. 

A somewhat informal meeting of the House of An- 
cients and newly elected Supreme Nine was held late 
Saturday afternoon, with Bolling Arthur Johnson, Seer 
of House of Ancients, and William A. Hadley, Supreme 
Snark of the Universe, jointly presiding. 

W. E. Barns asked Scrivenoter Baird to explain a 
suggestion he had made to him relative to having a nine 
in each state to take the place of the Vicegerents. Mr. 
Baird said that as a general idea in those states where 
there is an opportunity to do considerable work he 
thought it would be well to appoint a complete nine to 
be known as the State Nine or some other appropriate 
name to carry on the work, and he thought this general 
idea might be welded into the suggestion made by A. C. 
Ramsey at one of the sessions of the meeting and which 
was discussed somewhat generally. Mr. Baird said that 
in those states where there was not much likelihood of 
effective work being done he would not recommend ap- 
pointing a nine, but class all those as unorganized terri- 





tory and if oecasion arises appoint Vicegerents for those 
states. 

J. H. Bonner suggested that the matter be deferred 
until the next meeting, as time did not permit of definite 
and thorough action on the subject this afternoon. 

W. E. Barns thought too many concatenations were 
held and that more time should be given them than has 
been the case in many instances, and consequently more 
interest taken in them. 

It developed during the meeting that Snark Hadley 
will formulate and lay out some plans of improvement 
for the new year, but he wishes members of the House of 
Ancients and Supreme Nine to write him their views and 
suggestions in order that he may incorporate them with 
his own in his message. 

The place and date of holding the next meeting of the 
House of Ancients and Supreme Nine was taken up and 
finally decided that it would be held at the LaSalle hotel, 
Chicago, the second Tuesday and Wednesday in Novem- 
ber. All Hoo-Hoo are urged to attend this meeting, as 
their suggestions and recommendations are desired, al- 
though when it comes to the matter of legislation that 
will necessarily have to be in the hands of the House 
of Ancients and the Supreme Nine, exclusively. Mem- 
bers unable to attend are urged to send in their sug- 
gestions by letters. 

Mr. Baird was authorized to go ahead and have a 
design prepared for the standard Hoo-Hoo flag. , 

The question of granting permission for using Hoo- 
Hoo’s name in connection with a sanitorium to be erected 
at Gurdon came up, but was left for more deliberate de- 
cision, being referred until the next meeting at Chicago. 

Mr. Hogan raised the question as to whether or not 
anyone not a member of the Order should be allowed to 
address the annual meeting. While nothing definite was 
done on this it seemed to be the sense of the meeting 
that it was permissible. 

H. J. Miller brought up the question of the interpreta- 
tion to be placed on the new legislation, or amendment 
to article 8, section 6, of the constitution and bylaws 
with reference to the use of liquor at on the roof sessions 
or about the place of concatenation. It was discussed 
pro and con by everyone present, and it seeming almost 
impossible to reach a decision, Mr. Miller made the 
following motion, which was unanimously carried: 

I move that as there is a seeming misunderstanding re- 
garding the definite meaning of section 6, article 8, of the 
constit.:tion and bylaws of the order, that it be so construed 
that all intoxicating liquors be absolutely prohibited at any 
concatenation, at any session on the roof, or at any banquet 


held during the night of the concatenation following the 
concatenation. ° 


The meeting was adjourned at 6:30 p. m. 
ENTERTAINMENT OF THE LADIES. 


About seventy-five ladies were in attendance at the 
Hoo-Hoo annual, many of them attending some of the 
sessions of the meeting. Wednesday morning was spent 
in getting acquainted and greeting old acquaintances. 
In the afternoon a shopping tour was scheduled. Wednes- 
day evening nearly all the visiting ladies, as well as 
many of the local society, attended the grand ball given 
in the Arlington ballroom, which was gaily decorated for 
the occasion and at which refreshments were served. 
Thursday afternoon nearly all the ladies accompanied 
the members to Gurdon to witness the unveiling of the 
memorial tablet, and while it was rather warm while at 
Gurdon most of them seemed to enjoy the ceremony. In 
the evening a special musicale with vaudeville features 
was given at the Arlington, at which nearly 100 ladies 
were present, as well as many of the gentlemen who did 
not attend the concatenation. The program consisted 
of about seven or eight numbers, including music, popu- 
lar songs, recitations and other vaudeville stunts. Soon 
after the conclusion of the program the concatenation 
was over and the ladies attended the on the roof session 
in the main dining room, at which an elegant Dutch 
lunch was served. Friday afternoon three tallyho par- 
ties of visiting ladies escorted by a committee of local 
ladies left the Arlington about 2:30 for a drive through 
the government reservation. The local ladies pointed 
out all the points of interest and made it an interesting 
trip. They went to the summit of the mountain to the 
government observatory tower, but did not go 
up in the tower on account of a sudden rain storm. The 
parties returned home and then drove out to the end of 
Whittington avenue past the ostrich farm and return, 
arriving at the hotel about 4:30.. It was altogether a 
most enjoyable and entertaining trip, with the exception 
of the shower, which slightly marred the pleasure of the 
trip. The attendance of ladies at the banquet Friday 
evening was large and they all had a good time. Satur- 
day afternoon most of the ladies attended the oldfash- 
ioned barbecue at Whittington park, partaking only of 
a slight repast at luncheon in order that they might 
enjoy the refreshments served at the park. The ostrich 
farm was visited while there and it proved an interest- 
ing feature of the afternoon for most of those who 
attended. Nearly the whole afternoon was spent at the 
park and vicinity, many, however, returning in time to 
leave on the 5:30 train. Some of the members remained 
at the Arlington with their wives and expect to stay sev- 
eral weeks. However, most of the crowd had left by 
noon Sunday. 

The local hosts included: 
Doniphan Lumber Co. 
Stout-Greer Lumber Co. 
Fordyce Lumber Co. 

Cotton Belt Lumber Co. 

A. J. Neimeyer Lumber Co. Oak Leaf Mill Co. 

Baer Bethea Lumber Co. Penn Lumber Co. 

Hall & Brown Machinery Co. William Buchanan. 

Reed & Duecker Machinery Co. Gay Oil Co. 

Fox-Harris Machinery Co. Sawyer & Austin Lumber Co. 
Fourche River Lumber Co. Thomas Cox & Son Mchy Co. 
Scott-Meyer Lumber Co. Wisarkana Lumber Co, 
Dierks Lumber & Coal Co. Brinkley Car Works. 

Crane Co. Klein Manufacturing Co. 
Forrest City Mfg. Co. Waters-Pierce Oil Co. 
a Lumber Co. Crossett Lumber Co. 

Central Mill & Lumber Co. 


Otis Lumber Co. 
Southern Lumber Co. Bagle Lumber Co. 


Reichman-Crosby Co. 

Atlas Oil Co. 

Stewart & Alexander Lbr. Co. 
Nashville Lumber Co. 
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LUMBERMEN’S CLUB OF ST. LOUIS VOTES TO KEEP UP MEMBERSHIP BARS. 


Sr. Louis, Mo., Sept. 15.—Four months ago a resolu- 
(ion was introduced at a meeting of the Lumbermen’s 
Club to so amend the bylaws and constitution as to take 
in lumbermen and others of closely affiliated interests 
in St. Louis, and also East St. Louis and other nearby 
towns. During the vacation period the club members 
had plenty of time to thresh the matter out in their own 
minds. Last evening, when the matter came up for con- 
certed action, the club had so unanimously agreed to 
make no change in the present constitution that what 
little adverse discussion upon the matter did materialize 
was immediately choked off and the resolution to amend 
the bylaws and constitution overwhelmingly defeated. 

The meeting last evening was the first of the season 
after the summer adjournment. It was held at the new 
American hotel and was attended by about sixty mem- 
bers and guests. As usual there was a fine dinner, with 
music. Owing to the accumulation of business the usual 
entertainment features were omitted, although brief re- 
marks were requested from the invited guests, all of 
whom responded. After dinner President Julius Seidel 
called the meeting to order. He announced the dis- 
tressing news of the death of J. B. Sarpy Berthold, of 
Berthold & Jennings, who died yesterday after a long 
illness. The club authorized the purchase of flowers and 
the president appointed a committee, consisting of John 
Richardson, F. H. Smith and E. C. Robinson, to draft 
suitable resolutions to present to the stricken family, 
and to spread upon the minutes of the club. 

President Seidel stated that the club had gained in 
membership until now their roster consists of 106 lum- 


bermen in good standing. Mr. Seidel warmly praised 
the work of the various committees, particularly the 
arbitration committee, which during the summer has 
settled amicably several important controveries. There 
has not been a resignation from the club in seven months. 

The meeting was so enthusiastic that the club at fre- 
quent intervals burst into song, which caused George 
Hibbard to remark that he would have a lot of the new 
musical hits printed for free distribution and authorize 
the orchestra to play the music. So at the October meet- 
ing Mr. Hibbard’s singing class probably will be in full 
swing. 

The following report was made by J. L. Bereas, chair- 
man of traffic committee: ; 


Report of Trafic Committee. 

The Lumbermen’'s Club received a communication regard- 
ing the present condition of the wharf between North Mar- 
ket street and Clinton street, which space was formerly 
used for the unioading of lumber from barges and boats 
This privilege recently has been taken away. 

At a special board meeting called by the president this 
matter was taken up and referred to cur traffic committee. 
As chairman of that commitice, I communicated with the 
president of the Lumbermen’s Exchange, of St. Louis, and 
arranged at their next board meeting to have our traffic 
committee and two members of the Steamboat Association 
appear before their board, and arrange on some defense and 
joint action. 

It was finally decided to write a -letter of appeal to 
Joseph P. Whyte, harbor and wharf commissioner, and 
have this petition signed by the secretary of the two lum- 
bermen’s organizations. This petition was to be drawn up 
and delivered in person, and also personal appeal made by 
a committee of two selected from each organization. Mr. 
Gavin and myself, representing the Lumbermen’s Club, Mr. 


Krebs and John P. Richardson, representing the Lum! 
men’s Exchange, of St. Louis, were the members of this 
joint committee. Mr. Gavin was appointed chairman. 

The Steamboat Association members who appeared at tnis 
meeting deemed it advisable not to affiliate with us in tijs 
matter, as they have so many grievances with the harbor 
and wharf department that no prestige or advantage would 
be added by having them associated with us. Monday, the 
13th, this joint committee called on Joseph P. Whyte at 
:50 and presented the petition, and after an interview last- 
ing about twenty mintes he assured us that he would have 
this matter satisfactorily arranged within the next werk, 
or at least before the next boat arrived with lumber. He 
also stated that he would go to North Market street in 
the afternoon and look over the situation himself, Of 
course, the committee's work being completed, we have not» 
ing further to do except to wait to see whether the coin- 
missioner will do as he promised. He gave us a numbe1 
of reasons for not having been able to comply with our 
request before now, which seemed reasonable to us and, of 
course, we accepted them with good grace. 


One of the guests of the evening was Henry J. Millcr, 
of Index, Wash. Mr. Miller made a few offhand remarks 
and also gave one of his recitations. Other guests spoke 
briefly. 


The following were made members of the club: 


W. W. Tilden, secretary E. R. Darlington Lumber Co 

Ilugh L. Jones, St. Louis manager J. F. Ball & Bros. Lum 
ber Co. 

Hi. W. Wagon, assistant secretary and treasurer Frost-Jolin 
son Lumber Co. 

George A. Houston, sales agent Long-Bell Lumber Co. 

E. J. Kell, sales agent Graham Lumber Co. 

A. J. Haus, president Haus Lumber Co. 

George Surmeyer, president George Surmeyer Lumber Co 





FIRST FALL MEETING OF THE CINCINNATI LUMBERMEN’S CLUB. 


Vitalizing Low Grade Lumber— Competition of Substitutes for Box Making—Arranging for Ohio Valley Improvement Meeting—Railroad and Routine Matters. 


CINCINNATI, OHIO, Sept. 14.—The first fall meeting of 
the Cincinnati Lumbermen’s Club was held last evening 
ut the Gibson house. At 6:30 p. m. the members sat 
down to an elegant dinner, the tables neatly deco- 
rated with flowers and pink carnations as boutonniers. 
The menu embraced a 5-course dinner, which was heartily 
enjoyed by the members, fresh from the day’s labor. 
After coffee and perfectos were passed, President Cliff 
Walker, in a few well chosen words, opened the session 
for business by calling for the reading of the minutes 
of the last meeting. ; 

Secretary Sterrett responded with a careful report 
of the meeting of June 7, with the result of the election 
of officers, following with that of June 15, which was the 
annual meeting and included the report of the annual 
outing at the Zoo at that date. The minutes were ap- 
proved. : : 

The secretary then read the minutes of a special 
meeting of the executive board, which was called on 
July 5, by President Walker, on the subject of ‘‘ What 
Could Be Done to Relieve the Lack of Demand for and 
the Low Price on Low Grade Lumber.’’ : 

The result of that meeting was a determination to call 
a meeting of the various lumbermen’s organizations in 
the middle West, with the intention of discussing the 
problem. The secretary was instructed to communicate 
with the officers of the various bodies, and the following 
letter was sent out: 

Dear Sir: The lack of demand and low price on low grade 
lumber is one of the most serious conditions that the lum- 
bermen of today have to face. This is caused largely by the 
inroads made on the wooden box business by the fiber and 
paper box. In fact this latter business has grown to such 
an extent that some of the largest box people of the country 
have added fiber and paper box line to their other business. 
Several remedies have been suggested for this condition, but 
it is a matter that the trade as an entirety should take up, 
and it is the opinion of the executive board of the Cincin- 
nati Lumbermen’s Club that a meeting should be held here 
in Cincinnati of one or more representatives from the lum- 
ber clubs of the various parts of the country to try and 
seek to put into effect a remedy for these conditions. This 
meeting should be held at as early a date as possible. I 
would therefore suggest that you advise me by return mail 
whether you will send a representative here for this pur- 
pose, and as soon we hear from you and the other organi- 
zations I will advise you of the date of this meeting. Prompt 
action is necessary, so'let me hear from you immediately. 
Very truly yours, W. S. Strerretr, Secretary, 

Cincinnati Lumbermen’s Club. 

In reply, letters were received from St. Louis, Louis- 
ville and Chieago, which did not evince much interest. A 
letter from the Memphis club coincided with the views 
expressed in the letter, without indicating codperation. 
A letter was also received from the National Boxmakers’ 
Association, which indorsed the suggestion of the letter. 
These, with the exception of a letter from the forestry 
bureau, which covered the whole matter of lumber waste, 
as viewed by that department, but did not touch upon the 
vital question, that of disposing of the large stocks of 
low grade lumber now on hand, being all the communi- 
cations received, a motion was made and earried that 
the matter of having a conference with other lumber 
bodies on this question be abandoned. 

President Walker said that, as this was a question in 
which nearly all the members were interested, he would 
like to hear from the members on the proposition. 

Mr. Gilbert was of the opinion that some action 
should be taken to induce the railroads to raise the rate 
of freight on packages cased in wood fiber and paper 
boxes. 

The Chair stated that the rates of freight on lumber 
were excessive, as compared with all other classes of 
freight. 

W. A. Bennett thought the matter was not properly 
understood. The low demand for lumber was caused by 
natural business conditions. Shippers who had formerly 
used wooden cases had found that by using wood fiber 


and ‘paper boxes they were making more money by 
getting cheaper material for their cases, and, of course, 
were using the cheaper cases. He was of the opinion 
that the matter would finally adjust itself by other uses 
being found which would cause a demand for the surplus 
of low grade stuff. 

W. E. DeLaney said that wood fiber had come to 
stay, and the more you fight the condition the more 
you advertise it. There will be a demand for all low 
grade lumber as soon as business conditions reach their 
normal base. 

The Chair said that, after hearing Mr. DeLaney, he 
thought that ‘‘we had better get out of the way of the 
car of progress, or we will get run over.’’ 

Mr. Bennett said Lewis Doster could tell more of 
this matter than anyone else, as he has made a most 
exhaustive study of the subject for the great organiza- 
tion which he represents, and he would like to hear 
from him. 

Mr. Doster said Mr. Bennett was right when he said 
that the Manufacturers’ association, which he repre- 
sents, has taken much interest in the matter, and he has 
given much time and attention to its study. A few 
weeks ago he was invited to attend the National Asso- 
ciation of Boxmakers, in New York city, and this very 
subject made it as blue an assembly as he had ever 
met. The subject was gone over in much the same 
spirit as manifested here, and he was called upon for an 
opinion, After a brief survey of the situation he told 
them that the lumber trades were suffering much from 
the same cause, that it had no market for the class of 
lumber sold to box manufacturers. In 1896 and 1897, 
during the flush times of prosperity, the opinion gained 
a foothold among all business men that there were im- 
mense fortunes to be made in the lumber business. All 
classes of business men, even druggists, saw riches at 
their command by owning a saw mill, and hordes rushed 
in. The consequence was that there was more low grade 
and badly manufactured stuff on the market than could 
he disposed of, a good portion of it absolutely worth- 
less. The boxmakers got much of this stuff at low 
prices, and, using it in their business, produced inferior 
work. There came the slump, and a less demand for 
packing cases. The wood fiber and paper box men 
offered a cheaper substitute for wood, and the demand 
fell off for wood cases. The cause could readily be 
traced to the manufacturers themselves in not keeping 
up their standard. But there need be no fear;, as busi- 
ness conditions reach normal there will be plenty of 
demand for wood boxes, as there were many manufac- 
turers who were unable to use fiber or paper boxes, and 
there were many merchants who object to fiber and paper 
boxes, as they could not use them for reshipping or put- 
ting to other profitable uses the lumber which was con- 
tained in the wood cases. 

A week or two ago he attended the meeting of the elm 
hoop producers, and the same conditions prevailed. They 
had used cheaper material in their produet and steel 
wire was found to answer the purpose, and the demand 
for hoops fell off. The remedy for all would be to 
drive out the “poor manufacturers, make good goods 
and they will have business. 

Mr. Dulweber moved that the letter from the Forest 
Service be courteously replied to and the department 
thanked for its interest in the matter, and informed 
that the matter of calling the convention had been aban- 
doned. -Carried. 

A motion that all matters relating to the calling of the 
convention be filed was carried. 

A letter was received from Mrs. T. P. Scott and son, 
Frank Scott, thanking the elub for the kindly interest 
taken at the death of husband and father, the late 
T. P. Scott, a former member. 


A letter from the Olympic theater offering a plan for 
“a special performance for the benefit of the club was 
filed. 

A letter from the Ohio Valley Improvement Associa 
tion was read, asking that delegates be sent to the 
convention in the Sinton hotel, in this city, October 14 
and 15, 1909. 

Mr. Dulweber’s motion that a committee of three be 
appointed by the Chair to attend the meeting on Sep 
tember 16, to arrange for the convention, was carried, 
and the Chair appointed B. F. Dulweber, chairman, L. 
Doster and J. S. Zoller. 

Mr. Bennett’s motion that the committee be em- 
powered to donate $100 to the fund for the entertain- 
ment of the Ohio River Improvement Association con- 
vention, and as much more as may become necessary, was 
earried. 

A. Firman was elected to honorary membership; the 
Suwanee Lumber Company was elected to active mem- 
bership; C. C. Boyd & Co. were elected to membership. 

The Chair asked for the report of the river and rail 
committee, of which B. F. Dulweber is chairman. 

Mr. Dulweber said that he was not ready to report 
fully. The matter of the Louisville & Nashville viaduct 
crossing the landing had been voted on favorably by 
the council, but the railroad company had not yet 
availed itself of the franchise, and until that time no 
further move could be made. 

The demurrage question was in the hands of Com 
missioner Williamson, of the Receivers’ & Shippers’ 
Association, who had the matter up with the committee 
of the railroad commission, and said that probably in thie 
course of a year or so an equitable agreement will be 
arrived at on average plan, which may or may not in 
clude allowance for bad weather; the shipper by relin 
quishing his rights as to bad weather jeopardizes fort) 
eight hours, or may adopt the average plan by which 
every day counts. The committee was continued. 

The baseball committee, owing to having suffered de 
feat at the hands of the Indianapolis team, had no 1 
port to make, the chairman, Dwight Hinckley, being 
absent from the city. 

President Walker stated that during the summer vaea 
tion a committee had been appointed to revise the con 
stitution and incorporate such laws as would make th: 
club a greater power in business, but the committee wis 
not ready to report. 

Mr. Dulweber spoke in favor of reorganization, ani! 
said there was a gentleman, who is noted as one of the 
greatest organizers in the country, and who has suc 
cessfully worked out the association of which he is th¢ 
national secretary, and he believed it would be a splen 
did move to try to secure his services on this com 
mittee. He referred to Lewis Doster. 

Mr. Doster said that, as he had received the invita 
tion of the club before the vacation and had not had time 
to accept, this was his first appearance among the mem 
bers. He said that he was but an associate member, 
though, of course, he would be happy to aid in any way. 

Mr. Doster was interrupted by Mr. Bennett, who 
moved that Mr. Doster be elected to active membership 
at once. The Chair put the question and Mr.’ Doster 
was elected a member unanimously amid loud applause. 
Mr. Doster, in a few graceful words, accepted and prom- 
ised to give freely of his time. 

There being no further business the meeting adjourned. 


James King, member of the club and suceéssor to 
Gage & Possell, of the Bell block, was taken to Christ 
hospital last Friday to be operated upon for intestinal 
disorder, and his, case is reported very serious. His 
family and relatives have the sincere sympathy of all 
Cincinnati’s lunibermen, to whom he has been long and 
favorably known. ; 
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MICHIGAN LUMBERMEN PUT ALL THEIR ENERGIES INTO AN IDEAL DAY’S OUTING. 


DETROIT, Micu., Sept. 13.—The first annual outing of 
the jumbermen of Detroit, Ecorse, Delray, Saginaw and 
other places in the same general latitude and longitude 
was held in, near and abutting on Detroit Saturday, 
September 11. But the last has not been held by a 
long shot, as Arthur Holmes poetically expresses it. 
Um-um! 

The invitation had been sent to every lumberman in 








Detroit and within fifty miles of the Campius Martius. 
And how they did rise to it! Every lumber yard in 
Detroit, 34—eount ’em—34, was locked, barred and 
boltcd. The lumber lid went on in Detroit, and the 


man who wanted to build a skyscraper couldn’t have 
bought so much as a lath. 

They came from up-state, too—bashful young travel- 
ing salesmen, wealthy retailers, and meek and lowly 
manufaeturers. The ladies were there also, with the 
result that many an athlete nearly burst a biceps trying 
to win the admiration of the fair sex. 

There were 335 in the.party by actual count when it 
left the foot of Bates street, the left foot of Bates 
street, as it were, to make the final dash to Bob-Lo 


island. The steamer Sappho had been engaged for the 
occasion. The weather that had been secured was also 
of ideal character. Everybody was happy. Indeed, 


the only thing that was blue was the sky. 

En route the party enjoyed dancing. There were also 
music and singing. Whether the singing was music is 
a question that will require a recount. It was led by 
Jefierson B. Campinini Webb, after whom Jefferson 
avenue is named. Mr. Webb is the official concert- 
meister of the Michigan traveling fraternity. When- 
ever any singing is to be did Mr. Webb is always 
found leading the charge. Other vocalists who favored 
were George Glade, Irwin Earl, a gentleman readily dis- 
tinguished by his pink hair; George H. Malloch, a great, 
little man with a great, little name; Frank Wurzburg, 
W. P. Viviarf, the matinee idol; Archie Carson, Walter 
Blixburg, L. W. Ford and J. J. Comerford. Mr. Wurz- 
burg’s voice drowned the orchestra. Several deck 
hands who heard it went and drowned themselves. 

Arrived at Bob-Lo island, 335 persons simultaneously 
had a bright idea. It was to eat. After luncheon the 
athletic pastimes occurred. The first was the baw] 
game. Nearly everybody made a two-base hit and a 
three-base overthrow. The following were the cast of 
charaeters and the statistics: 


Retailers—Burns c.f., Hetherington c. and ss., Robinsoa 
lb., Stewert p. and ss., Garvey 2b., Nehls p., ¢. and ss., 
Braun f.f., Berger 3b., Danaher 1.f. 

Wholesalers—Holmes c.f., Webb p. and ss., IF. Tremain 
ib., J. Tremain 2b., Blixburg 3b., Green Lf., Falkenburg L-f., 
Yaick r.f., Shaw ss., Jessop p., Stillwell ss., Wellmuth c. 

The seore: 

Rg. Ew. & 
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The game was notable for the pitching of John 





John R. Shaw, of the wholesalers. 


Stewart, of the retailers, and the kicking of Manager 
James Burns, of the 
retailers, was the heavy hitter. If the lumbermen ex- 
pect to-play ball again with Mr. Burns in the lineup 
they will have to enlarge the island. 

In the field events John Stewart was master of cere- 
monies and Jefferson B. Webb, of Hampton, lowa, 
assistant and announcer. The events and winners were 
as follows, that is to say: 

100-yard dash-—First prize, umbrella, won by George 
Kotcher; second prize, cuff buttons, won by “Ducky” 
Holmes ; third prize, stick pin, won by Mr. Wallich. Time, 


Ladies throwing base ball—First prize, belt, won by Madge 
Meade; second prize, bottle of perfume, won by Kathlyn 
lfolmes ; third prize, hat pin, won by Katinka Ross. 

Sack race—First prize, briar pipe, won by Mr. Wallich ; 
second prize, stick pin, won by George Boore; third prize, 
pocket knife, won by Paul Kuschewsai. 

Fat men’s walking match—First prize, sweater, won by 
Fred Kneisel; second prize, belt, won by Alderman Albert 
Allan; third prize, pair of suspenders, won by W. D. Still- 
well. 

Shoe race (boys)—First prize, sweater, won by John Com- 
erford; second prize, base ball mitt, won by Warren John- 
ston; third prize, belt, won by Jerome Theison. 

Egg race (girls)—First prize, belt buckle, won by Ada 
Hall; second prize, pair silk stockings, won by Edna Fiela, 
third prize, hat pin, won by Doris Ross. 

Hop, step and jump—First prize, umbrella, won by 
“Rossy” Fremaine; second prize, briar pipe, won by “Y. M. 
Cc. A.” Graves; third prize, canvas shoes, won -by Louis 
Beyster. 

Three-legged race—First prize, one box good cigars, won 
by George Kotcher and “Ducky” Holmes; second prize, one 
box panatelas, won by Fred Kneisel and F. J. Messing. 

Chicken race—First prize, pair kid gloves, won by “David 
Ifarum” Weeks and W. D. Stillwell; second prize, scarf pin, 
won by George “Blind Horse” Ross and “String Bean" Rob- 
inson; third prize, pocket knife, won by “Alderman” Allen 
and Fred Farnes. 





The tug of war between the east side lumbermen and 
the west side lumbermen was declared a draw, despite 
the fact that it was claimed by the west side team. 
In Detroit it is so hard to get a west sider to go over 
to the east side or an east sider to the west that the 
event proved a dead heat. 

One of the best events was the ball throwing contest 








EXCURSION 


STEAMER SAPPHO IN ACTION. 


PARTICIPANTS IN THE EXCURSION AND OUTING, AT BOB-LO ISLAND, 





by the ladies, of which B. Lowrie was the efficient and 
gallant judge. Miss Madge Meade won the match with 
a throw of 60 yards and 1 inch. Mr. Duggan, formerly 
mayor of Pellston, now mayor of the "Detroit river, 
interfered with the sack race, the track not being wide 
cnough for him. J. J. Comerford protested the fat 
man’s race. Pop Meade had a handicap of twenty-five 
yards, but it was not enough. Next time they will give 
Pop the whole bolt. An attempt was made to bar 
David M. Weeks, it being alleged that he owns poultry 
and therefore is a professional. 

Those not interested in the athletic and other events 
found ample enjoyment in viewing the beauties about 
the island, many of whom had been brought by the 
lumbermen themselves. On the return trip the prizes 
were presented by officials Stewart and Webb. 

The affair was such a success that it will be repeated 
next year and it is expected that it will also give a 
marked impetus to the movement started in the Michi- 
gan Retail Lumber Dealers’ Association to hold a sum- 
mer meeting. The ideal weather, the splendid work of the 
committees and the entertaining qualities of many of 
the participants combined to make the event one long 
to be remembered by the lumbermen of Detroit and 
that part of the state. The following were the commit- 
tees whose management made the outing such a success. 


Directors’ executive—W. A. Miller, Arthur L. Holmes, 
George W. Whipple. 
Transportation—A. K. Hinton, Thomas Forman, Frank 


C. Trowbridge. 
Tickets—Henry Otis, Albert Miller, Howard K. Follensbee. 
Athletics—John Stewart, John R. Shaw, C. A. Spalding, 
George Ross, E. E. Hartwick. 


Finance—-Fred J. Robinson, C. W. Restrick, W. N. McLen- 


nan. 

Publicity—J. F. Deacoh, Fred S. Mickey, A. P. Ternes. 

Entertainament—Charles Weeks, J. B. Webb, Carroll F. 
Sweet, P. A. Gordon, H. L. Wilton, C. W. Kotcher, F. J. 
Weber, Joe Braun, John Irwin, Harry Berger, W. P. Vivian. 

Printing—W. W. Kelly, J. J. Comerford, Carl E. Huyett. 

Ladies—John Stewart. 

Notes and Notables. 

George Glade sang ‘‘ Kindling Wood’’ with such art 
that the audience could hear the slivers. 

John R. Shaw was presented with a Japanese um- 
brella to. add to his collection of Chinese liuundry 
tickets. 

J. F. Deacon had his ecclesiastical smile in good 
working order. 

G. W. Whipple was missed, but W. P. Vivian did all 
he eould. 

And the whole thing cost only $1.50 per head. 
committee. 

Vincent Malloch successfully demonstrated that the 
child is often father of the man. 

H. H. Corwin, of Jackson, ran like a sewing machine 
needle—very fast but mostly in one place. 

President C. F. Sweet, of Grand Rapids, boss retailer, 
was detained at home by the illness of some office em- 
ployes who wanted to go to the game. 


Great 
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HOO-HOO OF THE NORTHWEST HOLD AN ANNUAL CONCATENATION. 


Ten Score of Old Cats Initiate a Big Class—Banqueters Send Suggestions to the National Annual—Ball Game and Other Fun. 


SEATTLE, WasH., Sept. 9.—An annual concatenation 
Fn ein all the districts west of the 
Rocky mountains, was held in this city at Elks hall last 
evening. Fifty-six wes _ their eyes opened as to 

initial mysteries of Hoo-Hoo.. 

“a shaves of W. B. Mack, Vicegerent for the 
western district of Washington, P. D. Roe, Vicegerent 
for British Columbia, acted as Snark, assisted by the 
following: 

Seni - . C. Miles. 

5 wore sete vaca RR H. Claffey. 

Bojum—E. R. Ingersol. 

Scrivenoter—W. P. Lockwood. 

Jabberwock—Cal Welbon. 

Custocatian—A. L. Remlinger. 

Arcanoper—E. P. Erckenbrack. 

Gurdon—C, C. Finn. ” 

The ‘‘torture’’? committee consisted of Thomas M. 
Shields, chairman; Dave H. Cale, official barber, and 
E. Clark Evans, medical expert, assisted by Pay Fox. 
This committee proved to be equal to all emergencies. 
The entertainment jncluded a 6-round amateur boxing 
bout between two mill hands. ‘‘Tom’’ Shields acted as 
referee and was kept busy separating the principals. 
The bout lasted fully thirty minutes and furnished good 
sport for the audience. Another stunt that kept the 
crowd in an uproar was a human log rolling contest 
between candidates for Hoo-Hoo honors. Interspersed 
with other entertaining features known only to Hoo-Hoo, 
Harrison Cale furnished an original stunt with a black 
dog who is very fond of kittens. Over 200 old Hoo-Hoo 
were on hand to join in the hilarity, and all pronounced 
it a rousing good affair. The following kittens received 
Hoo-Hoo wisdom: 

The Initiates. 


= _ . it, Wis. 
Jersie Calvin Young, Berlin Machine Works, Beloit, i 
Youn Butler ‘Tiffin, Red Cedar Lbr. Co., Vancouver, B. C. 
George Richard Potter, Chicago Lbr. & Coal Co., Vancouver, 


pa». Macauley, New Britain Lbr. & Coal Co., New Brit- 
ain, Conn. ap ea, c 
yin Frederick Weaver, E. F. Weaver Vancouver, B. . 
William Edward Walsh, jr., Walsh Sash & Door Co., New 
i inster, B. C. 
Jobe Percival’ McCarthy, J. R. Jaynes Lbr. Co., Calgary, 
Alberta. 
George Smith Blakeley, T. J. Trapp & Co., Ltd., New West- 
3 B.C 
satan Death Fitz-Patrick, A. G. Nuessle Co., Vancouver, 


B. C. 
3 seph Danz, Hofius Steel & Equipment Co., Seattle. 
— Howie, Hofius Steel & Kquipment Co., Seattle. 
Elmer Roscoe Olson, White River Lbr. Co., Enumclaw. 
James Wallace Hotius, Hofius Steel & Equipment Co., Seat- 
tle. p \ 
es Paul Austin, AMERICAN LUMBERMAN, Chicago (Seatt e). 
—. Fossil Griflin, Valley Mill Co., Buckley, Wash. 
James Arthur Show, Willamette Valley Lbr. Co., Dailas, Ore. 
Carlos Almore Pennington, Simonds Mfg. Co., Seattle. 
Emmet Fitz-Randoiph, Lester W. David Co., Seattle. 
Albert Cromlow Shallenberger, Lester W. David Co., Se- 
attle. 
ry Ward Beecher, Charles C. Moore & Co., Seattle. 
aa Seth Hurd, Lambert Hoisting Eng. Co., Seattle. 
Frank Edgar West, Meese & Gottfried Co., Seattle. 
Samuel Victor Peach, Port Townsend Lbr. Co., Port Town- 
nd, Wash. 
Waiter “Crab” Virgin, Crab Creek Lbr. Co., Seattle. 
William Stevens Burnett, Merrill & Ring Co., Seattle. 
Cesar Wilhelm, August Remschell, Seattle. 
Cariton Karnest Higgins, Sumner Iron Works, Everett. 
Parley Waiter Davis, Kureka Machine & Supply Co., Seattle. 
William Clifford Bidwell, C. T. Patterson Co., Seattle. 
Hal James O'Neil, Baring Cedar Co., Baring. 
Roger “Quick” Sands, Ehrlich Harrison Co., Seattle. 
Dorrah “Boiler” Comets, — & Co., Seattle. 
es DeKoven Brown, Snohomish. 
fon Rex Thompson, Metropolitan Building Co., Seattle. 
Byron DeLacy Smalley, Hanford & de Veuve, Seattle. 
Frank “Machine” Stetson, Stetson-Ross Machine Works, 
Dest Eeuce Allen, Seattle 
Robert Bruce en, " 
John Francis Ryan, Western Electric Co., Seattle. 
Robert Mills Evans, Western Electric Co., Seattle. 
Wellington William Wilkinson,. Schwager & Nettleton, Se- 
ttle. 
Samuel Thomas Barthelemy, Manufacturers’ Distributing 
Co., Seattle. : 
George Washington Johnson, Puget Mill Co., Port Gamble, 
Wash. H : 
Ralph. Volmer Hanchett, Hanchett Swage W orks, Seattle. 
Thomas “Joint” Hlliott, Queen City Lbr. Co., Seattle. 
Tilman “Pulley” White, Morgan-White Pulley Co., Seattle. 
Joseph Swively Reid, Clark Bros. Co., Seattle. 
Asher “Miner” Clark, Clark Bros. Co., Seattle. 
Warren Newton Sine, Alaska Lumber Co., Seattle. 
Alder “Milwaukee” Ellis, C., M. & P. S.-Ry., Seattle. 
Walter Scott Brown, Kilbourne & Clark Co., Seattle. F 
Harry Delos Weeks, Bratnober Lbr. Co., Seattle. 
Harry Rohrer Getz, Joshua Oldham & Sons, Seattle. 
Maverick Terrell, Terrell-Maverick Co., Seattle. 
Frank Chase Sibley, Bratnober Lbr. Co., Seattle. 
Felix Levant Lemar, Chicago Lbr. & Coal Co., Seattle. 
Josiah Frank Jones, West Coast Shingle Co.,. Tacoma. 


At the Banquet. 


Announcement‘ was made by Vicegerent Roe immedi- 
ately concluding the. concatenation..that the» ‘‘on the 
roof’’ would be held in the cafe of the Elks’ Club. As 
is usual, this was one ofthe most enjoyable features of 
the evening. E. R. Ingersol, of the New York Central 
lines, ‘of, Seattle, acted as toastmaster, and ‘conducted 
matters in a ‘‘knowing’’ manner, showing his familiarity 
with the work. ; 

Mr. Ingersol paid a nice tribute to: W. P. Lockwood, 
af the Wisconsin Central railway, of Seattle, whom he 
typified as a good example of a faithful. and. untiring 
worker in the efforts of Hoo-Hoo. He stated that the 
order was fast becoming one that was receiving favor- 
ablé. recognition everywhere throughout the country, and 
was growing in strength and numbers rapidly; now num- 
bering in the neighborhood of 25,000, and he hoped it 
would continue to grow both in strength and numbers 
and urged that all good Hoo-Hoo work to this end. 

In introducing Fred H. Gilman, of the AMERICAN 


LUMBERMAN, the toastmaster stated that it had been 
some time since they had been addressed by a news- 
paper representative, and he knew all would be glad to 
hear from Mr. Gilman. Mr. Gilman recommended as 
one of the members of the Supreme Nine from the 
Pacific coast the name of George W. Hoag, of Spokane, 
who, he said, had done more than anyone else in the Inland 
Empire to promote the interests of the order. He par- 
ticularly called attention to the big concatenation held 
contemporaneously with the Western Pine Manufac- 
turers’ Association annual in that city last winter, when 
a class of 105 kittens were initiated into the order. 

Mr. Gilman also asked that the name of Harry John 
Miller be submitted to the national body when it next 
considered a Snark of the Universe. The unanimous 
indorsement of these men followed and a committee of 
three, consisting of Fred H. Gilman, Cal C. Welbon and 
D. I. Salt, was appointed by the toastmaster to draft a 
telegram to be sent to the national body at Hot Springs, 
recommending that the indorsements be considered, and 
also, at the suggestion of E. Clark Evans, the name of 
P. D. Roe, of Vancouver, B. C., as the other member of 
the Supreme Nine from the Coast. The following tele- 
gram was sent: 

Hor Sprines, Ark., September 8. 
J. H. Baird, Scrivenoter : 

Three hundred Hoo-Hoo of Oregon, Washington, Idaho, Mon- 
tana, California and British Columbia in annual concatenation 
assembled send greetings and introduce fifty-six new kittens. 
We ask election Supreme Nine P. D. Roe, British Columbia, 
and George W. Hoag, Spokane, as two customary Pacific 
coast members, and whenever order concedes Coast Snark 
of Universe desire our poet laureate, Harry John Miller, be 
considered. Also ask appoint T. M. Shields Vicegerent west- 
ern Washington and Arthur Hendry for British Columbia 

FreD H. GILMAN, 
Cat C. WELBON, 
. D. I. Satt, Committee 

In thanking the members for recommending him as a 
member for the Supreme Nine, P. D. Roe, of Van- 
couver, B. C., placed the name of Arthur Hendry, of 
Vancouver, before the meeting for Vicegerent of British 
Columbia. The name of Tom M. Shields for Vicegerent 
of western Washington was placed before the meeting by 
Tom Claffey, and both received unanimous indorsement 

Before adjournment Toastmaster Ingersol introduced 
F. W. Trower, of San Francisco, Cal. Mr. Trower in a 
few brief but well chosen words stated that his errand to 
the North to attend the concatenation was at the request 
of the Hoo-Hoo of California, who desired that the name 
of San Francisco be submitted before the annual body 
with the indorsement of the Pacific coast states as a 
whole for the meeting of the nineteenth Annual to be 
held in San Francisco. His remarks met with hearty 
indorsement and the following telegram was sent: 

Hot Sprines, Ark., September 8. 
J. H. Baird, Scrivenoter : 

Three hundred Hoo-Hoo of Oregon, Washington, Idaho, 
Montana and British Columbia in annual concatenation as- 
sembled heartily indorse San Francisco for 1910 annual 
convention and urge its selection. 

Frep H. GILMAN, 
Cat C. WELBON, 
D. I. Sart, Committee. 

In recommending the name of P. D. Roe, of Van- 
couver, for a member of the Supreme Nine from the 
Pacific coast, a very characteristic talk was made by 
E. Clark Evans, who, as is well known to Hoo-Hoo in 
this section, is possessed of considerable dry wit. Mr. 
Evans stated that only an imaginary boundary line 
existed between the United States and Camada, and since 
the Canadians had learned ‘‘to speak the English lan- 
guage’’ they were becoming very good citizens. He 
called attention to the fact that two Americans had just 


completed their long efforts in discovering the North 
pole and that it would only be a short time before they 
would be taking Canada into the Union, so he thought 
it quite proper that Mr. Roe receive the indorsement 
of the meeting as one of the members of the Supreme 
Nine from the Pacifie coast. 

Mr. Ingersol stated that as it was late a motion to 
adjourn would be in order, providing there was no 
further business to transact. At this point B. W. Saw- 
yer, manager of the Hoo-Hoo House, stated that vis- 
itors’ cards would be given to all kittens who had just 
been initiated, and could be obtained at the House. 

Toastmaster Ingersol then stated that a ball game had 
been arranged between the lumbermen of Portland and 
Seattle at Dugdale’s ball park at 1 o’clock the follow- 
ing afternoon, followed by some sort of entertainment 
at the Hoo-Hoo House at 4 o’clock and a formal dance 
at the House in the evening, which everyone was cor- 
dially invited to attend. The meeting was then ad- 


journed. 
The Ball Game, 


A representative ‘“bunch’’ of Portland lumbermen 
arrived in Seattle on the morning of September 9 in a 
private car over the Northern Pacific, and among these 
lumbermen was a baseball team, composed of some of 
the leading lumbermen of the ‘‘Rose City,’’ who had 
been practicing for several weeks, with the determina- 
tion of robbing the Seattle baseball team of its unilis- 
puted title as the champion lumbermen baseball team 
of the Pacific coast. They were successful in doing it, 
too, the final score being 8 to 5 in their favor. 


Exercises at Hoo-House. 


Promptly at 4 o’clock Charles E. Patten, of Seattle, 
manager for the Atlas Lumber & Shingle Company, and 
president of the executive committee that has made such 
a tine showing with the Hoo-Hoo House, as well as 
Supreme Bojum of Hoo-Hoo, called the meeting to order. 
Mr. Patten stated that the members had assembled to 
celebrate the eighteenth anniversary of Hoo-Hoo, which 
was organized in 1892 by nine congenial spirits of the 
order, and has reached a membership today of approxi- 
mately 25,000; that it was the custom to meet on 
the ninth day of the ninth month, and the national 
Annual was that day being held at Hot Springs, Ark. 
He said the Pacific coast members of Hoo-Hoo were 
holding a Pacific coast annual today on account of being 
unable to attend the one at Hot Springs. Mr. Patten 
then introduced Mrs. Murray, who sang so well she was 
forced to respond to an encore, both numbers being 
loudly applauded. Mr. Patten then introduced as speaker 
W. I. Ewart, stating that Gov. M. E. Hay, of Washing- 
ton, and Senator Samuel H. Piles were unable to be 
present. 

Vocal solos were rendered by Miss Rossman, Mrs. Mur- 
ray, Mr. Owens, Mr. Graham, instrumental solos by Mrs. 
Reidelsberger, and the program was ended with ‘‘Har- 
rigan’’ by Thomas M. Shields, together with several of 
his Irish stories. At the conclusion of the exercises a 
photograph of those present was taken by the exposi- 
tion’s official photographer on the steps of the beautiful 
Forestry building across the street from the Hoo-Hoo 
house. The dance in the evening was greatly enjoyed by 
all, and at 10:30 the Hoo-Hoo and their ladies marched 
in a body down through the Pay Streak and had lots of 
fun doing stunts on the ‘‘joy wheel’’ and in the ‘‘erazy 
house’’ until a late hour. Hoo-Hoo day at the fair was 
one of the big days, it also being California day at the 
fair, and will long be remembered by Hoo-Hoo. 





LOYAL WEST COAST HOO-HOO WHO OBSERVED 


SEPTEMBER 9 AT SEATTLE, WASH. 
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LATEST NEWS OF LUMBER ASSOCIATIONS IN ALL SECTIONS OF THE COUNTRY. 


Trade Conditions in Oregon—lIn Appreciation of Hard and Effective Labor—Reforms in Shingle Selling—Conventions and Outings in Prospect. 


COMING CONVENTIONS. 
September 22—Northwestern Retail Lumbermen’s Associa- 
tion of Missouri, St. Joseph, Mo. 


September 29 to October 8—Oklahoma Cement Users’ & 
Contractors’ Association, Oklahoma City, Okla. 


November 9-10—Conference of Concatenated Order of 
Hoo-Hoo, Chicago. 


GULF COAST EXPORTERS MEET. 


New Orteans, La., Sept. 15.—A called meeting of the 
Gulf Coast Lumber Exporters’ Association was held in 
this city yesterday to discuss primarily the improvement 
and strength to establish association inspectors abroad, 
who shall inspect all shipments against which claims are 
filed, making careful tally and reporting direct to asso- 
ciation headquarters. On this side the plan is to have 
deputy chief inspectors at every port along the Gulf 
coast, to inspect and check outbound shipments, which 
will be provided with a ‘‘port certificate.’’ Inspectors 
abroad will only inspect shipments accompanied with 
port certificates, so that members of the association alone 
will get the benefit of its foreign representative work. 
Under the plan outlined the mill inspection will be re- 
inspected at shipping point and in event of a dispute 
will be checked a third time at destination, all by asso- 
ciation inspectors. The association offices are also work- 
ing to improve the present inspection service by elimi- 
nating incompetent inspectors or removing them for other 
just cause. 

The discussion yesterday centered upon the plan out- 
lined above, and the members present, practically with- 
out exception, expressed themselves heartily in favor of 
the movement to perfect the inspection system and en- 
force uniformity of grades. A committee composed of 
two members from each port, and five from Mobile, 
where the idea originated, was appointed to make thor- 
ough study of the subject and report at the annual meet- 
ing at Mobile October 18. A committee on nominations 
also was chosen to nominate officers for the ensuing 
year. 

“In the absence of President Hunter, Vice President 
Gus Eitzen, of Pensacola, presided, with Secretary Elmer 
from Mobile. 








OREGON AND WASHINGTON ASSOCIATION 
TRADE BULLETIN. 


PorTLAND, OrRE., Sept. 9.—The following circular, 
No. 45, has just been issued by the secretary of the 
Oregon & Washington Lumber Manufacturers’ Associa- 
tion: 


In presenting to our members the trade bulletin for 
September. from the standpoint of the lumber mannufac- 
turer we feel encouraged at the present status of the busi- 
ness and also at the prospects. ‘These conclusions have 
been reached, not only by information obtained from our 
own members. but alsu from correspondents in other fir 
producing districts. 

It is eneourazing to note the very apparent purpose of 
all of the fir mills of the Northwest to cotiperate more closely 
as indicated by the support given to the Associated Bureau 
of Grades and the cordial reception given revised grading 
rules and patterns. This purpose is also shown by our 
circular No. 44 in relation to marketing certain stock in 
cdd as well as even lengths, which is a decided advantage, 
lone reeognized and snecially noted in price lists, but not 
previously put into practice simply because mills did not 
cojnerate and work together. Still another good indication 
is the movement toward observance of uniform terms of 
sale, 

It is evident to any casual student of the question that 
if ever any reason existed for recognizing a diversity of 
interest between the mills divided geographically by the 
Columbia river such difference, has ceased to exist and a 
harmony of interest is absolutely established by the trans- 
portation companies in tariffs, schedules and territories so 
that practically all fir mills are on a uniform footing. 

Manufacturers very generally advise that they have orders 
hooked ahead representing from four to six weeks’ cutting 
and in consequence will not accept additional business at 
prevailing prices. Several report that on business offered 
they quoted on future delivery in from forty-five to sixty 
days, at an advance which they felt was warranted. and 
have frequently found that buyers can not wait for future 


delivery but want stock at once and usually evidence a 
willingness to pay an advance to get it within thirty days. 
Other manufacturers report making quotations at distinct 
advance to customers, whom they did not wish to offend by 
declining to quote, on the assumption that the business 
would be placed at a lower figure elsewhere. ‘The result, 
however, on several big bills has been that the business has 
been at once placed with these same mills at the advance 
figures, somewhat to their discomfiture in. instances where 
very prompt delivery was required, and the mills are now 
handicipped to make good, in connection with other shipping 
requirements. The establishment of amicable arrangements 
between mills to share business, so as to help each other 
over just such difficulties, does not seem to work, as in 
this vicinity most of the mills seem to be loaded with 
prompt delivery orders. 

Car shortage is being felt and we fear will become acute 
during the next few weeks. 

The great influx of people into Portland and into many 
important towns of the state has created much business 
activity in all lines and can not but be reflected in the 
lumber business. Many visitors express themselves as 
desirous of making investments here. A few find satisfac- 
tory opportunities and invest forthwith, while others ex- 
press emselves as much pleased with the opportunities 
that offer, not only to make money themselves but also to 
assist in the development of this great commonwealth, and 
eae to return when their affairs can be closed up else- 
where. 

Local building operations continue to improve and it is 
confidently predicted that residence construction will con- 
tinue throughout the fall and winter, as there is a con- 
stantly increasing demand for hemes. 





FIFTEENTH ANNUAL OF OHIO IMPROVEMENT 
ASSOCIATION. 


CINcINNATI, OnIO, Sept. 14.—The Ohio River Improve- 
ment Association has issued a call for its fifteenth annual 
convention, to be held in this city, at the Sinton hotel, 
Thursday and Friday, October 14 and 15. The first 
session will be held October 14, at 10 a. m. 

This association was organized in this city fifteen 
years ago, and the success of the work had progressed 
so far that at the meeting last year, at Louisville, it 
was stated that the meeting at Cincinnati in 1909 would 
take on the nature of a jubilee, in that every indication 
pointed to success in securing the $63,000,000 to be 
asked of Congress at its last session. The failure of the 
appropriation is known. So the work will be again 
taken up at this session. Every indication points to this 
being the largest convention ever held by the Ohio River 
Improvement Association. President John L. Vance and 
Secretary J. F. Allison are at work on arrangements... 


THIRD ANNUAL CEMENT PRODUCTS SHOW. 


The scheme of furnishing uniform equipment and 
decorations for all exhibitors at the next annual 
cement show to be held in the Coliseum, Chicago, Feb- 
ruary 18 to 26, 1910, will be followed. The leading 
feature of the decorative scheme will be an orna- 
mental centerpiece thirty feet in diameter, and the 
Cement Products Exhibition Company is holding a 
competition for a design for this centerpiece. It is 
to be constructed of concrete and may take any form 
that may suggest itself to the artist. Three hundred 
and fifty dollars is being offered in prizes for the 
designs for this centerpiece. 

A number of new features are promised in connec- 
tion with the coming show, and the space rates have 
been slightly increased over last year with the purpose 
of providing more funds for advertising the show. 

The National Association of Cement Users, the 
American Society of Engineering Contractors, and the 
Illinois Association of Municipal Contractors will hold 
their conventions in Chicago during the show, and it 
is expected that the National Builders’ Supply Asso- 
ciation also will hold its meeting at that time. 

Excellent programs are promised at all the meetings, 
and the indications are that this show will bring to 
Chicago a tremendous gathering of persons interested 
in cement products. Any information desired regard- 





ing the show may be obtained from C. H. Wood, secre- 
tary-treasurer, Cement Products Exhibition Company, 
Commercial Bank building, Chicago. 





THE NORTHWESTERN MISSOURI LUMBERMEN 
TO MEET. 


The Northwestern Retail Lumbermen’s Association of 
Missouri will hold a meeting on the 23d of this month at 
St. Joseph. It is proposed to make the meeting a very 
valuable one as well as very interesting. The live stock 
show will be going on that week in St. Joseph, and the 
visiting lumbermen will be entertained in the evening 
at the show. The association is endeavoring to have a 
large attendance with a good program. From present 
prospects it will be able to make this a record among 
that association’s numerous good meetings. 





CHAMPIONS OF LUMBER INTERESTS REMEM- 
BERED. 


SEATTLE, WasH., Sept. 8.—Under date Saturday, Au- 
gust 8, the following resolutions were passed unani- 
mously by the Pacific Coast Lumber Manufacturers’ 
Association, in meeting in this city, and the secretary 
was instructed to send a copy to each of the gentlemen 
whose names are given: 


Resolved, That the Pacific Coast Lumber Manufacturers’ 
Association, in meeting assembled, hereby extends its hearty 
thanks and appreciation of the great work accomplished 
in the city of Washington, D. C., by the committee repre- 
senting the lumber and shingle industry, namely, J. EB. Def- 
ebaugh, D. E. Skinner, J. Z. Whitehead, J. E.-Rhodes and 
George K. Smith; and 

Resolved, That we extend our hearty congratulations to 
Edward Hines, J. H. Bloedel, John McMaster, Capt. J. B. 
White and others whose practical knowledge was of such 
character as materially assisted in the final conclusions; and 
be it further 

Resolved, That the thanks of this association be tendered 
to the Pacific coast delegation in Congress and the many 
loyal supporters of a protective tariff for lumber and shin- 
gles from the many states of the Union. 

Resolved, ‘That we extend thanks for the loyal support 
accorded by the lumber press of the United States—always 
vigilant and active in behalf of the lumber industry. 

Resolved, That this association is in hearty accord with 
the objects of the National Lumber Manufacturers’ Associ- 
ation in its educational campaign for the benefit of the 
industry. 

D. E. Skinner, San Francisco, Cal. 

J. Z Whitehead, Wilmington, Cal. 

J. E. Rhodes, Minneapolis, Minn. 

George K. Smith, St. Louis, Mo. 

J. H. Bloedel, Bellingham, Wash. 

John McMaster, Seattle, Wash. 

W. E. Humphrey, Seattle, Wash. 

Miles Poindexter, Spokane, Wash. 

Wesley L. Jones, North Yakima, .Wash. 

Everis A. Hayes, San Jose, Cal. 

Julius Kahn, San Francisco, Cal. 

J. R. Knowland, Alameda, Cal. 

D. R. McKintay, Santa Rosa, Cal. 

James McLachlan, Pasadena, Cal. 

W. F. Englebright. Nevada City, Cal. 

George E. Chamberlain, Portland, Ore. 

Jonathan Bourne, jr., Portland, Ore. 

William E. Borah, Boise, Ida. 

Thomas R. Hamer, St. Anthony, Ida. 

George Sutherland, Salt Lake City, Utah. 

G. 8. Dixon, Winnemucca, Nev. 

Thomas H. Carter, Helena, Mont. 

Joseph M. Dixon, Missoula, Mont. 

Ralph H. Cameron. Flaestaff, Ariz. 

J. BE. Defebaugh, Chicago, Ill. 

J. B. White, Kansas City, Mo. 

G. A. Bartlett, Tonapah, Nev. 
F. P. Flint, Los Angeles, Cal. 

S. C. Smith, Bakersfield, Cal. 

J. C. Needham, Modesto, Cal. 

Willis C. Hawley, Salem, Ore. 

F. G. Newlands, Reno, Nev. . C. Perkins, Oakland, Cal. 
W. R. Ellis, Pendleton, Ore. 8. H. Piles, Seattle, Wash. 
Reed Smoot, Provo, Utah. W. B. Hevburn, Wallace, Ida. 
Joseph Howell, Logan, Utah. Edward Hines, Chicago, III. 


A copy of the resolutions was sent to each of the 


thirteen lumber trade journals that had devoted time 
and space to support of the tariff. 















REPRESENTATIVE TYPES OF THE STURDY LUMBERMEN OF A FAR NORTHWESTERN STATE. 

















OF THE MONTANA RETAIL LUMBERMEN’S ASSOCIATION IN CONVENTION AT LEWISTON, MONT., SEPTEMBER 2, 1909. 
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CANADIAN ASSOCIATION MEETS. 


Tree Planting on Prairies Discussed and Progress in 
the Work Noted—Resolutions Adopted — 
Forester Confers with Lumbermen. 





The first meeting of the Canadian Forestry Association 
held west of the province of Ontario opened in the City 
hall, Regina, September 3, and was attended by many 
forestry experts as, well as representatives of the gov- 
ernmental, lumbering, farming, transportation, commer- 
cial and professional interests in all parts of Canada. — 

Three sessions were held. The Subjects dealt with 
referred to conditions in the prairie provinces and in- 
eluded the following papers: 

“Tree Planting on the Prairies, Eastern Section,” Angus 
MacKay, superintendent of the dominion experimental farm, 
Indian Head; “Tree Planting on the Prairies, Western Sec- 
tion,” A. Mitchell, assistant in tree planting division ; 
“Dominion Forest Reserves,” Prof. H. D. Ross, M a 
M. F., Toronto university; ‘Forest Reserves in Relation to 
Game Preserves,” T. N. Willing, chief game guardian, Sas- 
katchewan; J. P. Turner, secretary of the Manitoba Game 
Protective Association; ‘Illustrated Talks on Forestry, 
Norman Ross, chief of the tree planting division of the 
forestry branch of the department of the interior, and A. 
Knetchel, inspector of dominion forest reserves. 


Tree Planting on Prairies. 

Angus MacKay began his paper, ‘‘Tree Planting on 
the Prairies, Eastern Section,’’ by referring to the terri- 
tories of Assiniboia, Saskatchewan and Alberta in 1888, 
when the experimental farm of which he is superin- 
tendent was instituted at Indian Head, being a treeless 
plain, and tree growing was considered one of the most 
pressing experiments. Over 39,000 trees of thirty dif- 
ferent varieties were obtained and planted in 1889 and 
1890. A large portion of these were dead in 1900. 
Those hardy enough to stand and still living were Scotch 
pine, white and norway spruce, cedar, American elm. 
white birch, white ash, native maple, ash, elm, poplar and 
birch. Since then Russian poplars, American cottonwood, 
willows, mountain ash, larch, balsam, poplar and oaks 
have been added. 


Free Distribution from Station. 


Norman Ross, in his illustrated address on ‘‘ For- 
estry,’’? dealt with the work being carried on at the 
forest nursery station at Indian Head. At this station 
large numbers of hardy seedlings are annually raised 
for free distribution among the farmers living on the 
open prairies of Manitoba, Saskatchewan and Alberta. 
Last spring over 2,500,000 seedlings and cuttings were 
sent out to farmers under the regulations of the tree 
planting division of the dominion forestry branch. 

Mr. Ross illustrated the progress of plantations or 
windbreaks on various farms. The demand for nursery 
stock has become so great that the resources of the tree 
planting division are taxed to their utmost. The nurs- 
ery station, while primarily intended for the growing 
of nursery stock, furnishes a splendid object lesson as to 
the effects of planting for shelter and landscape pur- 
poses. 

Twenty-one Forest Reserves. 

Prof. A. H. D. Ross, M. A., M. F., of the University 
of Toronto, in dealing with the ‘‘Dominion Forest Re- 
serves,’’ stated that in 1906 the parliament of Canada 
established twenty-one forest reserves. Six are in Mani- 
toba, four in Saskatchewan, three in Alberta and eight 
in the strip in British Columbia, forty miles wide, known 
as the railway belt. These reserves embrace 5,391 square 
miles, 

So far the great difficulty has been to secure men with 
the necessary technical training and administrative 
ability to take charge of the work. With the recently 
established forest schools at the University of Toronto 
and the University of New Brunswick, it is hoped that 
men will soon be available for this work. Upon R. H. 
Campbell, superintendent of forestry, Ottawa, falls the 
heavy responsibility of administering the dominion forest 
reserves, In this work he is ably assisted by Inspector 
Knetchel and Assistant Inspectors Dickson and Mac- 
Millan, graduates of the Cornell, Michigan and Yale 
forest schools respectively. 


Resolutions Passed. 
The association passed the following resolutions: 


1. Drawing the attention of the government and public 
to the danger from prairie and forest fires, and the conse- 
quent necessary care to prevent them; drawing attention to 
the various acts dealing with the matter, and recommending 
that a patrol system by fire rangers be extended to all for- 
est districts and that the removal of all inflammable debris 
of railway camps and lumbering operations be made compul- 
sory. 

2. As the preservation of game, birds, animals and fish 
is intimately connected with forestry conservation, and as 
the wild animals of Canada are in danger of extinction, 
resolved that the association further public sentiment in 
this respect by the formation of a game protective branch 
of the association. 

3. Approving a more active policy of the association for 
the protection of game under powers given them, and set- 
ting apart additional lands as refuge for animals. 

4. Endorsing the establishment of forest reserves on 
watersheds and lands unsuitable for agriculture for the 
purpose of protecting water supply and furnishing wood 
products and places of recreation for the public. 

5. Expressing appreciation of tree planting and horticul- 
ture by the Canadian Pacific at various stations. and its 
experiments in,tree planting in those points in the West 
where most needed. 





CONFERENCE WITH FOREST SERVICE OFFICIAL. 


SEATTLE, WasH., Sept. 11.—In accordance with the 
arrangement made with Gifford Pinchot, Chief Forester, 
in conference with a number of north Pacific Coast lum- 
bermen in Seattle a few weeks ago, another conference 
was held this afternoon in the office of the Pacific Coast 
Lumber Manufacturers’ Association between Royal 8. 





- Kellogg, assistant forester, and members of the asso- 


ciation. 

Mr. Kellogg, who has been spending the summer look- 
ing into the timber resources of Alaska, arrived in 
Seattle this morning, and it being Saturday afternoon, 
the conference was not so well attended as it would have 
been had there been more time to make arrangements. 
Mr. Kellogg has charge of the issuing of the lumber 
price reports that the Forest Service has been getting out 
of late. 

Millmen on the north Pacific coast objected to the lists 
on the grounds that the information was not always 
accurate. Mr. Kellogg explained that the data for the 
quarterly f. o. b. mill selling price report was obtained 
direct from 2,000 lumber manufacturers, whose names 
were obtained from the census bureau, and when this 
was explained to the lumbermen present it removed all 
objection to the issuing of the reports. 

Mr. Kellogg stated that another list had been issued 
monthly, giving actual selling prices of lumber in the 
principal lumber markets, both East and West, and that 
this data was obtained from wholesalers. The confer- 
ence was of short duration, as there seemed to be a per- 
fect understanding between millmen and the representa- 
tive of the Forest Service. 


INTERNAL WATERWAY PLANS. 


New Corporation Will,Operate River Boat Line — 
Survey to Be Made for Intrastate Canal — 
Conservation Conference Called. 





Kansas City, Mo., Sept. 15.—The organization of the 
Kansas City-Missouri River Navigation Company has 
been completed. The citizens of Kansas City have de- 
cided that a boat line is a necessity, especially since the 
Interstate Commerce Commission decided against the 
city in freight matters affecting its growth. 

The new company has induced Walter S. Dickey, a 
prominent business man, to take the chairmanship. R. A. 
Long, of the Long-Bell Lumber Company, is on the 
board of directors. There are thirteen members on 
this board and each member is as able and as well 
known in his line as Mr. Long is in his. It is proposed 
to raise a million dollars or more. 

The charter is so worded that the control of the boat 
line can never pass out of the hands of the municipal 
corporation. Subscriptions have been received as high 
as $50,000 each, and the stock is placed on the market 
in such a way that any man can buy shares, no matter 
how few. It is purposed to make it possible for every- 
one in this city to have an interest in the company and 
yet have it as solid financially as the hills. 

The directorate itself assures suecess. The grain 
of the great. Southwest will go into eastern markets in 
competition with the northern grains, and manufac- 
turers and jobbers will be enabled to meet competition 
throughout the South and West. Railroads will be 
forced to meet the river rates. 





MOVEMENT FOR CANAL FROM GREAT LAKES 
TO OHIO RIVER. 


TOLEDO, OHI0, Sept. 14.—A loeal branch of the Miami 
& Erie Canal Deep Waterway Association was last week 
organized in Toledo. The state association was organ- 
ized and incorporated under the laws of Ohio some weeks 
ago and the movement is beginning -to attract consider- 
able attention in this section. It is composed of a num- 
ber of the foremost capitalists and business men in the 
state. The purpose of the movement, it is said, is to 
secure the opening of a deep waterway connecting the 
Great Lakes with the Ohio river, and extending along 
the route of the old Miami & Erie canal from Toledo to 
Cineinnati. 

The primary object of the association at this time is to 
secure a survey of the summit level of Ohio with a 
view of determining the depth of water that can be ob- 
tained. According to the estimates furnished by the 
engineering authorities it will cost in the neighborhood 
of $25,000 to complete this preliminary survey, which 
is deemed necessary as the basis from which to work. 
Present plans contemplate the asking of an appropria- 
tion to cover this expense from Congress. If this should 
not be granted, the state will be requested to take care 
of the matter, and failing in both it is argued that it 
will be a profitable venture even though the entire ex- 
pense should eventually fall on the fifteen counties 
through which the proposed canal will pass. 

If this survey should show that the Miami & Erie 
canal can be deepened to from eighteen to twenty-one 
feet a concerted movement will be made to have Congress 
take hold of the matter and push it through to com- 
pletion. Among those who attended and addressed the 
meeting held here last week were H. R. Probasco, of 
Cincinnati, and Maj. George B. Fox, of Lockland, both 
ofticers of the main association. Mr. Probaseo’s re- 
marks were listened to with much interest. He said 
that the old canal‘as it stands is useless and that there 
would be no opposition from the railways, as they fav- 
ored the project. It is claimed that, according to the 
estimates furnished by Engineer Cooley, who engincered 
the Chicago Drainage canal to a satisfactory depth, it 
would cost in the neighborhood of $32,000,000, while a 
7-foot canal would cost perhaps about $23,000,000. There 
is a strong local feeling that it should be at least twenty- 
one feet if a survey shows this to be possible. 

More than a hundred members joined the local branch, 
composed of substantial business men and financiers, who 
display much interest, and point to the growing volume 
of lumber and other products which are finding their 


way into this market, and the delays and annoyance 
occasioned by, the inadequate railway facilities from that 
section. Then, too, it is claimed that it would open the 
way to Cincinnati and southern territory for the white 
pine, hemlock and other lumber products of the northern 
forests. 

The local branch was organized by the election of the 
following officers: President, W. C. Carr, a well known 
Toledo banker; first vice president, Postmaster W. H. 
Tucker; second vice president, T. J. Watson; secretary, 
Attorney George B. Orwig; treasurer, M. H. Grasser: 
directors, Henry W. Ashley, Henry L. Goemann, A. B. 
Laskey, C. H. Nauts and William G. Clark. A general 
mass meeting will be held in Toledo, in October, when 
representatives of branch associations, and manufac- 
turers along the route of the canal will be present and 
participate. The local meeting was presided over by 
W. C. Carr, president of the Toledo Business Men’s 
Club. It is planned to organize similar branches all 
along the line to be traversed. 





GOVERNOR MOVES FOR SOUTHERN CONSERYV- 
TION CONFERENCE. 


NEw ORLEANS, LA., Sept. 13.—Governor Sanders last 
Saturday issued his call for a conference of southern 
governors and the conservation commissioners of south- 
ern states, to discuss conservation matters, on November 
1. The date is fixed to correspond with that of the 
convention of the Lakes-to-the-Gulf Deep Waterway 
Association, and a large attendance is counted upon. In 
his eall, Governor Sanders says in part: 


At the earnest request of a large number of interested par- 
ties, I have decided to issue an invitation to the governors 
and the conservation commissions of the southern states to 
meet in conference in the city of New Orleans on Monday, 
November 1, 1909. The Lakes-to-the-Gulf Deep Waterway 
Association will be in session at that time, and as a ma- 
jority of the governors of the southern states will be in 
attendance, I have thought that the time was opportune for 
them to assemble with the several conservation commissions 
and consult on matters concerning the conservation of our 
natural resources. 

I sincerely hope that you will not only see that your state 
is represented either by the conservation commission of your 
state or others interested in this work, but that you will 
attend this conference yourself. From the people of New 
Orleans and the state of Louisiana I bespeak for you a 
most hearty welcome. 

For your information I desire to say that President Taft 
will be the guest of the city of New Orleans on the two days 
prior to the date of holding this conference. 


WEST COAST SALE TERMS. 


Conference for Proposed Uniformity—Six Associa- 
tions Adopt a New Measure—Text 
of the New Terms. 





The matter of uniform terms of sale that would be 
used and lived up to in every respect by shippers and 
manufacturers of lumber in the Pacific coast and Inland 
Empire territories has long been a subject of discussion 
among members of the different associations in this 
section of the country. Some time ago the matter was 
brought up for consideration at a meeting of the Pacific 
Coast Lumber Manufacturers’ Association and was re- 
ferred to a committee to take it up with the other asso- 
ciations of this part of the country. This committee, 
together with representatives from the Oregon & Wash- 
ington Lumber Manufacturers’ Association, the South- 
western Washington Lumber Manufacturers’ Associa- 
tion, the Western Pine Manufacturers’ Association, the 
Pacific Coast Shippers’ Association and the Seattle Lum- 
ber Manufacturers’ Exchange, held a meeting in the 
offices of V. H. Beckman, secretary of the Pacific Coast 
Lumber Manufacturers’ Association, in Seattle at 10 
o’elock a. m., September 9, and drafted a form of 
‘“‘Terms of Sale.’? The terms of sale adopted at this 
meeting will be placed before the different associations 
for ratification or correction and when accepted by ll 
of the associations represented at this meeting these 
terms of sale will be printed on all order blanks use‘! 
by the firms which are members of any of these associ: 
tions. 


Following is the form: 


Terms of Sale. 


For use on/ This order is taken.......... } 
Order Blanks, | All orders are taken......... Subject to th: 
Corr espond- following con- 
ence, Price | Orders taken on basis of this | ditions. 
Lists. {itst Vas b.n5 40933488 PRR ROMS 
Approved by the general office: When accepted ma) 
not be canceled within thirty days. Delivery to be made 
f. o. b. cars point of shipment. All freight charges to 
be paid by purchaser. Prices made are f. o. b. car’s desti- 
nation and include estimated freight to that point, but 
actual freight charges, as shown by freight receipts, are to 
be deducted to determine price of lumber. Original freight 
race a shall be ,accepted as evidence of actual amount of 
reight. : 
The bill for material shipped, less actual freight paid, is 
due in sixty days, and is subject to a discount of 2 percent 
if paid within fifteen days from date of invoice. If paid 
after fifteen days and before thirty days, a discount of 1 
percent will be allowed, but no discount shall be taken 
after thirty days from date of invoice. ; 
Remittance must be made free of charges. Exchange will 
be charged to buyer’s account. Accounts are subject to 
sight draft, with cost of collection, if not paid at maturity. 
Drafts on Chicago and New York will be accepted at 


par. 

The stock to be furnished is sold on the official grades of 
the Associated Bureau of Grades (Pacific Coast Lumber 
Manufacturers’ Association, Oregon & Washington Lumber 
Manufacturers’ Association and the Southwestern Wash- 
ington Lumber Manufacturers’ Association) as adopted, and 
hereafter revised, in effect at time of aceptance of order. 
ond in case of dispute over the quality or the tally the 
official inspection by the said Bureau of Grades shall be 
taken as a basis for settlement. Stock must be held intact 
until inspection and settlement is made. All claims must 
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be filed within five days after the receipt of goods. Short- 
age claims must be supported by affidavit. Damage claims 
must be accompanied by written statement of railroad 


In case of transfer of business, insolvency or suit begun 
by y other creditor, bill becomes immediately due. 

“A'! orders are accepted subject to and the seller is not to 
be bold responsible for delays caused by unavoidable acci- 
dent:, strikes, riots, stoppage of labor, car shortage or other 
causes interfering with, obstructing or blocking the usual 
rou of transportation and other causes beyond his con- 


trol, and no claim for loss or damage shall be allowed buyer 
in cousequence thereof, but the seller shall execute order as 
soon as the obstacle to shipment is removed and conditions 


permit; provided the buyer does not avail of his privilege 
of cancelation, 

i, order may be canceled, when mutually agreed, because 
of «xcessive shipping delay, change of business, death or 
other unavoidable cause, if not already loaded or en route. 
It y not be canceled after loading has begun, or special 
stock has been manufactured to order; after diversion, in 
transit, has been ordered; because of price conditions or 
delay to shipment en route. 


Those Present. 
PACIFIC COAST LUMBER MANUFACTURERS’ ASSOCIATION. 
J. Ul. Bloedel, Larson Lbr. Co., Bellingham, Wash. ‘ 
bE. G. Griggs, St. Paul & Tacoma Lbr. Co., Tacoma, W ash. 
S. L. Johnson, Grays Harbor Commercial Co., Seattle, Wash. 


W. Il. Oliver, Seattle Cedar Lbr. Mfg. Co., Seattle, Wash. 
J. LD. Butler, Parker-Bell Lbr. Co., Seattle, Wash. 


OREGON & WASHINGTON LUMBER MANUFACTURERS’ ASSOCIA- 
TION. 
L. J. Wentworth, Portland Lbr. Co., Portland, Ore. 
Fr. C. Knapp, Peninsular Lbr. Co., Portland, Ore. 
W. B. Mackay, North Pacific Lbr. Co., Portland, Ore. 
‘. W. Thompson, Wind River Lbr. Co., Cascade Locks, Ore. 
k. B. Dyer, Clatsop Mill Co., Astoria, Ore. 
G. A. Griswold, Falls City Lbr. Co., Falls City, Ore. 
\. C. Dixon, Booth-Kelly Lbr. Co., Eugene, Ore. 
PACIFIC COAST SHIPPERS’ ASSOCIATION. 
D. Collins, Chicago Lbr. & Coal Co., Seattle, Wash. 
I. A. Traill, Shepard-Traill Co., Seattle, Wash. 
N. La Vine, Barnes & Mauk, Seattle, Wash. oe 
F..D. Becker, secretary Pacific Coast Shippers’ Association, 
Seattle. 
SOUTHWESTERN WASHINGTON LUMBER MANUFACTURERS’ ASSO- 
CIATION. 
W. C. Miles, Globe Lbr. Co., Globe, Wash. , 
J. G. Startup, Lumber Manufacturers’ Agency, Centralia, 
Wash. 
A. N. Riggs, McCormick Lbr. Co., McCormick, Wash. 


WESTERN PINE MANUFACTURERS’ ASSOCIATION. 
ll. P. Svendsen, Cascade Lbr. Co., North Yakima, Wash. 
SEATTLE LUMBER MANUFACTURERS’ EXCHANGE. 
I. L. Bradley, secretary Seattle Lumber Manufacturers’ Ex- 
change, Seattle. 


WEST COAST SHINGLES. 


Transfer Points to Be Abolished, Railroads Co-op - 
erating—Selling Agency to Be Created 
—The Plan in Detail. 


J. 





\VERETT, WASH., Sept. 10.—It may now be considered 
highly probable that the various shingle transfer points 
throughout the middle states will be abolished by the 
railroads, in response to the crusade made by the Wash- 
ington State Shingle Grading Association and backed by 
a majority of the producers in the Northwest, for Secre- 
tary D. A. Ford, of the association, is receiving replies 
from certain of the five transcontinental railroads that 
were addressed, stating that the desired abolition may 
come to pass if the remaining lines sanction as a unit the 
proposed plan. The office of the shingle grading asso- 
ciation in this city expresses gratification at the manner 
in whieh railroad responses are being received. ‘ 

The association will hold a meeting in Snohomish to- 
morrow for the organization of a selling agency, such as 
is condueted by the Everett Consolidated Shingle Com- 
pany, managed by F. M. Kimball, and which is prov- 
ing a decided success, owing to its-ability to secure 5 
cents in advance of the list for its product. Secretary 
ord makes the statement that the proposal to establish 
ceneral selling agencies among the mills of the state of 

ashington is not designed for the purpose of casting 

iy reflection upon any wholesaler but rather for the 
purpose of placing shingles in the hands of those who 

ill work for a steady market. : 

Strong praise has been received by the shingle grad- 

¢ association from W. M. Laylor, manager of the 
acifie Coast Inspection Bureau at the Minnesota Trans- 

er, who writes that the association is doing very good 
ork and securing all the results to be expected. ‘‘We 
camine a great many cars as they pass through the 
‘lransfer,’’ he writes, ‘‘and find the shingles bearing 
ur stamp superior in quality to the general run of the 
chingles not so stamped. We suggest the extension of 
the inspection to cover as many mills as possible. ’’ : 

Seeretary Ford has addressed the following communi- 
cation to shingle producers of the state, members of the 
association : 

Believing you wotld be interested in knowing of the 
sults of this association and its future prospects, we are 
ending you this circular letter, together with one inclosed 
imilar to. many which we are receiving from the eastern 
urchasers of the purple branded shingle. While it is only 
i corroboration of the condition which. we. all have predicted, 
it is the assurance of some actual results. G. W. Hotchkiss, 
the Illinois Lumber Dealers’ Association, who has 
ately visited the’ Coast and made a personal inspection of 
ihe quality that our purple brand represents, states openly 
that they are a better quality than the British Columbia 
‘rand. This being the case, there is no reason why we 
should not receive from 20 to 30 cents more for them, as 
British Columbia has always done. 

The grading of shingles is becoming very popular and we 
can safely state that it is only a matter of time when we 
will be grading the shingles of nearly all the mills of the 
state. Chehalis county has been organized and is now grad- 
ing and using the purple stamp, and the work of organizing 
is being attempted in the remaining counties. 

While this organization has developed itself into simply 
® grading association, we are cognizant of the evil condi- 
tions which confront the manufacturer. The petition pray- 
ing for the abolition of the transfer privilege has been signed 





by over 325 manufacturers whose mills’ cutting capacity is 
35,000,000 shingles a day, and has been presented to the five 
great transcontinental railroads. The old timeworn custom 
of selling our shingles to a wholesaler for distribution to the 
trade has proven itself to be a most unsatisfactory way of 
doing business. Personal interests become a factor, giving 
rise to gambling and general discord in prices. 

It is not our purpose or intention to cast any reflections 
whatsoever against any wholesaler. It is the systen! that 
we are-after. It is absolutely necessary that the manu- 
facturers see to it that an honest and equitable distribu- 
tion of their stock be made, based upon a legitimate. profit. 
This condition can best be conserved through selling agencies, 
which may be formed in small groups. If you are desirous 
of joining such a group, write us and we will help you out. 

The manner in which disputes upon the quality of shingles 
is settled with the eastern buyer is unsatisfactory to all 
parties concerned. Not but what W. M. Lalor is perfectly 
honest in his decisions, but it is not fair to the shipper to 
have the quality of an entire carload based upon a few 
bunches selected by the purchaser. This offers a premium 
for a dispute, as the manufacturer has everything to lose 
and nothing to gain. A more definite and practical way must 
be devised. In the meantime it would be well to take up 
with this office all complaints made upon the purple branded 
shingles, and all assistance possible will be given to reach an 
equitable adjustment. Be sure and note upon the bill of 
lading that the shipment carries the purple brand. 

In conclusion we will urge upon you to join this asso- 
ciation if you are not already a member. You only agree to 
pay one cent a thousand for the inspection and we will 
furnish the. purple brand. 


SUCCESS ASSURED. 


New St. Louis Company Starts in With Every 
Prospect of Prosperous Career in the 
Lumber Business. 





A new hardwood lumber concern in St. Louis, Mo., is 
the Thomas E. Powe Lumber Company, successor to 
the Piummer Lumber Company. This concern was 
born September 1, and already has launched a busi- 
ness which bids fair to be successful. 

The Plummer company was one of the oldest and best 
known hardwood lumber concerns in this section. It 





THOMAS E. POWE, OF ST. LOUIS, MO. 


built up a reputation by square dealing, and no man is 
more adequately fitted to carry out the policy of the 
old concern than Mr. Powe, who spent five years as an 
active participant in its business. 

Theodore Plummer, who founded the business many 
years ago, retired in order to devote the balance of his 
life to his large land interests in Texas, also to avail 
himself of the delightful climate of San Antonio as a 
place of residence. His entire business, consisting of 
yards, stock. and good will of a large body of long 
established customers, has been taken over by Mr. 
Powe. Actively associated with him is F. C. Harring- 
ton, secretary of the concern, who will be the inside 
salesman and office man, enabling Mr. Powe to keep in 
personal touch with his many customers. 

Mr. Powe started in the lumber business twelve years 
ago with Powe & Warren as an inspector of lumber. 
For over three years he was with the Little Lumber 
Company, first as inspector and buyer, and then as 
manager of its branch office in Memphis, Tenn. In 
1910 he went with the Plummer Lumber Company as 
secretary and later became vice president. 

He was‘the road man for the concern and as such 
had a wide acquaintance with the consuming trade 
and thoroughly entrenched himself in the good graces 
of his customers. Mr. Powe is one of the younger 
element of lumbermen in St. Louis and is enthusiastic 
in his work. He is a director in the Lumbermen’s Ex- 
change, a member of the Lumbermen’s Club and an 
enthusiastic Hoo-Hoo. 





E. F. Van Alstine, with headquarters in Chicago and 
habitat wherever it pleases an individual, firm or corpor- 
ation to have a mill built, returned to Chicago this week 
from a tour of the Pacific northwest in company with his 
wife. Mr. Van Alstine refers proudly to this trip as 
his vacation. He was gone about six weeks, during 
which time he visited the Alaska-Yukon-Pacific Exposi- 
tion at Seattle and found opportunity to look over some 
of the larger mills on Puget sound and at interior points. 





ODD LENGTH MANUFACTURE. 


West Coast Associations Indorsing the Resolution 
of National Body— Progress to Date Pre- 
sages Standardizing of Odd Lengths. 


SEATTLE, WASH., Sept. 11—At the annual convention 
of the National Lumber Manufacturers’ Association, held 
in this city in July last, a resolution was adopted indors- 
ing the manufacturing and marketing of odd lengths in 
flooring, partition, ceiling, finish, moldings, drop and 
bevel siding. Secretary A. B. Wastell, of the Oregon & 
Washington Lumber Manufacturers’ Association, sent to 
all firms in the association copies of an agreement tv 
live up to the resolution by manufacturing and market 
ing odd lengths, this agreement to be signed and re- 
turned to him. The agreement becomes effective as soon 
as fifty manufacturers sign it. September 6 signatures 
to the agreement had been received from the following 
firms in the immediate vicinity of Portland: 

Peninsula Lumber Co., Portland, Ore. 

Portland Lumber Co., Portland, Ore. 

West Side Lumber & Shingle Co., Portland, Ore. 
Clark & Wilson Lumber Co., Linnton, Ore. 

St. Johns Lumber Co., St. Johns, Ore. 

North Pacific Lumber Co., Portland, Ore. 
Standard Box & Lumber Co., Portland, Ore. 
Inman-Poulsen Lumber Co., Portland, Ore. 

Hast Side Mill & Lumber Co., Portland, Ore. 
Falls City Lumber Co., Falls City, Ore. 

West Oregon Lumber Co., Portland, Ore. 

Beaver Lumber Co., Portland, Ore. 

Stanley-Smith Lumber Co., Portland, Ore. 

Charles K. Spaulding Logging Co., Portland, Ore. 
Eastern & Western Lumber Co., Portland, Ore. 
Oregon & Washington Lumber Co., Portland, Ore. 
Broughton & Wiggins Lumber Co., Portland, Ore. 

Secretary Beckman also sent out to all of the mem- 
bers of -his association a similar pledge for the manu- 
facture of odd lengths. The form, which was to be 
signed by each member of the association and returned 
to the secretary, was as follows: 

We the undersigned do hereby approve of the resolution 
adopted by the National Lumber Manufacturers’ Association 
at Seattle July 14, namely: 

That in the manufacture of all lumber, odd as well as 
even lengths be standard in flooring, partition, ceiling, fin- 
ish, moldings, drop and bevel siding, and will adhere to 
same, believing it to be to the best interests of the lumber 
trade. 
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The resolution was approved at a meeting of the 
Pacifie Coast Lumber Manufacturers’ Association on 
July 28 last, and the secretary was instructed to secure 
the vote of all members of the association. Up to date 
the following firms have sent in their signed intentions 
to carry out the resolution: 


I.umber Manufacturers’ Agency, Centralia. 

ort Blakeley Mill Co., Port Blakeley. 

Mineral Lake Lumber Co., Tacoma. 

The Wheeler-Osgood Co., Tacoma. 

Weyerhaeuser Timber Co., Everett. 

National Lumber & Box Co., Hoquiam. 

Cc. E. Burrows Lumber Co., Aberdeen, 

White River Lumber Co., Enumclaw. 

Northwest Lumber Co., Seattle. 

North Bend Lumber Co., North Bend 

Stanwood Lumber Co., Stanwood. 

Seattle Cedar Lumber Manufacturing Co., Seattle. 

South Fork Lumber Co., Tanner. 

Great Northern Mill Co., Seattle. 

Green River Lumber Co., Eagle Gorge. 

Hewitt-Lea Lumber Co., Seattle. 

Skykomish Lumber Ce., Skykomish. 

Howell-Hill Mill Co., Tacoma. 

Cogshall-Metsker Mill Co., Sedro Woolley. 

Wallace Lumber & Manufacturing Co., Startup. 

Larson Lumber Co., Bellingham. 

North Western Lumber Co., Hoquiam. 

Ferry-Baker Lumber Co., Everett. 

Page Lumber Co., Eagle Gorge. 

Standard Lumber & Shingle Co., Seattle. 

Parker-Bell Lumber Co., Seattle. 

Atlas Lumber & Shingle Co., Seattle. 

Arrow Lumber & Shingle Co., Seattle. 

i. J. MeNeeley & Co., Tacoma. 

Gold Bar Lumber Co., Seattle. 

Olympia Lumber Co., Olympia. 

Salsich Lumber Co., McKenna. 

Grays Harbor Commercial Co., Seattle. 

The Butler Lumber Co., Bow. 

United States Lumber Co., Seattle. 

North End Lumber Co., Tacoma. 

A. J. West Lumber Co., Aberdeen. 

Weidauer & Lansdown Co., Everett. 

Iiverett Timber & Lumber Co., Everett. 

The Raze Lumber Co., Tacoma. 

Puyallup Lumber & Manufacturing Co., Puyallup. 

Clatsop Mill Co., Astoria, Ore. 

MeWilliams & Henry, Everett.Olympia Door Co., Olympia. 
Federal Lumber Co., Blaine. Chehalis Lumber Co., Littell. 
Young Lumber Co., Tacoma. Union Lumber Co., Tacoma. 
Hazel Mill Co., Bellingham. Aloha Lumber Co., Aloha. 
Preston Mill Co., Preston. Fidalgo Mill Co., Anacortes, 
Tacoma Mill Co., Tacoma. Ballard Lumber Co., Ballard. 
Page Lumber Co., Buckley. Neukirchen Bros., Snohomish. 
Nudd & Taylor Co., Seattle. Siler Mill Co., Raymond. 
Skewis Lumber Co., Tacoma. Eclipse Mill Co., Everett. 

Day Lumber Co., Seattle. Harding Lumber Co., Tacoma. 
Alaska Lumber Co., Seattle. Defiance Lumber Co., Tacoma. 
BPP DBP DBP PDD PPP 
‘*‘MEET ME AT THE FAIR.’’ 

LOUISVILLE, Ky., Sept. 14.—Tomorrow is Lumbermen’s 
day at the state fair, which began yesterday, and lum- 
bermen are coming into town tonight from all over the 
state and southern Indiana. They will be the guests of 
the loeal dealers, wholesalers and retailers, tomorrow at 
the fair, when a lunch at the grounds, a banquet at 
Riverview, a vaudeville performance and a Hoo-Hoo con- 
catenation will be the features. Len G. Herndon, Vice- 
gerent Snark, said that 200 guests are expected, includ- 
ing many ladies. Ten or fifteen candidates will be initi- 
ated into the mysteries of the Hoo-Hoo tomorrow even- 
ing. Governor Willson will speak at the banquet. The 
governor readily accepted an invitation to make an ad- 
dress. Other speakers will be Mayor Grinstead, of Louis- 
ville, and John 8. Garner, of Winchester. George 8. 
Chowning, of Shelbyville, will be toastmaster. 
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REALM OF THE RETAILER. 


Confidence a Valuable Asset in Business—Funny Phases of the Ad Writing Stunt— Where Bookishness Is Not Absolutely 
Necessary — Putting In the Money to Make It Come Out Again — Divergence of Opinion. 


WHERE CONFIDENCE IN A DEALER COMES IN. 


You know as well as I do that not every one of us 
has the stamp of reliability. Every one of us may mean 
to be as plumb as a gatepost, but not all have a way of 
showing it. Don’t you know there is a great deal in 
that? We see men that from surface indications we 
would bet on, while others who may be just as square 
impress us less favorably. There are those who think 
they can tell at sight an honest man from a dishonest 
one, but I never have believed they could do it. Time 
and time again you have read of great financiers, and 
great mer in other lines, who have been worked by con- 
fidence men. I have been worked by them myself. 

One Sunday morning I was in the writing room of 
the hotel at which I stop when in Chicago, and after 
adding my name and cross to an epistle that I had been 
inditing to my best girl, a fine looking fellow, apparently 
so gentlemanly that he would not interrupt me until I 
had finished writing, said he was in hard luck. He 
was a stranger in the city, had expected money that 
had not come, and he felt obliged to ask a little favor. 
My mind worked fast. I thought I might some time 
be in such a fix as that myself. I might be down in 
Maryland, up in Canada, out in Oregon, my expense 
check might be delayed, my hotel bill due, all the lum- 
bermen of the town away from home, and I might ask 
some one to help me out. I should think my face looked 
mighty mean if it were not good for $1, the amount 
asked for by this man in the hotel, and really I believe 
he had a face that would get more money out of a 
stranger than mine would. 

Having passed him the dollar, he asked for my name 
and address, so that as soon as he received his money, 
which at the longest would be in two or three days, he 
could return the dollar to me. ‘‘O, that is all right; 
never mind it,’’ I told him, but he insisted on taking 
my address, which he did. He had none of the manners 
of the beggar. He was business like, gentlemanly and 
dressed like a gentleman. That was more than four 
years ago, the dollar is still cast upon the waters, and 
a few days after I had set it afloat I read in one of 
the city papers that the guests of the hotels were being 
worked in precisely that way. Two or three other inci- 
dents of a like character, varying in amount, could be 
cited, hence I have reason to believe that no man living 
can pick at sight the honest from the dishonest man. 
There are men, of course, who wouldn’t give up a dollar 
to an angel if they knew he was stranded away from 
Heaven, but that has no bearing on the question under 
discussion. 

I was in an office and heard a dealer say to a man 
that the lumber and millwork shipped by the mail order 
houses was very liable to be off grade; that, bargains 
as they looked to be on paper, he would find out, if he 
tried it, that it would be better for him to buy of men 
whom he knew right at home. This dealer spoke the 
gospel truth, but I could see it did not sink deep in the 
mind of the man whose good sense was being consumed 
by the catalog house bug. The maners of the dealer 
did not convince. 

Now I will bet $4 that dealers could be named who 
would have given it to that man so straight, and in such 
a spirit, that he would have accepted it as the truth 
right on the spot. There is where the difference in us 
comes in. Some of the best meaning men in the world 
are so diffident that they fail to inspire confidence. 
They are unable to ‘‘weave a spell’’ over people, as 
they used to say in the old time of witches. It is no 
fault of theirs, but they suffer from it. 


WRITING ADVERTISEMENTS A BUGBEAR. 


Owing to their supposed inability to write advertise- 
ments, hundreds of dealers buy space in the local papers 














“He would have accepted it as truth right on the spot.” 








and leave it for the editors of the papers to fill the gap. 
It would be as sensible when these dealers have a bill 
to sell to call these editors in to sell it. The editors are 
not a hundredth part as much interested in the business 
of the lumbermen as the dealers themselves are, hence 
they are not going to sit up nights to pound their heads 
over an ad, which a dealer should do if it is necessary. 
There are lumbermen who put in their most thoughtful 
work on their ads. If an ad in a paper talked to only 
one prospective customer less harm would be done if it 
was carelessly prepared, but it talks to as many as the 
paper has subscribers. Undoubtedly all of us now and 
then say an inane thing, but it is quickly said and no 
record is made of it; but an ad is read leisurely, and 
perhaps more than once by the same person. Once an 
expression is in cold type it is more enduring than some 
of us suppose it to be. Personally, the judgment of my 
little Dutch typewriter has been so bad when it was 
aiming to do my bidding that the things it has said have 
haunted me. 

I have talked with many dealers about advertising, 
and with not a few who were not at all enthusiastic 
over it. I believe there is a phase of every business 
that does not sages to the tastes of the man who is 
conducting it. or instance, some dealers dislike to 
collect, and their collections drag. I have seen dealer 

















“Deserves to have a guardian appointed.” 


after dealer to whom keeping their office floors clean 
was apparently so distasteful that if corn had been 
thrown around it would have grown. It shows a good 
spirit in a business man to do the things well that he 
does not like to do. Every being who gets through life 
in anything like a decent manner must turn his hand to 
many a job that is distasteful to him. 

A dealer who had been in business nine years said he 
never had spent a cent for advertising in a local paper. 
Asked if he had not spent a cent in other ways, he said 
to help them gut he had advertised on church bazaar pro- 
grams and the, like. That is, he had thrown in a little 
advertising fr charity’s sake. Now, a business man 
who does allhis advertising for charity’s sake deserves 
to have a guardian appointed to see that he does not con- 
duct this feature of his business in any such way. If, 
as a whole, he should manage his business as he does the 
advertising part of it, he would last as long as a good 
heavy June dew. It is up to us to do our part in re- 
lieving the wants of others; we must assist the churches 
and other worthy undertakings which depend for their 
existence upon the public, but if a man’s only object 
in advertising is this, he is mighty short sighted. Ju- 
dicious advertising should be as much of an adjunct of 
his business as his office stove or furnace; and what 
would you think of the dealer who would say that he 
fired up his stove only when it was necessary to do it 
for the benefit of some picnic or church? You would 
say it would be a good lesson for him if he froze his 
toes, wouldn’t you? 


Unattractive Ads. 


An office rarely is yisited by me that the dealer is not 
asked what he doeg in the way of advertising. I see hun- 
dreds and hundreds of ads every year, and am pleased to 
reproduce those which show decided merit. I regret to say, 
however, that the great majority of them are decidedly 
mediocre. They don’t tell a thing that a prospective 
customer wants to know. They are not written in a 
manner to entertain. Regarding the latter, there are 
those who repudiate the ‘‘funny’’ ads, as they call 
them. A dealer showed me an ad of a competitor and 
said that to him it was simply disgusting. In it was 


a picture of a bulldog, and the ad read how ‘‘dog- 
goned’? pleased the dealer would be to meet prospective 
customers, show them. his stock, give them his prices, 
and once having them as customers, to retain their 
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business he would hang on to it like a bulldog, and, 
considering the treatment they would receive, he believed 
they would thank him for it. Those are not the exact 
words, but they convey the meaning. 

Some of us take ourselves too blamed seriously; more 
so, by a long shot, than the public take us. Old Atlas 
is the only man who has ever carried the world on his 
shoulders. The majority of us don’t carry it on our 
shoulders to the extent of a shovelful. If we think we 
do, let us just watch out when we are through here and 
see if the old world with all its enterprises and people 
does not keep right on as if nothing had happened. The 
great public like to be entertained. I was at a circus 
not long ago, and while there was a fair exhibit of 
wild animals and many fine acrobatic feats, after the 
performance I heard more said about the clowns than 
any other feature of the show. When the clowns were 
cutting up their antics the whole great crowd was in 
the best of spirits. If there was a grouchy man on the 
seats he wasn’t noticed. I thought the bulldog ad. was 
cute and said so to the dealer whose aesthetic tastes 
could not stomach it. It certainly would attract atten- 
tion, and that is one thing aimed at by all experienced 
advertisers. Simply to pay for and fill space does not 
amount to much unless the ad is made attractive. The 
public doesn’t care to simply see your name or mine 
in print. It doesn’t care that you are a retail lumber- 
man and advertise, and I a $4-a-week scribbler. If it 
cares the snap of a finger for us it is for what we may 
say in the ad and on the printed page. 

It is by no means necessary to make an ad ‘‘funny’’ 
to make it attractive; it can be put in staid words yet 
hold attention. Most of the ads in the magazines are 
examples of this. How much do you think it would 
amount to for, say, an automobile manufacturer to pro- 
claim in a magazine that he made and sold automobiles? 
He might about as well drop in the sewer the $500 that 
he would pay for a page, so far as any advantage he 
would receive from it was concerned. Some of these 
auto ads are put up in such shape that more than once 
I have been tempted to borrow the money and buy an 
auto. The ad came that near creating a demand. I am 
not sure but if the same concern launches another ad 
as good as that one I may be whizzing around in one of 
their machines. Surely, if I should decide in dead 
earnest to put up my. diamonds with my uncle and buy 
an auto I wouldn’t put a dollar into one before investi- 
gating the machine that was so splendidly advertised. 
And don’t think, beloved, that the auto manufacturers 
can do all this good advertising, as occasionally there 
is a retail lumberman who advertises as skillfully as 
they. 

Education Not Necessary. 


In retail advertising I know where oftentimes the 
tub comes in. All of us did not have educational advan- 
tages, and are not book scholars. But the world has a 
big sprinkling of people whose heads are chock full of 
information and wisdom that was not learned from 
books, One of the highest salaried reporters that ever 
worked on a great New York newspaper was illiterate 
when it came to books. He couldn’t spell correctly. 
Rhetoric and logic were closed studies to him, but get 
him out for news and he would outrace all of them, and 
the cheapest editor on the force could put his news into 
shape for the printer. A certain popular woman novelist 
is nearly as bad in this respect as the reporter. She 
can plot a story, create characters, cause them to talk 
in a way to sustain their respective personalities, and 
her work is sought by publishers. Men who understand 
grammar and punctuation can be hired for $12 a week 














“If there was a grouchy man on the seats he would not 
have been noticed.” 
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“And a faint heart does not win many other things.” 


to put her manuscript in shape, but such a writer as 
she is could not be hired for $100 a week. 

Many retail lumbermen don’t think they can write 
ads because they have not studied books. They are 
dealing with words, sentences, commas and periods, and 
imagine they handle them poorly. Hatless and coatless 
these hot days, they can go into the shed and sell lum- 
ber, but when they sit down to a desk to write an ad 
théy are under restraint. The thing to do is what? 
Push the button and let ’er go. Imagine you are selling 
lumber right there. If others don’t like your style let 
them lump it. No man has ever made a great success 
of his work who spent most of his time trying to find 
out how others liked it. The successful man works to 
carry out his own ideas; to please himself, and when 
he does not do this he becomes a mere machine—and 
machinery is cheap. 

There are scores and scores of dealers who could 
write effective ads if when they sit down to write they 
would uncheck themselves, and say, ‘‘By gum! I am 
going to tell this community something about my busi- 
ness that will open their ears. They have got to read 
it, and I am going to write it in a way they shall read 
it. Right here I am in a position to be boss, and I am 
going to be boss. I’ll peg it right into ’em. I’ll write 
this ad just as I sell lumber, with vim and determina- 
tion. So here goes!’’ 

You know it is said a faint heart never wins a fair 
lady, and a faint heart does not win many other things, 
either. 


SPENDING MONEY FOR THE ESTABLISHING OF 
A BUSINESS. 


There is all the difference in the world in men when 
it comes to a’ willingness to sink money in putting a 
business enterprise on its feet. There are those who do 
not expect to sink any, and if things do not come their 
way with a whoop they are disheartened. I saw a man 
so down-in-the-mouth after he had been in business a 
year that he was ready to cry quits. Evidently it was 
his expectation to jump right in and swing a volume 
of business as large as that of any of his competitors. 
[ think some cogs must have slipped in this man’s men- 
tal machinery. It might not have been a bad idea for 
him to have examined himself with a microscope of high 
power and ascertained, if he could, what was the matter 
with him. His location was as good as that of at least 
two of his competitors. His improvements, while they 
would not be ealled crack, were fair. His stock in size 
was all right, as I was told it would inventory $14,000, 

nd it certainly was well assorted. With location, yard 
improvements and stock not badly out of plumb there 
was left himself to be slid under the lens. 











“No man ever has come to the front who watched the clock.” 





I imagine a flaw would have been detected in his per- 
sonality. An appeal for business because we need it 
rarely counts. The community at large doesn’t care 
the snap of a finger whether we need it or not. In fact, 
I have sometimes thought that it better pleases this 
community to see a tradesman’s door closed by a sheriff 
and then buy the goods of the stock at 50 cents on the 
dollar at auction. When a dealer pleads for business, 
his argument being that it is necessary for him to have 
it, and a competitor gets hold of such an appeal, he is 
very liable to make capital out of it. If this dealer 
had met all others as he did me, it was a wonder he 
didn’t drive all the men, and even the horses, out of 
the yard. Provided he had shown up well under the 
lens of the microscope in all other respects, there surely 
would have been discovered the absence of the microbe 
of patience—and without patience what can we hope to 
accomplish? About a year later that dealer sold his 
yard, and now it would not be surprising if he should 
be in a pickle elsewhere. 


Starting in Cheap. 


In another town the clerk of the hotel said I would 
find two of the yards on the east side of the town and 
the other one three blocks south. It was nearer to the 
third yard, and as it was not far from dinner time, I 
went in that direction. The location of the yard was 
excellent, the dealer saying that the road was one of 
the principal ones entering the town, and that a large 
number of people traveled it, which always is favorable 
for a yard location. The shed was a scrimpy, cheap 
affair, the excuse for it being that the dealer didn’t 
know how business would open out, and he did not want 
to start in too brash. He thought he could feel his way 
and add to his improvements as the business would 
call for them. 

This dealer appeared to be a nice sort of fellow, and 
while I was in somewhat of a hurry to get back to the 
hotel for dinner, he insisted that we sit down and smoke 
a cigar together, which we did, and notwithstanding 
both of us were an hour late going to dinner, I think 
we were just as well off. You don’t see men with the 
brand of greatness on them who think more of going to 
their meals on the tick of the clock than they do of 
everything else. No man has ever come to the front 
whose chief delight was in watching the clock. 

From what I saw of this dealer I could wish him 
success from the bottom of my heart, but I parted with 
him with ‘‘vain regrets,’’ as the novel writer might say. 
I regretted the kind of start he was making, for how 
easy it would be for a competitor to say that a man 
who would begin in such a manner was no great shakes 
of a dealer, anyhow, and other business men might ‘ob- 
serve that from appearance the new comer was not very 
well heeled. If this man had started in cheap as some 
others do, for the purpose of getting a big bonus from 
the other dealers, one couldn’t have much sympathy for 
him, but he wasn’t that stripe. He neither wanted to 
levy blackmail nor raise a row by cutting prices. 

You know dealers who would have made a different 
start than this. They would have said, ‘‘If a portion 
of the $125,000 business of the town is worth going for 
at all, it is worth going for hard.’’ They would have 
built the most imposing shed in town. Out there on that 
main street the shed would have had the appearance of 
a miniature castle. I can’t say that this particular 
dealer had the money to do this with, but if he did not 
have it, or could not get it, it would be safe to wager 
that he ill advised himself when he started at all, as he 
is a man of remarkable ability who these days can break 
into the retail trade at a point where already well 
equipped yards are located, and where there is competi- 
tion warm enough to keep the blood in good circulation, 
without money, and a pretty good wad of it, too. As 
good a financier as I am, I would not want to under- 
take it, if I expected to sleep well nights, with less than 
a quarter of a hundred thousand. If a man has a love 
for the business, however, is willing to work his head off, 
from whose back worry runs as does water from the back 
of a duck, who can make friends on the jump, and is 
acquainted with every detail of retail trade, in short, is 
a better man than his competitor, you couldn’t hold him 
back if you should hitch a 20-horsepower traction engine 
to his coat tail, but with a birth every minute only about 
one such man is born every month to be distributed 
among all the businesses and professions, which leaves 
them pretty scarce in any one calling. 

If this man had money, or could command it, evidently 
he was afraid to risk it. The old saying, that to suc- 
ceed a man must go in whole hog or none, would not 
find favor with him. 

Elsewhere there is a dealer who started in on an en- 
tirely different plan. His was the fifth yard in the town, 
and it was brand new. He had looked the country over 
for a location and this suited him. He learned that the 
business of the four dealers was distributed about as 
follows: $125,000; alleged $120,000, but probably a little 
less; $90,000; $75,000. Here was a business of more 
than $300,000, and he remarked, ‘‘That looked good 
enough to me.’’ 

As a starter he secured a good location and put in 
yard improvements which cost $7,000. One shed cost 
$4,000; an umbrella shed cost something over $1,000; 
the coal sheds cost $900; the barn cost $600; the finish- 
ing and equipment of his office, which was in the end of 
the inclosed shed, was at an expense of $500. There he 
had-the $7,000 invested in improvements, and his original 
stock must have raised the amount to $22,000. Then, 
according to the figures which he read from a,book, he 
paid $450 for one team, $400 for another, and $150 for 
a single horse. For three heavy wagons he paid $180, 
and for a light one, for quick delivery, $40. For har- 
nesses he paid $125. Thus, after an investment of 
$23,500, in round figures, he was ready for business. 

Not for a minute did he think that this undertaking 
was an experiment. The first twelve months he did not 

















“Kicking a neighbor like a mule.” 


pay expenses. His sales the second year were $26,400; 
the third year, $42,000;. the fourth year, $68,000; the 
fifth year, $87,000. He said to me, ‘‘I expected to 
sink money at the start. What else could I expect? If 
I do not push my sales up to $150,000 you may kick me.’’ 

It is well enough to note the expression he used: 
‘*push his sales!’’ He knew his location, and, what 
was better, he knew himself. The town has a large man- 
ufacturing interest, as well as a good agricultural trade. 
He knew there was business there if he only went for it, 
and he went for it with a vengeance. That he might end 
big he started big. There was not a minute from the 
first that he did not feel confident that he would win out. 
He remarked, ‘‘I knew I could not become financially 
embarrassed, and knowing that I felt safe.’’ 

There you have the two extremes—the two kinds of 
men. 


WHEREIN LIES DUTY? 


We are divided on many points. Not long ago I re- 
ceived a letter from a lumberman in Louisiana, saying 
that he did not agree with me on a subject that I had 
aimed to elucidate. I answered him that up to date I 
thought I was right, but notwithstanding our divergence 
of opinion I loved him as a brother just the same. That, 
it seems to me, is the way to look at it. Experience 
teaches us to look at things from different standpoints, 
but so long as we are honest in our convictions we ought 
to get along without pulling hair. I have been told that 
I am a queer duck when it comes to religious belief, but 
provided I am, it does not prevent me from having the 
highest respect for ‘those who do not think as I do. 
Then I think some others are queer ducks, so we have it, 
one on the other. So it should be in political matters 
and others. No two men are cast in the same mold, men- 
tally or physically; hence it is not possible for them to 
think alike, a lesson that psychology teaches us, therefore 
what is the sense in kicking a neighbor like a mule be- 
cause of this impossibility? If we do not accept the 
inevitable we do not lack much of having the kind of 
head that could be carved from a chunk cut from one of 
our 8x8 timbers. 

We vary in our opinion as to the kinds of material we 
should sell to our customers; some, selling them what is 
called for, others trying to convince them that they 
would save money by changing the specifications. A 
dealer said he saved his customer more than $100 on a 
house bill, and he seemed to be proud of it. He said 
that undoubtedly that was the last house this customer 
would ever build, but that made no difference. It was 
the principle that he considered. If he should go to buy 
a bill of goods of a salesman and this salesman should 
convince him that he could save money, and at the same 
time the goods would answer every requirement, he 
would think it was his duty to do so, and if he could do 
it, but did not, and he found it out, he would go else- 
where the next time. 
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“Think that selfishness is wrapped up in the hide of every 
man who sells lumber.” 
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But there are others. As expressed by a dealer: if a 


man wanted ciear finish for the whole of a house he™ 


would sell it to him, provided he could pay for it. He 
would not suggest that he buy other grades sooner than 
if he kept a shoe store he would ask a man to buy a 
pair of stogies when he called for patent leathers. If he 
should go into a clothing store, ask for a good suit, and 
it was suggested to him that a $10 suit would answer the 
same purpose, he would consider that it came near being 
an insult. ‘‘When you can sell a customer what he 
wants, with no talk back about.it, he thinks that your 
stock is complete; but if there is an effort to substitute 
he is of the opinion that you are doing it for your own 
interests,’’ he said. 

It was observed by another dealer, ‘‘What would I 
try to cut down the bill for when there was no necessity 
for it? I recently sold a house bill to a farmer who 
could pay for a dozen houses, and I have no objection 
to his paying full price for one. If a man should ask 


for No. 1 flooring I would not suggest that he buy No. 2, 
select the best for the floor and use the balance for 
sheathing. I know as well as you do that for many 
places in a frame No. 2 dimension is as good as No. 1, 
but I should never suggest it if my customer wanted 
No. 1. I don’t think it would be in place to suggest it. 
It’s none of my business what portion of my stock a 
customer buys.’’ 

Between these extremes there is a mean, which was 
expressed by a dealer as follows: ‘‘The circumstances 
would decide the case with me. There are suspicious 
people who think that selfishness is wrapped up in the 
hide of every man who sells lumber, or anything else, 
and if a suggestion was made to them that a different 
grade than they called for was as good as the other they 
would think that the change would mean money in your 
pocket. These people I would let have their own way, 
as nearly every time they do. I shouldn’t expect to keep 
right with them unless they thought I was willing they 


should have their own way. I have customers, though, 
who advise with me. - These are of the opinion that I 
know more about the requirements of building material 
than they do, and they are glad of any suggestions I can 
make. It is safe to say to these that such and such a 
grade is better adapted for a certain purpose than the 
lumber they called for. In doing this I have sometim 
saved my customers money, and again I have suggest< 
better material than they called for, and they have take: 
it willingly. I will say again that I should be governe 
by circumstances. ’’ 

There are the different opinions, all of them from 
successful dealers, and I suppose if a vote of the readers 
of this department was taken on the subject there would 
be a like latitude of ideas, 


A 
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GREAT PROBLEMS OF THE RETAIL TRADE. 


Close of Refuse Lumber Contest Imminent—Four Qualifications for Salesmanship—Pointers for Advertisers—Farmers and Cash 
Trade—Advanced Status of the Modern Salesman—Direct Competition With Mills, 


The refuse lumber contest will close Monday, Septem- 
ber 20. All letters received in reply to the two queries 
on this subject that reach the hands of the editor by 
September 20 will be considered in making the award. 
The two questions that have been asked, and in reply 
to which retail lumber dealers and their employees are 
invited to write the editor of the AMERICAN LUMBERMAN, 
are as follows: 

What do you do with the broken, warped and other- 
wise refuse lumber that accumulates in your yard? 

How do you keep the amount of such lumber at a 
minimum? 

For the best three letters addressed to the editor of 


the AMERICAN LUMBERMAN received in reply to these 
questions the following prizes will be given: 


First prize—$10 in cash. 

Second prize—‘‘The Curiosity Shop’’ and a year’s 
subscription to the American Lumberman. 

Third prize—A year’s subscription to the American 
Lumberman, 


Discussing salesmanship, D. E. Reese, of the Portland 
Lumber Company, Portland, Ore., epitomizes the sub- 
ject as follows in a letter to the editor of the AMERICAN 
LUMBERMAN: 

Grades: We aim to keep our grades a little better than 
the best, and do it. 

Delivery: Prompt. Would iose an order rather than take 
one by misrepresenting our delivery. We deliver as agreed 
upon at time of sale. 

Treatment: As customer sizes up. Some demand flattery 
and others must be cussed, while about 50 percent do busi- 
ness in a businesslike manner. All are treated alike as to 
prices and delivery, regardless of how much material they 
wwe avertising An occasional memorandum book or some 
other useful novelty. New price lists about every two or 
three months. 

It will be observed that Mr. Reese believes that good 
salesmanship depends upon four things: grades, delivery, 
treatment and advertising. His idea of salesmanship 
extends further than merely the actual sales of the 
goods. It is predicated as well on the way the yard is 
operated. In this Mr. Reese is entirely right. He be- 
lieves that not all the salesmanship in the world will 
sell lumber if that lumber is not of a quality that 
attracts the buyer. It is necessary to keep the grade up, 
not only in buying for the yard but in the conduct of 
the yard after the lumber comes into it. The dealer 
must not only buy good lumber but he must keep his 
yard looking shipshape; must prevent favored buyers 
from picking over grades and taking out the choice lum- 
ber, with the result that the grade is not up to standard; 
must look after his refuse lumber and correct it or 
remove it; and must maintain a good appearance 
throughout the establishment. 

Too much stress can not be laid upon the item of de- 
livery. A prompt delivery of one order very often sells 
the next, and so salesmanship in the future depends 
largely upon the way the yard has done business in the 
past. Failure to keep promises and neglect to deliver 
goods at an agreed time destroy confidence and put a 
rock in the road of the salesman that he has great diffi- 
culty in removing in making subsequent sales. Prompt- 
ness in delivery does not depend entirely on the action of 
the dealer after the sale is made. It depends directly 
upon the wisdom with which the delivery has been prom- 
ised. If the goods are promised immediately, while 
' there are orders in the yard awaiting delivery, somebody 
is going to be disappointed, either the new purchaser or 
the man who has an order in the office, on which he ex- 
pects immediate action. When the dealer is selling lum- 
ber he should know absolutely just how busy his teams 
are and just what the prospects are for delivering the 
goods. If the teams are idle, prompt delivery is easily 
made. If they have other orders slated for delivery, 
these other orders must be given the preference, except 
in unusual cases. 

The writer’s conception of treatment runs the whole 
gamut of the study of human nature. About 50 per- 
eent of the people coming into a yard follow business 
methods and precedents. The others must be handled 
according to the dealer’s ability to read human nature 
and to understand the individual buyer. 








Treating all alike as to price and delivery, regardless 
of how much material they buy, is a difficult matter. 
There is no dealer in the world but who figures a little 
closer on a large job than he does on an order for a 
few boards or a small quantity of cement. It is one 
of the laws of business that the quantity buyer has a 
preference, and that he deserves this preference can not 
be successfully disputed. There is no dealer but who 
will have to stretch a point now and then and rush out 
an order for lumber immediately required, using his 
judgment as to whom he can best make wait while this 
lumber is delivered. He will also have to use his judg- 
ment in regard to credits, extending to one man a little 
longer time than he is able to give to another. 

In advertising, the souvenir, the memorandum book, 
or other conveniences are undoubtedly good, but the 
dealer should not neglect newspaper advertising, because 
of its well known indirect results as well as its direct 
results. 

The price list used can not be scattered broadcast, nor 
can it be issued at a stated period. It depends rather 
upon the state of the market, and any radical change 
ealls for a new price list, even though one may have 
been issued but a week before. Few retail lumber 
dealers use the price list to any extent, and then it is 
more in the form of a personal communication to the 
contractor class or other large buyers. 

The advertising of an occasional snap is a good thing, 
but the best way of advertising it is by circular or letter. 
That gives it a personal element and it appeals to the 
prospective buyer as a personal favor, often bringing in 
the business when a broadcast advertisement would fail 
to achieve that result. 





E. M. Adams, of the Adams Lumber Company, Mound 
City, Kan., in a letter to this department has this to say 
about the farmer trade: 

Our Kansas farmers have been making money for several 
years, and they all carry their check books with them when 
they go to town. It is interesting to see them fill out their 
check books to pay for a purchase, when formerly 75 percent 
of their purchases had been “on tick.” This change in con- 
ditions has done much for the uplift of the farmer, both in 
a financial sense and in the way of his own dignity and 
importance. That check book in his pocket stiffens his 
backbone to a wonderful extent; and, instead of accepting 
the first price named to him, as he used to do when he 
expected the account to run until his crop was harvested, 
he will now tell you that this is a cash deal and that he 
will look around and see what he can get it for elsewhere. 
That puts it up to the dealer, and he finds that he has to 
sharpen his wits and use all the finesse he is master of to 
meet the new situation. The dealer also finds that he must 
be more careful in buying so as to be sure of his grades, and 
he has to carry a larger stock than formerly. Another 


ADVERTISING WITH A SNAP. 


Among the original advertisers among retail lumber 
dealers is Frank Fuson, of Spiceland, Ind. Mr. Fuson 
lives in a literary state, where poets and historical novel- 
ists grow on every bush. As a sample of his unique ad- 
vertising the AMERICAN LUMBERMAN reproduces an ad 
that he once published on groundhog day. This little 
jingle undoubtedly attracted attention at that psycho- 
logical time and connected the names of Fuson and coal 
pointedly in the mind of the good people of Spiceland. 
It is to be expected that a Spiceland advertisement will 
be spicy and Mr. Fuson’s ads come up to that require- 
ment very thoroughly. 











DE GROUN’-HOG. 


O de groun’ hog come, but he crawl right back 
An’ cuddle up in er roll, 
An’ while he’s a-sleepin’ you and I 
Mus’ keep on a-buyin’ COAL. 
—Lewis Allen. 
And while you are buying it 
Buy of Fuson. He sells good COAL. 


thing he does is to be mor ‘ticular i is yertising 
ile finds that the old seine ee wil pope 
business any longer. It must be something different, some- 
thing new and attractive. In fact, it mast be something 
that can not be passed over without being read, if such a 
thing is possible. 

Mr. Adams calls attention to the changed conditions 

that require- the practice of a higher order of sales- 
manship than ever before. The traveling salesmen, who 
are known as the most progressive and active in their 
profession, declare that a man must now be a traveling 
salesman in fact, and not merely a traveling man. They 
declare that the day of the ordertaker is past and that 
the man who has no qualities of salesmanship is going 
to go down to defeat in the presence of better compe- 
tition. 
_ That which the traveling man is endeavoring to do to 
inspire his fellows to more advanced methods of doing 
business applies quite as well to the retail lumber dealer. 
The merchant has taken the place of the storekeeper. 
The retail lumber salesman is taking the place and the 
business of the lumber yard keeper. ‘The dealer of today 
must have his wits about him, must anticipate the bar- 
gain hunter and meet his diffidence and suspicions with 
prices and qualities so presented that they will con- 
vince him. 

The farmer is coming to be more and more of a busi- 
ness man. He has achieved new success and new ability 
as a buyer and a seller. Unless the dealer is awake he 
will find himself on the defensive when the farmer comes 
to town in search of a snag of lumber. He must be 
prepared to meet every statement, true or untrue, in 
regard to lumber values. He must be shrewd enough to 
separate the bluff from exact knowledge. He must carve 
out his fortune by his skill as a buyer of lumber at 
wholesale and a seller of lumber at retail. It is not 
enough to have the lumber to sell. The salesman must 
be there to sell it. 





Reference has been made to the fact that the dealer 
must be prepared to meet any statement, true or untrue. 
McKee & Thompson, of Warner, Okla., write the AMERICAN 
LUMBERMAN concerning one of the troubles of the retail 
lumber dealer that is of this character. They say in a 
letter to the editor: 

One of the difficulties we have to face is that we are so 
hear the northern mills of the pine belt. Teams will drive 
direct to the mills, taking a load of corn and trading it for 
lumber. Of course, they can buy it cheaper than we can 
sell it; but, if they count the time with the team and the 
ferriage on the Canadian river, there is little saved. It is 
amusing as well as exasperating at times to hear them tell 
of the high grade lumber—not a knot or a flaw in it from 
one end to the other—which they can buy at about $11 a 
thousand at some of these mills. However, upon investiga- 
tion it generally proves that it was from five to fifteen 
years ago and some little mill about the same number of 
miles from a railroad. We have adopted the rule of smiling 
and suggesting that as we can not buy at such a figur 
ourselves they go there and get it. Quite frequently this 
stops the flow of their eloquence along this line. 

This Oklahoma firm has apparently reached the only 
solution of this kind of a difficulty that exists. The 
dealer is well satisfied that the customer is basing his 
statement on something that happened many years ago, 
or is failing to figure into his price list his own labor 
in making a long haul. If a customer has any unusual 
advantage in buying, there is no use trying to meet that 
advantage by slashing the price. The dealer is doing 
business not for the sake of doing business but for th 
profit that is in it; and, when the prospect of profit is 
eliminated, the reason for encouraging a sale goes by the 
board also. There is a salesmanship that knows when 
not to sell as well as when to sell. 





George Akerson, of Bedford, Mo., thus briefly sum- 
marizes his method of making sales: 

I make it a rule to give a man what he wants and | 
charge a fair price for it. If he wants cheap lumber, | 
sell cheap, and if good lumber, I charge him accordingly. ! 
very seldom miss a sale and when I sell a man a bill I can 
always sell him another when he wants it. 

Mr. Akerson has discovered the wisdom of selling 2 
man what he wants, instead of trying to sell him what 
you want to sell him. The man who gets what he wants 
has no kick coming. The man who gets what he does 
not want will generally kick, no matter whether what he 
gets is good or bad. 


SEPTEN 


{Sy 
LIv 
has be 
of thi 

The 
tation 
feet ¢ 
more 
it ha 
eubic 

Th 
squat 
eubie 
cubic 
ment 
the ] 
in @ 
mont 
eubit 
high 

Tl 
6x6 
stock 
mon 
pric 
cessi 
qual 
in t 
shot 


K 
fro) 
ther 
imp 
tha’ 
stoc 
tun 
of 
was 
ard 
pri 
pri 
onl 
wh 
ant 








le. 


so 


Ean 


aS Se oe 


SEPTEMBER 18, 1909, 


AMERICAN LUMBERMAN 





LUMBER NEWS FROM IMPORTANT FOREIGN LUMBER SOURCES. 


Small and Inferior Logs Not in Demand in England—Mahogany Arrivals at Liverpool Limited—Spruce Shipments Heavy From Canadian Mill Points. 


TRADE QUIET IN LIVERPOOL. 

{Special correspondent to the AMERICAN LUMBERMAN. ] 

LIVERPOOL, ENGLAND, Sept. 3.—The month just ended 
has been quiet in nearly every branch of the lumber trade 
of this district. 

The pitch pine timber market is still quiet. The impor- 
tation of hewn timber in August was only 25,000 cubic 
feet and that was on contract. It proved, however, to be 
more than the demand for it and about one-fourth of 
it has gone to swell the stock which now is 174,000 
cubic feet. 

The demand for hewn pitch pine logs is only for well 
squared fresh logs. Stocks on this river total 185,000 
cubic feet, which with a consumption of only 23,000 
cubie feet for August is ample for all probable require- 
ments for some time. As to sawn logs the business for 
the last month was again unsatisfactory. Arrivals were 
in excess of demand and the stock at the end of the 
month was 517,000 cubic feet, and in Manchester 751,000 
cubie feet. Prices rule low with the exception of logs of 
high grade and of good size. 

This is no market for small and inferior logs, such as 
6x6 to 10x10 inches square. There is enough in 
stock now to cover the wants of the market for some 
months. It would be difficult to find a buyer at any 
price in this district. Lumber has again arrived in ex- 
cessive quantities and prices have ruled low, according to 
quality and specification. Stocks of pitch pine lumber 
in this district amount to 6,750,000 feet, and shippers 
should be warned against sending consignments. 


Hardwoods. 


Fortunately no importations of oak logs have been 
from the southern states, as there is no demand for 
them. Oak railroad wagon stock was not extensively 
imported, only 92,000 cubic feet coming to hand, but 
that sufficed for nearly twice the consumption and the 
stock now aggregates 568,000 cubic feet. The unfor- 
tunate feature of this stock is that it is nearly all 
of inferior quality, consisting of rejections from what 
was shipped as prime and did not come up to the stand- 
ard. There is no alteration in the market for poplar. The 
principal demand is for large, straight grained logs of 
prime quality, and the same applies to lumber. There is 
only a very unsatisfactory market for low grade stuff 
which should not be shipped. Red gum is in light demand 
and the usual importers are not inclined to buy ahead. 


Pacific Coast Woods. 


The stock of Californian redwood is 128,000 cubic 
feet, which is going into consumption very slowly, only 
5,000 eubie feet being taken out during August. 


Oregon pine trade is in the same unsatisfactory posi- 
tion as it has been for some time. Demand last month 
was only 21,000 feet, and this left the still heavy stock 
of 461,000 cubic feet. 

The Canadian import is dull. The shippers had to pay 
the Ottawa millmen such exorbitant prices that they can 
not get out without a loss. Consumers are endeavoring 
to find substitutes for all the high qualities which they 
can not touch now at the price. The New Brunswick 
spruce market has kept very steady all the month on the 
basis of £8 c.i.f. for ordinary specifications of St. John 
(N. B.) shipment. 


Mahogany. 


Arrivals of mahogany from all parts of the world 
during August were of so limited character that three 
firms of brokers held their sales in one room and upon the 
same day. These were held August 25 in Alfred Dobell 
& Co.’s auction room and the rostrum was first occupied 
by Edward Chaloner & Co., whose catalog of upward of 
450 lots was got through in exactly two hours. Then 
followed Alfred Dobill & Co., and next came Farnworth 
& Jardine. One noticeable feature was that all the ship- 
ments from Lagos in the hands of the brokers were held 
out of these sales. The buyers were numerous and 
prominent. Amongst the most important purchasers were 
those identified with the exports from this country to the 
United States. The British demand for good, sound 
logs was strong and prices for such showed an advance 
of about two cents per foot, while for figured logs there 
was keen competition among those identified with the 
American trade. Prices ranged from 25 cents to $1.17 
a foot, according to quality and richness of figure. 





FROM A BUSY CANADIAN MILL POINT. 


Hutu, QuE., Sept. 14——Lumbermen report active buy- 
ing in medium grades of pine. Mill culls and box lum- 
ber are not going so fast as the grades just above them. 
Box is sold at $17 a thousand f. o. b. Hull, or about a 
dollar better than last summer. 

Shipping cull sidings and strips are firmer, the latter 
commanding $20 as to about $18 a year ago. Sales are 
heavy to Canadian west and Chicago markets. Inquiries 
for spruce and hemlock indicate that very little of that 
lumber will be carried over the approaching winter. 

Very often, at this time of year, millowners have most 
of their spruce on hand, but the shipments have been 
very heavy this season. Spruce log run, mill culls out, 
bring about $16 a thousand and the mill run variety 
about $18. The latter serves the local demand for floor- 
ing and roofing. 


Dealers show a good deal more confidence in laying 
by stock and this accounts for the absence cf any of 
the good bargains made during the dull spells. Every 
mill in the Ottawa valley is operating at capacity, and 
the yards are well stocked. 

The market for white pine lath has been strong so far 
during September. No. 1 variety is scarce and worth 
$4 a thousand. Heavy building operations in Hull and 
Ottawa have created a market for all the cheaper sorts 
of lath. The building activity is 100 percent better all 
season than in 1908. The lath and shingle makers are 
selling all their best stock to American buyers. 

The rainfall has been so heavy recently as to hinder 
harvesting. The indirect effect of this on lumber sales 
is considerable. The Ottawa river has swollen to propor- 
tions that cause danger to booms and power stations. 
Many logs on the Ottawa river were set free from their 
booms by a recent storm and a steamer was sent to round 
them up. 

Fortunately the drive is well advanced. The summer 
has been unusually favorable for supplying mannufac- 
turers with logs. The only local firm much affected was 
the E. B. Eddy Company, which had to haul logs up 
stream on some occasions. 

Owing to the advantage of the newly constructed 
Chaudiere dam, costing $225,000, this city has exempted 
the owners, who are chiefly lumbermen, from paying the 
civic tax. 





FROM THE CANADIAN METROPOLIS. 


MONTREAL, QUE., Sept. 17.—At a banquet tendered 
him at St. John, Sir Lomer Gouin reiterated his state- 
ment that he would prohibit the export of pulpwood 
from crown lands. ‘‘It is time,’’ he said, ‘‘that the 
province of Quebee develop her marvelous timber indus- 
try, and despite the American tariff retaliation the goy- 
ernment will stick to the policy of an exportation duty 
on all manufactured pulpwood cut on the limits of the 
crown. 

‘*As soon as possible, in the upper regions of this 
country, we will build reservoirs to regulate the running 
of the water, and retain the surplus of the spring season 
to utilize it when the summey days have lowered the level 
of our rivers,’’ 

The lumbering industry suffers from too much water 
in the spring and too little water in the fall. Pulp and 
paper mills are also handicapped by the irregularity of 
the supply of water. 

At a special meeting of the Laurentide Paper Com- 
pany, held at its offices in this city September 7, a bylaw 
was passed increasing the common stock by $1,000,000. 
The amount of stock at present 





is $2,800,000. The conditions re- 
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have begun to realize that their 

chances for getting orders filled 
when the crop rush begins are slim. Building material 
continues active. Cement is more active since the 30,- 
000,000 cement merger of nearly all the cement concerns 
in Canada was formed. 

Hemlock is steady but not active. Lath are held 
stiffly at quotations, and none too plentiful. Many are 
being made up in the Northwest to go to the United 
States. The 32-inch lath, so long a feature on the mar- 
ket, are nearly all gone. Dressing pine can be quoted 
at $32 to $35 a thousand; common stock boards, $26 to 
$30; cull stocks, $20; cull sidings, $17.50; hemlock, in 
ear lots for country points, $16.50 to $17; spruce floor- 
ing, $22 by the car; shingles, British Columbia, $3.20; 
lath, No. 1, $4.25; No. 2, $3.75, for white pine, 48-inch ; 
for 32-inch, $1.60, and very few to be had. 

The Forestry Branch of the Interior Department, 
under R. H. Campbell, is doing an excellent service to 
Canada in making known the timber loss through forest 
fires. During 1908 835 forest fires of serious propor- 
tions occurred in the Dominion; upwards of 188,000 acres 
were burned over, causing destruction of over 56,000,000 
feet of valuable timber, valued, including mills and im- 
provements, at $25,500,000. 

Extra charges for timber licenses in Quebec to in- 
crease the revenue about $250,000 will be made shortly. 
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GUARANTEED 6% TIMBER LAND BONDS 


We own and offer, subject to prior sale: 


$1,000,000 
6% First Mortgage Gold Bonds 


OF THE 


Consolidated Land Company 


of Jacksonville, Florida. 
Principal and Interest GUARANTEED by 


Consolidated Naval Stores Co. 


Capital and Surplus - $4,720,284 
of Jacksonville, Florida. 


Dated May 1, 1909. Coupon bonds, $1.000 and $500 each, 
Principal may be registered. Bonds mature: 
$80,000 May 1, 1910 $80,000 May 1, 1914 $90,000 May 1, 1918 
80,000 May 1, 1911 80,000 May 1, 1915 90,000 May 1, 1919 
80,000 May 1, 1912 80,000 May1, 1916 90,000 May 1, 1920 
80,000 May 1, 1913 80.000 May 1, 1917 90.000 May 1, 1921 


Principal and semi-annual (May and November) interest payable at 
First Trust and Saving Bank, Trustee, Chicago 


The Consolidated Naval Stores Company covenants and 
agrees with the Trustee, the First Trust and Savings Bank, 
Chicago, that it will keep and maintain on hand unpledged 
net quick assets of the company equal or exceeding in 
value cne and one-half times the par amount of all bonds 
and coupons at any time outstanding. / 

The Consolidated Naval Stores Company has paid an- 
nual dividends of ro percent since its organization in 1902. 

This bond issue is secured by first mortgage on about 
214,000 acres of Virgin I.ong Leaf Yellow Pine and Cypress 
Timber Lands, OWNED IN FEE SIMPLE, located in 
Osceola, St. Lucie, De Soto and Lee Counties, Florida, 
containing over TWO BILLION FORTY-FOUR MIL- 
LION (2,044,000,000) FEET, log scale, of standing mer- 
chantable pine and cypress timber. ‘We appraise the cur- 
rent market value of these timber lands at $4,000,000, or 
four times the amount of this bond issue. The bonded 
debt is at the rate of less than 50 cents per thousand feet. 

The trust deed and mortage provide that none of the 
timber standing on the lands covered by this bond issue 
can be cut or turpentined while «ny of said lands are sub- 
ject to the lien of the mortgage. 


Write for price and full particulars, 


CLARK L. POOLE & CO. 
BANKERS 
Commercial National Bank Building, Chicago 


TIMBER BONDS 


Owners of high-grade standing 
timber desirous of borrowing 
money on same secured by a 
First Mortgage are invited to 
communicate with us. We are 
prepared to finance companies 








which are anxious to obtain ad- 
ditional capital with which to 
operate tracts of timber. 


A. B. LEACH & CO. 


140 Dearborn Street 
CHICAGO 


NEW YORK PHILADELPHIA 











Gash for High Grade Timber Bonds 


If you propose bonding your timber, the first 
consideration should be the counsel and advice 
of a banker familiar with your particular 
necessities. We invite your correspondence. 


FARSON, SON & CO., Bankers 


Established Thirty Years 


Members 
el —_. ey eens CHICAGO 
cago Stock Exchange 
Chicago Board of Trade NEW YORK 











B.R. Lewis | TIMBER LANDS 


416 Pautsen Bldg. Pacifi Inland Em 
SPOKANE, - - WASH. wand Briteh Columbia 


The Safest Kind of an Investment You Can Make. 












CHICAGO WHOLESALERS IN REGULAR MONTHLY SESSION. 





Association Will Employ Services of an Expert Lumber Inspector—Pertinent Resolutions Ex- 
press Position Occupied by the Organization—Luncheon an Enjoyable Afiair. 





The regular monthly meeting and luncheon of the Chi- 
cago Wholesale Lumber Dealers’ Association were held 
Tuesday, September 14, in Parlor B of the University 
club, Chicago. It was the first meeting after the summer 
vacation, and was fairly well attended. At 12:30 p. m. 
the members and their guests seated themselves at an 
elaborate spread prepared by the club’s chef, under the 
personal supervision of Secretary E. A. Thornton. After 
full justice had been done the luncheon President George 
D. Griffith called the meeting to order. After roll call 
Secretary Thornton read the minutes of the June meet- 
ing, which were approved as read. 

Under the head of standing committees, George J. 
Pope, chairman of the trades relations committee, re- 
ported that the committee had not called a meeting since 
the last report. 

In spite of the fact that the organization is one of the 
youngest in American lumberdom, the work which the 
association is accomplishing has fully demonstrated the 
benefits which accrue to its members. At the June meet- 
ing George T. Mickle, vice president of the association, 
placed before the members the questions of the method 
of inspection of lumber in Chicago and the advisability 
of the association employing its own inspector for the 
settlement of complaints, instead of calling in an official 
inspector, which had proved unsatisfactory from many 
standpoints. The matter was referred to a committee 
of five which was made up of George T. Mickle, chair- 
man; C. L. Cross, Charles Westcott, W. A. Herbert and 
F. J. Pike. Mr. Mickle, who submitted the committee’s 
report, said that the committee favored a standing com- 
mittee of three, which should be called the inspection 
committee, with authority to employ an inspector for the 
use of members of the Chicago Wholesale Lumber Deal- 
ers’ Association only; the salary of this inspector to be 
paid by the association and a per diem charge to be 
made for inspector’s services, so that the department will 
be self sustaining. He stated that he had taken the mat- 
ter up with a number of millmen, who, without exception, 
had all favored it, and the yard men also thought well of 
the plan. The report follows: 


Inspection Committee Report. 


Your committee beg leave to report that they have 
thoroughly canvassed the question of establishing an in- 
spection bureau, and we beg leave to submit the follow- 
ing recommendations: 

We suggest that a standing committee of three be 
appointed, to be called ‘‘the inspection committee,’’ with 
authority to employ an inspector for the use of members 
of our association only. The salary of this inspector to 
be paid by the association, and a per diem charge to be 
made for inspectors’ services, so that the department 
will be self sustaining or show a small profit. 

We think it would be well for the committee to issue 
a circular letter or pamphlet to be distributed among 
mills making shipments to this market and also to the 
trade, explaining fully that no change is contemplated 
in the terms of purchase or sale, and all contracts will 
still be made as formerly on the basis of inspection of 
the various associations, but in cases of complaint in 
this market our inspector will be used for the purpose 
of verifying the inspection here, and the inspector’s re- 
port will be submitted to the shipper with the buyers’ 
report, so as to furnish the shipper with a report from a 
disinterested and thoroughly competent inspector, be- 
lieving that this will facilitate the prompt and satisfac- 
tory settlement of any claims. 

Neither the shipper nor the customer is compelled to 
abide by this inspection, and still have their privilege 
= calling for an official inspector from another associa- 
tion. 


We recommend the employment of an efficient yellow’ 


pine inspector on a monthly salary, and that such ar- 
rangements be made as may be necessary to provide an 
inspector for other woods, should there be a call for 
same. 


The members of your committee have made inquiries 
among both the shippers and the buyers to ascertain 
how this plan would be received and have received very 
encouraging replies from all inquiries. 

We believe there will be sufficient work to keep one 
inspector busy all the time, and that the per diem charge 
will make this department self sustaining. 

President Griffith said that the matter was one of great 
importance to the association and that he would like to 
hear from every member present on the question of estab- 
lishing an inspection bureau. 

. L. Cross, on being called upon, said that it had oe- 
curred to him since the meeting of the committee that it 
might be a good scheme to have the Yellow Pine associa- 
tion examine some man as to his ability and prove his 
worth, and then get him appointed a deputy inspector of 
that association, which would make his inspection final, 
or he thought if this were not possible to ask the associa- 
tion to recommend some good man for the position. 

George J. Pope stated that the Yellow Pine associa- 
tion’s inspection bureau service was open only to its 
membership, and that inasmuch as only four members of 
the wholesalers were members of the Yellow Piners the 
value of the suggestion was lost. He said the idea of 
appointing an inspector for the association involved one 
of the strongest powers which the association could have 
and that it could not help but redound to the good of 
every member. He was in hearty favor of the plan. 

H. S. Hayden said he was in hearty accord with the 
scheme, but he did not know whether it would cross wires 
with the Yellow Pine association. He would be glad, 
however, to use the inspector, and he thought it would 
give relief to consumer and buyer alike. 

Edward Browne said that it was one of the best things 
that ever were promulgated, and that he was heartily in 
favor of the scheme, and that the association could rest 
assured of the help of the Sargent Lumber Company to 
push the work along. 

Others who talked to the question were Mark S. Porter, 
A. B. Brooks, W. L. Serrell, F. L. Pike and F. C. Ben- 
nett. After the matter had been discussed at length the 
question of the appointment of the committee on inspec- 


tion was placed before the members. Before a vote could 
be taken by the association, however, C. L. Cross stated 
that he thought it would be necessary to amend the asso- 
ciation’s bylaws before any of the funds could be used 
for inspection expenditures. It was, therefore, moved by 
Charles Westcott that an amendment to the bylaws be 
passed providing for the creation of an inspection com- 
mittee composed of three members to be appointed by 
the Chair, and that this amendment be made as an adidi- 
tion to Article 3 of the constitution. This motion was 
seconded and unanimously carried. 

The motion for the creation of an inspection commit- 
tee of three was then made and unanimously carried, and 
Chairman Griffith appointed George T. Mickle, George J. 
Pope and Charles Westcott to act. The action taken at 
the meeting was then referred to the board of directors 
for ratification. 

President Griffith attended the National Lumber Manu- 
facturers’ Association meeting in Seattle, which was held 
in Hoo-Hoo House at the fair, and he touched upon the 
election of Edward Hines to the presidency of that asso- 
ciation. He said that in the course of conversation with 
many prominent western manufacturers he was much 
gratified to find that the objects and aims of the Chicagg 
Wholesale Lumber Dealers’ Association were well known, 
and that the feeling appeared to be much in favor of the 
responsible wholesale lumber dealer as a channel to mar- 
ket lumber, and that he was under the impression that 
this feeling was gaining ground steadily. He was greatly 
pleased to think that they believed that the association 
of which he was president stood for honorable and sane 
methods in doing business, and maintenance of prices. 

Charles Westcott, of the Hayden & Westcott Lumber 
Company, believed that the true position occupied by the 
Chicago Wholesale Lumber Dealers’ Association should 
be made known in no uncertain terms. He said that a 
wholesaler is defined as one who buys and sells lumber 
in his own name, assuming all responsibility for the ac- 
count, and who did not sell or handle lumber on a com- 
mission basis. He, therefore, introduced the following 
resolution, which pertinently expressed where the Chi- 
cago Wholesale Lumber Dealers’ Association stood: 

WHEREAS, There seems to be some uncertainty in the 
Jumber world regarding the true position occupied by the 
Chicago Wholesale Lumber Dealers’ Association ; and 

WHEREAS, It is the declared purpose of said association 
to promote especially the welfare of Chicago wholesalers 
and of their mill connections; therefore, be it 

Resolved, That it is the purpose of this association to 


admit to membership only the responsible wholesalers of 
this vicinity. 

Resolved, That a wholesaler is defined to be one who 
buys and sells lumber in his own name, assuming all re- 
sponsibility for the account, and who does not sell or handle 
lumber on a commission basis. 


President Griffith, Secretary Thornton and George T. 
Mickle spoke in favor of the resolution, Mr. Thornton 
saying that he presumed the commission man referred 
to was the man who sold lumber on a $5 a car margin. 
Mr. Westcott said that by a wholesale lumberman he 
meant to designate the man who rebilled his lumber and 
took the responsibility irrespective of profit made on the 
sale. The resolutions being duly put to vote were unani- 
mously carried. 

There being no further business, the meeting adjourned 
subject to the call of the secretary. 


Those Present. 
S. C. Bennett, Hardwood Mills Lumber Co. 
A. B. Brooks, A. B. Brooks & Co. 
Edward Browne, Sargent Lumber Co. 
IF. B. Cockrell, I. B. Cockrell Lumber Co. 
George C. Cook, CarDal Lumber Co. 
Cc. L. Cross. 
Charles W. Culver, Booth & Boyd Lumber Co. 
BE. H. Dalbey, CarDal Lumber Co. 
George D. Griffith, George D. Griffith & Co. 
H. T. Griswold, A. B. Brooks & Co. 
Enos A. Halle, Schultz Bros. 
H. N. Hanbury, McShane Lumber Co. 
H. S. Hayden, Hayden & Westcott Lumber Co. 
H: B. Kehoe, Gillis & Co. 
George D. Locke, guest of F. B. Cockrell. 
George 'T. Mickle, George T. Mickle Lumber Co. 
Kk. B. MeMullen, Fullerton-Powell Hardwood Lumber Co. 
Kk. J. Pike, Pike-Dial Lumber Co. 
George J. Pope, D. 8. Pate Lumber Co. 
Mark §. Porter, Frank Porter. 
J. M. Schultz, Schultz Bros. 
W. L. Serrell. 
Edward E. Skeele, Estabrouk-Skeele Lumber Co. 
Robert D. Sullivan, C. D. Benedict & Co. 
KB. A. Thornton, E. A. 'Thornton Lumber Co. 
H. D. Welch, Chicago Lumber & Coal Co. 
Charles Westcott, Hayden & Westcott Lumber Co. 


BAAD LLL IO TS 


CUTTING ITS TIMBER CONSERVATIVELY. 


Exception is taken by the Angelina County Lumber 
Company, of Keltys, Tex., to the recently published 
statement to the effect that its big mill is running full 
time and, inferentially, turning out 150,000 feet of lum- 
ber daily. The company advises that its saw mill is 
running only four days each week and will so continue 
indefinitely, or ‘‘until there shall have been a very 
marked improvement in the demand for yellow pine.’’ 
The Angelina County company started its mill on a four- 
days-a-week run April 12 and has run it since that date 
only part time. 

The same ‘unimpeachable authority states that the 
same method is employed at the mill of the Lufkin Land 
& Lumber Company at Lufkin, Tex., and that of the 
Central Coal & Coke Company at Kennard, Tex.—each 
plant is being operated four days a week only. Prac- 
tically all the smaller mills in that section are closed 
down entirely, according to the same authority, showing 
a wisely conservative tendency on the part of the yellow 
pine mills. 
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PASSING OF PROMINENT LUMBERMEN. 


Turlington Walker Harvey. 


‘Yurlington Walker Harvey, pioneer lumberinan of Chicago 
and at one time the greatest retail lumber deajer in the 
world, died September 12 in a hospital at Littleton, N. H. 
Death was due to injuries caused by a fall six weeks ago 
while entering a ferryboat in Jersey ‘city. ss 

Mr. Harvey was born in 1835 at Durhamville, N. Y. He 
was educated in the common schools, supplemented with a 
course at Oneida seminary, to which city his parents re- 
moved during his early boyhood. On leaving school he 
jearned the carpenter’s trade in his father’s shop. At the 
age of 19 he came to Chicago, obtaining a position at once 
as foreman in the small sash, blind and door factory of 
James McFall and soon after in the larger concern of 
Abbott & Kingman, with whom he remained five years. In 
1859 he formed a partnership with Peter B. Lamb, operating 
a planing miil at 329 South Canal street under the name of 
Lamb & Harvey. Six years later Mr. Harvey bought his 
partner’s interest and moved to Twenty-second and Morgan 
streets, where he erected a large and commodious planing 
mill. Mr. Harvey was the first to build a fast feed machine. 
lt was known later as the Harvey planer. A few years later 
he had built up the largest lumber business conducted by 
one house in the world, the amount handled in 1883 reaching 
140,000,000 feet. Mr. Harvey built in 1878, from Lake 
George, Mich., to the Muskegon river, the first logging rail- 
road ever constructed. The town of Harvey, Ill., was founded 
by him in 1888. He was president of the Harvey Steel Car 
Company and of the Automatic Mower & Manufacturing 
Company, a director of the Metropolitan National bank and 
the American Trust & Savings bank. He was a director of 
the Chicago Relief & Aid Society from 1866 until 1856, when 
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THE LATE TURLINGTON WALKER HARVEY. 


he became its president. At the time of the Chicago fire 
Mr. Harvey, as a member of the shelter committee, superin- 
tended the construction of 5,226 homes from October 18 to 
November 17. ‘ 

lew men have been more prominently connected with the 
religious activities of Chicago. From 1871 to 1873 and from 
1876 to 1879 he was president of the Young Men's Christian 
Association and it was largely through his efforts that the 
vast sum of $110,000 was raised to clear the association of 
debt and to place it on a good financial basis. He was 
superintendent of the Wabash Avenue Methodist Episcopal 
and Second Presbyterian Sunday schools for twenty-six 
years. He was vice president of the Chicago Evangelical 
Society and in the absence of Dwight L. Moody officiated in 
his stead. 

Mr. Harvey was of a buoyant and cheerful disposition. 
He was recognized as a man of forceful character and of 
independent thought, having the courage of his opinions. 
He had retired from active business life a number of years 
ago and had made his home in recent years in New York 
city. 

Mr. Harvey married Miss Maria Hardman, of Louisville, 
Ky., in 1859. Four sons survive him: Charles A., John R., 
George L. and Robert H. Mrs. Harvey died in 1871. In 
May, 1873, he married Miss Belle 8. Badger, of Chicago, 
and of this marriage four children survive: Mrs. Edward 
Mason, Elbert A., Paul 8S. and T. W. Harvey, jr. 

The body was brought to Chicago for interment on Friday 
of this week at Graceland cemetery. 





Francis H. Leggett. 


New York, Sept. 7.—Francis H. Leggett, who died in this 
city August 30, was prominently connected with the Ham- 
mond Lumber Company, whose operations cover extensive 
territories on the Pacific coast, its New York office being 
at 60 Wall street. Mr. Leggett and A. B. Hammond, presi- 
dent of the Hammond Lumber Company, were close personal 
friends, and before the organization of the Hammond Lumber 
Company both were interested in the salmon industry on the 
Columbia river. Francis H. Leggett was one of the incor- 
porators of the Hammond Lumber Company, which was 
organized in March, 1900, and was identified with the com- 
pany at the time of his death as a stockholder, director and 
vice president. 

_ Mr. Leggett’s death was due to heart disease and occurred 
in an ambuiance called to take him from the Weehawken 
ferry after fainting as he was boarding the boat for this city. 

He started in the wholesale grocery business in 1870 and 
was considered one of the pioneer grocerymen and one of 
the best known men in the trade the world over, his firm, 
Francis H. Leggett & Co., being a large importer as well as 
reaching to all sections of the United States in its sales. 

Mr. Leggett was born in New York city, March 27, 1840, 
being one of eleven children born to Abraham and Sara Lee 
Leggett, four of whom are still living. He was descended 
from an ancient ancestor, Osborne Legatus, a papal delegate 
to Engiand, that being the original spelling of the name. 

Abraham Leggett, father of Francis H., carried on a 
wholesale grocery business on Front street for half a cen- 
tury. He was one of the founders of the Produce exchange 
and the Market bank. He died in New York city in 1878 
and was interred, as was his father, Abraham, in the Sleepy 





Hollow burying ground, the resting place of the Leggett line 
for many generations. 

Francis H. Leggett, by inheritance and environment des- 
tined to a mercantile life, secured an academic education and 
at the age of 16 engaged as a clerk in a produce commission 
house and served as .bookkeeper and cashier until 1862, 
when he formed a copartnership with an elder brother, 
which continued for eight years. Having saved about 
$18,000, and with a like amount borrowed from his father, 
he established, with a younger brother, Theodore, in Feb- 
ruary, 1870, the importing and jobbing grocery house of 
Francis H. Leggett & Co., the modest business occupying 
the first floor and basement of No. 74 Murray street. The 
house soon attained distinction by the originality of its 
course, and the business thrived and prospered until in 1882 
its volume necessitated the erection of the present structure 
at West Broadway, Franklin and Varick streets. 

The principles of commercial policy upon which the house 
rests are those of Mr. Leggett, and its reputation for mer- 
cantile honor and equitable dealing is unsullied and of the 
highest order. In the selection of his business associates 
Mr. Leggett had been singularly happy and sagacious, gath- 
ering about him a staff of men who were entirely in accord 
with the founder’s ideas, principles and policies. 

For many years Mr. Leggett was a director of the Park 
National bank, and was up to the time of his decease a 
director of the Washington Trust Company and the Atlantic 
Mutual Insurance Company, a trustee of the Greenwich 
Savings bank and a member of the Chamber of Commerce 
and the Produce and Mercantile exchanges. He was also 
a member of the Metropolitan, Groliers, Union League and 
Merchants’ clubs and various other social organizations. He 
was interested in the Charity Organization Society of New 
York, being one of its council and a frequent contributor to 
its funds. 

While Mr. Leggett was not very active in the management 
of the Hammond Lumber Company, he kept in close touch 
with its atfairs and last spring went on an extensive trip 
through all the company’s operations in California and Ore- 
gon, starting in southern California and going up to San 
Francisco, Kureka and Astoria, Ore., covering a good part 
of the trip in an automobile. The vast interests of the Ham- 
mond Lumber Company visited by Mr. Leggett consist of 
redwood located in Humboldt county, California, and Oregon 
pine properties ail along the Coast. 

Mr. Leggett’s funeral took place on Septembey 1 at the 
Church of the Transfiguration, and prominent men, political, 
social and in mercantile lines, were present. Among the 
pallbearers was the Houorable Franklin MacVeigh, secretary 
of the treasury. 





Mrs. Margaret Wall. 

San Francisco, Sept. 8.—Mrs. Margaret Wall, widow of 
the late Gen. J. G. Wall, died September 6 at her residence 
in Alameda. She had been ill several weeks but her 
demise was unexpected. Mfrs. Wall was a native of Illinois, 
and in 1846, when 13 years old, crossed the plains with her 
parents, who came to the Pacific coast by way of the old 
Oregon trail. After her marriage, Mrs. Wall and her hus- 
band located in Crescent City, where Mr. Wall was agent 
for Wells, Fargo & Co. General Wall was one of the 
founders of the shipping and lumber firm of Hobbs, Wall & 
Co., of Crescent City and of this city. The firm also man- 
ufactured boxes and for years was the largest concern in 
this line on the Pacific coast. Twenty-three years ago the 
Wall family moved from Crescent City to Alameda. Mrs. 
Wall is survived by four sons and three daughters: J. A., 
Edward H., Richard T. and Cariton M. Wall, Mrs. Robert 
B. Mott, Mrs. Richard Bradley and Mrs. George D. Lunt. 





W. S. Barnett. 

HOPKINSVILLE, Ky., Sept. 6.—W. 8S. Barnett, president of 
the Planters’ Lumber Company, of this city, died September 
4 at his home in Madisonville, at the age of 50 years. 
Three weeks ago Mr. Barnett suffered an injury at his 
saw mill and a short time later typhoid fever developed. 
Mr. Barnett had been engaged in the lumber business 
over twenty years. Several months ago, associated with 
Odie Davis and Lee Oldham, he organized the Planters’ Lum- 
ber Company, which took over the property of the Hopkins- 
ville Lumber Company. The company operates in this city 
os at Madisonville. His widow and four children survive 

im. 








John R. Grey. 

WAUKESHA, WIs., Sept. 10.—After an illness of several 
weeks John R. Grey, aged 34 years, traveling salesman for 
the I. Stephenson Company, of Wells, Mich., died at his 
home on Wisconsin avenue September 9, from diabetes. 
Mr. Grey had been connected with the I. Stephenson Com- 
pany for seven years and was counted as one of the com- 
pany’s most valued employees. He was a graduate of Cor- 
nell university. The funeral, conducted by the B. P. O. E. 
and Masonic bodies, was attended by a large number of 
lumbermen. Mr. Grey was especially popular with the lum- 
ber trade and his friends were many. 





M. B. Rankin. 


PORTLAND, ORE., Sept. 11.—M. B. Rankin, a prominent 
resident of this city, died suddenly last night from heart 
failure. He was born in Athens, Ill., January 7, 1844, and 
came here in 1880. Mr. Rankin was heavily interested in 
timber holdings in various parts of the state and was also 
president of the Independent Coal & Ice Company, a large 
concern in this city. 





Thomas W. Dobbins. 


Lima, OHIO, Sept. 9.—The death of Thomas W. Dobbins, 
retired lumberman of this city, occurred this morning at his 
late residence, 120 West Spring street. He suffered a stroke 
of apoplexy about six years ago and his decline was very 
rapid the last three weeks. Mr. Dobbins was born in 
Poland, this state, April 26, 1834. He received his educa- 
tion in the public schools at that place, the late President 
William McKinley being one of his classmates. In 1861 he 
enlisted in the twenty-third Ohio infantry and at the close 
of the war came here, following the farming business for 
a few years. In 1873 he entered the lumber business, 
which he continued until 1895, when he sold out to the 
Laurens Hull Lumber Company. His son, W. F. Dobbins, 
is manager for the company. Mr. Dobbins was a thirty- 
second degree Mason, a Knight Templar and Noble of the 
Mystic Shrine, Antioch Temple, Toledo. His widow, four 
children, W. F. Dobbins, Thomas Arthur Dobbins, Miss Ollie 
Dobbins and Mrs. G. D. Sifred, and four grandchildren sur- 
vive him. 





Charles L. Russell. 


KEENE, N. H., Sept. 6.—Charles L. Russell died at his 
home in West Swanzey August 31 at the age of 71 years. 
Death was due to a carbuncle. For two years he engaged 
as a farmer in Tunbridge, Vt., after which he went to West 
Swanzey, where he was in the lumber business for ten 
years. In 1873 he entered the pail manufacturing business 


with Edwin F. Reed. After three years Mr. Reed sold out 
to George E. Whitcomb and the firm became C. L. Russell 
& Co. Their plant was burned in 1898. In 1903 Mr. Russell 
built the chair factory in this city, where with his two 
sons he has since manufactured chairs under the name of 
Cc. L. Russell & Sons. 
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Timber Loans 


E are prepared to make loans in 

amounts of $200,000 and upwards 
secured by first mortgage on high grade, 
accessible standing timber owned by 
established, going lumber companies. 


Correspondence and per- 
sonal interviews invited. 


BONDS FOR INVESTMENT 


Salt Lake City, Utah, Waterworks & Sewer 44s 
Twin Falls County, Idaho, Court House 5s 
Mobile, Alabama, Refunding 44s 

River Rouge, Michigan, Sewer 44s 

Monroe, Wisconsin, 5s 

Manistee & North-Eastern Railroad Company 5s 


Devitt, Tremble & Co. 


BANKERS 
First National Bank Bldg., CHICAGO. 











OWNERS 
OF 


STANDING TIMBER 


Desiring to place BONDS secured 
by mortgage on same, are invited 
to communicate with us. 








We Purchase Outright 


CHARLES M. SMITH & COMPANY 


BANKERS 
First National Bank Building 


CHICAGO 




















BUY TREES AND GET RICH 


W. I. EWART 


TIMBER LAND INVESTMENT BROKER 





Alaska Building, 
SEATTLE, WASH. 








TO MAKE MONEY you should use the Lumber- 


man’s Actuary for figuring 
the amount of lumber in any number of pieces and for figuring the 
cost of any number of feet at any given price, Absolutely correct. 
Send for illustrated booklet. AMERICAN LUMBERMAN, Chicag.. 
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Loans To Lumbermen 


On Timber Lands 


For Long Periods of Time 


In Sums of $200,000 
Or More. 


Lyon,Gary & Company 
CHICAGO. 





Timber Bonds 


We are in the market for desirable 
issues of timber bonds in amounts from 
$100,000 up. We have the best facilities 
and can refer you to clients for whom 
we have handled timber bond issues 
showing everything satisfactory in every 


detail. We have had experience in this 
class of bonds and know how to arrange 
the business to your best advantage. 
Any inquiries will have our prompt and 
eareful attention. 


G.H.GILLHAM 


The Rookery CHICAGO, ILL. 












Collect Your 


Accounts 








Thru the 


Red Book Service 


We've had over 32 years’ experience collecting lumber ac- 
counts and in serving the lumber field with reliable reports 
on the lumber and woodworking trade, Try our 


Law and Collection Department 


every time a customer fails to respond when he should. Our 
service is within the means of every one who allows credit to 
either dealers or lumber manufacturers. 












Write for further particulars 


LUMBERMEN’S CREDIT ASSOCIATION 
Established 1876 

77 Jackson Bivd., CHICAGO 116 Nassau St., NEW YORK 

6 Please mention the American Lumberman 








THE MOST VALUABLE BOOK 


FOR LUMBERMEN EVER PUBLISHED IS 


THE LUMBERMAN’S ACTUARY 


It is a money-saver. Shows at a glance the amount of any number 
of feet between 2 and 20,000 feet at any price between $6 and 
$75 per M.; also makes out bills of material, labor, figures bills, 
checks car invoices, invoices and figures odd and fractional sizes 
of every description. Results ready for use. Contains 388 
pages of the most valuable information, all indexed so you can 
find what you want quickly. Delivered in flexible cloth binding 
for $3, or in full leather for $3.50. Write for sample pages. 


AMERICAN LUMBERMAN, PuBLISHER 
315 Dearborn St., Chicago, lil. 














ES TOR 


WEEK’S RECORD OF BUSINESS CHANGES INCORPORATIONS ETC. 


BUSINESS CHANGES. 


Alabama. 


Roanoke—Freeman & Deloach recently engaged in the 
retail lumber business. 
Arkansas. 


Arkansas City—The Hyde Lumber Company, of South 
Bend, Ind., recently began business here. Y 

Cotter—W. S. Morgan & Son recently began the operation 
of a saw mill. 

Iordyce—The Anthony-Henry Lumber Company; W. A. 
Elliott appointed receiver. 

sould—R. L. Muse & Co. (saw mill) recently began 
business. 

Haywood-Jonesboro—The R. L. Muse Lumber Company 
has discontinued business. 

Jacksonport—The United States Cooperage & Handle Com- 
pany, of Malden, Mo.; G. L. Grant, of this city, appointed 
state agent. 

Pitts—J. W. Finn recently began business (saw mill). 


California. 


Oakland—The W. J. Johnson Company has discontinued 

Oakland—George Brand, jr., is out of business. 

Los Angeles—The Morse & Briggs Lumber Company has 
been succeeded by the W. 8S. Morse Lumber Company. 
business. 

San Francisco—William Helbing has been succeeded by 
the William Helbing Building Company (saw mill). 

San Francisco—}’. A. Kauffman is out of business. 

San Francisco—The Kennedy & Shaw Lumber Company 
is out of business. 

Visalia—The Visalia Building Material Company will open 
a yard. 





Colorado. 


Ridgway—tThe Fields Stanwood Company recently entered 
the retail lumber trade. 
Delaware. 


Wilmington—E. B. Brinston is out of business. 
Wilmington—P. J. Isaac is out of business. 


Georgia. 
srunswick—The Mutual Lumber Company recently began 
business. 
Jackson—The Jackson Lumber Company; F. B. Outhouse 
and Sassnelt Crum have bought the interest of J. W. Childs. 


Illinois. 








Chicago—Stinson & Hand; receiver applied for. 

Decatur—The Decatur Coffin Company; Oliver Z. Greene, 
president, deceased. 

Iowa. 

Manchester—Barr Bros. have been succeeded by George 
Hi. Barr. 

Wapello—The Wapeilo Lumber Company; change in own- 
ership. 
Kansas. 

Hutchinson—The Stephens Miller Trunk Company re- 
cently began business. 

Kentucky. 

Ashland—The Hardwood Lumber Company is moving to 
Cincinnati, Ohio. 

Ashland-—The Southern Hardwood Company recently en- 
gaged in the wholesale lumber business. 

Louisiana. 

New Orleans—The Fischer Lumber & Manufacturing Com- 
pany; partnership dissolved. 

Robertson—J. M. Foley (saw mill) recently began busi- 
ness. 
Michigan. 

Grand Rapids—W. 8S. Bartron & Co. (no yard) recently 

engaged in the wholesale lumber business. 
Minnesota, 

Minneapolis—The North Side Sash & Door Company has 

increased its capital stock from $50,000 to $100,000. 
Mississippi. 

Gulfport—Syfan & Janssen are now H. Janssen & Co. 

Merrill—The Rose Lumber Company is in liquidation. 

Monticello—Fred Kees; voluntary petition in bankruptcy. 

Missouri. 

Kansas City—Frank E. Bruce (no yard) recently engaged 
in the wholesale yellow pine lumber business. 

Kansas City—M. Downey has been succeeded by the C. F. 
Downey Box Company. 

Kansas City—Edwin C. Pollitt recently entered the com- 
mossion lumber business. 

St. Louis—The Plummer Lumber Company has been suc- 
ceeded by the Thomas E. Powe Lumber Company. 

Webster Groves—The Holekamp-Flint Lumber Company 
is now the Holekamp Lumber Company. 

New York. 

New York—The Lumber Service Company (no yard) re- 
cently engaged in the wholesale and commission lumber 
business at 87 Nassau street. 

North Carolina. 
J. R. Stewart is out of business. 
Ohio. 

Findlay—The Eureka Desk Company has tncreased its 
eapital stock to $25,000. 

Troy—The Troy Buggy Company is out of business. 

Troy—The Troy Manufacturing Company, manufacturer 
of auto bodies, recently began business. 

Zanesville—The Hardman Potters Crate & Box Company 
recently began business. 

Oklahoma. 

Delaware—The Delaware Lumber Company recently be- 
gan business. 

Guthrie—The Big Tree Lumber Company, of Texas; Gus- 
tave A. Erixon appointed state agent. 

Hydro—The Lapsley Lumber Company; change in owner- 
s 














Catawba 





ip. 

Oklahoma City—The Darling Mill Company recently began 
business at its new plant, 411 East California street. It 
is under the same management as the Oklahoma Sash & 
Door Company, of this city. 

Ralston—E. .C.“ Van Petten has been succeeded by the 
Long-Bell Lumber Company, of Kansas City, Mo. 

Richland—The Brownlee Lumber Company has been suc- 
ceeded by the Gentry-White Lumber Company. 

Wayne—W. H. Trudgeon has been succeeded by Thomas 
& Siefried. 

Oregon. 

Middleton—The Middleton Lumber Company is selling 
out to Chandler Bros. 

Oregon City—The Brown Lumber Company; J. Van Xante 


appointed receiver. 
Pennsylvania. 
Bradford—The McGregor Working Barrel Company re- 
cently began business. 
Columbia—Fairer & Frankford (saw mill) recently began 
business. 


Pittsburg—J. N. Wollett (no yard) recently entered the 
wholesale lumber business. 


Shamokin—George E. Zimmerman (no yard) recently en- 
gaged in the wholesale lumber business. 


Rhode Island. 


Providence—Perkins Bros. have been succeeded by 
Perkins Bros. Company. 


South Dakota. 
Chelsea—The Chelsea Lumber Company recently began 
business. 


Harrold—The Harrold Lumber Company recently began 
business. 


Onida—The Onida Lumber Company is selling out to the 
Empire Lumber Company. 
Tennessee. 
Knoxville—The Knoxville Furniture Company; W. G. 
Price, president, deceased. 
Memphis—-The Stewart-Grueer Lumber Company has 
moved to St. Louis, Mo. 


the 


Texas. 

Robstown—The J. C. Palmer Lumber Company has been 
succeeded by the Vickery Lumber Company. 

San Antonio—The Hans Lumber Company has been suc- 
ceeded by the Home Builders’ Lumber Company. 

San Marcos—The Beasley Lumber Company has been suc- 
ceeded by the C. R. Davis Lumber Company. 

Sherman—tThe Frisco Lumber Company is out of business. 

Temple—The Temple Planing Mill & Woodworking Com- 
pany recently began business. 

Washington. 

Gretchell—The Springfield Shingle Company; petition in 
bankrkuptcy. 

Sauk—The Hawkeye Shingle Company has discontinued 
business. 

Seattle—J. S. Carman is out of business. 

Seattle—The Sparks Lumber Company has discontinued 
business. 

West Virginia. 

Glenova—H. P. Duty recently began business in mill work 
and lumber. 

Parkersburg—The Riston-Wilson Company has discontinued 
business. 2 , 

Wisconsin. 

Centuria—William Ihrig is selling out to Payette Tele- 
sphore. 

Honey Creek—The Thompson Lumber Company, headquar- 
ters at Waterford, recently began business. 

Ladysmith—Robert Corbett has been succeeded by J. F. 
Mitchell. 

Shiocton—The Shiocton Lumber Company has been suc- 
ceeded by the Welcome-Shiocton Lumber Company. 


INCORPORATIONS. 


Alabama. 
Selma—The B.-0.-Y. Lumber Company, authorized capi- 
tal $5,000; A. C. Bryant, president; E. 8S. Ovaitte, vice 
president and secretary, and A. J. Yaretzky, treasurer. 


Arkansas. 


Van Buren—The Van Buren Lumber Company, author- 
ized capital $10,000; L. D. Mitchell, J. R. Mitchell and 
M. BE. Mitchell. 

Winthrop—The Rhimes Tie & Lumber Company, author- 
ized capital $5,000; Gerald A. Rhimes, president ; Thomas 
B. Rieves and Joseph L. Chatfield. 


Florida. 
Espanola—The Espanola Lumber Company, authorized 
Iec- 


capital $50,000; 8S. J. Stubbs, S. V. Hough and Cc. T. Me 
Crimmon. 











Georgia. 
_ Savannah—The Consolidated Lumber Company, author- 
ized capital $50,000. 

Illinois. 

Chicago—The Towner-Zuckerman Manufacturing Company 
(lumber and boxes), authorized capital $20,000; Y. Towner, 
k. Zuckerman and C. J. Trainer. 

Chicago—The Union Stave Company, authorized capital 


$5,000. 
Kentucky. 


Ashland—tThe Southern Hardwood Company, authorized 
capital $25,000. 

Louisville—The Louisville Furniture Manufacturing Com- 
pany, authorized capital $30,000. 


Louisiana. 


Marksville—The Lumber Corporation, authorized capi- 
tal $1,000,000; William H. Peterman, president; Leo ©. 
Tarleton, vice president, and T. T. Fields, secretary and 
treasurer. 

Shreveport—The National Lumber & Creosoting Com- 
pany, authorized capital $1,000,000; J. L. Logan, of Texar- 
kana, Ark., president; J. D. Groesbeck, vice president, and 
IX. K. Smith, secretary and treasurer. 


Massachusetts. 


Indian Orchard—The Orchard Lumber Company _,author- 
ized capital $50,000; John W. Sufer, president; J. Ferdi- 
nand Marceau, treasurer, and William J. Beany. 

Worcester—The Stone & Berg Lumber Company, author- 
ized capital $30,000; August M. Berg, president; Walter J. 
Stone, treasurer and clerk, and John T. Brierly. 


Michigan. 
Escanaba—The Mscanaba Veneer Company, authorized cap- 
ital $25,000. vee 
Pontiac-——The Michigan Oak Flooring & Interior Finish 
Company, authorized capital $30,000. 


Missouri. 
Savannah—The Savannah Lumber Company, authorized 
capital $5,000. 
New York. 


Mineola—The Birdsall Coal Company (lumber, building 
material, coal, etce.), authorized capital $20,000; Ernest EP. 
Birdsall, Edward Schmidt and Edgar J. Armstrong. 

New York—The American Art Manufacturing Company 
(wood turning, band sawing ete.), authorized capital $15,- 
—— Pink, Alexander Marhoffer and Frederick P. 

ergh. 

New York—The Greenville Construction Company (lum- 
ber, mining etc.), authorized capital $10,000; Albert A. 
Kate, of Union Hill, N.. J.; Albert J. Froelich, John C. 
Fawcett and others. 4 

Olean—The Olean Planing Mill Company, authorized 
capital $10,000; B. S. Moore, Charles G. Moore and D. W. 


Dean. 
North Carolina. 
Linden—The Jones-Cake Lumber Company, authorized 


capital $50,000; John M. Jones, Jesse H. Jones and J. M. 
Cake, of Norfolk, Va. 
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Ohio. 


Cincinnati—The Box Supply Company, authorized capi- 
tal $10,000; John Schulte, Cornelius J. McWilliams, F. H. 
Birk, C. Schwerm and M, Gleason. 

Sidney—The William Kilpstine Lumber Company, au- 
thorized capital $10,000; William Kilpstine, president. 


Tennessee, 


Alton Park—The Alton Park Lumber Company, author- 
ized capital $5,000; J. Curry Lemar, S. G. Butler, A. B. 
Rainey and Alexander W. Chambliss. 

Memphis—The Chicago Wagon & Supply Company, 
authorized capital $25,000. 

Texas. 


Riesel—The Riesel Hardware & Lumber Company, 
authorized capital $15,000; F. H. Miller, Otto Ran and 


W. IF. Reichard. ; 
Washington. 


Aberdeen—The General Package Manufacturing Com- 
pany (tubs, pails etc.), authorized capital $50,000. 

Lakeside—The Lakeside Lumber Company, autnorized 
capital $50,000; A. Schumacher, Henry Lund, Edward 
Engstrom and John Freeman. 


Wisconsin. 


Cumberland—The Olcott Lumber Company, authorized 
capital $50,000. 


NEW MILLS AND EQUIPMENT. 


_ Alabama. 


Prent—The planing mill plant of the Thompson Lumber 
Company which was recently burned will be rebuilt. 


California. 


Colter—The Breokings Lumber Company will build an- 
other lumber shed, filty feet long, for the storage of the 
better grades of lumber, at the west side of the yard. 

etaluma—The Cavanaugh Lumber Company will build 
an edifice and warehouse building which will have a frontage 
of fifty feet and extend back to the railroad track. The 
tearing down of the cld building will begin at once. 

San Diego—The Western Lumber Company plans to build 
a $50,000 wharf. 








Georgia. 

Dublin—PLhe Southland Lumber Company has a piant in 
course of construction on the banks of the Oconee river, in 
this city. : 

Indiana. 

Laporte—The Laporte Sash & Door Company has awarded 
a contract for the erection of a brick addition, 56x44 feet. 
The new addition will be 2-story and will cover the dry 
kilns. 





Louisiana. : 
Houghton—J. W. Mackemer & Co., of Peoria, IIL, are just 
completing the building and equipping of a planing mill. 


Michigan. 


Ontonagon—The Ontonagon Lumber & Cedar Company will 
in a few days have in operation six and one-half miles of 
new logging railroad from Ontonagon southeast to the Flint- 
steel river. 

Mississippi. 

Philipp—Uhe 'Lallahatchie Lumber Company will, it is 
reported, erect a lumber mill with a capacity of 75,000 feet 
daiiy to replace the burned plant. 


North Carolina. 
The Tillman Lumber Company is erecting a mill. 
Oregon. 


l’endleton—The Pendleton Lumber Company will install a 
plant and will expend about $20,000 in equipment. 

Walluowa—The Bear Creek Lumber Company, recently 
organized, has announced its intention to install a large 
planing mill on the railroad. 

Pennsylvania. 

Harrisburg—Benjamin H. Engle will erect a modern lum- 
ber yard and planing mill. 

North Bend—L. D. Herritt, of Jersey Shore, contemplates 
the erection of a large saw mill at this point. 


Washington. 


Vancouver—The Dennis Downing Shingle Company, of 
Castle Rock, will build at once a shingle mill with a daily 
capacity of 250,000. 4 P 

Vaucouver—The Whipple Creek Shingle Mill Company will 
build a shingle mill at Whipple ‘Creek. The organizers are 
\V. L. Sparks, John Ellis and Mrs. C. H. Keller. 


West Virginia. 


Wildell—The Wildell Manufacturing Company is preparing 
to rebuild its plant recently burned and will spend $40,000 
on the new plant, which will include a shingle band mill 
vith a daily capacity of 50,000 feet. 

Wisconsin. 

Dunbar—The plaut of the Girard Lumber Company has 
added new steam skidders and other uptodate equipment. 

Kaukauna—The Kaukauna Lumber & Manufacturing Com- 
pany has commenced building an addition to its factory and 
las ordered more new and improved machinery. 

Milwaukee—The Milwaukee Lumber Company has awarded 
the contract for a $2,500 shed. 


Dunn— 





CASUALTIES. 


Alabama. 





Brent—The planing mill of the Thompson Lumber 
Company was damaged by fire to the extent of $10,000. 
No insurance. 

Arkansas, 

Cyreenwood—The Greenwood Coal & Lumber Company suf- 
fered a loss by fire recently. — 

California. 

San Francisco—Fire destroyed the pianing mill of Searle 
& Hayman. 


Idaho. 


Lookout—Fire September 2 destroyed the plant of the 
Lookout Lumber Company, causing a loss of $25,000, which 
was partially covered by insurance. About 1,500,000 feet 
of iumber was destroyed. 


ne. 

Salem—-The saw mill of W. 8S. Dodge was burned last 
week at a loss of $4,000. 

New Jersey. 

Camden—The planing mill and furniture factory of George 
W. Dana were destroyed by fire September 2, with a loss of 
$40,000. 

Ohio. 


Yellow Springs—The saw mill of George H. Drake & 


Bro. was burned. The plant was burned last November 
and had only recently rebuilt. 


Tennessee. 


Huntingdon—Fire badly damaged the lumber yard of 
F. S. Patrick. The loss is about $3,000, with $2,500 in- 


surance, 
Washington. 


Spokane—Fire September 6 destroyed $30,000 worth of 
lumber at the yards of the Dishman Lumber Company, 
six miles east of this city. 


TROUBLE AND LITIGATION. 


WILMINGTON, Vi., Sept. 7.—The Deerfield Lumber Com- 
pany, of this city, has filed an answer to the creditors’ 
petition filed August 4 in the United States district court. 
The company denies that it has committed the acts of 
bankruptcy alleged and that it is insolvent. No date has 
been announced for a hearing. 





New Or eans, LA., Sept. 10.—The sale by United States 
Marshal Loisel of the Cramor Lumber Company's plants 
in this city, which was to have taken place September 8 
has been postponed by agreement of all parties interested. 


? 





EvrerREtT, WASH., Sept. 8.—At a receiver’s sale yesterday, 
J. A. Bergstrom, of this city, bought all the assets of the 
defunct Marysville Mill Company, of Marysville, for 
$46,297.75, also assuming two mortgages for $43,000. The 
property consists of a lumber mill and shingle mill, with 
a large amount of timber lands and shingle bolts. The 
property has been offered for sale on three different occa- 
sions, but Mr. Bergstrom’s bid is the first one covering the 
entire property. Mr. Bergstrom is interested in the Mukil- 
teo Shingle Company. 


RocuHEsteER, N. Y., Sept. 7.—The property of Thomas Levis 
& Co. was sold at private auction by Referee in Bankruptcy 
George B. Draper to Andrew H. Bown for $12,825. Mr. 
Bown will continue the business in partnership with his 
son. 


LOUISVILLE, Ky., Sept. 4.—Charles H. Stotz and F. E. 
Stotz filed suit yesterday against A. N. Struck, seeking. to 
have the partnership in which they are all interested, the 
Alfred Struck Company, of this city, dissolved and its 
accounts settled. . The plaintiffs charge that the defendant, 
who furnished the capital for embarking in the business, 
has ousted them and has put in their place an inexpe- 
rienced man who is conducting the business at a_ loss. 
They say that their interests thereby will suffer until a 
receiver is named to wind up the affairs of the concern. 
The plaintiffs claim half interest in something over $7,000, 
alleged undivided profits. 


GRAND RApDIDS, Micu., Sept. 14.—Gen. F. W. Green, re- 
eeiver for the Ionia Wagon Company, of Ionia, has filed 
with the court a report showing the concern to be entirely 
solvent. The assets are given as $248,999.32 and liabilities 
$105,000, and the court is asked for power to negotiate 
loans for completing improvements now under way at the 
plant and for pushing the business. , 


GRAND RAPIDS, Micu., Sept. 14.—The court at Traverse 
City has filed a decree that the receiver for the South Side 
Lumber Company must delay payments of dividends to com- 
— —— until disputed claims now in litigation are 
settled. : 


New York, Sept. 11.—A petition in bankruptcy has been 
filed against Charles E. Page and John W. Rumsey, com- 
posing the firm of Charles E. Page & Co., lumber commis- 
sion merchants, 1170 Broadway. The liabilities of the firm 
are reported to be about $35,000. Judge Holt has ap- 
pointed Augustus H. Skillin receiver with a bond of $15,- 
yee and authorized him to continue the business for twenty 
ays. 





New York, Sept. 11.—Judge Martin, of the United States 
circuit court, has appointed Frederick W. Crandall, of this 
city, and Addison E. Cudworth, of Londonderry, Vt., re- 
ceivers of the Hardware & Woodenware Manufacturing Com- 
pany, of 693 Broadway, in place of Nicholas H. Colwell, 
who was appointed receiver February 7, 1908. When the 
corporation went into the hands of the receiver the Iiabill- 
ties were about $1,000,000, but they have since been reduced 
by about $300,000. 





CUTOVER LANDS OFFER TAX PROBLEM. 


NEw ORLEANS, LA., Sept. 13.—The board of super- 
visors of Lawrence county, Mississippi, put in last week 
studying a problem which will be posed before very long 
before the supervisors of practically every timbered 
county in south Mississippi. Assembling to fix the 
county tax rate for the year, the board found from the 
assessor’s report that there had been a heavy shrinkage 
in the assessed valuation of the county, the land roll 
falling about $750,000 under the total returned in 1906. 
It is stated that the decline is due principally to the 
cutting off of the timber by millmen operating on the 
west side of Pearl river. ‘‘The timber,’’ it is said, 
‘thas practically all been removed within the last few 
years, and these lands, assessed three years ago at $20 
an acre, are now assessed, as cutover lands, at from 
$2 to $3.’? 

Increase of the county tax rate seems inevitable. 
Similar action has been reported from several other 
counties, notably from Forrest, but it was attributed at 
the time to the resentment felt by south Mississippians 
because the state legislature declined to provide for a re- 
apportionment of legislative representation, which is 
plainly due that section on account of its rapid de- 
velopment and increase of population. The counties 
settled earlier, under the present apportionment, con- 
trol the legislature, though south Mississippi probably 
outvotes them at the polls. ‘ 

It has been suggested that the southern counties re- 
duce assessments to a parity with the assessments of 
the old counties, cutting the revenues of the state, and 
meet their own expenses by increasing the county tax 
rates. It may be that this proposal had something to 
do with the decline of assessed values in some of the 
counties, but it is unquestionably true that the pro- 
gressive deforestation of their timbered lands would in 
any event force a material reduction of assessments—a 
reduction that will steadily grow as the timber is cut, 
unless the movement to settle the cutover lands and put 
them to agricultural uses is broadened and hastened. 
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Monroe and Clark Streets 


CHICAGO 
Capital, $1,000,000. Surplus & Profits, $400,000. 


Transacts all branches of Commercial 
Banking and solicits the accounts of 
corporations, firms and individuals. 

Issues Certificates of Deposit payable 
on demand bearing 2 percent and on 
time with 3 percent interest added. 

Courteous treatment is extended to all. 

WILLIAM A. TILDEN, Pres NELSON N, LAMPERT, Vice-Pres, 


HENEY R. KENT, Cashier. CHAS, FERNALD, Ass’t Cashier. 
COLIN 8. CAMPBELL, Ass’t Cashier. 














Do You 
Want Money? 


We want first class 


Timber Loans 


of all denominations 


Correspondence Invited 


DETROIT TRUST COMPANY 


DETROIT, MICHIGAN 




















[AUDITORS AND ACCOUNTANTS | 








IS YOUR BUSINESS 
100% PRODUCTIVE? 


—Our latest systems of modern accounting put you in in- 
stant touch with every phase of your business— 
—Lay before you in black and white an accounting of 


every penny— 

— Cause to stand out in quick relief the wastes, excessive 
costs, leaks—every factor that may be at present a constant 
if insidious drag and drain on your resources and business. 


MARK SUMMERS & CO. 
Public Accountants and Auditors 
Corn Exchange Bank Bidg., CHICAGO 








What’s Your Worth? 


Any day you may be asked just this question by your banker or 

pp event of a fire, by an insurance oduter. It’s our business to 
ai maps and plans compiled for ready r 

which will tell you in figures the exact valuation of your plant. 

BOOKLET AND NAMES OF PATRONS FREE FOR THE ASKING 


COATS & BURCHARD COMPANY, 


PUBLIC APPRAISERS, 
159 La Salle Street, CHICAGO. 











Cooper, TEMPLE @& Co. 
Certified Public Accountants 
INDUSTRIAL COUNSELORS AND 
ECONOMISTS 
CHICAGO—First National Bank Bldg. 
ILWAUKEE—Wells Bldg. MINNEAPOLIS—Lumber Exchange 
ST. PAUL—Germania Life Bidg, 














HINTS AS TO YARD MANAGEMENT 
will be found in the 390 page book “Realm of the Retailer.” Free 
descriptive circular. Address AMERICAN LUMBERMAN, 315 
®earborn Street, Chicago, Ill. 
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Our 


Automatic Sprinkler 
Equipment 


Prevents Fires 


in your manufacturing plant. It 
gives you the best kind of pro- 
tection and 


Pays for Itself 


by cutting down the premium 
rate on your fire insurance. The 
lowering in rate soon pays for 
the equipment 


Out of Savings 


Let us send you some estimate 
blanks and our special proposi- 
tion. :: We carry the cost. 


GEO. H. HOLT & CO. 


Manhattan Building 
CHICAGO 





BUNGALOWCRAFT. 


By H. A. Eymann. Oblong 71%2x10 inches, 120 
pages. This book by a well knewn California 
architect gives illustrations and ffoor plans for 
about fifty bungalows, mostly one-story but some 
a story and a half or two-story, and running in 
size from three and four rooms up. Most of the 
plans are for an average sized family, and for 
moderate cost construction running $3,000 or 
under. The plans are all adapted for cold as well 
as warm climates and are intended for use any- 
where. 
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The bungalow type of cottage is increasing in 
popularity, and this book appears a valuable one 
for the builder and contractor, and for the retail 
lumberman who is often called upon for advice in 
the choosing of house plans. We have therefore 
placed this book in stock in the regular publisher's 
edition, paper covers, which will be sent postpaid 
at the publisher's price, $1: and also have bound 
an edition of the book in handsome, durable 
linen canvas crash covers, which can be obtained 
only from us, and which will be sent postpaid 
for $1.50 a copy. 


THE AMERICAN LUMBERMAN, 


315 Dearborn St., CHICAGO, ILL. 








LUNHAM & MOORE 


OCEAN FREIGHT BROKERS 
FORWARDING AGENTS MARINE INSURANCE 
Produce Exchange. NEW YORK. 12 Great St. Helens. LONDON, ENG. 


Unexcelled facilities for negotiating Ocean freight con- 
tracts and effecting quickest despatch from seaboard. We 
handle all classes of cargo, and have Department 
handling Export Lumber Shipment. n 














PACIFIC NORTHWEST MILL POINTS. 





Common Labor Is Scarce — Tulepo Gum for Flooring — Assets of Bankrupt Concern Sold— 
Lumber for Government Use in the Philippines. 
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PUGET SOUND NOTES. 

SEATTLE, WaASH., Sept. 15.—The shingle mills around 
Salmon bay, at Ballard, which can be reached by the 
Chicago, Milwaukee & Puget Sound railroad, are getting 
their product shipped east with facility. The Milwaukee 
has installed several large barges, each capable of bring- 
ing in twelve empty cars, and wherever slips have been 
put in at the mills they are served in this way. About 
100 ears a week are being handled in this district by 
the Milwaukee, and this number will be increased as 
soon as more mills can be reached by sidetracks. 

The J. S. Bennett Lumber Company, of this city, is 
starting its shingle mill near Seattle, which was shut 
down for some time. Mr. Bennett was of the opinion that 
it did not pay to make shingles at prices which prevailed 
until recently. 

The Maple Valley Lumber Company, on Lake Wash- 
ington, near Seattle, recently built a 2-story frame office 
building. The building has ten rooms on the second 
floor, which will probably be used for housing some of 
the company’s employees. 

The Taylor Mill Company, at Lake Washington, has 
built a one-story general store building, which contains 
two rooms. One room is used for a grocery store and 
the other for a bakery. 

New Zealand Lumberman Arrives. 

I. M. Spurdle, a prominent lumberman of Wan- 
ganui, New Zealand, arrived in Seattle last week, having 
come across the continent from New York, stopping in 
Chicago, St. Paul, Minneapolis and a few other points. 
Mr. Spurdle is at the head of the Wanganui Sash & 
Door Factory & Timber Company, Limited. He was 
accompanied by Mrs. Spurdle. 

Charles E. Grigg, for many years engaged as a sales- 
man of mill supplies in Oregon and Washington, has 
arranged to represent the Maloney Belting Company, 
Chicago, on the north Pacific coast, with headquarters 
in Seattle. 

After spending three months in Alaska, part of the 
time inside of the arctic circle, Royal S. Kellogg, dis- 
trict forester, arrived in Seattle, September 11, direct 
from Nome, Alaska. He traveled 2,000 miles on the 
Yukon river. 

J. E. Oren, manager of the C. A. Smith Lumber & 
Manufacturing Company’s business at Marshfield, Ore., 
on Coos bay, spent several days in Seattle this week, ac- 
companied by his family, on their way to their home ,in 
Minneapolis. 

Journeying towards the Atlantic coust by the way of 
Portland and Seattle, Frederick F. Sayre, of San Fran- 
cisco, president and manager of the California Sugar & 
White Pine Agency, arrived on Puget sound Friday of 
this week, just one day too late for the Hoo-Hoo annual 
celebration. After devoting several days to Seattle, the 
exposition and Tacoma, Mr. Sayre, accompanied by Mrs. 
Sayre, left for Vancouver, St. Paul, Chicago and Atlantic 
coast points, and will visit in New Jersey at their old 
home. Demand for the better grades of pine lumber 
is very good, according to Mr. Sayre. 

A visitor in Seattle last week was W. H. Shippen, of 
Ellijay, Ga., president and general manager of the Ship- 
pen Bros. Lumber Company, extensive manufacturer of 
poplar, oak and white pine lumber, specializing in oak 
flooring. This concern owns 108,000 acres of timber 
land in the South and operates seven saw mills. 

The Chinook Lumber & Shingle Company reports busi- 
ness good since June 1. It makes a specialty of high 
grade shingles in which it is building up a good trade. 
These shingles are all inspected by the Washington 
Grading Association and carry the purple brand. 

At a recent meeting of the city council of Seattle, 
during the consideration of the fire department esti- 
mate, an item of $500 was included to be used in fight- 
ing forest fires within the city limits. This sum is to 
be used only in cases of extreme urgency and is to be 
disbursed by the fire chief. 

Building permits for August did not come up to the 
mark set during August last year, either for the num- 
ber of permits or the total valuation. The total valua- 
tion for August this year was $1,189,655. The total 
valuation for the corresponding month of last year was 
greater by $693,023. 

C. N. Thomas, of the Overland Lumber Company, 
Spokane, visited Seattle this week, accompanied by his 
wife and daughter. The Overland Lumber Company is 
a wholesale lumber concern that handles Inland Empire 
lumber products throughout the middle West and the 
East. 

G. W. Gates, of G. W. Gates & Co., well known lum- 
ber wholesalers, Portland, Ore., accompanied by his wife 
and son, spent several days in Seattle this week. 

E. A. Foster, of the Bonds-Foster Lumber Company, 
notes a gradual improvement in general lumber conili- 
tions. In shingles the price holds firm and while the 
demand has been a little off for ten days Mr. Foster 
thinks this is only an incident of no special bearing on 
the market. 

The Port Blakeley Mill Company’s plant, at Port 
Blakeley, just across the Sound from Seattle, is about 
completed, and within a week or so it is expected that 
it will be running full blast with a capacity of about 
150,000 feet a day. 


Personal Mention. 


Looking hale and hearty as if a six weeks’ vacation had 
agreed with him, George EH. Merril, of Morrison, Merril & 
Co., Salt Lake City, Utah, spent a few days in Seattle this 


week. During his absence from Salt Lake Mr. Merril spent 
nearly a month visiting his father and other relatives jin 
Spokane and then devoted a couple of weeks to looking over 
some timber in British Columbia, in which he and his asso- 
ciates in Salt Lake City are interested. He was accom- 
panied on his vacation trip by Mrs. Merril. 

Among Utah visitors in Seattle this week were Frank §. 
Murphy, well known lumber wholesaler, of Salt Lake City, 
and David C. Eccles, of the Oregon Lumber Company, Ogden, 
Utah. Mr. Murphy is interested in several timber and 
iumber manufacturing concerns, including the Grande Ronde 
Lumber Company, Perry, Ore., and the San Vicente Lumber 
Company, Santa Cruz, Cal. He and his associates are 
heavily interestel in California sugar and white pine timber 
in the Sierra Nevada mountains along the line of the West- 
ern Pacific railway. O. D. Romney, prominent lumberman 
of Salt Lake City, accompanied by Mrs. Romney, was a 
recent visitor in Seattle and at the exposition. 

Two southern lumbermen visitors at the exposition this 
week were F. H. Lathrop, of the Lathrop-Hatten Lumber 
Company, Birmingham, <Ala., and Will Shippen, of the 
Shippen Bros. Lumber Company, Elijay, Ga. 

Atter having spent several weeks in the timber of west- 
ern Washington and Oregon, H. S. Gilkey, of Pendleton & 
Gilkey, Seattle and Minneapolis, returned to Seattle recently, 
and after a day or two returned to his home in Minneapolis, 
where he resides and looks after the wholesale white cedar 
end of the firm's business. Pendleton & Gilkey are exten- 
sive handlers of Pacific coast timber lands through their 
Seattle office. 

Charles Van PeJt, Minneapolis representative of the Ferry- 
3aker Lumber Company, Everett, Wash., was in Seattle this 
week after spending a week or so at the mill at Everett, 
getting acquainted with the new owners. 


Shipping Notes. 


Shipping rates are firm. The Chilian bark Royal Sover- 

eign has left, Vancouver for Valparaiso and the schooner 
Willis A. Holden left Aberdeen for the same port. The 
barkentine Koko Head and the bark Lahaino loaded at Hast- 
ings mill for Sydney. Sailing vessels loading lumber on the 
Sound for foreign ports are the bark Charmer for Aigoa 
bay and the schooner Defiance, loading at Bellingham for 
the Fiji islands. 

The schooner Forest Home, at Mazatlan, has a lumber 
charter from Tacoma to Sydney and the schooner George E. 
Billings is chartered for the same trade. The Billings is on 
its way from Newcastle, Australia, to San Francisco. The 
barkentine Amazon, on its way to this coast from New- 
castle, will load on the Columbia river, Willapa harbor or 
the Sound for Callao with an option for Sydney. 

The British ship G. W. Wolfe, en route to British Colum- 
bia from San Diego, will load lumber at Hastings mill for 
Delagoa bay. The schooner H. K. Hall, seventeen days out 
from Guaymas for Port Townsend, will take cargo on its 
arrival at that port for Australia. The Norwegian ship 
Nordsjernen, on its way to the Sound, will load at Belling- 
ham for the United Kingdom. The Japanese steamer Ya- 
wata is loading at Eagle harbor for Nanking; the British 
steamer Strathgyle is loading on the Columbia river for 
Panama; the British steamer Owestry, discharging at Ta- 
coma, will load on the Sound and at Eureka for Peru; the 
British steamer Hazelhas finished loading lumber on the 
Sound and proceeded to the Columbia river, where it will 
complete cargo for the orient. 

The British steamer Harcroft will load at Eureka and 
Puget sound for Freemantle, and the M. 8S. Dollar, owner's 
account, will load on the Sound or Portland for China ports. 
The British steamer Headley is loading on Eagle harbor for 
Nanking on time charter, £825 a month, with redelivery 
in China. The schooner Watson A. West is chartered Grays 
harbor to Antofogasta, and the schooner William Nottingham, 
en route from Callao to Port Townsend, will load a return 
cargo to Peru. The schooner Edward R. West is chartered 
Grays harbor to Guaymas, and the schooner Sehome, Grays 
harbor to Santa Rosalia. 





WESTERN WASHINGTON NEWS. 


TacoMA, WAsH., Sept. 15.—Local lumber manufac- 
turers and proprietors of country mills are reporting 
much trouble because of inability to secure sufficient 
common labor. The mills are well supplied with orders 
and endeavoring to run at about capacity. The immense 
amount of railroad construction work under way in 
Tacoma and vicinity is calling for thousands of men, 
besides which the harvest and fishing seasons are in full 
swing and these are factors in the present labor scarcity. 
Even Japanese laborers are hard to obtain and many 
millmen find them unsatisfactory when hired. The ad- 
vent of fall and the rainy season is expected to increase 
the supply of men. 

J. G. Dickson, of the Mineral Lake Lumber Company, 
is spending most of his time at the company’s plant at 
Mineral on the Tacoma Eastern. The saw mill is run- 
ing steadily and has been doing a good business, with 
orders plentiful, although in the last two or three days 
there has been a decrease in the number of inquiries. 
The company is finding labor scarce and hard to obtain. 

John B. Thayer, third vice president; D. T. MeCabe, 
fourth vice president, and Edwin P. Bates, general 
freight agent of the Pennsylvania Railroad Company, 
were recent visitors in Tacoma. 

A. N. Riggs, of the McCormick Lumber Company, of 
McCormick, Wash., is in this city on a business trip. 
This company is rebuilding the plant recently destroyed 
by fire and will have one of the finest plants in south- 
western Washington. 

T. H. MeLafferty, of Tenino, secretary of the Bluemar 
Lumber Company and secretary of the Southwestern 
Washington Lumber Manufacturers’ Association, was in 
Tacoma Tuesday. Mr. MeLafferty states that the car 
shortage has again made its appearance in southwestern 
Washington. The first complaints were heard about ten 
days ago, and while the situation does not promise to 
be as bad as 1906 or 1907, Mr. MeLafferty says the mills 
will be handicapped for some time. 

J. A. Peterman, of Franklin, La., general manager for 
the Kyle Lumber Company, was in Tacoma this week on 
a business trip of the north Pacific coast. He thinks the 
day not far distant when tulepo gum will be the most 
popular flooring and finish lumber offered the trade. 
Said Mr. Peterman: 

‘‘Our company has enough cypress to keep its mills 





SpPrEMB: 
— 


running 
of hard 
gum, cé 
Souther? 
mercial 
would 
Jaron 
the par 
his vist 
trip int 
Much 
glaciers, 
ests. I 
them do 
jit seems 
pleuty. 
wrong, 
Washins 
to the ¢ 
ful in 
from t] 
matter 
The 
citizens 
hotel. 
Comme 
speake 
Nakah 
new st 
orient 
Puget 
Chaml 
Kobe 
behalt 
Durin 
Japar 
at the 
The 
filed 
audit 
ager ; 
A.M 
stitut 
Ca 
amou 
the } 
than 
6,158 
coast 
Tl 
of | 
forw 
steal 
Com 
craf 
Am 
earg 
It 3 
1 
Dar 
The 
at 
stes 
seh 
par 
cist 


lu 





909, 


- 


tw @aer 


SEPreMBER 18, 1909. 


AMERIOAN LUMBERMAN 


59 





running about eight years. The tulepo gum is a variety 
of hardwood little known. It is very white, free from 
gum, contrary to its name and impervious to wear. 
Southern foresters are experimenting with it as a com- 
mercial hardwood and it begins to look as if the results 
would be entirely satisfactory.’’ 

Baron Shibusawa, the ‘‘J. Pierpont Morgan,’’ one of 
the party of Japanese commercial visitors, speaking of 
his visit to Mt. Tacoma and Nisqually glacier and his 
trip into the forests, said: 

Much as I am interested in things of the past, such as 
glaciers, I was even more interested in your wonderful for- 
ests. I could not help wondering if you can go on cutting 
them down forever. Rich as those mountains are in timber, 
itr seems to me the day may come when you will not have 
plenty. I hope I may be wrong and I suspect I may be 
wrong, because my friends say the forest resources of 
Washington are exhaustless. But I feel constrained to call 
to the attention of your people that they seem to be waste- 
ful in the handling of their forests. It doubtless results 
from the fact that they are so rich, but to me it is a 
matter of sincere regret. 

The Japanese commissioners were entertained by the 
citizens of Tacoma at an elaborate banquet at the Tacoma 
hotel. President Everett G. Griggs, of the Chamber of 
Commerce, presided as toastmaster and introduced thé 
speakers, who included Baron Shibusawa, Tokugoro, 
Nakahashi, president of the Osaka Shosen Kaisha, the 
new steamship line established between Tacoma and the 
orient in connection with the Chicago, Milwaukee & 
Puget Sound railroad; M. Doi, president of the Osaka 
Chamber of Commerce; K. Matsukata, president of the 
Kobe Chamber of Commerce; Baron N. Kanda and, on 
behalf of Tacoma, George H. Stone and Louis W. Pratt. 
During the progress of the banquet the ladies of the 
Japanese party were entertained at an elaborate dinner 
at the residence of Mr. and Mrs. Everett G. Griggs. 

The Orting Mill Company, of Orting, Pierce county, 
filed a list of its officers for record with the county 
auditor today. J. A. McIntyre is president and man- 
ager; D. E. Clark, vice president and secretary, and 
A. M. MeIntyre, secretary and treasurer, the three con- 
stituting the board:of trustees. 

Cargo shipments of lumber from Tacoma in August 
amounted to 12,068,330 feet, according to the report of 
the harbor master. This is about 4,000,000 feet more 
than was shipped by water in July. Of the August total, 
6,158,370 feet went to foreign ports and the halance 
coastwise. 

The Tacoma Mill Company is dispatching 400,000 feet 
of lumber for government use in the Philippines to go 
forward on the steamship Minnesota. The British 
steamer Willesden is at the St. Paul & Tacoma Lumber 
Company’s dock loading lumber for Australia. The 
craft will carry a cargo of about 4,200,000 feet for the 
American Trading Company, about 1,000,000 feet of its 
cargo having been put aboard before it came to this port. 
It is receiving a freight of 35s for the voyage. 

The schooner Annie FE. Small arrived today at the 
Danaher Lumber Company’s mill to load for Australia. 
The same company also had the steam schooner Rainier 
at dock to take on 450,000 feet for San Pedro and the 
steam schooner Tallac to load for California. The steam 
schooner Shna-Yak sailed from the Tacoma Mill Com- 
pany’s dock yesterday with 900,000 feet for San Fran- 
cisco, 
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NORTHERN WASHINGTON NOTES. 


Everett, Wasu., Sept. 15.—J. A. Bergstrom, of the 
Pacific Timber Company, bought all the assets of the 
bankrupt Marysville Lumber Company, located at Marys- 
ville, Wash., paying $6,297.75 for the entire property at 
receiver’s sale, assuming two mortgages amounting to 
$43,000. The property was offered for sale three differ- 
ent times. The assets consist of a saw mill and shingle 
plant, lumber, timber lands and bolts. 

The Bach Lumber Company is building a fine saw mill 
on the water front at Edmonds, near this city, to cost 
about $50,000. The mill will be in operation in about 
ninety days. The company @ short time ago suffered 
the loss by fire of a smaller plant at Edmonds. 

Henry W. Stuchell, acting for the Eclipse Mill Com- 
pany, has bought for $25,000 an additional ten acres of 
land fronting on Snohomish river adjoining the company 
property. The Eclipse people have had the acreage under 
lease for five years for its log dump. Absolute ownership 
will admit of extending yard limits. 

The Sultan Lumber Company has resumed operation 
with a force of 100 men. The plant, owned by the H. O. 
Seiffert Company, of Everett, has been remodeled and 
placed in a condition to turn out the best grade of 
lumber and shingles. The mill has a capacity of 50,000 
feet and 75,000 shingles daily, and was shut down for 
over a year. 

Preparations are under way by the Oso Logging Com- 
pany, of Oso, to erect a shingle mill on Lake Riley to 
handle cedar not suitable for lumber. The company has 
a railroad extending nearly to the lake. 

The International Brotherhood of Saw Mill Workers 
concluded its fourth annual convention here this week, 
choosing Spokane as next year’s gathering point. Reso- 
lutions were passed favoring exclusion of oriental labor. 
Officers chosen for the ensuing year were, president, 
Alex. Livingstone; first vice president, Michael Powers; 
second vice president, J. W. Faulkner; third vice presi- 
dent, F. T. Smith; secretary- treasurer, W. A. Walker. 

The Salzer Mill Company has resumed cutting and is 
receiving a good volume of inquiries. Recent visitors at 
the plant were C. H. Olinger, of San Francisco, and Mr. 
Mahoney, of the Olson & Mahoney Mill Company, also of 
San Francisco. 





IN SOUTHWESTERN WASHINGTON. 


CENTRALIA, WASH., Sept. 5.—The car shortage con- 
tinues, but business is improving in spite of this draw- 
back. Weather is still dry and shippers of yard stocks 
are realizing good underweights on the stock they are 
now marketing. Enough rain has fallen to put out forest 
fires, but not enough to damage piled lumber. 

Charles Gilchrist, prominently connected with the 
banks, saw mills’ and other business establishments of 
the Centralia district, has returned from an extended 
auto tour in California. He went principally for pleasure. 

T. F. Palms, who for a number of years was connected 
with the Walville Lumber Company, will leave soon for 
Ocean Falls, B. C., where he has accepted a position with 
the Monarch Lumber Company. 

Considerable interest is being taken in various meth- 
ods of clearing logged-off lands of stumps. 





IN THE INLAND EMPIRE. 





Western Pine Steadily Advancing in Price — Building Heavy in Spokane— Stocks Badly 
Broken—Better Facilities for Central Idaho Shippers. 





IN THE PINE COUNTRY. 

SPOKANE, WasH., Sept. 11.—Western pine, the great 
Inland Empire lumber product, is steadily advancing in 
price and bringing joy to the hearts of the millmen and 
retailers. For the first time in two years the price of 
lumber is starting to get back to the profitable basis ex- 
isting before the lumber slump. The increase is due 
largely to eastern demand and a healthy local market. 
Prices in all lines have advanced within the last two 
weeks from 50 cents to $2 a thousand. An estimate of 
the increase in prices is given in the table of advances 
issued this week by Secretary R. A. Kellogg, of the West- 
ern Pine Manufacturers’ Association. 

Mill owners and dealers in Spokane and throughout the 
Inland Empire are greatly encouraged over the outlook 
for fall and winter business and they believe that on the 
whole the year will be a good one, with every prospect 
for big business next year. Gains are reported in local 
territories and there is a better movement to eastern 
points than at any time since last winter. The big crop 
and high prices for grain will combine to induce more 
building in the wheat and oat belts and there should also 
be a corresponding improvement in the fruit districts. 

Spokane has every opportunity to pass the $8,000,000 
mark, if it does not reach the $9,000,000 mark in building 
permits this year. For the first eight months, ended 
August 31, the estimated expenditure was $5,606,785 on 
2,148 buildings, as against $3,867,061 and 2,011 struc- 
tures erected during the same period a year ago. The 
gain is 45 percent. One hundred and seventy-nine per- 
mits, involving an expenditure of $456,255, were issued 
in August, as against 204 permits, representing an ex- 
penditure of $401,221, during the same month a year 
ago, a gain of 13.7 percent. 

The Worthen Mill Company has taken over the planing 
mill and box factory at Wenatchee, Wash., with H. 8. 
Worthen, of Seattle, in charge. New machinery has been 
installed and the mill has been thoroughly overhauled. 
Mr. Worthen believes there will be no difficulty in keep- 
ing the plant running at full capacity. A specialty will 
be made of fruit boxes this fall and the plant has a 
capacity of 4,000 boxes a day. General millwork also will 
be handled. The Wenatchee Planing Mill Company was 





the original owner of the plant. The company became 
involved two years ago and the plant was taken over by 
the Columbia Valley bank and later sold to the Worthen 
Mill Company. 

Fire destroyed the Lookout Lumber Company’s plant 
and 1,500,000 feet of lumber near Chesley, Ida., Septem- 
ber 2, entailing a loss of $25,000. The fire was discov 
ered by mill hands who slept near the mill. That a hot 
journal set fire to the sawdust, which smoldered fo 
hours, is the theory of the officials. The mill was owned 
by an eastern syndicate, which bought it from Stevens 
Bros. two years ago. The syndicate was just completing 
its cut and had planned to move the machinery to Ore- 
gon, where it owns a large tract of timber. There is 
$6,200 insurance. 

J. J. Bowers has made arrangements for a large con- 
signment of Coast lumber with which to stock the yard 
at Dayton, Wash., where he will be manager. A building 
has been leased for a number of years and workmen are 
repairing it. Mr. Bowers has been in the lumber busi- 
ness for twenty years and is thoroughly familiar with 
every detail of the business. The yards are to be stocked 
with Puget sound lumber and no attempt will be made 
to handle the output from local saw mills. With two 
large lumber concerns already doing business there and 
the third assured, Dayton, it seems, is to be one of the 
lumber jobbing points in the Inland Empire. Lumber is 
now being shipped to Dakota and intervening points. 

W. C. Lawrence, local manager for the Craig Lumber 
Company, reports that buildings to house the plant near 
Winchester, Ida., will be started at once. The plant will 
have a capacity of 75,000 feet in ten hours. The com- 
pany is also at work on its logging road from Reubens 
to Luk’s meadow, five and a half miles. No provision 
has been made for the extension of the road into the 
timber belt, but this will be considered at an early date. 
The company owns approximately 10,000 acres of timber 
land. C. P. Lindsley, of Spokane, is general manager 
for the company, which will maintain offices at Spokane 
until the plant is in operation; but a company has been 
established at the millsite. The improvements mean 
an expenditure of $600,000. 

The Northwestern Lumber Company claims to have 
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Lumbermen 


If you want to 


Buy More Timber 

Build Mills and Railroads 
Add to Your Present Plant 
Pay Off Your Floating Debt 
Increase Your Working Capital 


Please take notice that we purchase 
outright timber bond issues of first-class 
quality, in amounts from $100,000 to 
$5,000,000. 


For quick action, 
address us direct 


Peabody, 
Houghteling & Co. 


(Established 1865) 
| 181 La Salle St. Chicago, Ill 
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H. M. Byttessy & COMPANY 


Engineers Managers 


DESIGN CONSTRUCT OPERATE 
Artificial Gas Systems 
Street Railways 

Water Works 

Electric Light Plants 
trrigation Systems 


Natural Gas Systems 
Interurban Railways 
Water Power Plants 
Transmission Systems 
Drainage Systems 





EXAMINATIONS AND REPORTS 





Commercial National Bank Bidg. 


CHICAGO 








Warren Axe & Tool Co. 


Sole Manufacturers of the Famous 


Sager Patent Axes 
And Highest Quality 

Bull Dog Line Lumbermen’s Tools. 

oy Right Quality—Right Prices. 

Write us. WARREN. PA., U.S.A. 















MONARCH STUMP PULLER 


Pulls ps 7 feet di Guaranteed 
for twelve months and a strain of 460 horse 
power. Catalogue and discounts address 


ZIMMERMAN STEEL CO., Lone Tree, lowa 

















TELEGRAPH BILLS REDUCED i'jcicrinun Teieceae 


¥ rfurther particulars address American Lumberman, Chicago, [Il 
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‘White Pine Lumber 


We have fine dry stocks at DULUTH and 
TOLEDO. Can ship quickly from either yard. 











Send us your orders 
THE EMPIRE LUMBER COMPANY, 
, DULUTH. TOLEDO PITTSBURG. | 
(~ 
Wm. Schuette & Co. | 
INCORPORATED. 


Manufacturers and Wholesalers 


NORTH CAROLINA AND WHITE PINE, 

CYPRESS, POPLAR, MAPLE AND OAK 

FLOORING & PACIFIC COAST PRODUCT, 
PITTSBURGH, PA. 


Mills, New York Office, 
Belhaven, N.C. No.1Madison Ave. 


- BUFFALO, N.Y. “Oe 





White Pine Branch 
Minneapolis, Minn. 





























The 
Buffalo 
Maple 
Flooring 
Co. 


Manufacturers 
of 
SS, 
MICHIGAN ROCK MAPLE 
and OAK FLOORING 
BUFFALO, N. Y. 


WHITE PINE 


GRAVES, MANBERT, 
GEORGE & COMPANY 


BUFFALO NEW YORK 
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The R, Laidlaw Lumber Co. 
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won the first round in its fight with the Craig Mountain 
Lumber Company for right of way through Indian allot- 
ments for a lumber road from Vollmer, Ida., to Craig 
mountain. Judge Steele has decided that the state courts 
have jurisdiction over Indian allotments in the case of 
condemnation for public uses. The hearing was before 
the judge sitting as district court in chambers, on de- 
murrers filed by the Craig Mountain Company and the 
federal government. Deputy United States Attorney 
8. L. Tipton, of Boise, presented the argument for the 
government, contending that the condemnation suits 
brought by the Northwestern Lumber Company should 
have been in the federal and not in the state courts. 

The Craig Mountain Lumber Company, by E. H. Van 
Ostrand, president, and T. Censky, secretary, has exe- 
cuted a trust deed at Lewiston, Ida., to the First Trust 
& Savings bank and August 8. Peabody, of Chicago, to 
secure the payment of the issue of bonds aggregating 
$300,000. The money is to be used in developing the 
company’s timber holdings located on Craig mountain. 
The plans provide for the construction of a line of rail- 
road from a connection with the Northern Pacific near 
Reubens to the timber holdings located near Winchester. 
The company has also completed a survey for a dam by 
the construction of which booming grounds covering 200 
acres will be created. 

The Payette Lumber Company has decided upon a plan 
for the purchase of state lands on which it owns standing 
timber and which under the terms of the contract of sale 
and the statutes of the state it must remove from the 
premises within twenty years. The application to pur- 
chase the tract, which embraces approximately 10,000 
acres of land in the Boise country, is signed by E. M. 
Hoover, general manager, and has been approved by the 
state land board. The proposal to purchase is considered 
a good business proposition in view of the fact that the 
company has thirteen years in which to cut this timber 
and during which period the land would not be market- 
able to other parties or at least would not be considered 
a desirable investment. The sale involves $100,000. 

The Holland-Horr Lumber Company’s mill, at Loon 
Lake, Wash., which has been closed thirty days, is ex- 
pected to resume operations September 15. Owing to 
harvesting the men could secure higher wages and pre- 
ferred field work. 

Having received assurance of better transportation 
facilities, the manufacturers of lumber in central Idaho 
will begin operations on an extensive scale. The Clear- 
water Timber Company, which has extensive holdings of 
white pine, fir, cedar and spruce in the upper Clearwater 
country, has a force of men engaged in making tests 
preliminary to the construction of a big dam on Orofino 
creek at the mouth of Whiskey creek, where the mill will 
be located. 


Reports from various parts of the Inland Empire 
indicate that the losses by forest fires during the last 
ten days will be into seven figures, if not over the 
$2,000,000 mark. Districts in northern Idaho, eastern 
Washington and southeastern British Columbia suffered 
severely. In many instances ranch houses and buildings 
were destroyed. The farmers assisted the lumbermen 
and forest rangers in fighting the flames and did excel- 
lent work in checking their progress. Superintendent 
Weigle, of the Coeur d’Alene forest reserve, says that 
more than seven million feet of timber was destroyed in 
that reserve. There were also heavy losses in other parts 
of northern Idaho and eastern Washington. Several 
towns, including Cranbrook, Wycliff, Ymir and Grand 
Forks, in British Columbia, were threatened, but the 
millmen, miners and town people saved these towns from 
destruction. There is no information at hand to show 
the extent of the fires, but forestry officials say that the 
losses will be high in the two states and province men- 
tioned. Lumber firms in various parts of southeastern 
British Columbia were hit hard by the fires, while it is 
estimated that $1,000,000 will not cover the timber de- 
stroyed in Idaho. 

Counsel for the government in the case of United 
States against Sumner G. Moon and James S. Barber, 
under indictment at Lewiston, Ida., for alleged conspir- 
acy to defraud the government out of timber lands, are 
proceeding with other matters on the theory that it is 
possible that the trial will not come up at the November 
term of court. 

Reports from Wallace say that the saw mill under con- 
struction at Eagle, Ida., on the north side of the Coeur 
d’Alene, will be in operation in ten days. The plant is 
being erected to saw the timber recently purchased by a 
syndicate of Boston capitalists. Fred Merriam, of Wal- 
lace, acted for the purchasers in the deal and has active 
charge of the construction of the mill, 

The A. E. Newton Lumber Company’s planing mill, at 
Spofford and Belt streets, was destroyed by fire a few 
days ago. The blaze consumed the entire building, which 
was a one-story frame, and’ several piles of lumber in 
the building. The total loss is $3,500, covered by in- 
surance, 

The Valley Mill Company, at Buckley, Wash., has dis- 
posed of 900 acres of its logged-off lands to the Big 
Bend Land Company for $66,400, reserving the right to 
remove the remaining standing timber. The purchasers 
comtemplate dividing the land into small tracts and 
selling it for agricultural purposes. 

The S. H. 4."Lumber Company has removed from the 
Columbia building to handsome offices in the Paulson 
building. This building is taking on the appearance of 
a lumber exchange, judging from the number of lumber 
concerns whose offices are under its roof. The Walsh 
Lumber Company is sharing offices with the 8S. H. L. 
Company. Among the other lumber companies now in the 
Paulson building are the Day-Luellwitz Lumber Com- 
pany, 1109-10; Holston Lumber Company, 625; Handy 
Lumber Company, 725; Lewis Lumber Company, 415-16; 
Wallace-Ballord Lumber Company, 725; Pacific Preserv- 
ative Lumber Company, 1016-17; National Lumber Com- 
pany, 719. 


Secretary R. A. Kellogg, of the Western Pine Many- 
facturers’ Association, has just issued the report of sales 
in this district for July, 1909. The number of mills ye- 
porting for the month was sixty-two, against eighty-four 
in July, 1908. The number of mills reporting no s:les 
was nine against fourteen in the corresponding month 
last year. 

Spokane this week entertains about sixty honorary 
commercial commissioners and trade experts who are vis- 
iting the United States in a special party from Jayan, 
An elaborate program has been laid out for the guosts 
who arrive in Spokane Saturday and spend Sunday and 
Monday. On Monday the entire party accompanied by 


many local lumbermen and about fifty members of the 
Spokane Chamber of Commerce will visit the big mili of 
the Potlatch Lumber Company, at Potlatch, Ida. They 
will leave Spokane at 8 o’clock a. m. Monday and remain 


all day looking over the plant, returning to Spokane !ate 
in the afternoon, when they leave on their special train, 

William Deary, general manager for the Potlatch im- 
ber Company, was in Spokane this week arranging for 
the special Japanese party to visit the company’s mill 
next week. 

T. J. Humbird, of the Humbird Lumber Company, has 
gone east on a business trip. ; 

J. P. McGoldrick, president of the McGoldrick Lumber 
Company, returned this week from a tour of inspection 
in British Columbia, where he has interests. He reports 
excellent crops in the British provinces and a bright 
outlook for a brisk fall business. 

H. P. Svendsen, president of the Cascade Lumber Com- 
pany, has gone to North Yakima, where the mill of the 
company is located. F. E. Carlin, chief inspector of 
grades for the Western Pine Manufacturing Company, 
returned Friday from a trip to Levenworth and North 
Yakima. He reports conditions in the lumber business 
good and a general stiffening of prices. Lumbermen are 
feeling in good spirits over the outlook. He leaves next 
week to work east on the Great Northern. 

Gus Luellwitz, of the Day-Luellwitz Lumber Company, 
has recently returned from an extended trip throughout 
the East. He is out of the city for a few days on 
another short business trip. The Day-Luellwitz Lumber 
Company has recently removed to offices in the Paulson 
building. 





IN THE FLATHEAD VALLEY. 


KALISPELL, Mont., Sept. 15.—Demand continues good 
with advances in prices fairly well maintained. Many 
inquiries have been received and a good amount of busi- 
ness has been booked for immediate shipment. Most of 
the mills in this district have orders booked ahead to 
such an extent that during the last two weeks it has 
been necessary for them to operate their shipping depart- 
ments time and a quarter in order to take care of the 
business offered. Stocks are badly broken. A car short- 
age is becoming noticeable and it is the opinion that 
considerable difficulty will be experienced in obtaining 
cars later on. 

Baker Bros., who have been connected with logging in 
this district for ten years, have disposed of their out- 
fit and stock and will go to Winnefred, Canada. 

The Somers Lumber Company has let a contract to 
A. Sampson for the putting in of 2,000,000 feet of logs, 
which will be sawed at its Whitefish plant. The com- 
pany has about 2,500,000 feet in its Whitefish pond and 
the additional 2,000,000 feet will extend the cut late 
into the season. The Somers plant is being operated to 
full capacity on day shift. 

E. A. Steere, of this city, will have a retail lumber 
yard at Dayton, Mont., on the Flathead Indian reser- 
vation, which will be thrown open for settlement next 
spring. 

A. L. Jordan, of the Columbia Falls Lumber Company, 
is visiting the eastern Montana and Dakota trade. 

The Boorman Lumber Company closed its saw mill on 
September 8, after making a successful season’s cut of 
7,000,000 feet. It has begun logging, operating two 
camps, and expects to put in 10,000,000 feet for next 
season’s run. 

The O’Neil Lumber Company, which has operated a 
retail lumber yard in this city for fifteen years, is con- 
structing a 25x60-foot 2-story brick office building, which, 
when completed, will be one of the finest lumber offices 
in this section. The company recently bought a half 
block, which has been fenced in for yard purposes, and 
has constructed new lime and coal sheds. ©. I. O’Neil 
is president and C. D. O’Neil secretary and treasurer. 
C. I. O’Neil formerly operated a retail yard at Belt, and 
is heavily interested in the Byrne & O’Neil retail yards 
at Great Falls. 

The O’Neils have been important factors in the manu- 
facture of lumber in this district, having conducted 
the business of the Northwestern Lumber Company for 
several years, until sold to the present owners. They are 
interested in the Dawson Lumber Company, at Libby, 
which is one of the largest manufacturing plants in this 
district. 

The A. O. Westburg Lumber Company, of Columbia 
Falls, has installed a 6-foot band mill, manufactured by 
the Diamond Iron Works, Minneapolis, Minn. The plant 
was idle all season, resuming operation last week to saw 
the balance of the season, 
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KENTUCKY LUMBERMEN TO PARTICIPATE IN 
HUDSON-FULTON CELEBRATION. 


LovuisvitLE, Ky., Sept. 15.—The Traffic Club of Louis- 
ville, which includes several members of the Hardwood 
Club, has been invited to accompany the Traffic Club 
of New York on the steamer Frank Jones in the mari- 
time parade, which will be a feature of the Hudson- 
Fulton celebration. Several local lumbermen expect to 
go to New York during the celebration. 
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DECIDED IMPROVEMENT IN PACIFIC NORTHWEST. 


Lumber Concern Secures Big Order—Secretary Commends Spirit of Co-operation With Re- 
spect to Grades—Improvement in Mill Increases Number of Employees. 
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OREGON LUMBER NEWS. 

PorTLAND, ORE., Sept. 15.—A decided improvement 
has taken place in the lumber market. One firm closed 
an order for 10,000,000 feet for California last week 
and several other large orders were received. Indica- 
tions are for a heavier movement towards California 
from the Columbia River district than for several months, 
and it is anticipated that freights will advance accord- 
ingly. For the present the rate for steam schooners is 
¢3.25 firm. Several sailing schooners again have been 
put in service, indicative of an improved outlook. 

[In regard to business conditions in general A. B. 
Wastell, secretary of the Oregon & Washington Lumber 
Manufacturers’ Association, has given out the following 
statement: 


We feel encouraged at the present status of business. 


These conclusions have been reached, not only by informa- 
tion obtained from our own members, but also from corre- 
spondents in other fir producing districts. 


it is encouraging to note the apparent purpose of all of 
the fir mills of the Northwest to codperate more closely as 
indicated by the support given to the Associated Bureau of 
Grades and the cordial reception given revised grading rules 
and patterns. This purpose is also shown by our circular 
No. 44 in relation to marketing certain stock in odd as 
well as even lengths, which is a decided advantage, long 
recognized and specially noted in price lists, but not pre- 
viously put into practice, simply because mills did not 
cojperate and work together. Still another good indication 
is the movement toward observance of uniform terms of 


sale. 
Foreign Business Quiet. 


As to ear shortage, it is feared that conditions will 
become more acute as the wheat shipping season has 
just begun. A crop of approximately 55,000,000 bushels 
was harvested this summer and to move it will require 
much rolling stock. 

Foreign business is still quiet, China and Australia 
being about the only destinations mentioned in recent 
transactions. China is buying large quantities of lum- 
ber for railroad construction and Australia is buying, 
as usual, mining material. The British steamer Hazel 
Dollar, has arrived to load about 3,000,000 feet for 
Canton. The cargo will be furnished by the Clark & 
Wilson Lumber Company, whose mill is located at Linn- 
ton. The British steamer Strathyre is receiving cargo 
at the mills of the North Pacific Lumber Company after 
having taken on part cargo at the mills of the Portland 
Lumber Company. 

A decision from Washington this week disallowed the 
Harriman maps through the upper part of the Deschutes 
river valley, and as a result the Hill people are again 
feeling that they have won a strong point in their favor 
in the battle for right of way into central Oregon 
through this strategic pass. The Hill interests are push- 
ing construction at a lively rate and propose to have 
trains running within a year. 

Next Monday the Gerlinger road from Dallas to Salem 
will be ready for opening, and it will furnish additional 
outlet for a number of mills in that part of the country. 
Mr. Gerlinger is president of the Willamette Valley 
Lumber Company and is also extensively interested in 
railroads in the valley. 

The large mill of the St. Helens Mill Company at 
St. Helens opened September 13. This mill is located 
at St. Helens, on the Oregon side of the Columbia river, 
and will have a daily capacity of 150,000 feet, and is 
equipped with modern machinery. It has a large water 
frontage with a splendid depth of water leading to the 
main channel in the river and is also in position to handle 
rail business. The plant has been in course of construc- 
tion for several months. 

The Great Western Lumber Company, at Black Rock, 
near Dallas, is installing a logging railroad leading from 
the mill to a fine body of timber about one and a half 
miles distant. This mill was recently bought by the 
Jay S. Hamilton Lumber Company, of this city, Peter 
“keie and Oscar Ritan. 

Dant & Russell, wholesale lumber dealers, of this city, 
‘eport California business and rail business improving, 
and have five vessels in the river loading and one on the 
way. 

The Patterson Lumber Company’s mill at Rainier will 
be ready for operation October 1. It will have a daily 
capacity of 70,000 feet. This mill replaces the old mill 
destroyed by fire last April. 


Shingle Market Better. 


_ William Laughlin, manager for the Pacific Lumber 
& Shingle Company, reports the shingle market some- 
what better, although it is yet a little spotted. 

_ A great deal of activity is going on in lumber circles 
in Clark county and several new plants will be placed 
in operation. 

_ The Lewis River Tie & Lumber Mills Association is 
doing a good businéss in cross ties. Within ten days 
all the mills on the north fork of Lewis river will be 
In operation. The mills on the east fork of the river 
are not connected with this association. 

The Pacific Lumber & Manufacturing Company, whose 
mill is loeated in north Portland, has installed a second 
flooring machine, the demand for its output having 
shown a steady increase, 

J. W. Newbegin, buyer for the Santa Fe railroad, was 
here this week and placed an order for 500,000 feet of 
lumber for Point Richmond delivery. 

The Western Pine Lumber Company, of Lyle, has be- 
gun operation at the 100,000-foot capacity saw mill, just 
completed, at Wright station, fourteen miles up the Big 





Klickitat river. The company was incorporated last 
spring under the laws of the state of Washington with 
a capital stock of $35,000, and the officers are James W. 
Holmes, president; Charles P. Holmes, vice president 
and superintendent, and Harry P. Holmes, treasurer and 
secretary. 

The Cowlitz County Logging Company is operating 
three camps on Coweeman river with the intention of 
keeping busy until December 1, when it is expected the 
weather will temporarily put a stop to operations. 

The G. A. Smith Lumber & Manufacturing Company, 

The demand for fruit boxes is very heavy and the 
large factory located at Shippington, near Klamath falls, 
central Oregon, is running day and night, turning out 
about 10,000 feet of box shooks daily for the California 
market. The railroad company is building a spur to the 
factory to facilitate the handling of the output. 

Among prominent lumber and timber men in Portland 
recently were W. A. Dusenbery and Mr. Page, of Port- 
ville, N. Y., and Mr. Weston, of Buffalo, N. Y., all of 
them associated with the J. E. Wheeler interests in tim- 
ber along the Pacific coast. 

Fred C. Knapp, secretary of the Peninsula Lumber 
Company, stated that if the company’s business is a 
criterion of general conditions, lumbermen of the Colum- 
bia River basin, as well as all Oregon lumbermen, are 
worrying far more about how they can take care of 
the business on their books than about future orders. 
Says Mr. Knapp: 

Business is being freely offered and we judge from the 
new faces we are seeing in our office buyers are having 
tronble in placing orders along the channels they have used 
during the last two years. Our company has all of the cut- 
ting orders it can handle for thirty days, and were it not 
that we have decided not to sell ahead for any length of 
time, we feel sure that our order book would show all the 
business that a mill of our size could handle in a year, as it 
has been necessary for us to turn down orders for a great 
many million feet of absolutely attractive business during 
the last two weeks. 

Mr. Knapp is of the opinion that prices have not ad- 
vanced materially up to this time and does not believe 

that conditions warrant any great advance in the near 
future. 





IN THE COOS BAY REGION. 


MARSHFIELD, ORE., Sept. 8.—The C. A. Smith Lumber 
& Manufacturing Company will make improvements 
which will give employment to 150 more men. Besides 
operating the big plant, the company will equip the old 
Bay City mill, which was purchased from the Dean com- 
pany several years ago. It will be run to cut spruce 
and cedar and will be ready to operate in about thirty 
days. There will be a consequent increase in the forces 
of the company’s logging camps. The increase in capa- 
city was made possible by the improved lumber market. 

Haas & Kneuttnerf, of Portland, who have been pro- 
moting an electric line from Coos bay to Roseburg, are 
in the city conferring with the Marshfield Chamber of 
Commerce. They agree to build within a stated time if 
certain concessions are granted them. The survey, which 
has been made by the local company of business men, 
has been offered to the promoters and the matter is 
under advisement. 

W. W. Purdy, who has been making a survey from 
Oakland, Ore., to Coos bay for the Oakland & Tidewater 
Railroad Company, is in the city. He announces that 
work will begin soon on this road. It is believed here 
that it is a part of the railroad work of James J, Hill. 

The survey of the railroad which will be built from 
Bandon in Coos county into Carry county is nearly com- 
pleted and work on construction will begin in a month. 
It will tap a big timber section. O. L. Hopson, of 
Marshfield, has been engaged to sell stock in the road. 

The commissioners of the port of Coos bay have taken 
action which is of great importance to the lumbermen 
of the locality. It has been decided to issue at once 
bonds to the amount of $500,000 for harbor improve- 
ments. These will be sold in blocks of $50,000 as the 
money is needed and will draw 5 percent interest. Ex- 
tensive harbor work will be started at once. The plan 
is to buy a large dredge for harbor work and another 
for river work. E. L. Robinson, of North Bend, has been 
elected engineer for the port and Cornelius Peck port 
attorney. 

The schooner Bertie Minor sailed September 2 with 
a cargo of lumber for San Pedro, The schooner Advent 
took a cargo from the Simpson mill and the steam 
schooner Redonda cleared with a cargo from North Bend. 
The steam schooner Nann Smith is loading at the Smith 
mill. The gasoline schooner Gazelle is here from Yaquina 
bay. The Southern Pacific collier Czarina is in port 
from San Francisco. 

The steam schooner Fifield, which formerly carried 
lumber from the Cody mill at Bandon, recently burned, 
is in port here and will hereafter make regular runs 
between Coos bay and San Francisco. It will carry 
passengers and lumber from the North Bend Lumber 
Company. 

The steam schooner Bandon, which struck a rock at 
the mouth of the Coquille river and was thought to be a 
total wreck, will be saved. It was towed inside the river 
and will be patched up and towed to San Francisco for 
general repairs. The damage was big. . 

The steamer Elizabeth, running between Bandon and 
San Francisco, broke its tailshaft in the Coquille river 
and was towed today to San Francisco for repairs. It 
carried lumber and general freight. 
Government figures show that during the last year 
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You Can Get 
The Order 


and deliver lumber 
that will make him 
a satisfied customer 
if you secure a stack 
of our 


VIRGINIA S P R U Cc E 


Southern Yellow Pine, West Virginia Hem- 
lock. We control the output of several large 
mills and can supply you promptly at the right 
price. 


WEST 


TELL US YOUR WANTS. 
Telecode Used. 


Flint, Erving & Stoner Co. 


PITTSBURG, PA. 


WHITE OAK TIMBERS 


SPECIAL BILLS CUT TO ORDER ON SHORT NOTICE 


WHITE AND YELLOW PINE 


We have a good supply of High- 
Grade WHITE PINE which we are 
anxious to move. Write us for prices. 




















J. M. HASTINGS LUMBER CO. 


Manufacturers of Lumber : PITTSBURG, PA. 








Forest Lumber Company 


Manufacturers and Wholesalers of 


White and Yellow Pine, Spruce 
Hemlock and Hardwoods 


Saw Mill, 
Konnarock, Va. 


Pittsburg, Pa. 















North Carolina Pine. 


WHITE PINE, POPLAR, HEMLOCK 
and SPRUCE, LATH and SHINGLES. 


Our Stocks are complete and can give prompt service 


Willson Bros. Lumber Co. 
PITTSBURG, PA. 





AND ! | 
GF BUNK Special Excursions 


Daily Until Sept. 30, 1909 
CHICAGO TO 


Atlantic City, N. J., and Return . . $25.70 
Boston, Mass., and Return.... 25.60 
Montreal, Que., and Return.... 20.00 
New York, N. Y., and Return... 25.50 
Portland, Me., and Return..... 27.30 
Toronto, Ont., and Return direct tine 15.69 
Toronto, Ont., and Ret. viaWiageraFais 19.50 


ts good via Ni ra Falls and allow stopover at that 
nee Thirty days’ return limit. Liberal stopovers. 
Excursion fares to all Tourist Resorts in Canada, New Eng- 
land, New York and New Jersey. For full particulars * 
apply to 


W. S. COOKSON, A. G. P. A. ' 


135 Adams St. Chicago, Ill. 








you should use the Lumber- 
TO MAKE MONEY fnoan's actuary tor figuring 
the amount of lumber in any number of pieces and for figuring the 
cost of any number of feet at any given price. Absolutely correct. 
Send fo illustrated booklet. AMERICAN LUMBERMAN, Chicaga 
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HOTEL CUMBERLAND 


S. W. Corner Broadway 
at 54th St., Near 50th 
Street Subway Station 
and 53d Street 
Elevated. 







Ideal location. Near theatres, shops and Central Park, 
New, Medern and absolutely Fire-proof. Coolest Summer 
Hotel in New York, all outside rooms. Transient rates, $2.50 
with bath, and up. Special rates for summer months. 

SEND FOR BOOKLET 
HARRY P. STIMSON R. J. BINGHAM 
Formerly with Hotel Imperial Formerly with Hotel Woodward 














Hotel 
Latham 


NEW YORK 


East 28th Street, 
1 door from 5th Avenue, 1 
block from Broadway and 
1 block from Madison 
Square Garden. The 
Very Heart of the City. 
New Absolutely Fire-proof 
Hotel on the European 
plan. Rooms $1.50 per 
day and up, Rooms with 
Private Bath $2.00 per day 
and up. Beautiful Dining 
Rooms. Best Food and 
Service at reasonable prices. 
Elevated and Subway 
Stations 1 block away. 
Surface Cars pass the door. 


H. F. Ritchey, 
Manager. 
Write for Map and Booklet 


New York. 











Commonwealth Hotel 


CORNER BOWDOIN STREET 


Opposite State House, BOSTON, MASS. 


This hotel is new and absolutely fire-proof, 
even the floors are of stone, no @ wood but 
the doors Rquipoed with its own vacuum 
@ - distance tateqone in 

a@ temperance 


We offer you the following rates: Room with hot and cold 
water and free public bath, $1 and $1.50 a day. Rooms with 
private bath, $1.50 and $2 00a day. Will make a weekly rate 
for rooms with hot and cold water of $6 to $8; with private 
bath, $9 to $12. Suites of two rooms, with bath, $15 to $22, 


STORER F. CRAFTS, Manager. 








HINTS AS TO YARD MANAGEMENT 
will be found in the 300 page book “Realm of the Retailer.”” Free 
descriptive circular. Address AMERICAN LUMBERMAN, 3815 
Dearborn Street, Chicago, Ill. 





13,908 passengers have crossed over the Coos bay bar 
and that 37,683 passengers have traveled on the rivers 
tributary to the bay. 

The Catholic church has purchased for $12,000 the 
Marshfield residence of J. E. Oren, former manager of 
the Smith mill, and will convert it into a parochial 
school. Mr. Oren will leave soon for the East to engage 
in business for himself. 

The government dredge Oregon, which has been work- 
ing in Coos bay, has been ordered to the Columbia river 
and will be towed there in a few days. The dredge 
removed during the eleven months it was at work here 
550,000 cubie yards of dredgings. About $40,000 was 
expended in maintenance. Of this amount the govern- 
ment furnished $18,000 and the Coos bay people $22,000. 

Help is reported to be scarce by local millmen and 
loggers. It is due to the fact that a number of the 
mills in the county which were closed have resumed 
operations. The Simpson mill is running short handed 
because the company has not been able to secure help. 
It is likely some men will be imported from other points. 

A bank is to be opened by local and eastern capital 
at Bandon and a new building for the institution is to 
be erected. 

The steam schooner Redonda brought from San Fran- 
cisco two 100-horsepower gasoline engines for the 
schooner Oshkosh, which is being built at the Kruss & 
Banks ship yard in North Bend. 

It is announced that Archie Kruse has purchased P. C. 
Harding’s interest in the Randolph Lumber Company, on 
the Coquille river. 

The fish cannery at Empire, owned by the Southern 
Oregon Company, big timber holders, has been leased 
for this season to the Talbott-Grant Packing Company, 
of Astoria. 

J. E. Oren, who retires as manager of the C. A. Smith 
Lumber & Manufacturing Company and who is going 
to Minneapolis to reside, was given a farewell dinner by 
the office force and others connected with the mill. Dur- 
ing the evening he was presented with a large diamond 
ring as a token of appreciation by the company em- 
ployees. 

Henry Hoeck, who was formerly engaged in logging 
at Beaver hill, will open a logging camp between the 
north and south forks of Coos river and will supply 
North Bend mills. 

Professor Diller, of the United States geological sur- 
vey, has gone to the Coquille valley to stay for several 
months. He will return to Coos bay in the spring to 
resume work started here. 

Alvin Lofgren, of the office force at the C. A. Smith 
mill, has gone to Minneapolis to visit friends a month. 

A. H. Powers, head of the Smith-Powers Logging 
Company, has gone to Minneapolis for a month’s vaca- 
tion. 

Captain Harris, of Sumner, and a member of the Coos 
Bay Port Commission, visited the city today and reports 
progress on the dredging of Catching inlet, which will 
give deep water from the bay to Sumner. 

Capt. Robert Larsen, who brought the schooner Echo 
up from San Francisco to tie up here, has returned 
to his home. 

James Allen, formerly manager of the North Bend 
Lumber Company’s mill, which was recently sold, has 
bought a news stand in North Bend. 

J. W. Perkins, oil operator, who has been in Coos 
county endeavoring to secure oil leases, has gone to 
Roseberg. He states that it has been difficult to secure 
leases here, but says that he is negotiating with C. A. 
Smith for a lease to bore for oil under Mr. Smith’s 
holdings. 

A. Mareen, general manager for the C. A. Smith Lum- 
ber & Manufacturing Company, has returned home from 
an extended business trip to California. 

Joseph Buttz, keeper of the government works at the 
Coos Bay bar, has gone to Celillo, Ore., on a visit. 


SEPP PBPA PDI ID PD PDP 
CONVERTIBLE SIDE HEADS—SOMETHING NEW. 

The 8. A. Woods Machine Company, of Boston, Mass., 
has invented and is placing on the market a convertible 
side head of a construction that permits of tring up the 
eutters without even stopping the machine, thus eliminat- 
ing from the side heads the tendency to tear or eat into 
the stock that is likely to exist when the knives are not 
absolutely true. 


This desirable end is achieved by making the side heads 
of a numbér of parts, removable and interchangeable. 

As an illustration of the principle involved in this new 
side head, two flooring heads are shown herewith read 
for attachment to the spindle of the machine, together 
with an extra set of detached eutters. The dises carry- 
for attachment to the machine spindle. The discs carry- 
pins for driving the cutter holding dise. This sleeve jg 
bored out with a tapering hole, into which fits a split 
taper bushing, the hole in which is made a close fit upon 
the side head spindle of the machine. This bushing is 
made of steel, hardened and accurately ground to size, 
and provided at the upper end with a screw thread that 
engages with a large hexagon nut. By turning this nut 
the tapered bushing is drawn into the tapered hole of 
the sleeve, where it is centrally compressed and tightly 
grips the machine spindle, thus forming an absolutely 
true method of centering the head and holding it on to 
the machine. Another advantage of this method consists 
in the fact that interchangeable bushings of different 
sizes may be had, thus permitting the use of the heads 
on any machine even though the spindle may be of a 
different size. 

To true off the grooving head it becomes necessary to 
remove the grooving cutters, as they project beyond the 
jointing cutters, and to permit this the grooving cutters 
are mounted in a separate detachable member. In order 
that the dise supporting the jointing cutters may not be 
disturbed, it is secured to the sleeve by a nut and com- 
pensating washer, thereby rigidly securing it at all times, 
The grooving member is set down over this nut and is in 
turn fastened by its own nut, as shown in the cut. 

In order to true these heads it is necessary to stop the 
machine, remove the top nut and pick off the member 
carrying the grooving cutters; this leaves the jointing 
cutters entirely free, and they may be readily trued off 
by the Woods patent truing attachment, which is attach- 
able to all matcher plates upon the Woods planers and 
matchers. 

The Woods company has published a small catalog 
showing in detail the construction of these convertible 
side heads, its roller setting stand and side head grinder, 
illustrating and describing the method of removing the 
heads and grinding them. This catalog will be sent upon 


HOO-HOO DOINGS. 


biel 
MANY NEW KITTENS AT ROCHESTER. 


BuFFraLo, N. Y., Sept. 15.—It was Hoo-Hoo night in 
Rochester on the llth. Vicegerent Frank A. Beyer 
called out the clans. Following is a list of the new 
members: 

Leonard Beyer, jr., vice president C. H. Rugg Co., Rochi- 





ester. 

Walter D. Blain, vice president Lyell Avenue Lumber Co., 
Rochester. 

Samuel R. Cornish, secretary Lyell Avenue Lumber Co., 
Rochester. 

Charles H. Crouch, president Crouch & Beahan Co., Roch- 
ester. 

Cassius Deering, sales manager Redwood Manufacturers’ 
Co., Black Diamond, Cal. 

Kingsley C. Evarts, salesman Robert H. Jenks Lumber Co., 
Cleveland, Ohio. 

Fred S. Gould, treasurer Hollister Lumber Co., Rochester. 

Edward D. Horgan, stockholder Cumberland Mountain Cor- 
poration, Buffalo. 

Horatio S. Lee, vice president Mixer & Co., Buffalo. 

Charles C. Morse, member Otis Lumber Co., Rochester. 

Howard C. Morse, treasurer William B. Morse Co., Roch- 
ester. 

Ralph W. Page, sales manager Standard Hardwood Lumber 
Co., Buffalo. 

Marus S8. Phelps, president M. S. Phelps Manufacturing Co., 
Rochester. 

Laurence B. McCabe, member J. B. McCabe & Son, Spencer- 
port. 

Stanley R. Snook, secretary M. S. Phelps Manufacturing Co., 
Rochester. 


The members of the order who accompanied the Vice- 
gerent to Rochester included O. E. Yeager, I. N. Stewart, 
J. B. Wall, M. M. Wall, Frank T. Sullivan, Frank G. 
Yeager, George B. Miller, G. Elias, Frank M. Betts, 
A. A. Mason, George Repp and H. T. Trotter. 

Others present were W. M. Patterson, of Penn Yan; 
John W. Monroe, of Geneva, and H. P. Wiborg, of Rob- 
son & Wiborg, Cincinnati, Ohio. 





ee 


CONVERTIBLE SIDE HEADS MADE BY THE 8. A. WOODS MACHINE COMPANY, BOSTON, MASS. 
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ENPIRE STATE LUMBER NOTES. 


Big Gain in Building Permits— Contract Let for 
Wood Block Paving—Heavy Lake 
Cargo Trade. 


New York, Sept. 14.—Retail lumbermen are laying 
great hopes on the future and basing their hopes on the 
increase shown in the number of building permits issued 
for the period since January 1, as contrasted with the 
same period of 1908. The figures for the week are: 
Nineteen permits issued in borough of Manhattan, 
valued at $859,800; twenty-three in the Bronx, valued at 
$161,100; 130 in Brooklyn, valued at $681,500, and 
eighty-eight in Queens, valued at $271,200. The total 
number of permits from January 1 to date is 13,210, 
costing $183,055,900, and for the same period of last 
year 7,170 permits, costing $95,056,200. This increase 
is almost double the total figures for the same period 
of last year. 

Yards are laying in good sized stocks, and while there 
is still room for further improvement, inquiries and pur- 
chases are coming in considerable volume. Spruce han- 
dlers, especially, report a substantial increase in busi- 
ness and their opinions are borne out by the record of 
arrivals during the week. Several million feet of spruce 
and hemlock arrived during the week, all of which was 
promptly taken care of, besides an unusually large quan- 
tity of lath and the ability of the market to promptly 
absorb these shipments is taken as an indication of the 
improved situation. 

Contracts have been awarded to the United States 
Wood Preserving Company for paving with wood blocks 
several sections of city streets, and the amount of three 
contracts just issued is over $100,000. Two years ago 
the city entered largely into the wood paving business, 
but the depression made it difficult to secure money and 
the work was stopped. The awarding of the new con- 
tracts to the United States Wood Paving Company is 
believed to be only part of new work which the city has 
under way. 

E. L. Hunter, of the Hoban, Hunter, Feitner Company, 
dealer in eypress, returned today from several weeks’ 
trip among the mills in the South, whose outputs are 
handled by the company in this market, and reports the 
cypress situation much stronger than on his last trip 
south, and says that stocks at mill points are not nearly 
as large as reported. Millmen are getting better prices, 
and finding a steady increase in demand from all sec- 
tions of the country. 

Owing to the death of Michael Goodwin, former presi- 
dent of M. Goodwin & Co., the retail yard of Brooklyn, 
new officers have been elected as follows: William O. 
Seaman, president; Chester G. Stewart, formerly secre- 
tary, treasurer, and Samuel S. Williams, formerly book- 
keeper, secretary. These officers also form the direc- 
torate. 

The cypress trade is receiving visits from F. B. Will- 
iams, of the F. B. Williams Cypress Company, Paterson, 
La., and S. M. Bloss, of the Lyon Cypress Lumber Com- 
pany, Garyville, La., who report a good demand and say 
that stocks at mill points are much lower than pre- 
viously reported. They say the purchasing power is 
much stronger than it was a month ago, especially from 
the West, and a good average of prices is obtained. 

S. A. Van Derveer, treasurer of the Hammond Lum- 
ber Company, whose eastern office is at 60 Wall street. 
accompanied by his wife, has just returned from an 
extensive trip through the company’s operations on the 
Pacifie coast. He visited the company’s yards in the 
Imperial valley, southern California, where several yards 
are located, and on his way north he passed through San 
Francisco, Eureka and up to Tongue Point, Ore., where 
a big Oregon pine proposition is under way. Mr. Van 
Derveer reports the mills all running on good time and 
accumulating a good assortment of California redwood 
and Oregon fir. 

Mark Shaw, representing the Greenbrier Lumber Com- 
pany, of Neola, W. Va., which recently took over the 
Neola Lumber Company, at Neola, has been spending a 
few days in this city. Mr. Shaw is associated with John 
©. King, who was formerly with the Arlington Lumber 
Company, at Beulah, W. Va., who is to manage the new 
operation at Neola. 

Lewis Doster, secretary of the Hardwood Manufac- 
turers’ Association of the United States, is expected to 
be in the local office of the association on his return 
from Hot Springs, Ark. 

D. J. Collins, of the W. M. Ritter Lumber Company, 
Columbus, Ohio, called on the hardwood trade this week. 
He says the outlook in his line is much stronger than it 
has been since the first of the year. Poplar is in good 
demand and much strength is-shown in No. 1 common 
4/4 chestnut. ‘This stock is very scarce and prices are 
getting higher. 





FROM THE TWO TONAWANDAS. 


NortH TONAWANDA, N. Y., Sept. 14——Some dealers 
state that the trade during the last week or so has 
been rather intermittent. Others report all the business 
that they can handle. Inquiries have been increasing 
at a surprising rate and buyers are appearing more fre- 
quently in the Tonawandas than for several seasons, giv- 
ing a ring to the trade which is encouraging indeed. 

During the second week of September the receipts 
of lumber by vessel at the Tonawandas showed about 
the same proportions as for the first week of the month, 
being a trifle’ over 11,000,000 feet.. Many dealers have 


cargoes on the way down the lakes or loading at upper 
lake ports and the third week of September gives promise 
of being the largest of the month and one of the most 
The stock to arrive 


active of the season in receipts. 


during-the second week of September was carried as 
follows: 


BOAT AND CONSIGNEE— Feet. 
Schoolcraft, steamer, Haines Lumber Co.......... 700,000 
Pawnee, steamer, Smith, Fassett & Co............. 547,641 
S. C. Hall, steamer, White, Gratwick & Mitchell.... 456,643 


Our Son, schooner, Robinson Bros................ 923,344 
Genoa, schooner, Robinson Bros.............++0+5 959,480 
Mary Woolson, schooner, Smith, Fassett & Co...... 873,000 
Green, steamer, Robinson Bros...............see>% 658,988 
Sweetheart, schooner, R. T. Jones Lumber Co...... 784,134 
Bradley, steamer, McLean Bros...............-.2:. 450,000 
Bradley, steamer, A. A. Bellinger................. 400,000 
Redington, schooner, White, Frost & White........ 350,000 
Redington, schooner, Wilson Box & Lumber Co.... 550,000 
Fuint, steamer, W. H. Cowper & Co. .........0000. 512,570 
OR, DO, DN son 8660-260 sr ees eecces 215,980 
Flint, steamer, J. W. Scribner & Co.............. 327,704 
Edwards, schooner, A. A. Bellinger............... 636,000 
Oreem, memeoner, A. A. TE. ..c ccc scccccscces 631,000 
Lycoming, steamer, R. T. Jones Lumber Co........ 850,000 
Lycoming, steamer, A. Weston & Son.............. 350,000 


Among the boats that will arrive during the third 
week of September will be the steamers Wiehe and Hines 
and barge Mowatt, with approximately 2,500,000 feet of 
white pine for the Northern Lumber Company. The 
Twin City Lumber Company has the steamer Meyers 
loading 1,000,000 feet of white pine at Duluth, Minn. 
The Meyers will reach the local port by Sunday. The 
steamer Sawyer is loading at Duluth for the Northern 
Lumber Company. Its consorts, Tuxbury and Redfern, 
are taking on stock at upper lake ports for the Eastern 
Lumber Company. 

The brisk receipts at Smith, Fassett & Co.’s dock 
showed a net increase from August 1 to September 1 
of 4,000,000 feet. A continuation of the receipts at this 
rate will find the company with an unusually good supply 
at the close of navigation. 

White, Frost & White are busy receiving stock. The 
new location of this firm at Gratwick is one of the very 
best in the whole of the Tonawanda lumber district. They 
report business very much better, prices stiffening ma- 
terially and the last two weeks orders have been coming 
in very freely. 

This firm owns the Island Box Company, whose large 
plant on Tonawanda island is to be torn down and set 
up at Gratwick, near the old mill of White, Gratwick & 
Mitchell. The work of tearing down the mill on the 
island was begun a month or six weeks ago but, on ac- 
count of a rush of business, was stopped and, in order 
to take care of their customers, it was found necessary 
to build a new mill at Gratwick to take part of the 
machinery from the Island shops to enable them to run 
while the Island mill is being dismantled. Already the 
switches into their new property at Gratwick, which is 
on the east side of Main street, have been laid and 
the buildings are being rushed to completion. Probably 
within three or four weeks they will be running their 
shook factory at their new location, retaining on the 
island the first box shop which they erected and which 
stands on property owned by them. 

They report the demand for packing boxés much 
better and prices considerably better than four to six 
weeks ago. Certainly the removal of this firm from the 
island to the Gratwick lumber district has made that 
section take on some of its old time activity and life, 
as in the days of 1880 and 1890, when such firms as the 
Gratwick, Smith & Fryer Lumber Company and the 
Hollister Lumber Company were doing business at Grat- 
wick. The firm is to be congratulated upon having ac- 
quired such a valuable piece of property and such an 
excellent location for the conduct of its growing busi- 
ness, both in the sale of lumber and the manufacture of 
packing cases of all kinds. 


NEW ENGLAND TRADE NOTES. 


Lumber Business Organized Fifty Years Ago Changes 
Hands— Lumber Company Erects Office Build- 
ing—Storehouse Destroyed by Fire. 





Boston, MAss., Sept. 15.—Arthur J. Stone and August 
M. Berg, two well known: lumber dealers of Worcester, 
Mass., have bought the lumber business of John Gates’ 
Sons. This business was established over fifty years 
ago by the father of Charles B. Gates. The latter car- 
ried on the business with his brother, the late Emory W. 
Gates. The firm has occupied its present location for 
about thirty-two years. Arthur J. Stone was formerly 
of the Stone & Foster Lumber Company and Mr. Berg 
has conducted a lumber business adjoining the property 
just bought. Later, it is reported, a corporation will 
be formed. The two properties will be consolidated. 

Edward Richardson, formerly in the employ of Blacker 
& Shepard, has joined the selling force of the Curtis & 
Pope Lumber Company, a retail lumber concern of this 
city. Mr. Richardson recently returned from the South, 
where he was connected with a manufacturing plant. 

Frank E. Wellington, president of the Wellington 
Piano Case Company, Leominster, Mass., has bought for 
the company a tract of timber land in East Kingston, 
N. H., amounting to about 200 acres. Chaffee Bros., of 
Oxford, will have charge of the logging. 

The office building of the Wilson-Irwin Lumber Com- 
pany, Portland, Me., is nearing completion. This build- 
ing has been erected at the head of the wharf used by 
the company, which is a large handler of southern pine 
and cypress. 

Charles S. Wentworth, of C. S. Wentworth & Co., Bos- 
ton, has returned from a business trip. 

A one-story storehouse belonging to Ivers & Pond in 
Cambridge, Mass., has been destroyed by fire. A number 
of pianos and boxes owned by the company were de- 
stroyed. The loss is placed at $10,000. 
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N.S. 






There are the same opportuni- 
ties for good or poor quality in 
the making of lumber crayons 
that exist in the manufacture of 
other products. 

We determined at the begining 
to standardize all our materials 
and thus maintain Dixon's Lum- 
ber Crayons in first position. 
Dixon's Lumber Crayons come 
in eleven colors, including black 
and white, and hard and soft 
leads. 

Remember Dixon uses finest 
metallic pigments and this insures 
permanency of the crayon marks. 


DAKOWS = 
'NO36| BLACK LUMBER PENCIL, JAPANNED 


JOSEPH DIXON CRUCIBLE CO. JERSEY CITY, 


y 


Joseph Dixon Crucible Co. 
JERSEY CITY, N. J. 


Miners and Refiners of Dixon’s Ticonderoga Flake 
Graphite—the finest lubricating graphite 
the world produces. 
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J.C. Turner Lumber Co. 





35,000,000 IN STOCK 


Cypress 











California | Washington 
Redwood. Fir and Cedar. 


Cypress, Redwood and Cedar Shingles. 


MAIN OFFICE: 
New York City, 1123 Broadway, Cor. 25th Street, 


YARDS: Irvington-on-the-Hudson 

















Davison Lumber Company Linited 


MANUFACTURERS 


Spruce - Hemlock - White Pine 


CARGO AND CAR SHIPMENTS, 
SPECIALTY—EXPORT TRADE, 


SALES OFFICE: 


No. | Madison Ave,, 
New York City 


HARDWOODS 


HIGH CLASS MILL CONNECTIONS. 
RIGHT GRADES, PROMPT SERVICE, 


We Handle a General Line, Telephone 3184 Gramercy, 


C. O. Shepherd Lumber Co. 


1 Madison Avenue, NEW YORK. 


SAW MILLS: 
BRIDGEWATER SPRINGFIELD 
NOVA SCOTIA 

















The Woodford Lumber Company, at Woodford, Vt., is 
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You Can Talk With 
Confidence 


in your stock of lumber 
if you order some of our 
choice 





Pan Hemlock and 


Basswood 


We do our own manufacturing and al- 
ways have a good assortment on hand, 
Inquiries given prompt attention. 


Brooks & Ross Lumber Co. 


SCHOFIELD WIS. 
CHICAGO OFFICE, 406 N. Y. LIFE BUILDING. 


LONG FIR TIMBERS 


FIVE MILLION FEET 


in our storage yard for quick shipment 
by lakes or rail. Timbers up to 20x20-84. 
Band resaws and large surfacers :: ?: 


ROGERS-RUGER LUMBER CO. 


Telecode SUPERIOR, WISCONSIN 




















Long Distance 
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MERSHON, EDDY, PARKER CO. 


Successors to Mershon, Schuette, Parker & Co. 


SAGINAW, MICH. 


WHITE PINE LUMBER 

{R8Re0q0ERe0puRz0—DRe?o?#?>80*8@O0000N0NN0NS00 wa 

BOXES and MILLWORK 
Write Us for Prices on Mixed Carload Orders. 


WEW YORK OFFICE BOSTON OFFICE 
Room 8101, No. 1 Madison Ave. Room 49, No, 70 Kilby St. 


We solicit your inquiries for California Redwood and 
Washington and Oregon Fir. 

















WHITE PINE 


LUMBER, SHINGLES and LATH 


Our stock is large and complete 
It will pay you to get our prices 


BRADLEY, MILLER & CO. 
WEST BAY CITY, MICH. 














increasing its water power by 50 percent by the con- 
struction of a large dam just above its mill. 





THE PENOBSCOT RIVER DISTRICT. 


Banocor, ME., Sept. 15.—Brisk building along the 
Atlantie coast, from Bangor to New York, has stimu- 
lated trade in spruce, hemlock and pine, and the mills 
all over Maine are running at full capacity, with prices 
tending upward and plenty of orders ahead. Bangor 
manufacturers are doing at least an average early fall 
business, and there are indications of a rush toward the 
close of the season. 

The drives are now all in boom, so that the exact 
number of logs available is known. The stock to be 
wintered will be considerably less than last season, and 
preparations for the new cut are being made with that 
circumstance in view. A good many crews have been 
sent into the woods, and the preliminary work is well 
under way. Wages and other expenses are not much 
changed. 

The local building trades are unusually busy, about 
150 ordinary dwelling houses being in process of erection, 
in addition to much other construction. Every mechanic 
in the city is busy and carpenters are hard to get. 

The last of the Kennebec logs are in boom at Hallo- 
well, and a good many are being hauled out and piled. 


ON LAKE ERIE’S SHORES. 


Business Good—Rapid Advance in Prices—Yellow 
Pine Shows Strength— Improvement Con- 
tracts Encourage Dealers. 











BuFFrao, N. Y., Sept. 15.—The Lumber Exchange met 
on the 11th and arranged to take space for an exhibit 
at the Manufacturers’ Club Exposition next month, the 
plan being to make somewhat larger display than was 
made last year. 

Only twenty-six building permits were issued for the 
week, with fifteen frame houses in the list. A hotel to 
cost $150,000 swelled the aggre zate cost. 

About 1,102,000 feet of lun.ber came in by lake for 
the week, with 17,732,500 shiugles in the list. Lumber 
tonnage is scarce. 

The steamer Mohegan, which tows the fleet of Graves 
Manbert, George & Co., broke its shaft last week and the 
tow had to be turned over to a leased steamer. 

C. W. Betts finds business good, though he is not 
sticking to white pine as much as formerly, and is tak- 
ing on Pacifie Coast woods. 

Improvement is noticeable in boxes, but makers say 
that more paper boxes must be in use than usual. 





TRADE AT TOLEDO. 

TOLEDO, OHIO, Sept. 14.—Toledo retail lumber dealers 
are doing some moderate stocking at present and every 
indication leads to the conclusion that they will go into 
the winter with much better stocks than they did last 
year, when they bought nothing except what the imme- 
diate needs of their business demanded. This, with an 
increased local demand, has brought about considerable 
activity during the month. 

Commission men say they are doing the best business 
they have done for many months, and some even estimate 
their business thus far in September as larger in volume 
than the total of the two months preceding. The fact 
is that, while there is considerable complaining about 
rapid advances in price, no one here really expects that 
lumber will be any cheaper, and they have so far become 
reconciled to the higher values that they are actually 
laying in some supplies in anticipation of still higher 
prices. Generally speaking stocks are in good working 
order, and are not nearly so low as they were some time 
ago. While conservatism has prevailed among buyers, 
they have found the needs of their trade to be so much 
more extensive than they were last year that they have 
naturally not confined their orders to an exact fulfill- 
ment of their present requirements and there has been 
some unintended accumulation. 

Some lines are still short, due to a generally crimped 
condition, which has made it very hard to get bill stuff 
and certain grades of flooring. Both yellow pine and 
hemlock bill stuff are very scarce, and while few orders 
are being actually turned down at the mills, shipments 
are considerably delayed, indicating that the mills or 
at least many of them are sold ahead and -are filling 
orders in their turn. No. 2 yellow pine flooring in 
1x6-inch size is reported short, with difficulty in get- 
ting orders filled. The fact is that all kinds of yellow 
pine products are showing considerable strength recently, 
and business has settled down to a regular basis, with 
fairly uniform prices and very little cutting from list 
quotations. Transient cars are scarcer and there has 
been nothing to disturb market conditions recently. The 
volume of yellow pine continues heavy, many cars com- 
ing in during the week. 

A number of large contracts for improvements this 
week have raised the hopes of lumber dealers. One of 
these alone, it is said, will furnish a market for several 
hundred thousand feet of lumber, and there are numer- 
ous other promising prospects. Building operations are 
again looking up after several weeks of depression. The 
total value of permits for new improvements as shown 
by the records are $55,800 for the last week, and it 
now seems certain that the last half of September will 
bring a decided increase. Several large factory addi- 
tions are under way for which permits have not been 
taken out which will probably swell the month’s business 
materially, 

Hemlock continues strong with a very limited supply 
in sight and no prospect of price decline. The ear situa- 


tion is tightening up and it would not be surprising jf 
transportation difficulties would arise in the hemlock 
fields before the season closes. Fair lake receipts have 
relieved the situation somewhat, but stocks are broken 
and substitution is common. White pine is holding very 
steady, with the bulk of the business passing thr. ugh 
the local wholesale yards in small lots. The shingle mar- 
ket is practically featureless, the movement being a trifle 
sluggish. There is a fair call from the country districts 
for white cedar shingles, but in the city the red cedar 
variety still holds the market, with clears selling at from 
$3.65 to $3.68. Cypress has made a splendid showing 
recently and receipts have been unusually large for this 
market, with all recent advances in price well main- 
tained. A number of cars of basswood, and some birch 
are noted among the week’s receipts, the call coming 
from manufacturers. 





FROM THE FOREST CITY. 

CLEVELAND, OHIO, Sept. 14.—The difference in condi- 
tions between six months ago and now is very apparent 
around all of the local offices. With practically every 
one there is a feeling that business is excellent and 
that little better could be expected. The change from 
hard times to moderate prosperity has been so gradual 
that dealers have searcely realized the transformation, 
but they are now practically a unit in saying that busi- 
ness is good in every branch of the trade. It is further- 
more agreed that the indications for a continuation of 
good business are excellent, unless there is too strong 
an effort made on the part of manufacturers to boost 
prices to an unreasonable extent. 

In speaking of the white pine trade a prominent local 
dealer stated this week that reports being received 
throughout this section of the country and down Fast 
would indicate that the white pine business for this fall 
should by far exceed anything for the last couple of 
years. There are indications that the demand will be 
good for the ordinary line of yard stocks and the better 
grades and pattern lumbers also will have an excellent 
eall. 

The millwork business is showing up well. This may 
partly be due to the fact that two prominent mills have 
closed up, but to those who have been running the situa- 
tion is all that could be expected. Notwithstanding 
the fact that it suffered a disastrous fire, which destroyed 
its warehouse, the Ohio Sash & Door Company reports 
that business has been continually improving and has 
bright aspects. During August its business exceeded that 
of a year ago by a very good margin. As yet the com- 
pany has not decided what it will do toward the erec- 
tion of a warehouse, but will determine within the next 
few weeks. 

The railroad situation is being discussed by local deal- 
ers with a great deal of interest at this time. Reports 
of a car shortage far in excess of what has been ex- 
perienced throughout the South in recent years are con- 
tinually being received. So far as possible this situation 
is being reckoned with when the shipment of stock is 
considered. 

A remarkable shipment of western white pine was re- 
ceived by the Ohio Sash & Door Company this week. 
The car was received here from California on the morn- 
ing of the eleventh day after the bill of lading was 
signed. This shows what is possible, but is far from the 
general record. 

The Interstate Lumber Company will have its new 
mill at Oconee, Ga., completed in the course of two or 
three weeks. This mill is situated in a fine belt of gum 
and hardwoods and the company will devote considerable 
attention to cutting gum dimension. 

The Smeed Box Company reports conditions in the 
box business far brighter than they have been for some 
time. The increase in trade among manufacturers yen- 
erally has done much to enliven the box trade here. 

The Martin-Bariss Company expects to eut the largest 
mahogany log in the world at its local plant within thie 
next few weeks. This is the large log which attracted so 
much attention at the Cleveland exposition and many 
dealers are anxious to see how it will be handled before 
the saw. It is probable that the local lumber fraternity 
will be invited in to see the sawing of this monster. 

W. H. Prescott, of the Saginaw Bay Company, an 
E. L. Fisher, of the Fisher & Wilson Company, are 11 
Michigan on business and incidentally enjoying them 
selves. 

Arthur Castetter, for some time with the Krauss-Gynn 
Lumber Company, has taken a position with the Erie 
Lumber Company, of Erie, Pa., which he will represent 
throughout this section. 

Samuel Williamson, for many years chief clerk in the 
office of the assistant general freight agent of the Big 
Four railroad here, died at the home of his daughter, 
Mrs. C. B. Dawson, of Cleveland Heights, September 12. 
Most of the lumbermen throughout this section were very 
well acquainted with Mr. Williamson, as his road has car- 
ried a large part of the lumber moving in and out ot 
Cleveland. 


A MAKER OF LUMBER HISTORY. 


(Concluded from front page.) 
Friant put in a year on horseback and afoot in 
personally cruising the timber of that'region. They 
were the pioneer eastern investors in California pire 
and they still are heavy holders of that timber. Mr. 
Friant is also largely interested in Louisiana eypress in 
partnership with J. D. Lacey, of Chicago, and Mr. 


White. He is also a partner in the Tensas-Delta 
Lumber Company, of Chicago, owning hardwoods in 
Louisiana. Nearly all of the timber in which Mr. 
Friant and his partners are interested was bought only 
after his personal inspection. 
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KEYSTONE STATELUMBER NEWS 


Extra Strong Demand for Hardwood Flooring—Yel- 
low Pine Active— White Pine Stocks Re- 
ported Broken and Demand Strong. 





prirrspuRrG, Pa., Sept. 14.—Variable conditions seem to 
gover the lumber trade in Pittsburg this week. Activity 
is general in the majority of the offices. Reports of 
trade ore eneouraging except where companies specialize 
alone some line and are more or less subject to outside 
and special influences. One feature, however, is the 
firmness of all price lists. 

There is plenty of talk of car shortage, but it is at 
distant points that the complaints come from. In West 
Virginia, Pennsylvania and the immediate South it is 


still serene so far as railroads are concerned. 
The remarkable activity in lath is attracting atten- 
tion. Hemlock stocks have gone up steadily all sum- 


mer. They ruled about $3.55 during the first of the 
summer, but now $4 is. gladly offered if stocks can be 
had. This has caused a sympathetic movement in spruce 
lath. It is hard to get them, as stocks are extremely 
small. The vigorous demand for flooring of all kinds 
and especially hardwood flooring is also a feature. Some 
hardwood millmen report being sold to the limit of capa- 
city until December and are being asked for prices for 
December and January deliveries. 

General trade is steady and strong. Iron and steel 
remain in a position of activity. Prices are advancing 
in all finished lines. Pig iron is searce and sold this week 
in Pittsburg at the top notch price for the last twelve 
months or more. 

semis & Vosburgh report a steady swelling of volume 
of trade with strong prices and a most gratifying in- 
crease in inquiries for the fall and winter. The most 
activity appears to be in yellow pine and hardwoods. 
Spruce demand is keeping Bemis (W. Va.) mills in a 
rush. 

E. V. Babeock & Co. report a splendid run of trade for 
this month and some remarkable showing for August. 
An increase in August of more than $100,000 in busi- 
ness is considered a pretty fair criterion of the actual 
conditions of trade. E. V. Babcock returned from an 
eastern trip this week. 

The Linehan Lumber Company notes a fine business 
opening up in hardwood and the demand for flooring 
making itself felt keenly. The near future looks par- 
ticularly bright to this company. Joseph Linehan re- 
turned this week from a trip into the mill country and 
to Ashland, Ky. 

Louis Germain, of the Germain Company, reports a 
lull in buying and an apparent lack of interest in rail- 
road requirements by leading companies. However, he 
thinks that the coming winter will see a much better 
demand for all grades of lumber. The present prices 
are regarded as high enough, and in some cases too high 
for the existing conditions, and the disposition of the 
mills to rush prices upward is blamed for the existing 
delay in placing some good sized contracts for material. 
Al. Germain returned from several weeks’ vacation this 
week which he spent in Michigan and the Northwest. 
He joined a little business with his pleasure trip and has 
added to the list of orders on the company’s books as a 
result. 

The Forest Lumber Company is finding a brisk de- 
inand for lumber and while no special spurt has taken 
place no deerease has been noted. F. X. Diebold, of this 
company, is in West Virginia this week on a business 
trip. A. J. Diebold is going east this week looking after 
trade. The company notes a badly broken condition of 
white pine stocks and an increasing demand for that 
wood, 

‘The Interior Lumber Company notes a very gratifying 
‘ondition and inereasing demand for lumber, which is 
‘pected to inerease more rapidly as the season advances. 





QUAKER CITY NEWS. 

| HILADELPHIA, Pa., Sept. 11.—With the opening up of 

season the feeling among the trade appears to be very 
icouraging. Following the stiffening of prices and a 
cady advance of trade, business conditions may be ex- 

«ted to become normal and it seems to be nearing that 
sige, 

lt. W. Wistar, of Wistar, Underhill & Co., quotes busi- 

s generally good with prices stiffening and that the 
resent demand is keeping the trade from getting over- 

cked. F, 8. Underhill is in Boston, Mass., for a stay 
about ten days. 

\loward B. France, of the Monarch Lumber Company, 

ports business very good. While that company is but 

out one year old, its members feel that there is no 

‘use for complaint, especially starting at the hight of 

hard times that prevailed. 

Ralph Souder, of Eli B. Hallowell & Co., states they are 
ving a very satisfactory business, with good prospects 
continuing through the season. Eli B. Hallowell is spend- 
ing this month on a fishing trip through Maine. 

Jackson-Wyatt Lumber Company, a new company re- 
cently formed, succeeded September 1 the McKee Lum- 
ber Company and will continue to transact business in the 
same offices, 703 Franklin Bank building. L. C. Kent, of 
Wilmington, Del., is president; William A. Jackson, vice 
president, formerly with Halfpenny & Hamilton, and 
William H. Wyatt, secretary and treasurer. The company 
is a wholesaler in spruce, pine and hemlock. Mr. Jack- 
son’s entering the organization has created the hardwood 
business, thereby necessitating an increase in capital. 

The Fenwick Lumber Company, of Wilkes-Barre, an- 
nounees that its sales department now is established in 
this city at 1123 Real Estate building. 

John W. Coles reports that orders are steadily being 
received, but business in general not much better than 





this time last year on account of advance in prices. The 
outlook for fall trade is very bright. 

Cornelius Haney, of Cornelius Haney & Son, has just 
returned from a vacation spent partly in the mountains 
and at the shore and states that the foundation for fall 
trade is encouraging with prices advancing. 

Stanley Buck, of the Estate of Daniel Buck, has re- 
cently returned from a trip through Europe. 

Among the recent visitors to the trade and Lumber- 
man’s Exchange were H. A. Stewart, of I. N. Stewart & 
Bro., Buffalo, N. Y., and George H. Mell, Kane, Pa. 





MINNESOTA LUMBER CENTERS. 


Low Water Delays Log Drives—New Lumber Cor- 
poration in Field— Lumber Business 
Excellent and Outlook Good. 


MINNEAPOLIS, MINN., Sept. 15.—City building holds 
up well in comparison with last year, when operations 
were very heavy in small permits. For the two weeks 
ended September 10, 217 permits. were granted, repre- 
senting $352,480, as compared with 243 permits costing 
$354,370 for the corresponding period in 1908. 

The last drive of the season started this week from 
St. Cloud, and the logs in it and the jam above this city 
will be sufficient to last the local saw mills the remainder 
of the season. Low water has caused much trouble in 
moving logs. The upper river is so low that unless rain 
brings relief the boom company will be pressed to get 
a large supply for the opening of next season. All local 
mills are running full blast. 

The Bell Lumber Company, with a capital of $100,000, 
of which $75,000 has been paid in, opened headquarters 
at 254 Security Bank building, this city. M. J. Bell is 
president, L. C. Paulson secretary and treasurer and 
John G. Furlott superintendent of woods operation. The 
mill is located at Bellwood and has a daily capacity of 
35,000 feet of lumber. The company holds 20,000 acres 
of timber on the south shore of Lake Superior, covered 
with pine, hemlock, cedar and various northern hard- 
woods. 

The report of the surveyor general of logs for this dis- 
trict shows that in August 722,866 logs were scaled, 
measuring 47,540,450 feet, as against 649,290 logs, or 
39,682,870 feet in August, 1908. Of these 547,418 logs, 
or 29,432,290 feet were scaled at Minneapolis, and 130,- 
706 logs, or 14,015,010 feet, were turned at St. Paul.’ 

The Minnesota board of forestry will spend $2,000 this 
year to improve Itasca park, the state forest reservation 
at the headwaters of the Mississippi river. Former Gov. 
John Lind and 8. M. Owen, of Minneapolis, and M. M. 
Williams, of Little Falls, are continued as members of 
the board for two years. 

Charles A. Smith, of the C. A. Smith Lumber Com- 
pany, has returned from the Pacific coast, where he says 
trade conditions have improved. 

A. J. Wilson, secretary of the Fidelity Lumber Com- 
pany, Spokane, Wash., looked over local trade conditions 
this week with one of the company’s representatives, 
Nate Smith. 

J. C. Kirkpatrick, president of the National Pole Com- 
pany, of Escanaba, Mich., called on the white cedar trade 
this week. 

Charles Van Pelt, local representative for the Ferry- 
Baker Lumber Company, has returned from headquarters 
in Everett, Wash. He says railroads are buying heavily 
and prices run about 50 cents or $1 higher than for 
the same grades in this vicinity. 





AT THE HEAD OF THE LAKES. 


DuLutH, MINN., Sept. 15.—The lumber trade of this 
city and vicinity continues in excellent shape and manu: 
facturers regard the future with satisfaction. There is 
much Jess than a normal supply of lumber for sale and 
preparations by the lumbermen for operation in the 
woods the coming winter indicate that they consider that 
the industry is on a sound business basis. The shipment 
of lumber continues active, both by boat and rail. The 
car trade is good and gives promise of greater activity 
later in the fall. j 

John Millen, president of the Alger-Sullivan Lumber 
Company and vice president and general manager of 
Alger, Smith & Co., has returned from a two months’ 
trip abroad, accompanied by Mrs. Millen. They motored 
through England and.toured Belgium, Holland, Germany, 
Switzerland and France. 

The coal docks at the head of Lake Superior contain 
about 3,500,000 tons, of which about 3,000,000 tons are 
bituminous. Coal has moved rather slowly to the in- 
terior until the last week, when it struck a pace of about 
15,000 tons a day, and is increasing its stride. 





MINNEAPOLIS LUMBERMAN BUYS BIG CALIFOR- 
NIA TRACT. 


MINNEAPOLIS, MINN., Sept. 16—Thomas B. Walker, 
millionaire lumberman of this city, has gained control of 
Fredonia Pass, goal of the Hill and Harriman railroads 
in the Sacramento valley, California. He has just 
acquired a 12,000-acre tract, surrounding his large tim- 
ber holdings. The new tract is only about one-fourth 
timber land. Mr. Walker denies the rumor that he 
bought to hold the key to future development of the 
Hill and Harriman lines in the valley. Preliminary sur- 
veys for the roads have been made within a few miles 
of the pass. Mr. Walker authorized the statement that 
the tract was bought principally as ranch land to keep 
up stock necessary in logging operations. It is esti- 
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BIRCH 
MOULDINGS 


Both in long lengths and 
cut lengths for special 
jobs and can guarantee 
prompt shipments and 
satisfaction. 


FLOORING 
INTERIOR FINISH 


Our stocks of Hemlock is com- 
plete in nearly all respects, and we 
can make shipments without de- 
lay. Send us your inguiries and 
let us quote you prices. 











Rust- OWEN 
LUMBER 





LONG HEAVY TIMBERS 


NORWAY PINE LOGS 


12 inch to 25 inch, 20 to 6O ft. 
ALSO 


WHITE PINE and HEMLOCK 


Write us for prices on Dimension and Timber 
bills. any size and length required. 


PROMPT SHIPMENTS. 


RUST-OWEN LUMBER CO. Rigs3N2%7 








Sawyer Goodman Company 


Make Prompt Shipments of 


WHITE PINE and BASSWOOD . 
BEVELED SIDING, FINISH in all 
Thicknesses, and SHOP LUMBER 


MARINETTE - WISCONSIN 














AMERICAN LUMBERMAN TELECODE WAS Lono 





mated the land will yield 20,000 tons of hay annually. 


Send for information to AMERICAN LUMBERMAN, Chicago, ill. 
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CORK PINE 


There is no other as soft 
as Shoppenagons 
We are the exclusive manufac- 
turers and by maintaining con- 
stantly a well assorted stock are 


in position to fill orders with little 
delay. White today for prices. 


WE USE TELECODE 


Salling, Hanson & Co. 


Grayling, Mich. 


JOHANNESBURG 
MANUFACTURING COMPANY, 


WE HAVE IN STOCK: 


500 M ft. 4-4 No. 3 Hardwood 
100 M ft. 8-4 No. 3 Hardwood 
200 M ft. 6-4 No. 3 Hardwood 
500 M ft. 8-4 No. 3 Hemlock 








WRITE FOR PRICES 


JOHANNESBURG, MICH. 


BUYERS ATTENTION! 


We have the following items ready for i: diat 





500,000 ft. 5-4 No. 3 Common Maple 

500,000 ‘‘ 6-4 No. 3 Common Beech 

** 8-4 No. 3 Common Beech and Maple 

** 5.4 No. 3 Common Birch 

** 5.4 No. 3 Common Basswood 

‘** 5.4 No. 2 Common and Better Beech 

** 6-4 No. 2 Common and Better Beech 

** 8.4 No. 2 Common and Better Beech 

** 6-4 No. 2 Common and Better Elm 

** 5-4 No. 2 Common and Better Basswood 
** 4-4 13" and wider Ist & 2nds Basswood 
** 4-4 No. 3 Common and Better White Pine 
R ** 2x6-6 to 16’ No. 2 Hemlock 

100,000 ‘‘ 2x12-6 to 16’ No. 2 Hemlock 

200,000 ‘‘ 8-4 No. 4 Hemlock 


The Kneeland-Bigelow Co. 


Bay City, Michigan 
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We Can Ship Mixed Orders 


without unnecessary delay as we 
own and operate our own mills, and 
by carrying well assorted stocks can 
ship in addition to 

White Pine Lumber, 
Dimension Shingles, 
Worked Mouldings, 
Maple Flooring, K.D. 
Frames, Box Shooks. 


Prices on Request 


E. B. Foss & Company 
Manufacturers 
BAY CITY, MICHIGAN 


Established 1877 Telecode Used 
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LUMBER MOVEMENTS AT MICHIGAN MILL POINTS. 





Interest Manifested in Utilization of Wood Waste —Increase in Business Volume and Im- 
provement in Outlook Noted — Activity in Mill and Railroad Construction. 





THE SAGINAW VALLEY. 


Bay City AND Sacinaw, Micu., Sept. 14.—The pub- 
lication in the AMERICAN LUMBERMAN last week of in- 
formation regarding the new process for making ethyl 
alcohol from wood waste has attracted much attention 
in the Saginaw valley, and a number of lumber manu- 
facturers and timber owners already have placed them- 
selves in communication with the Standard Alcohol Com- 
pany. 

If the process will do what is claimed for it a large 
plant will be erected in this territory. The Saginaw 
valley is regarded as the best location in the world for 
an industry of the kind, having coal, insuring cheap fuel, 
cheap electric power generated by the Au Sable River 
Development Company, and much hard and soft timber 
for the raw material. Millions of cords are burned up 
or left in the woods to rot every year. 

The E. I. Dupont de Nemours Powder Company oper- 
ates a large wood alcohol plant at Bay City, having 
bought the plant from W. D. Young & Co., who for- 
merly operated it. This year the company is doubling 
the capacity of the plant. It obtains its timber from 
the Mackinaw division of the Michigan Central. 

F. E. Parker, who was in western Michigan last week 
on business, says conditions appear to be improving 
everywhere in the lumber trade. Mershon, Eddy, Parker 
& Co. are bringing in lumber every week. There has 
been an increase in the volume of business since Congress 
adjourned, with the outlook more favorable. The box 
trade is better, as well as that of sash and doors, and 
millwork of all kinds. Building operations, which are 
being carried along on an extensive scale, furnish plenty 
of business for the woodworking plants. 

The M. Lamont Company, of Bay City, operating a 
planing mill and factory at Twelfth street, last spring 
bought a site adjacent to the plant of the Mershon-Bacon 
Company and is preparing to erect a large planing mill, 
box factory and house finishing plant. The company 
expects to have all the material on the ground and has 
everything in readiness to begin building early in the 
spring. 

E. B. Foss, in speaking of the white pine trade, re- 
marked that there has not been the increase in that trade 
which has characterized the hardwood business. He ad- 
mitted there has been some improvement and he looks 
for a good year, but he is not over optimistic. 

S. F. Derry, of Millersburg, has sold 360,000 feet of 
logrun birch to the Briggs & Cooper Lumber Company, 
of Saginaw, the consideration being $19 a thousand feet. 

The Derry mill shut down and released its night crew 
two weeks ago. It expects to finish the season’s cut 
early in October. 

Handy Bros., who bought the Walworth-Neville Manu- 
facturing Company’s site and plant some weeks ago and 
converted it into a box factory, will increase the out- 
put, as the plant to replace the one destroyed by fire 
on the west side is finished. 

The Hanson-Ward Company has made its plans for its 
new flooring plant at Bay City and the work of erect- 
ing the foundation will begin at once. 

The saw mill of Robinson & Stevens, at Posen, a small 
plant, has finished cutting the stock on hand and has 
shut down. Machinery is being installed for the manu- 
facture of staves and heading in connection with the 
manufacture of lumber. 

Hill & Lawler are cutting and skidding 800,000 feet of 
hardwood timber at Presque Isle. The logs will be con- 
verted into lumber by J. E. Wright, operating a large 
portable mill. The lumber is for the Embury-Martin 
Lumber Company, of Cheboygan. 

The Davidson ship yard, at Bay City, employs over 
100 men, and is busy repairing boats. The work of 
rebuilding the wooden steamer Sacramento will be started 
in a couple of weeks. This steamer was sunk in a col- 
lision near Duluth last fall. 

Lumber is coming in at a lively rate. The steamer J. P. 
Donaldson arrived from Little Current with 387,620 feet 
of lumber consigned to the Bay City Box & Lumber Com- 
pany; schooner A. W. Wright from Little Current with 
564,257 feet consigned to Bradley, Miller & Co.; steamer 
O. E. Parks from Blind River with 301,681 feet consigned 
to E. B. Foss & Co.; schooner C. J. Fillmore from Thessalon 
with 475,040 feet of lumber and 200,000 pieces of lath, con- 
signed to E. B. Foss & Co., and steamer Ogemaw from Blind 


river with 483,179 feet of lumber consigned to E. B. Foss 
& Co, 





NORTHERN MICHIGAN NOTES. 

MANISTIQUE, Micu., Sept. 15.—The logging railroad 
being built from Witbeck, south and east, by the Sagola 
Lumber Company, of Sagola, has been completed to the 
river and trains are running on that part of the iine, 
and it is expected that the seven or eight miles beyond 
the Michigamme river will be in use by October'1. A 
125-foot bridge is being built across the river. 

Gary Bros., of Bay City, have bought the lumber 
barges N. C» Holland and Theodore S. Fassett, of the 
Tonawanda Iron & Steel Company, of Tonawanda. The 
Holland and barges will be used the remainder of the 
season in carrying lumber from Georgian bay to the 
docks of White, Frost & White, at North Tonawanda. 

A few lumber cargoes are being taken from the head 
of the lakes to Cleveland, Ohio, at $2.50, with a good 
demand for tonnage. The rate from Georgian bay con- 
tinues firm at $2. Capt. James Davidson, Bay City vessel 
owner, predicts that the former rate will reach $3. He 
says that the demand for tonnage is better than it has 
been for years. 

Steam barge Astec has sailed from Menominee with 


700,000 feet of lumber for lower lake ports. Its consort 
the Zapotec, took on 1,100,000 feet of lumber at Cedar 
River. This is the largest cargo of lumber ever shipped 
from Cedar River. S. Crawford & Sons consigned the 
cargo. The barge had to be taken outside the harbor 
and loaded from scows owing to its great draft, 
Schooner Kate Howard has taken a full load of lumber 
from Big Bay de Noquette to the docks of the Sawyer- 
Goodman company, at Marinette, Wis. 





FROM THE FURNITURE CITY. 

GRAND Rapips, Micu., Sept. 15.—Gerald McCoy, as- 
sistant cashier of the Kent State bank, will resign his 
position October 1 to become actively identified with the 
Rice Veneer & Lumber Company. Mr. McCoy is a son 
of the late Daniel McCoy, who was prominent in the 
financial and lumber circles of the state. 

The Tanners’ Tupelo Timber Company, owning 20,000 
acres of gum in Mississippi, held its annual meeting last 
week and reélected officers as follows: Van A. Wallin, 
president; Fred M. Deane, treasurer, and Charles F, 
Young, secretary. The directorate includes R. W. Gris- 
wold, of this city, and C. Gerber, of Fremont. 

Walter Stone, formerly of this city, now having lum- 
ber interests at Quitman, Miss., is visiting his parents, 

John J. Foster, Walter C. Winchester and Otia A, 
Felger, of this city, were reélected members of the board 
of directors of the Gibson Refrigerator Company, Green- 
ville, at the annual meeting held last week. Mr. Foster 
is secretary and John Lewis manager of the company. 

E. H. Fall, of Port Clinton, Ohio, has bought about 
16,000 feet of black walnut logs in Berrien county, for 
which he paid from $20 to $60 on the stump. The logs 
are dressed at Port Clinton and sound ones over 12 
inches through are shipped to Hamburg, Germany, for 
use in the veneer trade. 

C. M. Pennock, for five years chief accountant for the 
Stearns Salt & Lumber Company, Ludington, will go to 
Wardner, B. C., soon to take charge of the office and 
accounting for the Crow’s Nest Pass Lumber Company, 
which is composed of Manistee lumbermen. 7 

The public domain commission will withdraw from sale 
all state lands north of Mason and Arenae counties until 
the state reserve of 100,000 acres has been secured. 





MENOMINEE RIVER NOTES. 

MENOMINEE, MicH., Sept. 14—The Wolverine Cedar 
& Lumber Company, the main office of which has been 
in Menominee for eight years, will remove next week 
to Sault Ste. Marie. Richard E. Edwards and family and 
Mr. and Mrs. Perey Shepherd will make their future 
home in Sault Ste. Marie because of the removal. The 
company gives up its office in Menominee because it is 
operating at Webbwood and Little Current, Ont., the 
company owning two mills at the latter place. Richard 
E. Edwards and R. A. Edwards, of Peru, Ind., are 
members of the company. John M. Thompson, who for 
years was local manager of the business, has disposed of 
his interest. 

George P. Eisman, secretary of the J. W. Wells Com- 
pany, states that complete arrangements have been made 
for the construction of a big flooring factory in 
Menominee. 

Fred Bruce, with Edward Hines Lumber Company, at 
Duluth, has been visiting friends in his old home city, 
Grand Marais. 

The Mosher Lumber Company, of Toledo, Ohio, is 
building docks, saw mill, and later will build a stave 
mill and other: manufacturing plants and housés at the 
mouth of the Carp river on Lake Superior. A settle- 
ment shortly will spring up and either tne North-Western 
or the Chicago, Milwaukee & St. Paul will build an ex- 
tension to the projected town. 

‘The Ontonagon Lumber & Cedar Company will in a 
few days have in operation six and one-half miles of 
logging railroad from Ontonagon southward to the 
Flintsteel river, where the company has two camps em- 
ploying 200 men. The road probably will be extended 
next year. This company operates all the year around 
and runs its mill for eleven months. 

The William Bonifas Lumber Company, Watersmeet, 
is completing six miles of railroad, which pierces that 
company’s immense tract of timber. It is expected to 
have rolling stock on the line inside of two weeks. 

Isaac Baker, a prominent Chicago lumberman, who 
has been a visitor in Escanaba recently, says thai al- 
though prices in general have shown no material in- 
crease, the demand is growing better and that although 
the conditions in the lumber trade are not as bright as 
they might be, they are encouraging. 

Guy Moulthrop, of the Moulthrop Lumber Company, 
who has been operating a saw mill at John island, has 
returned. All the output of the mill for the season was 
sold last spring at good prices. He says that there is 
not much lumber on the market in that district, but 
that the mills are sawing steadily and stock soon will be 
available. 

Robert Gerstner, who has been lumbering near Iron 
Mountain for several years, has bought thirteen forties 
of timber land on the Nett river from the Porter-Foster 
Company. 

William H. Leeman, of Felch township, expects to 
bank 1,000,000 feet of pine and mixed timber and will 
employ about twenty men. 

Waiter S. Prickett, of Sidnaw, Mich., has sold to the 
Cleveland-Cliffs Iron Company an undivided half in- 
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terest in 54,000 acres of land and mineral rights, prac- 
tically all of which are located in Iron county. A com- 
pany has been formed known as the Michigan Mineral 
Land Company, of which Mr. Prickett is president. The 
policy of the company is to sell the lands and timber or 
the timber separately and reserve the mineral rights. 

The Kaukauna Lumbering & Manufacturing Company 
has begun building an addition to its factory, located 
on the island, in order to better accommodate its growing 
business. 

The Goodyear Lumber Company, of Tomah, has in- 
stalled a boiler built by the Lyons boiler works, of De 
Pere. 





THE CITY OF THE STRAITS. 


Dierrort, Micu., Sept. 14.—For the first time in a good 
muny years, except on Sundays and holidays, practically 
every lumber yard in Detroit and vicinity was closed Sat- 
urday, when wholesalers and retailers took a day off and 
joined in an outing to Bois Blane island. There were 
upwards of 400 in the excursion party, including the 
ladies, und every lumberman present was glad he went. 
It was an ideal day for a river outing. The river breeze 
gave all an appetite and they did full justice to the 
refreshments provided. A feature of the athletic pro- 
gram was a ball game between the wholesalers and the 
retailers, which proved to be a veritable batfest, the 
wholesalers winning by a score of 16 to 14. 

Local trade conditions have improved greatly within 
two weeks. Not long ago optimists among the dealers 
were decidedly in the minority. Now they are in the 
majority. Building operations in Detroit during August, 


in spite of the seeming dullness, showed an increase of 
102 percent over the same month last year, and Septem- 
ber started out well. The demand for brick, manufac- 
turers say, is greater than the supply, and this means 
that considerable lumber is also being sold. A Detroit 
lumber dealer recently undertook to buy a large quantity 
of briek as an accommodation for an out of town cus- 
tomer. He called up several yards without success, but 
finally found one that would let him have 5,000 with the 
distinct understanding that the brick were not to be sold 
outside the city. 

John J. Comerford, vice president of the Detroit Lum- 
ber Company, is confined to his home. 

The Detroit Lumber Company had an exclusive lumber 
privilege at the Michigan State fair, which was held in 
this city last week. It-was the only company allowed to 
sell lumber on the grounds for the construction of ex- 
hibition booths and other purposes and did a thriving 
business prior to the opening of the fair. The steamer 
Kendall and barge Troy have arrived at the company’s 
dock with nearly a million feet of pine, hemlock and 
norway from Lake Michigan districts. 

The barges Lyman Casey and Rawson are unloading a 
large cargo of lumber at the Lowrie & Robinson docks in 
River Rouge. The steamer Sickem and barges are un- 
loading at Conley & Bailey’s dock. All these craft came 
from the Georgian bay district. The steamer Haywood 
is at the Brownlee-Kelly Company’s dock with a large 
cargo. 

W. E. Brownlee, of the Brownlee-Kelly Company, is in 
Cheboygan on business. Mr, Kelly, of the same com- 
pany, has returned from a very enjoyable vacation trip 
to Muskoka, with Mrs. Kelly. 





BUSINESS BRISK AT WISCONSIN PRODUCING POINTS. | 





Paper Maker Declares United States Can Supply Pulp Demand for Years—Turbine Engines 
Installed by Big Lumber Concern—Timber Land Transfers, 
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CREAM CITY TRADE NOTES. 

MILWAUKEB, Wis., Sept. 15.—The coming fall business 
promises to be a record breaker. Much building that 

. . & 
has been held over is new, and retailers all over the 
state seem to be low on stocks, with the result that orders 
are Increasing in volume and number. F. N. Snell, 
wholesale lumberman, reports a steady increase in de- 
mand and an advance in lumber values. 

That there is no danger whatever of any failure of 

the pulpwood supply in this country is the opinion of 
Lieutenant Governor Strange, the well known paper 
manufacturer of this state, who was a recent Milwaukee 
visitor. He said: 
_, rhe pulpwood supply of the country is more than ample. 
There is one man who has timber enough to furnish all 
the pulpwood needed in this country for all time. Why. 
then, has there been such an outcry raised? Simply be- 
cause one man was foolish enough to make a bid for a 
large quantity of Canadian — which raised the 
ery that there was danger of the timber supply in this 
country becoming exhausted. As a matter of fact, there is 
an ample supply right here in the United States and there 
alatys will be. 

that trip to Canada, with the scare that was raised, will 
cost the paper men of this western district alone hundreds 
of thousands of dollars of loss through contracts which 
they entered into at that time for wood that can be pur- 
chased much cheaper now that people have recovered them- 
selves. I have had wood offered to me at one-third less 
than the price I offered two years ago. There is much more 
danger of a failure in the water supply than there is in 
the supply of pulpwood. In order to grind the pulp the 
aulis have to have plenty of water. When the supply runs 
stort in dry times the mills have to curtail their product 
and sometimes stop altogether. 

The Milwaukee Coopers’ Union has at last reached an 
fureement with the Milwaukee Brewers’ Association 
“fter two months of litigation and the 125 strikers have 
retwmed to work. The men will receive 37% cents af 
iotY, an increase of 2% cents, while an increase of 5 
cents an item was granted for all piece work. The 
‘copers struck for a wage of 45 cents an hour, but it 

as absolutely refused by the brewers. The new con- 
‘cact will expire June 1, 1912. 

Senator Isaac Stephenson is down from Marinette this 
eck attending the state fair. This is the fifty-fifth year 
‘enater Stephenson has attended the fair and h@»says 
‘© hopes to attend many more. j 

4. J. Johnson, president of the Johnson Lumber Com- 
paay, has returned from Mt. Clemens, Mich., where he 
“ceived a month’s treatment for rheumatism and he is 
mueh improved. 

. R. F. Hodges, Milwaukee wholesale lumberman, has 
turned from a business trip through this state and 
‘eports considerable improvement in the hardwood trade. 


MISCELLANEOUS STATE LUMBER NEWS. 

_ MILWAUKEE, Wis., Sept. 15.—Including more than 
‘(0),000,000 feet of timber, the big main drive which the 
‘enominee River Boom Company has been running down 
ie river since June 1, has arrived at the company’s 
oom in Marinette. The timber represents the cuts of 
nearly all the mills of Marinette and Menominee and 
has been collected from the various tributary streams 
and eutoffs along the Menominee river. 

_ Something new in saw mill operation will soon be put 
into effect by the Goodyear Lumber Company, at Tomah, 
when steam turbines will be installed. The company 
lately bought a 550-horsepower boiler and another of the 
same capacity will be installed. Both boilers are more 
than 33 feet long. 

One of the largest apple orchards in Wisconsin, con- 
taining more than 450 trees all bearing fruit, has been 
purchased by the Peninsular Box & Lumber Company, of 
Crivitz, from Levi Hale. 

The Kaukauna Lumber & Manufacturing Company, at 
Kaukauna, is building an addition to its plant and will 
add improved machinery at once. John Anderson, of 





Wausau, with wide experience, has assumed the manage- 
ment of the company’s manufacturing department and 
will introduce several innovations. The company is meet- 
ing with a lively demand for sash, doors, interior finish- 
ings and fine bank, office and store fixtures. 

John B. Gruber & Co., of Catawba, have closed a con- 
tract with the Rhinelander Paper Company for the tim- 
ber on 840 acres. The deal involves the cutting of about 
4,000,000 feet of logs and a large quantity of pulp- 
wood and railroad ties. Contracts for the labor are 
already being awarded and will call for the employment 
of about 200 men this winter. Beyer, Morner & Co., of 
Prentice, have closed the contract for the logging of 
about 960 acres, also near Catawba. 

The Kent Manufacturing Company, of Fort Atkinson, 
manufacturer of stable stanchions and dairy supplies, is 
having such a brisk demand for its product that the 
plant is being operated day and night. This company 
within the last few weeks has equipped some of the 
largest dairy barns in the United States, including that 
of Ohio C. Barber, president of the Diamond Match 
Company, Akron, Ohio, with 125 stalls. 





IN THE HEMLOCK COUNTRY. 

MELLEN, WIs., Sept. 14.—The Mellen Lumber Com- 
pany has began shipping pulpwood to the paper mills at 
Grand Rapids, this state. The first trainload left last 
Friday. All its offices are at Foster, a junction a short 
distance south of this city. The Foster-Latimer Lumber 
Company is again running day and night after a short 
stop on account of a shortage of logs. 

The Iron River Lumber Company is having its burner 
relined with fireproof brick and otherwise put in readi- 
ness for use. Several months ago the use of the burner 
was discontinued entirely and the entire refuse was con- 
verted into salable byproducts. Of late the demand for 
some of these fell off, causing such a drop in prices that 
it is no longer profitable to save every particle of the 
refuse. = 

The tug Bayfield, of Bayfield, came in Friday from 
Port Arthur and Split Rock with a raft of 900,000 feet 
of logs. 

WF. Kurz, treasurer of the Kurz-Downey Company, 
of Chicago, is in this city and is well pleased with the 
progress made on the company’s box factory. The com- 
pany has a large force of men at work on the dry kiln, 
which it expects to have ready for use in a few weeks. 
The Bayfield Mill Company has laid off its night crew 
for the rest of the summer on account of the lack of 
piling room. Men are scarce in Bayfield and the com- 
pany ran short handed on its night crew all summer. 





ON THE MENOMINEE. 

MARINETTE, WIs., Sept. 15.—The addition to the plant 
of the Manser Manufacturing Company, at Appleton, is 
well under way and will be ready for the installing of 
the machinery in about a month. The addition is 60x100 
feet, two stories high and basement. ; . 

The North Wisconsin Lumber & Manufacturing Com- 
pany, of Hayward, is recording an excellent season and 
is operating its plant full blast. , 

The Daisy mill, near Superior, which has been closed 
for the last year, is in operation. 

The Edgar Box & Veneer Company, a new concern, has 
decided not to buy the plant of the Quaw Lumber Com- 
pany, at Edgar, as was planned, but will erect a plant 
of its own this fall. 

Frank Aldridge, of Echo, a well known logger, has 
opened his camp in the town of Hewitt, where he is 
logging for the Barker & Stewart Lumber Company, of 
Wausau. He expects to finish his contract this winter. 

The Wausau Lumber Company will finish its season’s 
cut of timber at Rib falls in about one month, 





MICHIGAN MAPLE 


The use of maple flooring has increased by 
leaps and bounds during the last five years, 
as users have become better acquainted with 
the merits of the wood. Its durability is, of 
course, one of its chief points of superiority, 
giving it a decided advantage in office building 


and apartment house construction, but its 








VIEW IN A MAPLE FLOORING FACTORY. 


splendid appearance when well finished is not 
to be discounted. 

The high price of the better grades of oak 
has lately aroused interest in maple flooring 
among people who on account of long ac- 
quaintance with oak and lack of appreciation 


of maple would be inclined to buy the former 











TYPICAL STOCK IN A MICHIGAN MAPLE YARD. 


had not oak prices gone so high. In every 
such instance it may safely be said that one 
trial will demonstrate that maple flooring is 
inferior in no respect to any of its competitors 
and has points of superiority which they can 


not claim. 
(To be continued. ) 
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j Crown, IXL, Rival 
and Grained Front Doors 


, THE FOUR STANDARD 
LZ UP-TO-DATE LINES 
OFFERING 100 DESIGNS 


These are manufactured in large quantities at 
our factory, and we sell them at prices consistent 


with good Quality, Workmanship and Design. 


WIDE STILES AND TOP RAILS, PERFECT 
MITRE JOINT OVAL FRAMES 


WOOD 


~ 


are features that distinguish our doors from Z 
others. y 
CATALOGUES TO DEALERS Y 

UPON APPLICATION 
When in the market for y 


Sash, Doors, Blinds, Mouldings, Columns, etc. 
GIVE US A TRIAL, 


We manufacture Special Work of most any 
description in .all the commercial woods and 


solicit your inquiries’for prices. 


T. H. Garrett Lumber Co. 


Manufacturers and Wholesalers 


YELLOW PINE 
LUMBER 


Suite 1220 Chemical Building, ST. LOUIS, MO. 












































|FOR SALE == 


SOFT ARKANSAS SHORT LEAF 


3cars1. x6to 12"B & BY. P. Finish. 
2cars5-4x6to1i2" “ - - 
lcar 6-4x6to12" “ * % 
2cars8-4x6to12" “ ¢ = 
lcar 5-4x10to12" “ “ Stepping 


CAN SHIP ROUGH OR DRESSED 
100,000 feet 4-4 Cypress, shop and select 
100,000 ft. 4-4 No, 2 Com. & better bone dry gum 


INTERNATIONAL HARDWOOD LBR. CO. 


ST. LOUIS, MO. 
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THOMAS & PROETZ LUMBER CO. 


Manufacturers and Dealers 


Southern Hardwoods 


Special items we want to move immediately: 
200,000 feet 5-8" Ash 





200,000 feet 3-8" to 5-8" Plain White Oak 

150,000 feet 1-4" to 3-4" Quartered White Oak 

100,000 feet 5-8" to 3-4" Quartered Red Oak 
60,000 feet 5-8" Plain Red Oak 


Hall and Angleroot Sts. ST. LOUIS, MISSOURI 








FROM THE GOLDEN GATE. 

San Francisco, ‘Cau., Sept. 11.—Financial conditions 
are encouraging in this city and throughout the state. 
There are bumper crops of fruit and of nearly every 
Pacific coast product. The indications are favorable for 
good prices, and if these are realized the year’s showing 
will be very satisfactory. 

The National banks of San Francisco have filed state- 
ments showing their condition September 1. The Anglo 
and London-Paris bank shows gains since June 23 of 
$2,600,000 in resources; deposits, $2,000,00, and loans 
and discounts, $1,100,000. The American National has 
gained in the same period, resources, $1,116,000, and de- 
posits, $1,000,000. Other banks show smaller gains. The 
clearings of the San Francisco banks composing the 
Clearing House Association for August amounted to 
$157,266,688, a gain of $8,709,005 over August, 1908. 

The lumber dealers and manufacturers with headquar- 
ters in this city are greatly pleased at the success of 
the small delegation that went to Hot Springs, Ark., on 
very short notice and secured the selection of San Fran- 
cisco for the next annual concatenation of Hoo-Hoo with 
the friendly codperation of many eastern delegates. The 
general sentiment here is that no expense will be spared 
by the lumber interests fittingly to entertain the thou- 
sands of Hoo-Hoo that are expected to arrive September 
9, 1910. The Portola festival, which is to be an elaborate 
affair, from October 19 to 23, inclusive, will be a sample 
of the ability of the new San Francisco to entertain any 
number of visitor better than ever. No doubt the visit 
of such a representative body of lumbermen as is ex- 
pected to attend the annual convention of Hoo-Hoo will 
result eventually in the placing of many big orders for 
lumber for shipment to the eastern markets. 

An attempt is being made in some quarters to advance 
retail lumber prices in this city. Several yards have 
already issued a new ‘‘C’’ price list, to become effective 
September 14, embodying some advances. Others are 
expected to follow suit and very beneficial results are 
expected. For a long time it has been recognized that 
the price of flooring in the old list was too low in pro- 
portion to other lines and that a standardizing process 
and readjustment of prices were necessary. 

Wholesalers generally are holding firm at the $12 base 
price for fir lumber and are expecting even better figures 
before long in view of the future log situation. There 
have been a few rumors of attempts at price cutting, but 
these have not been traced to any definite point. 

In lumber chartering Puget sound or Columbia river 
to two ports in Australia has been done at 31s 3d. North 
Pacific to Panama has been done at $12.50 and to Aus- 
tralia at $9.75, both on time. It is reported that another 
steamer has offered for Australia at less than $7.50. In 
sail vessels Grays harbor to Callao or Mollendo has been 
done at 40s. Guaymas has been done at $5. Coastwise 
charter rates are unchanged. 

It is announced that Jebsen & Ostrander will in future 
send their steamers to Grays harbor to load for South 
American ports. The Strathgyle probably will be the 
next vessel of this line to take on lumber there. 

C. R. McCormick & Co.’s new steam schooner Klamath, 
the hull of which is nearly completed at the Bendixsen 
yards on Humboldt bay, will be launched September 29. 
The new lumber carrier will cost $140,000, and of this 
amount it is reported $70,000 represents stock subscribed 
by residents of Eureka. It will be towed light to San 
Francisco to have the engine and boilers installed. Cap- 
tain Johnson will be placed in command when the 
Klamath is ready to enter the coasting lumber trade 
between the Columbia river and California ports. 

Activity of builders in filing plans for new structures 
continues. Building permits of the value of $1,000 and 
over issued by the Board of Public Works during the 
week ended September 4 were fifty-eight in number and 
their total value was $612,000. The city has made heavy 
Lo gage of real estate sites for new school buildings 

ately. 

Construction of flats in all parts of the city shows no 
signs of abating. So for the present the building of 
flats and apartment houses seems to be one of the most 
important factors in construction activities. Most of 
these are wooden buildings and require large quantities 
of good lumber. Single residences are next in number 
and buildings of medium hight down town about hold 
their own. In the first four days of the week beginning 
a 3 contracts were recorded for thirty-three 

ats. 

Nicholson & Co. have prepared plans for a fine com- 
mercial hotel, which is to be owned by the Mercury Hotel 
Company. The location is on Post street, near Taylor. 
The building will be eight stories high. The exterior will 
be of cream-colored terra cotta with stone trimmings. 
The estimated cost, without furnishings, is $350,000. 

During August exports of lumber from the San Fran- 
cisco customs district to foreign countries amounted to 
3,099,145 feet, a decrease of 28,849 feet, as compared 
with the corresponding month of 1908. Most of the lum- 
ber was shipped to Mexico, Hawaiian islands and Aus- 
tralia. Worked lumber is not included in these statistics. 

The St. Helens Mill Company’s new saw mill, in which 
C. R. McCormick & Co., of this city, are interested, will 
begin operating next Monday. H. F. McCormick will be 
superintendent of the plant, which is located at St. 
Helens, Ore., and will cut firm lumber for the cargo trade. 
There is ample depth of water at the mill wharf to ac- 
commodate deep sea vessels. The band mill has a capa- 








city of 100,000 feet of lumber daily. A modern electric 


LUMBER NEWS FROM CALIFORNIA. 


Bumper Crops Lend Encouragement to Lumber Situation—Attempt Being Made to Advance 
Retail Prices—Chief Forester Addresses Audience at San Diego. 








power plant at the mill will supply street and commercia! 
lights for St. Helens. About 150 men will be employed 
in the various departments of the milling plant. A ficet 
of five steam schooners owned by the McCormick inter. 
ests will transport lumber to California ports. 

C. R. Johnson, president of the Union Lumber Com- 
pany, considers the redwood lumber situation favorable 
with an improved offshore outlook. His mills at Fort 
Bragg and Mendocino are in steady operation. 

The Pacific Lumber Company’s redwood mill, at Scotia, 
is running night and day. In order to prevent the ac- 
cumulation of lumber on the wharves it has been found 
necessary to charter an outside vessel in addition to the 
five steam schooners owned by the company. The demand 
for kiln dried redwood lumber is fully equal to the 
supply. 

A dry house is under construction for the Pacific Lum- 
ber Company, at Wilmington, Cal. It covers an area of 
140x300 feet, with a storage capacity of more than 
4,000,000 feet of clear redwood lumber. Foundations 
have been laid for a planing mill 100x200 feet, which will 
be equipped with woodworking machinery of the latest 
types. An Allis-Chalmers electric power plant with a 
capacity of 600-horsepower will supply electric current 
for the operation of each machine by an independent 
motor. The yard is to be operated by the monorail sys- 
tem, with overhead tracks in each gangway. The lumber 
will thus be handled in units of 1,500 feet. Each of the 
four carriers ‘will have a capacity of 30,000 feet of lum- 
ber an hour. . 

L. H. Page is erecting a planing mill at his plant, at 
Willows, Cal. 

The Cavanagh Lumber Company is preparing to make 
improvements on its property, at East Petaluma, where 
its mill and lumber yards are located. A new building 
with a frontage of fifty feet extending to the railroad 
line near the river is to be erected. The offices will be 
located in the front portion of the new structure, and 
there will be warehouse room in the rear. 

The C. A. Smith Lumber Company’s big woodworking 
plant, at Bay Point, Cal., is busy on fir and spruce mate- 
rial. A siding machine with a capacity of 25,000 feet 
a day is to be installed for the production of spruce sid- 
ing for the eastern market. The box factory is well 
supplied with orders and prices have improved. 

The price paid by the Northern California Lumber 
Company for 18,000 acres of timber land on the state 
line and twelve miles west of Hilt, Siskiyou county, has 
not been made public. The owners of the property were 
former State Senator Coggins, Clifford Coggins and Mrs. 
Mary Coggins. It is estimated that the tract contains 
45,000,000 feet of standing timber, mostly sugar and 
white pine. 

Passing Personals. 


L. W. Blinn, of the L. W. Blinn Lumber Company, of 
pee Angeles, has been in the city and called on C. A. Hooper 
C 


0. 

P. M. Burns, president of McKay & Co., is on his way by 
automobile to this city from Occidental, Humboldt county, 
where the mill is located, accompanied by Superintendent 
Thomas Cotter. 

E. T. Riley, of the San Francisco office of McKay & Co., 
has returned after spending six weeks on Puget sound. He 
visited the cedar saw mill owned by the Loggie interests, 
near Bellingham, where a good demand was reported for 
eastern rail shipments. He also spent several days at the 
Alaska-Yukon-Pacific Exposition. 

A. Mereen, who has charge of the large plant of the C. A. 

Smith Lumber & Manufacturing Company, at Marshfield, 
— returned to Coos bay after passing a few days in this 
city. 
Mr. Balkwill, salesman for the C. A. Smith Lumber Com- 
pany, has returned from a very successful trip through the 
San Joaquin valley, where conditions are excellent in the 
trade. Prices are well maintained in that district, the 
dealers being thoroughly organized. 

_Among the well known lumbermen cocenay in the city 
were: Mr. Wilson, proprietor of a planing mill in Stockton ; 
Cc. S. Pierce, of the C. S. Pierce Lumber Company, Fresno; 
Mr. Brown, of the Union Lumber Company, Bakersfield, and 
J. H. Smart, of Roseville. 





FROM A SOUTHERN CALIFORNIA PORT. 


San Dieco, Cau., Sept. 15.—The steam lumber 
schooner Bowdoin has arrived from Caspar with 7,110 
railroads ties for the San Diego & Arizona railroad. The 
ties are 7 by 9 inches and will be used on the main line 
of the new road. Included in the Bowdoin’s cargo was 
500,000 feet of redwood for the Russ Lumber & Mill 
Company. ; 

Other arrivals include the steam schooner Mandalay, 
from Crescent City, with a part cargo of 135,000 feet 
of lumber and shingles for the Western Lumber Com- 
pany, and the steam schooner James B. Higgins, from 
Grays harbor, with a part cargo of 26,000 feet for the 
Griffith Lumber Company, of Santa Ana, and 81,000 feet 
for the Western Lumber Company, of this city. The 
Santa Ana consignment will be shipped north by the 
Santa Fe railroad. 

Gifford Pinchot, chief of the Forest Service, addressed 
a large audience at the Isis theater in this city recently, 
explaining the workings of his department and the prob 
lems which confront it. . 

The bank clearings of this city for the week ended 
Thursday, September 9, showed an increase of 49.67 per 
cent over the same week of last year. This was the 
highest record in the state. The total clearances were 
$817,406. 

Recent arrivals include the steam schooner Raymon, 
from Willapa harbor, with 150,000 feet of redwood for 
the Western Lumber Company, and the schooner Bertha 
Dolbeer, from Eureka, with 350,000 feet of redwood for 
the San Diego Lumber Company. 
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- FROM THE BUSY SOUTHWEST. 





Missouri and Texas Right Up with the Van in Lumber Activity—Crop Prospects Encourag- 
ing General Business—Trade and Personal Notes. 





IN THE MIDDLE MISSISSIPPI RIVER DISTRICT. 


Sr. Louts, Mo., Sept. 15.—The most significant note 
in the local lumber situation is the upward tendency in 
railroad buying. This class of business has been on the 
mend for a long time and the gradual increase of car 
business has continued uninterruptedly. The volume of 
inquiries and orders from this source improved as the 
season advanced until it attained large proportions. 

Owing to the great care with which the railroads and 
the ear companies are scattering their orders, the full 
significance of this class of trade has not impressed 
itself upon lumbermen individually. The only way to 
fully grasp the scope of the movement in car material 
at this time is to canvass the lumber concerns indi- 
vidually and then compute the aggregate total. A large 
amount of railroad stock was moved at this market this 
week and the outlook continues bright. 

Inquiry from retail sources is free. Some of this is 
unquestionably speculative, but a large amount of it is 
bona fide and resulting in sales. Of course at this sea- 
son, especially after the peculiar and instable condi- 
tion of the market for many months, a good deal of 


retail inquiry is directed for the purpose of ‘‘ feeling 
out’’ the market. Where the present prices are right 
there is a tendency on the part of the retailer to con- 


tract for a large amount of stock at current prices, to be 
delivered over a considerable period in the future. There 
are not many local lumbermen who take kindly to this 
kind of business, and these orders have found little en- 
eouragement in St. Louis. But aside from this and other 
unsound features of the market there is a steady im- 
provement in buying from retail sources. Factory buy- 
ing is still quiet. 

As the season advances the lumbermen are becoming 
more than ever convinced that there is going to be a 
serious car shortage this winter. A few days back the 
crops of many drouth ridden districts in this territory 
were given up as failures, but recent rains have changed 
the situation, and today the outlook for crops is. better 
than ever. The transportation heads report that the 
supply of empty cars is gradually decreasing until at 
this writing there are fewer empties on hand than there 
were at this time last year or any other year for several 
seasons. The railroads and the car companies are 
doing their best to put repaired equipment into the field, 
but, strange to say, one of the most serious drawbacks to 
this work is a woeful scarcity of car carpenters. The 
local daily papers and those in other large centers are 
full of advertisements for this class of labor. 

St. Louis is experiencing a remarkable building era. 
August showed a large gain over the same month last 
year and September bids fair to eclipse all corresponding 
months for several seasons. In the outlying districts, 
as well as all over the Southwest, reports tell of active 
building operations, both in effect and in prospect. The 
local sash and door houses are filled with special work, 
and while this is the heavy feature of the local trade 
there is a decided improvement in stock shipments. 

The Sidwell Bros. Lumber Company, a hardwood lum- 
ber mill located at Campbell, Mo., has completed its 
band mill and started in to cut last week. The mill is 
fully equipped with entirely new machinery and is up to 
date in every particular. It is a steam feed mill and the 
machinery includes edgers and trimmers. The capacity 
is 40,000 feet daily. The entire output will be handled 
by the hardwood department of the Alf Bennett Lum- 
ber Company, of this city, thus giving the Bennett com- 
pany additional facilities for supplying this class of 
umber. 

Trade is fair, according to the Drake-Conger Lumber 
Company. 

The East St. Louis Walnut Company continues to find 
business good. Several good sized orders were booked 
during the last week and the number of inquiries re- 
ceived indicates that the market for walnut is good. 

Jaeob Mosberger, of the Mosberger Lumber Com- 
pany, says business has shown big improvement. Nearly 
“ !1 the items on the hardwood list are being sought by 
dealers, ; 

The St. Louis Sash & Door Works reports business 
in good shape. 

George E. Hibbard, vice president of the Steele & 
Hibbard Lumber Company, says the demand for hard- 
woods continues good. No reason for complaint can be 
found, for business is more than good. 

The Lothman Cypress Lumber Company is shipping 
nt fair sized orders, the call for this item being on the 
increase. Business through Iowa and northern Illinois 
is exceedingly good. 

W. R. Chivvis, who makes a specialty of walnut, says 
‘hat while the trade conditions in his line are bright, 
the call for walnut is not as good as it will be later. 

W. W. Dings, of the Garetson-Greason Lumber Com- 
pany, says the hardwood trade is in a satisfactory con- 
lition, and is booking large orders. 


Movements of the Lumbermen. 


Thomas C. Whitmarsh, general manager for the W. T. 
Verguson Lumber Company, spent last Thursday and Friday 
in Chicago in conference with William Buchanan and W. T 
Verguson, of the company. 

Walter J. Rockwell, manager of sales for the Arkansas 
Lumber Company, notes little change in the yellow pine sit- 
uation. The company is having its usual good trade. 

. P. Skeen, manager of the Indianapolis office of the 
Long-Bell Lumber Company, passed throngh St. Louis Mon- 
day on his way home, after a visit to the home office at 
Kansas City. 

J. C. Buckwalter, secretary of the Buckwalter Lumber 
Company, at Union, Miss., is spending a few days this week 


in St. Louis at the selling office of the company, the Con- 
solidated Saw Mills Company. 

D. L. Dickinson, treasurer of the Alf Bennett Lumber 
Company, and Mrs. Dickinson left last week for Okawville, 
lll., for a two weeks’ vacation. 

C. G. Schilling, of the selling department of the W. T. 
Ferguson Lumber Company, says business during the last 
few days has been good. He attributes this to the facilities 
afforded by the company mm being able to furnish many 
items on the list that are short at other mills. 

E. C. Skeens, sales manager for the Consolidated Saw 
Mills Company, returned Monday from Indianapolis and 
— eastern points. He reports a steady business in that 
section. 

George R. Hogg, of the Hogg-Harris Lumber Company, 
says the outlook for business is considerably better than it 
was a short time ago and his company is getting its share 
of business at fair prices. 

F. A. Goodrich, president of the Consolidated Saw Mills 
Company, returned from his summer vacation on Monday. 
His time was spent at Saganaw Lake, N. Y. 

A. H. Henderson, general manager for the Wyatt Lumber 
Company, Wyatt, La., was in this city this week. 

E. E. Fitzgerald, general manager for the Minden Lumber 
Company, of Minden, La., was in St. Louis Monday. 

Horace Jennings, president of the Ashley Lumber Com- 
pany, at Hamberg, Ark., paid a visit to Alf Bennett, presi- 
dent of the Alf Bennett Lumber Company, Monday. The 
Alf Bennett Lumber Company has the control of the output 
of the mills. 

William Beebe, manager of yellow pine sales for the Long- 
Bell Lumber Company, Kansas City, was at the St. Louis 
cftice of the company last Thursday. 

F, J. Shields, president of the F. J. Shields Lumber Com- 
pany, is in Chicago this week on business. He spent last 
Sunday at Kalamazoo, Mich., his old home. 





IN THE MISSOURI-KANSAS DISTRICT. 


Kansas City, Mo., Sept. 15.—As to the lumber situa- 
tion in this market, demand is better with no material 
change in prices. Lumbermen feel better and are ex- 
pecting a good fall business. Much building is to be 
done and lumbermen think a little good business han- 
dling of the situation will secure a fair market for the 
rest of the year. 

Cypress is in good demand. Yellow pine is improving 
and shingles are holding their own. Shingle dealers are 
much interested in the present agitation to do away with 
the transfer points and transit car system. These two 
problems mitigate greatly against good prices and tend 
largely to cause an uncertain market. Some lumbermen 
say that the transfer points can be eliminated from the 
trade, but that it will be almost impossible to eliminate 
transit cars, because of that other evil—cancelation by 
the buyers of shingles while cars are in transit. 


Personal Notes. 


O. E. Renfro, of the Byrne-Renfro Lumber Company, is 
visiting southern mills. 

D. A. Kendall, a lumberman who conducts an automobile 
agency in this city, will enter the Star cup race on the 20th 
with one of his large touring cars. 

R. L. Bunch, local manager for the J. J. Newman Lumber 
Company, has returned from a two weeks’ trip in the North, 
where he says he found the market much stronger in both 
demand and prices than in the Southwest. Mr. Bunch says 
he heard very little about lumber being any cheaper this 
year; the general opinion is that prices will go higher. 

Roy F. Morris, of Lake Charles, La., traveling salesman 
for the Long-Bell Lumber Company, is at the company’s 
office this week. 

W. E. Cooper, of the Caddo River Lumber Company, is 
spending a short vacation in New Brunswick. 

The Southwestern Lumber Company, of which Duval 
Jackson is president, has increased its capital stock from 
$50,000 to $250,000. This company has been, and will 
continue to be, a line yard concern, but has increased its 
capital to enter the timber business. The company will 
deal in western timber, buying mostly for the purpose of 
holding for a future advance. The officers of the company 
are Duval Jackson, president; T. B. Moore, of Des Moines, 
Iowa, vice president, and H. Lee Carlton, secretary and 
treasurer. ‘ 

L. L. Bucklew, sales manager for the C. J. Carter Lumber 
Company, has been venired as juror. 

T. Gunter, president of the Glen Lumber Company, re- 
ports the weather very dry in the South, where his mill is 
operating. 

L. M. Nole, of the Riner Lumber Company, is making a 
trip through Kansas in the interest of his company. M. M. 
Riner, of the same company, is in the South among the mills. 

J. E. Diamond, traveling salesman for the Anson Shingle 
& Lumber Company in Kansas and Nebraska, with head- 
quarters at Wichita, visited the home office a few days ago. 

Charles §. Keith, manager for the Central Coal & Coke 
Company, Has_ returned from his vacation, which was spent 
at Northport, Mich. 

G. E. Grace, who has been with the Alf. Bennett Lumber 
Company for some time as its Kansas City representative, 
has gone into the lumber business for himself under the 
name of the G. E. Grace Lumber Company, with offices in 
307 R. A. Long — tt Mr. Grace will continue to handle 
= output of the Alf. Bennett Lumber Company in this ter- 
ritory. 


IN THE EAST TEXAS LUMBER CENTER. 


Houston, TEXx., Sept. 15—The Kirby Lumber Com- 
pany will erect a small single band mill at Browndell 
to replace that destroyed by fire some time ago. The 
company will erect a large, modern and complete mill at 
a point on the Sante Fe about seven miles north of 
Browndell, 80 that two mills will be operated in the 
place of the one destroyed. 

A black oak tree was cut at Kelty’s front last week 
which probably was one of the largest of its kind ever 
handled in Angelina county. From it were hewn with 
an axe 168 railroad ties 8 feet long, 8 inches wide and 6 
inches thick. If the tree had been sawed into ties it 
would have made at least half a dozen more, as some- 
thing was lost by hewing. At the same’ mill three pine 
logs, 16 feet iong, scaled 2,615 feet. 

John Mezler, stave manufacturer of Huntington, has 
bought the timber on 640 acres of land in the eastern 
part of the county from B. W. Andrews, of Chickasha, 
Okla. 

B, F. Bonner, general manager, and C. P. Myers, man- 
















ST. LOUIS. Oe 


Where the Profits Escape 


If you are using a common oak-tanned belt in your 
plant, money is being lost at every pulley surface 
due to slippage, and at every bearing due to heat 
caused by tight belts. 


A Shultz Sable Rawhide Belt 
will stop this waste. 


Its long life, high co-efficient of friction, pliability 
and toughness, reduce losses toa minimum. You 
had better send for our Booklet *‘No. 2” right 
away or drop around to one of our agencies and 
get acquainted with this belt before any more of 
our money is wasted. 

t us send you a belt on free trial to prove these 

good points for yourself. 


SHULTZ BELTING COMPANY 
St. Louis, Mo. 


New YorE Boston 
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GARETSON-GREASON LUMBER CO. 


MANUFACTURERS AND 
WHOLESALERS 


Southern Hardwoods 


TIMES BUILDING 
ST. LOUIS, MISSOURI 
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Factory Organization 
and Costs 


This new work (just from thé press) is of 
such value to every lumber accountant and 
lumber manufacturer and every one interested in 
the subject of lumber manufacturing costs, that 
we have placed it onsale and shall be pleased 
to fill orders for it. 

The writer is a well known cost specialist and 
the work is the result of his experience in install- 
ing several hundred cost systems during twenty 
years of experience in this particular line, and 
embracing nearly every line of manufacture. 
The book is 84x11 inches, bound in half 
morocco, and its 410 pages give complete in- 
formation for the installation of a cost system 
such as might be installed by a system special- 
ist at a charge of $500 or more. 


The book will be sent prepaid at the regu- 
lar published price, $12.50. Prospectus 
and table of contents on application. 


The American Lumberman 
315 Dearborn St., Chicago, Ill. 
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It’s Masy 
To 
Acquire 


once you have 
found a stock that will back you 
up in your quality talks with your 


Convince yourself— 


customers. 


We have a daily output of 500,000 
feet, modern mills and excellent 
shipping facilities at Norfolk, Va., 
New Berne and Belhaven, N. C., 


and can ship by rail or vessel. 


We insure correct manufacture, 
strict grades and accurate count. 


John L. Roper Lbr. Co. 
Norfolk, Va. 


BRANCH OFFICES: 
Franklin Bank Bldg., Philadelphia, Pa. 
18 Broadway, New York. 
Prudentia] Building, Buffalo, N. Y. 
170 Summer St., Boston, Mass. 


Cable Address 
**ROLUMCO” NORFOLK 
A. B. C. Code 


American oe Telecode- 


It’s All Over ; 
The Tariff is Settled. 


Forget it and get busy. Buy zow 
or you will want to kick your- 
self later. Buy our 


Newbern, N. C., 


Flooring, Ceiling, 
Roofers, Etc. 


and you will want more. 
Our sap pine sizes and air dried 
box boards are the best value for 


the price on the market. 





ELLINGTON & GUY, INC. 


RICHMOND, VIRGINIA. 




















ager of mills for the Kirby Lumber Company, have 
returned from Kirbyville, Bessmay and Fuqua. 

J. Lewis Thompson, of the Thompson-Tucker Lumber 
Company, who was in Germany for several weeks, ar- 
rived in New York September 11. 

J. B. Kennard, Texas sales agent for the Long-Bell 
Lumber Company, offices at Waco, and who assumed the 
management of the company June 1, has been joined by 
his family and taken apartments in the Warrington. 

Mr. and Mrs. L. N. Thompson, of the Thompson- 
Tucker Lumber Company, is at Hot Springs, Ark., and is 
expected home in about two weeks. 

T. S. Foster, of the Trinity River Lumber Company, is 
expected to return from New York about October 1. 

Bliss P. Gohram, Hoo-Hoo Vicegerent for the southern 
district of Texas, and John S. Bonner attended the Hoo- 
Hoo convention at Hot Springs, Ark. 


FROM THE TEXAS CAPITAL. 
AusTIN, TEx., Sept. 15.—The crop season in Texas is 
practically over. Reports from many localities in regard 
to it are unsatisfactory. The shortage in the cotton yield 


has had a depré$sing effect on several lines of business 
during the last two or three weeks. Merchants are doing 
much less buying than usual, particularly in the country 
towns. The banking conditions are not as good as at 
this time last year. 

Practically the whole state suffered from a protracted 
drouth just at the critical period in the growth of corn, 
cotton and forage crops. Notwithstanding the unfavor- 
able crop situation building activity in the larger cities 
continues heavy. Large investments of foreign capital 
are being constantly made in various kinds of industria! 
enterprises. Railroads are preparing to do more building 
than at any other time for many years. Vast stretches 
of undeveloped ranch lands are being opened to settle- 
ment by farmers. 

The prospective opening up of the iron industry in 
East Texas by Charles M. Schwab and associates is ex 
pected to be of great benefit to that section of the state. 
ft is announced that Mr. Schwab on the occasion of his 
recent visit to the iron ore fields of Marion and Cass 
counties leased large bodies of iron ore lands and se 
cured options on other tracts. 





IN THE CENTRAL AND EASTERN SOUTH. 





Slight Lull in Yellow Pine Business— Mills and Railways Increasing Activities — Foreign 
Shipments Fully Up to the Mark. 





CRESCENT CITY NEWS. 


NEw ORLEANS, LA., Sept. 13.—So far as market con- 
ditions are concerned, the week has been uneventful 
and featureless here. In cypress the improvement in 
the eastern call for factory stock reported last week 
continues, while the brisker demand for low grade stuff 
noted in the middle West then is said to be spreading 
to other sections of the consuming territory now. Car 
supply is no better, but it seems to be no worse. That 
it will grow more serious as the season advances is 
generally conceded. Stocks remain broken and there 
seems to be no prospect of any increase in the turnout. 
Prices are called firm and steady. 

According to some reports, the domestic call for yel- 
low pine is for the time being a little quieter, with 
prices at a standstill. The movement continues fairly 
large, a brisk demand for car and railroad material keep- 
ing up the average. Aside from the railroad takings, 
domestic purchasers are apparently not inclined just 
now to increase their takings. The slight easing up is 
attributed in some quarters to the reports of increased 
cut, which some buyers evidently interpret as a prophecy 
of lower prices. They may be disillusionized about the 
time the car shortage shuts down for fair and the 
chance to secure prompt delivery is past. Slow im- 
provement of export trade continues, with recent price 
advances on some items of the export list maintained. 

New Orleans exporters have at last some tangible 
assurance that the long desired lumber wharf will be 
provided for them. At a meeting of the dock board 
last week bids for the construction of a wharf 1,800 
feet long, to extend from Napoleon avenue to Lyons 
street, were opened. The board proposes to set this 
wharf aside for lumber exports and imports. Assistant 
Secretary Palmer, of the National Lumber Exporters’ 
Association, asked that the sheds to be constructed be 
increased in size from the original designs, but received 
no positive assurance that the request could be granted. 
Also, the Illinois Central Railroad Company filed writ- 
ten protest against construction of public wharves in 
front of its property along that portion of the river 
front, and served notice that the board’s attempt to 
override the protest and undertake construction would 
be resisted in the courts. For a time it looked as if 
this ecmplication would cause further annoying delays. 
President McCloskey, of the board, explained on the 
day following the meeting, however, that the lumber- 
men need not concern themselves. ‘‘Before commenc- 
ing,’’ said Mr. McCloskey, ‘‘the board provided against 
such a contingency by specifying at what point con- 
struction would begin. The wharves will be built begin- 
ning at the far end, a point 1,800 feet from Napoleon 
avenue. The railroad has not a shadow of ground for 
interference until its own property is reached; which 
means that there will not be a moment’s delay in the 
construction of at least 1,200 feet of wharves, and 
that, I think, will give the exporters ample facilities 
until such time as the issue raised by the Illinois Cen- 
tral is tried out in the courts.’’ With 1,200 feet, 
which will enable several vessels to load simultaneously, 
the board believes the lumbermen can get along nicely. 
As for the remaining 600 feet, the members express no 
uneasiness over the Illinois Central’s threat of litigation, 
explaining that the board has the right in any event 
to expropriate the land needed. Contract for the con- 
struction of the 1,200 feet over which there is no dis- 
pute was let last Friday to the A. L. Patterson Com- 
pany, the price being $19,931.36, the board to furnish 
materials. It*is to be finished within eighty days and 
should prove of great advantage to exporters shipping 
through this port. 

A little flurry on the levee was caused last week by 
the announcement of the Philadelphia & Gulf Steam- 
ship line that it would use nonunion labor to load and 
unload its ships hereafter. Leaders of the union long- 
shoremen declare that the nonunion men will not be 
interfered with if they can help it, and express the 
belief that the cost and trouble of handling this kind 
of labor will quickly convince the steamship people of 
the economy of employing union labor. Nonunion 
laborers began work today on a vessel under charter’ to 
that line which had just arrived from Philadelphia. A 
police detail was stationed at the wharf to protect them, 


but so far there has been no attempt at violence or in- 
timidation. 

Charter for a new railroad, the Alexandria & Western, 
is being prepared by attorneys at Alexandria, La. H. H. 
White, a member of the law firm having it in charge, 
stated last week that the line was projected ‘‘to traverse 
the large pine forests west of Alexandria,’’ would run 
from Alexandria up the west side of Bayou Rapides 
into the Rupp timber lately bought by the Nationa! 
Lumber & Creosoting Company, a distance of twenty- 
five miles, and ultimately to the Sabine river. It is 
proposed to establish the offices and shops at Alexandria. 
The National Lumber & Creosoting Company, a million 
dollar concern chartered recently at Shreveport, pro- 
poses, he explains, to erect a large mill for the manu- 
facture of its timber. And he concludes with the state- 
ment that construction of the road depends upon the 
granting of a 2-mill tax for five years by Alexandria 
and Rapides wards as a bonus. 

The Contractors & Dealers’ Exchange has appointed 
a special committee of three to select a secretary to suc- 
ceed Roy C. Meysten, recently resigned. It is said 
that fifteen applications for the post have been filed, 
and that the committee will probably bring in its re- 
port next week. 

The city has received an offer from the Salmen Brick 
& Lumber Company, of Slidell and New Orleans, to 
donate brickbats sufficient to improve eight city streets, 
and the New Orleans & Northeastern railroad offers to 
transport them from the company’s plant, at Slidell, 
to New Orleans free of charge. The city will only be 
put to the expense of furnishing the labor and a thin 
topping of shells to surface the improved thoroughfare. 
The offer will be accepted, and an ordinance for that 
purpose, designating the streets upon which the donated 
material will be used, is now being prepared. 

Machinery for the new saw mill of Ikler & Haney, 
to be erected near Ellisville, Miss., has arrived and it 
is hoped to have the plant in operation within sixty 
days. 

The Washburn Lumber Company, near Longstreet, 
La., has installed new machinery throughout its mill 
and is preparing to extend its tramroads. The com- 
pany has sufficient. timber to last, at the present cutting 
rate, about twenty years. 

The Greenlaw Lumber Company, Ramsay, La., has 
shut down for three weeks to make repairs. The planing 
mili will be run in the interval, however, to work up 
the stock now on the yards. 

The Galbraith Lumber Company, at Cleveland Spur, 
La., is extending its tramroads and has purchased a 
new locomotive. 

Herbert G. Spellman, of the C. C. Mengel & Bro. 
Company, Louisville, Ky., arrived in New Orleans last 
week on the steamer Heredia, from Honduras, where 
he has been to look after the interests of his firm, which 
holds valuable mahogany concessions in the Central 
American country. Mr. Spellman was on his way back 
to Louisville. 

R. H. Downman, who recently returned from a busi 
ness trip to Texas, has gone to New York and will 
spend some time on vacation in the Adirondacks. 

S. M. Bloss, who is also sojourning in the North, 
recently was heard from by friends in this city at 
Niagara Falls. 

Nick R. Freeland, Vicegerent for Louisiana, is an 
other vacationer, and was in Seattle last week. 





SOUTHWESTERN LOUISIANA LUMBER NEWS. 

LAKE CHARLES, La., Sept. 15.—The demand during 
the last two weeks is said by yellow pine manufacturers 
to have been very satisfactory. Not only is the trade 
taking timbers and dimension stock, but the retailer is 
making himself felt by an increased demand for yard 
stocks. There seems to be very little doing in the export 
business. Of course some shipments are being made 
abroad, but the increase looked for from this quarter 
has failed to materialize. As a general rule millmen 
express the opinion that the demand will continue to 
inerease from this time on. 

Notwithstanding the increased demand prices have not 
advanced materially. The fact that quotations are not 
higher by this time has been a great disappointment to 
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many of the operators. One of the largest yellow pine 
millmen in the South stated recently that quotations 
generally were less than $1.25 over what they were 
January 1. 

The Central Coal & Coke Company has bought a 

skidder and the tramroad is being extended to connect 
with the Louisiana & Pacific. The mill at Carson, La., 
is running four days a week. The curtailment of output 
is to guard against overproduction. The company re- 
cently bought 19,000 acres of stumpage north of Lake 
Charles, which insures the running of the mill for fifteen 
vears, 
" The planing mill of the Nona Mills Company was par- 
tially destroyed by fire August 10, but the plant has 
been repaired so rapidly that it will be ready to resume 
operation within a few days. 

The Bucley Lumber Company is building a large mill 
on the Santa Fe a few miles from Elizabeth. The stump- 
age consists of 2,800 acres of longleaf yellow pine. The 
company has under advisement the purchase of con- 
tiguous territory. Work was begun on the mill June 
29, and it is expected that the mill will be ready for 
operation by October 15. The mill building is 32x170 
and is equipped with a circular saw, edger and trimmer. 
Later on a sizer will be added. The daily capacity of the 
mill will be 50,000 feet. The planer will be equipped 
with two combination machines and a resaw and will have 
a capacity equal to that of the mill. The commissary 
and office is a building 32x80 feet. The name of the 
company was obtained by taking the first syllable of 
Buchanan and the last syllable of Bakley. Messrs. Bak- 
ley and Buchanan are two of the largest stockholders 
in the company. ,The station was named for the wife of 
Mr. Bakley. 

All of the saw mills along the Watkins road between 
Lake Charles and Alexandria are running, but several 
of them are operating on three-fourths time. The gen- 
eral complaint is that while the demand is good prices 
are not what they should be. 

According to Capt. Joseph Anderson, who has the con- 
tract for dredging the intercostal canal from Vermilion 
bay to the Mermentau river, the work will soon be in 
full blast again. The destruction of the big dredger in 
Mud lake some time ago served to delay matters, but 
Captain Anderson has established new headquarters at 
Lake Arthur, where he is superintending the construc- 
tion of a mammoth dredge to take the place of the old 
one. 

Work on the New Iberia, St. Martinsville & Northern 
railroad has begun and a large force of men is working 
on the Port Barry end. This new road will open up con- 
siderable cypress territory, and it is understood that 
plans are already under way for the erection of several 
big mills in that vicinity. 

The skidder crew of the Long-Bell mill at Longville 
claims to have broken the logging record in Louisiana. 
Under the supervision of E. G. Cates the crew skidded 
and loaded 121,500 feet of logs in ten hours, using two 
lines with a Lidgerwood machine. 

The big mill of the Louisiana & Texas Lumber Com- 
pany, near Lufkin, which has been running full time, has 
reduced operation to two-thirds time. 

The Angelina County Lumber Company, which operates 
near Lufkin, is preparing to build a bridge across the 
Angelina river at the end of its tram line in order to 
extend the line into Nacogdoches county, Texas. Several 
thousand acres of very fine timber will be reached by this 
proposed extension. 

The Yellow Pine Paper Mill Company, which operates 
a large plant at Orange, is making many improvements 
and additions. New boilers are being added and the 
equipment of the power plant increased. 

Col. S. T. Woodring, general manager for the Calcasieu 
Longleaf Lumber Company, has returned home after an 
absence of several months. 

Elias Richards, president of the Hurricane Creek Lum- 
ber Company, of Guy, was a visitor to this city recently. 
The Hurricane Creek Company has completed a $75,000 
mill at Guy. 

Local saw mills have received orders from a number of 
the leading southern railway systems, including the Mis- 
souri Pacific and the Missouri, Kansas & Texas lines. 
One of the local mills has been called upon for a bid 
on over 3,000,000 feet. During the week just closed 
local mills bid on over 3,000,000 feet of material for 
Mexican lines, much of it to replace damage done by the 
recent storm at Monterey. 

Lakes Charles mills secured many of the orders placed 
by the Mexican lines. Several eastern lines, which have 
been using yellow pine material of late, have signified 
their intention of buying considerable stock for the fall 
season. The railroad demand is better than it has been 
than at any other time since January 1. 

Roy F. Morse, general southern sales- agent for the 
Long-Bell Lumber Company, left this week for northern 
centers, where he will spend some time in getting in 
closer touch with the market. 

J. W. Link, general manager for the Miller-Link Lum- 
ber Company, of Orange, spent last week in visiting his 
logging camps at Bunker Hill and Newton. 

Jack Goode, inspector for the Standard Export Com- 
pany, spent several days in Orange last week inspect- 
ing sawn timber ready for shipment. 





WESTERN FLORIDA TRADE. 


Prensaco.a, Fua., Sept. 14.—Sawn timber is bringing 
the best price at this port known along the Gulf coast 
for the last fifteen months, and while the local market is 
about 2 cents higher than at any other point along the 
Coast, the demand is nevertheless such that it is thought 
there will be no timber sold during the winter at a 
lower price than it is now bringing. The demand from 
foreign ports is such that a continuance of existing con- 
ditions is almost assured, for, should the demand slack 
off to any''marked extent the manufaeturers will have 


the alternative of cutting for the interior trade, which 
gives every prospect of becoming even better than at the 
present time. Mills are all running on full time in this 
section, excepting those which are closed down for their 
annual repairs, and even these will resume cutting within 
a few weeks. 

While the interior or domestic trade has shown wonder- 
ful improvement it has not kept up with the foreign busi- 
ness, and to some has not come up to expectations. There 
have been some orders placed for car material, but the 
volume of this business has not been what was antici- 
pated. Several mills report fairly gvod orders for this 
class of lumber, but others, which two or three years ago 
shipped much material of this character, have had only 
spasmodmic business. Otherwise the trade is fairly good. 

On the other hand the foreign markets have caused 
buyers to come into the market for export lumber, which 
has almost swamped plants cutting export stuff. The 
demand for sawn timber has been particularly strong, 
and two-thirds of the many vessels going out from here 
since September 1 have been loaded with timber. Stocks 
in foreign markets have reached the lowest point known 
in many years, according to reports which have reached 
here, and it has been necessary for the buyers to enter 
the market to supply their immediate wants. This has 
resulted in the chartering of numerous steam vessels at 
higher rates than could have been obtained for the same 
space had the buyers not calculated upon the market 
remaining either stationary or dropping. 

The last week proved to be an exceptionally busy one, 
custom house clearances showing 18,000,000 superficial 
feet of lumber and timber going to foreign ports. 





MATTERS AT MOBILE. 


MosiLE, Aua., Sept. 13.—There seems to be very 
little doubt that the business of 1909 with Cuba will 
be much under that of the previous year, for not only 
the statistics of the commercial year which ended on 
August 31 show a marked decrease of about 7,000,000 
feet, the statistics for the calendar year also show a 
decrease, which will probably not be overcome by the 
beginning of the new year unless there is a considerably 
more active trade in this direction. 

Cuban shipments for the first eight months of this 


year aggregate 54,001,998 feet, a figure somewhat under | 


the small business of last year and about 30 percent 
lower than that of 1907. August added but little to 
the record of Porto Rican shipments, while a fair 
quantity of lumber went forward to Jamaica and very 
little to other West Indian ports. 

Inquiry is reported in moderate volume from the 
islands generally, but in lessened volume from Cuba. 
The present high freight rates may suggest some delay 
in making purchases, but there is prospect of an in- 
crease in the original cost of stocks before freights are 
again lowered. Offerings are scant, the mills being 
well supplied with orders from the various markets and 
shippers find considerable search necessary before plac- 
ing orders. 

The extent of the South American trade out of the 
Gulf this year may be easily determined when it is 
stated that the aggregate of the outward movement 
from the Gulf ports during the first eight months of 
1909 to the various River Plate destinations was nearly 
200,000,000 feet. This exceeds the record for twelve 
months in 1908, and approaches that for either of the 
two preceding years. So far the year 1906 has shown 
the largest aggregate outward movement in this trade, 
but exports yet to be made during the remainder of 
this year will bring the total up to figures far beyond 
those of any former year. There were many charters 
in effect for forward loading, and mills making a 
specialty of this material have well filled order books, 
providing for their cut for months to come. The in- 
quiry proves to be of fair extent, though price offerings 
show some falling off. The increase of activity in other 
trades, particularly that at home, should serve to main- 
tain standards of value, and a decline appears im- 
probable, although the volume of the South American 
trade can hardly be expected to maintain its recent 
extent continuously. 

Transactions in sawn lumber have been few during 
the last week. There is scarcely anything in the shape 
of timber coming into the several Gulf ports and sales 
are easy at 2214 cents for 30 cubic feet average. On 
the other side shippers are holding for about 67/6 a 
load, though a trifle under this might be accepted in 
individual instances. These figures appear to be fully 
warranted by conditions in the producing district, but 
buyers do not respond readily, and the volume of in- 
quiry is light. The market is, however, recognized 
as a rising one, in which consumers should do well to 
cover their early wants, and in the meantime stock is 


going into consumption at a fair rate. Recent exports | 
from the Gulf have been large, but well distributed, | 


many of them going to the lesser ports, and stocks at 
the leading centers are not so large as formerly. 

The supplies of sawn titiber at the Gulf ports are 
pretty well cleaned up, and the mills are turning out 
very little stuff. There appears to be no decline in 
prices probable, and shippers cannot depend upon fill- 
ing up supplies on short notice,-even at current prices. 
There is a very scanty margin for them even upon the 
best quotations reported from abroad. 

European timber shipments during the last week 
maintained about the usual average. Some 2,250,000 
feet went to Rotterdam, 1,250,000 feet to Liverpool and 
parcels to various other ports, A cargo of timber was 
cleared for South Africa, whose increased purchases 
have had effect in lowering the light available supply 
of timber this year. 

The aggregate of the outward movement to South 
Africa reached 15,000,000 feet during the last week, 
when .an entire cargo was cleared for Delagoa bay by 











i Washington, D. C. 


the others will come too. To be 
sure you have in stock the best 


lumber you should order some 
of our 


Goldsboro 
N. C. Pine 


You take no chances when you 
order of us. Every piece of this 
lumber is perfectly milled, correctly 
graded and guaranteed to meet all 
the requirements of your trade. Let 
us quote you prices, 


TELECODE USED. 


Johnson & Wimsatt 














KILN DRIED, ROUGH OR DRESSED 


N.C. PINE 


DAILY CAPACITY 175.000 FEET 
FRANKLIN. VA. * 














N.C. Pine 


IN CAR OR CARGO SHIPMENTS 


Our equipment enables us to carry 
a good stock of kiln dried, rough 
and dressed lumber, and we have 
shipping facilities that guarantee 
prompt service. 


Fosburgh Lumber Company 


Manufacturers 


NORFOLK, VIRGINIA 
EASTERN SALES OFFICE—Fiatiron Bidg., New York 
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Established 1883 


THE CYPRESS LUMBER COQ. 


APALACHICOLA, FLA. 
wee GULF CYPRESS 
=>] AL80 
YELLOW PINE, POPLAR 
COTTONWOOD, RED GUM 


Especial attention given to carload orders for 


YELLOW PINE FLOORING, CEILING and FINISH 


We Solicit your orders for car or cargo. Boston Office, 
SHIPMENTS BY RAIL AND SEA, 88 Broad Street 




















Piles and Hewn Ties for Sade 


WE can make this material of all kinds. and in 
any quanity, to meet any specifications, and 
give prompt delivery and good service. Write us 
and let us get acquainted with each other so we can 

do business when you are in the market. 
We also'make a specialty of strictly NUMBER 
. ONE DEAD HEART LONG LEAF YEL.- 

LOW PINE TIES. 





Genesee Lumber Company 
q _ GENESEE, LOUISIANA. a 








C. D. Benedict & Co., 


PEORIA, ILL. 
Nothing but 


YELLOW PINE 


OF ALL KINDS. 


Chicago Office. Southern Office, 
1240 Old Colony Bidg, Hattiesburg, Miss. 











- Geo. F.SLoaN & Bro. 


BALTIMORE, MD. 


Pe wabale 


Baltimore-Worked = Flooring, 


Thin Ceiling, Mouldings, Etc. 














YELLOW PINE 


Long Leaf Timber and Lumber, Georgia Pine 
Car Sills, Decking, Bridge and Building Lum- 
ber, Kiln Dried D. & M. Flooring, Ceiling, etc. 


SOUTHERN PINE CO., OF GEORGIA, 


N. Y. Correspondents, 
The Haviland Lumber Co., 62 Pine St. Savannah, Ga. 
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‘GARYVILLE, LA. 











Tennessee Red Cedar 
POSTS, POLES AND PILING 


Write us for prices 


Nebraska Bridge Supply & Lumber Company 
OMAHA, NEBRASKA 











EGYPTIAN BOX & PLANING MILL GO. | 


Specialty: Milling in Transit, 
Surfacing and Resawing. 


Office, 2301 Commercial Ave., CAIRO, ILL. 











HINTS AS TO YARD MANAGEMENT 
will be found in the 8390 page book “Realm of the Retailer.” Free 
@escriptive circular, Address AMERICAN LUMBERMAN, 3815 
Dearborn Street, Chicago, IIl. 





the Standard Export Lumber Company. This total 
“has not been reached for several years. 

The market conditions in the interior trade are re- 
ported to be very satisfactory, all recent advances in 
prices being firmly sustained, with a further upward 
tendency manifested, and the volume of orders un- 
checked. Buyers’ agents are frequent visitors to the 
mills, and there is consistent effort to place orders at 
present prices. Production in this trade has not in- 
creased to any marked degree, many large mills still 
running on short time, while the number in operation 
has not been much enlarged. 

Railroad buying is showing a little improvement, 
though the policy of caution and spreading orders di- 
verts attention from the real volume of the transactions, 
Some of the larger car building companies are said 
to be stocked for far into the future, their purchases 
having been made very quietly and well distributed. 
Activity is reported to be increasing in the car shops, 
and their best efforts for many months will be insut- 
ficient to keep pace with the growing requirements of 
traffic. The influence of car shortage and consequent 
diminished supply is likely to show an early effect upon 
interior prices. 

The shops of the Mobile & Ohio railroad, which have 
been working on part time for months, began this 
morning on full time of six days of nine hours each 
with 500 workmen employed. This is a straw which 
shows the feeling with regard to the future in railroad 
circles. It is a great thing locally, for it will put 
much money in circulation, and restore to employment 
many who have been wholly or partly idle for some 
time. : 


SOUTHEASTERN MISSISSIPPI NEWS. 

HartiessurG, Miss., Sept. 13.—It seems to be the 
opinion among the lumbermen of this city that the unsat- 
isfactory conditions which have existed during the last 
two or three weeks have been removed, and that at 
present there is a recognized basis of value, and both 
buyer and seller can figure to better advantage. Plenty 
of business is being offered, especially on timbers, heavy 
structural material, railroad car sills ete. As to floor- 
ing, ceiling and other dressed items the market has never 
been so erratic on rough stock, but there is a steady 
improvement and good demand for this class of material. 
It is the opinion of some of the millmen that if the 
manufacturers would ask more for their lumber they 
would obtain it, as the conditions fully warrant an ad- 
vance in prices, as lumber is proportionately lower than 
any other commodity on the market. Representatives 
of large buyers are very much in evidence throughout 
the manufacturing district, and on account of the im- 
pending car shortage the market undoubtedly will con- 
tinue to advance. The mills in this territory are prac- 
tically all in operation, and some of the large ones have 
put on night forces. 

The new passenger depot of the New Orleans & North- 
eastern railroad has just been completed and is strictly 
fireproof and modern in every particular. It has an 
umbrella trainshed, entirely of steel, and a concrete 
foundation running its entire length. The depot is fur- 
nished with express offices; has two large waiting rooms, 
one for white and one for colored passengers. The ticket 
office is elegantly finished; the woodwork in mahogany 
and the floors are tiled. Altogether the depot is con- 
sidered equal, if not superior, to that of Meridian. 

The Hattiesburg Traction Company has completed its 
power plant, and is furnishing power for the entire city. 
The large engines have been tested and work to perfec- 


tion. The street cars are in the city and will be in ~ 


operation on schedule time, Monday, September 13. In 
fact, Hattiesburg has been having so many improve- 
ments recently that there was a mass meeting called at 
the Commercial Club last night, in conjunction with the 
Retailers’ Merchants’ Association, and there will be a 
large celebration held October 1 to celebrate the open- 
ing of the new depot, the inauguration of the street car 
service and the resumption of operation of the large mill 
of the J. J. Newman Lumber Company. 

A business men’s social club has been organized in 
Hattiesburg, and will be known as the Forrest club. It 
will have temporary headquarters at the Hotel Hatties- 
burg until arrangements can he made to obtain a suit- 
able location. It is understood that the object is to 


have a country club. The charter has been applied for 
and Judge N..A. Hill, one.of the most prominent attor- 
neys in the state, was unanimously elected president. 

A large number of Hoo-Hoo of this section left to 
attend the Annual meeting and concatenation at Hot 
Springs, Ark. Among them was T. L. O’Donell, of the 
Ship Island Lumber Company, of Sandford, who went 
partly for his health. 





FROM THE GEORGIA CAPITAL. 


ATLANTA, GA., Sept. 13.—A firm continuation in the 
recent advances in yellow pine values, a steady move- 
ment and an encouraging volume of business characterize 
Atlanta’s lumber trade status. Martin F. Amorous, 
president of the Union Pinopolis mills, declares that the 
general improvement which set in two months ago has 
undoubtedly come to stay. He points out the fact that 
car sills have advanced over $6 a thousand since last 
autumn and that in other lines there has been a satis- 
factory if not an equivalent increase. Dressed stock, 
shingles and dimension stuff are trending upward in 
price and demand. 

The Coast trade in Georgia and adjacent states is 
reported to be better than for a period of eighteen 
months. At some ports the foreign demand is said to 
exceed the supply, in face of the fact that prices have 
risen from $4 to $6 a thousand. Throughout Georgia 
conditions are growing vigorous. Suburban buyers are 
putting in their orders earlier than usual because of the 
persistent expectancy that a ear shortage is coming. 
Railroads of the state are making improvements and 
many shops that had laid off from 20 to 30 percent of 
their employees are working full forces again. 

Lumbermen and shippers in southern Georgia along 
the line of the Atlanta, Birmingham & Atlantic railroad 
are aroused over a petition which that road has filed with 
the state railroad commission asking permission to in- 
crease the freight rate on shipments from Atlanta and 
successive points to Savannah $2. Representatives from 
the Savannah board of trade appeared before the com- 
mission last week and urged that the advance be not 
granted. In seeking this advance the railroad is said 
to be impelled by a desire to turn the bulk of lumber 
shipments for that territory toward Brunswick, since 
it owns the lines all the way to Brunswick, and hence 
would get the entire proceeds of the rate. On ship- 
ments to Savannah it now has to divide with other 
lines. The railroad commission has the matter under 
consideration and will issue an order within thirty 
days. 

An appreciable demand from Boston and other eastern 
markets has stimulated local trade during the last 
week. Numerous inquiries for long term delivery or 
ders have been received but dealers still remain very 
conservative about accepting orders for more than sixty 
days ahead at current prices. 


eed 


IN NORTHEASTERN FLORIDA. 

JACKSONVILLE, FiA., Sept. 15.—Although sawmill men 
and brokers tried to adjust relations between them so 
that there would be less friction, the latter claimed last 
week that the sawmill men had advanced prices too fast 
and that they were losing business thereby. The sawmill 
men declare that they are entirely satisfied with the 
situation, as they have orders enough to keep them going 
for a while. 

A large number of millmen were in town last week to 
get supplies. Among those from this state were: J. B. 
Conrad, of Glenwood; N. P. Ives, of White Springs; 
R. L. Dowling, of Dowling Park; C. H. Davis, of 
Manatee; James Sims, of Madison; D. W. MeArthur, 
of Montbrook; R. H. Paul, of Watertown; W. W. 
Hodges, of Callahan, and William Burney, of Yulee. 

Indications point to a big business in the building of 
freight cars in the immediate future. The demand for 
them is increasing daily, as the fruit season is coming on. 

There is a steady demand for quick orders, special 
building jobs ete., but the yards are not buying to any 
extent. An inquiry has come in from the Mount Vernon 
(Ohio) Car Company for 3,500,000 feet of car material. 

E. C. Harrell, secretary of the Georgia-Florida Saw 
mill Association, spent several days in this city last week 
getting the association’s branch office in working order. 








NEW NEW ORLEANS & NORTHERN PASSENGER STATION AT UATTIESBURG, MISS. 








1@ 
nt 


SEPTEMBER 18, 1909. 


AMERICAN LUMBERMAN 


73 








ALONG THE SOUTH ATLANTIC COAST. 





Healthy Condition of North Carolina Pine—Lumbermen Too Busy for Politics—Prosperity 
and Progress the Rule—Transferred Northwestern Blood. 
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FROM THE OLD DOMINION. 


NorFOLK, VA., Sept. 15.—The trend of North Carolina 
pine is upward, but manufacturers are not by any means 
anxious to sell. The demand for No. 3 and better has 
been proportionately much stronger than it has been for 
the lower grades—box, culls ete. Consequently the only 
accuraulation that may be found at the mills consists of 
low grade lumber. 

In no instance, however, is there congestion, as suffi- 
«ent quantity has been moved during the season to pre- 
vent this. Roofers and resawed box material have been 
in fair demand, although roofers have been sold low. 
The main cause for low stocks grows out of the mills 
either shutting down or operating on reduced running 
time. In kiln dried North Carolina pine, which is the 
recognized standard in the Norfolk section, firmness is 
noticeable. 

The situation in the southeastern section of the Caro- 
linas is somewhat different, in one respect at least, in 
that on account of a better class of logs being sawed a 
higher percent of high grades is being obtained. There 
seems to be an idea in the eastern trade that there 1s a 
difference in quality between the North Carolina pine 
produced in North Carolina and that produced in South 
Carolina. 

There is no difference in the main between shortleaf 
timber that grows in North Carolina and that which 
grows in South Carolina, or even Georgia. It is all one 
species. 

The only possible difference is in the manufacture and 
drying of the stock. North Carolina pine when handled 
through kilns must be given constant and careful atten- 
tion, and neglect will result in direct loss on account of 
under drying or over drying. If dried too hard it is 
brittle, crooked to a greater or less extent and knots are 
started. If not sufficiently dry when placed in pile it 
will stain and become more or less undesirable. Usually 
stain attacks the very best grades. 

But getting back to the relative difference between 
North Carolina pine of the two states, it is safe to 
assert that a cargo of kiln dried North Carolina pine, 
shipped from South Carolina stumpage, run into Nor- 
folk and cleared from that port as the product of a 
North Carolina pine mill, could never be distinguished 
as to origin. 

The northern and eastern branches of the lumber trade 
report business slightly improved. Flooring, 4/4, No. 3, 
is firm and must continue so, as the output of No. 3 
grade continues small and many of the mills are more 
or less oversold on the old prices. 

J. G. MeNeal, president of the Garysburg Manufac- 
turing Company, Burgaw, N. C., in town recently, found 
business improved, but with contention over prices on 
some items. No. 3 and better grades are in good shape. 
The Garysburg company has installed a planing mill for 
taking care of a portion of its low grade product. 

A. E. Murray, jr., representing the Trexler Lumber 
Company, Allentown, Pa., was in this city recently. The 
Trexler company has rented offices in the National Bank 
of Commerce building, Norfolk, in connection with its 
large and growing North Carolina pine and yellow pine 
business, 

H. C. Turner, of the Newbern Lumber Company, of 
Newbern, N. C., in Norfolk recently, reported a much 
more satisfactory condition in the North Carolina pine 
trade. Mr. Turner states that his company is well fixed 
with orders and all new business coming to hand is 
handled on a basis of the official market report of 
August 17. No. 3 and better lumber is firm. 





FROM THE MARYLAND METROPOLIS. 


BattrmorE, Mp., Sept. 14——Herman D. Billmeyer, 
president of the H. D. Billmeyer Lumber Company, of 
Cumberland, Md., refuses to run for state senator or any 
other political office. The Democrats of his county nom- 
inated him while he was away on a European trip, and 
on his return, several days ago, he announced at once that 
he would not accept the nomination. Party leaders 
sought to induce him to change his mind, but he reso- 
lutely declined, stating that his business interests would 
not permit him to accept the honor or leave him time 
to serve. It appears that Mr. Billmeyer’s father, who 
attended the county convention, protested on the floor 
against the nomination of the son, but the convention 
made it against the protest. Mr. Billmeyer’s company 
has extensive timber interests in various states and does 
a large business, making a specialty of lumber for rail- 
roads, bridge work, ship building and similar purposes. 
Mr. Billmeyer, furthermore, takes a deep interest in all 
movements to advance the welfare of the lumber trade, 
and in pursuance of this aim he was elected secretary of 
the Wagon Oak Plank Exporters’ Association, organized 
not long ago to stop the abuses that haye grown out of 
the wholesale rejections abroad of planks as under grade, 
and to check other practices inimical to the exporters. 

Nothing but prosperity and growth in business is being 
heard these days among lumbermen here. They do not 
assert that a boom is on or that they are making ex- 
traordinary profits, but they do maintain that improve- 
ment continues and that there is every indication of a 
complete recovery from thé depression. Every member 
of the trade reports it as his experience that the move- 
ment has materially increased and there are those who 
declare that their business is once more back to normal. 
Antiong these latter are R. P. Baer & Co., hardwood manu- 
facturers and wholesalers, with offices in the Keyser build- 
ing. M.S. Baer was in New York several days last week 


and took a number of orders. He and his brother, the 
senior member, state that they are doing as much busi- 
ness as in 1907 and 1906, though with respect to money 
values it may be somewhat behind those years. The mill 
of the Magazine Hardwood Saw Mill Company, the 
name under which the firm conducts operations, near 
Mobile, Ala., has started up again after a shutdown of 
several weeks. The plant has been entirely overhauled 
and various improvements have been made, which will 
increase its capacity. ; 

A. B, Creamer, secretary of the Dill-Creamer-Truitt 
Corporation, Norfolk, Va., who was in Baltimore last 
week conferring with Lewis Dill, one of the partners, 
made statements regarding the business conditions not 
very different from those of the Messrs. Baer. He said 
that there had been an increase in business throughout the 
Norfolk section, and that there was every indication of 
a still further expansion in the distribution. The mills 
were, as a rule, running full time and the range of values 
was reaching satisfactory figures. 

Still further testimony as to the recovery in progress 
is given by Charles A. Hanscom, manager of the Balti- 
more office of the Morgan Company, manufacturer of 
sash, doors and blinds at Oshkosh, Wis. Mr. Hanscom, 
who left for a business trip on the eastern shore last 
Monday, stated that his office force is being kept busy 
making estimates on work, and that the demand for ve- 
neered hardwood doors was especially strong. The prices 
realized reflected the improvement that had taken place 
and the outlook was that the existing state of affairs 
would continue. 

R. K. Hartwell & Co., wholesale lumber dealers, have 
opened an office in the Keyser building. The senior 
member is a young man from Chicago, and is stated to 
have come here with excellent credentials. The Keyser 
building is getting to be something of a headquarters 
for lumbermen, among the other concerns there being the 
Jackson Lumber Company, Lewis Dill & Co., RB. P. 
Baer & Co., and a combination of three or four West 
Virginia companies, headed by the Tygert River Lumber 
Company. 

To have operated successfully in the white pine 
regions of the Northwest and to be equally successful 
in the North Carolina pine districts with lumbering 
enterprises is an achievement to the credit of A. R. 
Turnbull, president of the Rowland Lumber Company. 
Mr. Turnbull stopped over in Baltimore on the way 
back to Norfolk, Va., the headquarters of the com- 


~ pany, with his family, the latter having spent the 


summer in Minneapolis, Minn., Mr. Turnbull’s old 
home. ; 

Mr. Turnbull became president of the company sev- 
eral months ago, on the death of his father, having 
been secretary and treasurer before that time. Prior 
to going into the North Carolina pine field he was 
a member of R. W. Turnbull & Co., which operated 
extensively near Minenapolis. The timber there is 
about cleaned up, with about 12,000,000 feet of logs 
in the boom. Mr. Turnbull and his father became 
interested in North Carolina pine several years ago 
and bought the Rowland Lumber Company’s interests, 
including a big saw mill near Goldsboro, N. C., and 
extensive timber holdings from Samuel P. C. Rowland, 
at that time a member of the American Lumber Com- 
pany; Samuel P. Ryland, jr., of the Ryland & Brooks 
Lumber Company, and others. 

The concern was continued under the old name. In 
speaking of operations at the mill he stated that one 
day recently nineteen cars of lumber were loaded in 
one day and sent out, each car containing about 16,000 
feet of lumber. A vessel carrying about 350,000 feet 
of lumber was loaded in about the same time. Mr. 
Turnbull called on some of his business friends and 
acquaintances while in Baltimore. They left at night 
for Norfolk by boat. 

Spottswood Bird, of the Ryland & Brooks Lumber 
Company, started today on a vacation. He will spend 
two weeks at his old home in Virginia, and look after 
business matters there. 

A new kind of wood pavement is being laid experi- 
mentally on Calvert just above Baltimore street. It 
will cover the better part of a block on one side of the 
street, and consists of two layers, the lower layer of 
blocks being laid on a concrete base. Before being 
put down the blocks of the upper layer are dipped in 
liquid tar, so as to make them waterproof. The blocks 
are of red oak, and instead of being of one piece are 
made of four or five small blocks clamped together 
with steel. 

They are laid with the grain vertical, and in differ- 
ent positions, so that they will not wear into ruts. 
The interstices are filled with liquid cement. One of 
the chief objections to the several kinds of wood pave- 
ment blocks heretofore laid in this city is that the 
surface gets slippery in wet weather, especially in 
winter, and becomes dangerous to horses, so that the 
frequent strewing of sand is necessary, which has to be 
swept away as soon as the cause of the slipperiness dis- 
appears. The new pavement is designed to overcome 
this objection, and is being laid under the supervision 
of Edward Alcott, a lumberman well known in the 
United States and England. 


E. A. Sanford. 

Harripspurs, Miss., Sept. 10.—After an illness of six 
months, E. A. Sanford, connected with the Pole Stock 
Lumber Company, of this city, passed away September 8. 
Mr. Sanford was universally popular among the lumbermen 
of this territory. 














Handy Books for Lumbermen 




















The Lumberman’s 


Handy Library | 


Books of recognized value and 
merit in daily use by lumbermen 
everywhere: 


History of the Luinber 
Industry of America 
By J. E. DEFEBAUGH 


A comprehensive and permanent text book on 
American lumber history. Two volumes, cover- 
ing the lumber industry in America from colonial 
days down to the present time in the east, and 
national legislation and policies affecting the for- 
ests. Bound in half leather-levant grain with 
gold lettering on back and gold top. Price, 
postpaid, $6 a volume. 


The American Lumberman 
Telecode 


A systematic and practical arrangement of 
telegraphic words to represent phrases, sen- 
tences and each size of each grade of each article 
of lumber manufactured. Adapted to all branches 
of the lumber trade; 412 pages; 6x9 inches; 
61,427 code words. Price, postpaid........ $65.00 


Realm of the Retailer 


The best of Met L. Saley’s writings put into 
permanent form. The retailer finds in it hints as 
to yard management, descriptions of lumber sheds, 
appliances for storing and handling lumber, book- 
keeping methods, etc. ; 0 pages; illustrated 
and handsomely bound in cloth. Price, t- 
PONE cc cdcccccccccecccceccsccecncccooess $1.60 


In Forest Land 


The humor, sentiment and philosophy of the 
lumber business interpreted by “the lumberman 
= in a volume handsomely printed, illustrated 
n tint, bound in silk cloth and gold stam 
Ideal for gift or library. Price, postpaid... $1.26 


The Lumberman’s Actuary 


The tables in this book show at a glance the 
cost of any number of feet of lumber between 2 
and 29,000 feet at any price from $6 to $75 a 
thousand; also lath and shingles from 85 cents 
to $6 a thousand. Price, postpaid, bound in 
MOREE 0b00sessscaccecescssnndeteossned 80 
Be IDs 0.002.806.5060 6 6060400 54 0040208 e 00 


Chapin’s Lumber Reckoner 


Reduces to board measure lumber, scantling, 
square timber and saw logs; contains over 200, 
figures that can be relied on. Price, postpaid, 
in morocco binding, with lap and pocket, $3. In 
GOT 5 cc 0s 0 sncoe? 6b been eee spenare tis $2.00 


The American Lumberman’s 
“Curiosity Shop” 


A reference work containing hundreds of prac- 
tical questions about the lumber business. To 
each question there is a full and appropriate 
answer, which, in — cases, embodies illustra- 
tlons. In saw or planing mill, the wholesale or 
retail office, in big and small yard, in the woods 
or on the river, this baqok will prove the most 
satisfactory and handy reference volume ever 
published. Price, postpaid...........4.. $2.00 


The Coalier’s Actuary 


The tables show at a glance the amount of 
any Seog sd of coal from ounds to 1,100 tons 
at prices from 25 cents to $15 a ton, and apply to 
either gross or net tons. Price, postpaid, bound 
im leather, SB :: im. clatD... ocscacccccccesves $2.50 


The Climax Tally Book 


Lae og by a practical inspector who knew 
what is wanted. Substantially bound in sheep 
with stiff covers and round corners; the paper, 
pesotins and special ruling are high grade. he 

limax has 110 pages and when closed is 44x 
8% inches. Price, postpaid, one copy, 75 cents; 
six copies, $4; twelve coples.....e.s.--es $7.60 


The Wood Workers’ Manual 


Shows the cost and selling price of moulding 
from inch to 10 inches wide; price of lumber 
from to $60 a thousand square feet; 82 pages 
3%x6 inches, printed on h grate bond —_ 
and substantia y bound in flexible cover. rice, 
postpald ..ccccrcccccccccsccccess eeceseee + $3.00 


Scribner’s Lumber and Log Book 


Gives measurements of all kinds of lumber, 
logs, planks, timbers, wood measure, speed of cir- 
cular saws, care of saws, land measure, wages, 
rent, board, interest etc. Price.........-. 26 cts 


Sample and further descriptive matter of 
these useful books may be had from 


Amevicanfiimberman 


PUBLISHERS, 
315 Dearborn Street, CHICAGO. 
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Himmelberger-Horrison Lumber GO. 


Red Gum 
Specialists 


(estates MISSOURI. 


NOURSE-TAYLOR LUMBER CoO. 


OAK s YELLOW PINE 


CAR and CONSTRUCTION STOCK 
CHICAGO, ILL. 


Chamber of Commerce 





FRANKS A.cUTTING) 
MEMLOCEC BAER | 


No. 79 Summer Street, 
supply Cutting-patent 


cars to shippers. BOSTON, MASS. J) 


For Quick Shipment “ric: «sw 


GLASGOW, KY. 
2 cars 314” x 414’’—12’—_OAK. 
2 cars 344” x 414”"—12’— OAK. 
2 cars 8-4 Com. & Better 10 to 14’—OAK. 
2 cars 6-4 x 8-4 “ “ “ HICKORY. 
also anything needed in other hardwoods. 


WILLIAM REDMAN, Glasgow, Ky. 








Only dealer who can 





























We are anxious to move quickly the following 


DRY POPLAR LUMBER 


2 Cars 4-4 1s and 2s Poplar 

3 Cars 4-4 Select and No.1 Com. Poplar 
2 Cars 6-4 Select and No. 1 Com. Poplar 
10 Cors 4-4 No. Common Poplar 


Above is well manufactured edged and trimmed and we al- 


ways ship a good grade. We solicit your inquiries for all kinds 
of Hardwoods and Yellow Pine. , 


LOGAN-MAPHET LUMBER CO. 
MANUFACTURERS OF KNOXVILLE, TENN. 


PINE AND HARDWOODS 








Geo. DB. Emery Company 
Importers and Manufacturers 
MAHOGANY and 
SPANISH CEDAR 


MAHOGANY and CEDAR VENEERS 


Office, Mill, Yard and Salesrooms, 
Chelsea, Mass. 


NOS, 1 TO 41 BROADWAY, 








NORTON LUMBER CO. 


RICHEY, MISSISSIPPI 


RED GUM 


Finest Stock in the South. Also Oak, Cypress, Ash 

















OUR PLANING MILL IS 

RUNNING ENTIRELY ON 8 A S Sy W oO @) D 
Moulding, Bevel Siding, Ceiling, Finishing 
Boards, Leather Frames, Cloth Boards, etc. 


SANFORD & TREADWAY :: MENOMINEE, MICH. 














HARDWOOD LUMBERMEN will find it to their advantage 


= to send for free sample pages 
of the “Climax Tally Book." American Lumberman, Chicago, lil. 


PROSPEROUS WEEK AT HARDWOOD CENTERS. 





Railroad Demand Increasing—Extension Planned—Furniture and Box Trade Active—Bui!d- 
ing Activity Aids Retail Trade—Upward Tendency to Prices. 





WITH THE MEMPHIS TRADE. 


MEMPHIS, TENN., Sept. 14.—Weather conditions in the 
Memphis territory have been highly favorable for the 
production of hardwood lumber. The only trouble so far 
lies in the fact that streams in this section, on account 
of a long dry spell, are lower than desired. In some 
portions of southeastern Arkansas millponds are without 
sufficient water and just over the line in Texas some of 
the mills have been forced to close down on this account. 

The big veneer plant and mill of C. L. Willey, North 
Memphis, will resume operation Monday, after an ex- 
tended shutdown. Extensive repairs have been made 
and the capacity increased. 

The sawmill and veneer plant of R. J. Darnell, In- 
corporated, in New South Memphis, is running again. 
The changes necessary in its logging road have been 
made and the company has good facilities for bringing 
in its timber supply. The plant of the Darnell-Love 
Lumber Company, at Leland, Miss., is running on full 
time. 

The big car plant of the Louisville & Nashville Rail- 
road Company, at Decatur, will resume operation full 
time January 1. The plant has been operated part time 
for several months. Recently the company began build- 
ing 500 ears and it will be necessary to build an addi- 
tional thousand cars. A great deal of repair work is 
being done. The payroll will be increased more than 
$60,000 a month. 

The Rock Island, it is reported, has bought the con- 
trolling interest in the Shreveport & Eastern railway, 
which will be completed from Shreveport to El Dorado. 
The grading is finished from Shreveport to Homer, leav- 
ing only twenty-five miles to be graded to put the line 
into Wesson, where connecting lines of the Rock Island 
system will complete the route from El Dorado to Shreve- 


ort. 
' Mitchell Bros., Harrisburg, Ark., have sold their big 
mill at Pitts, together with 15,000 acres of timber land. 
They have another mill in Jackson county and will con- 
tinue to operate it. 

J. H. Vandiver, of Harrisburg, has sold to Clyde Mack 
about 2,500 acres of timber land near that point and 
the latter is putting in a shingle mill of large capacity. 

The Louisville & Nashville has planned an extension 
of its line into Meridian, Miss., from Linden, Ala. It 
will be necessary to build about seventy-five miles. When 
the line is built it will give Meridian direct connection 
with Montgomery and Mobile and will open up a rich 
timber section in west Alabama. Announcement is made 
that this road will proceed within a short time with 
the building in this city of a passenger station to cost 
$2,500,000. It has seeured eighteen acres for this pur- 
pose in the area bounded by South Main and South Ray- 
burn streets and Calhoun and Webster avenues. 





THE CUMBERLAND RIVER DISTRICT 


NASHVILLE, TENN., Sept. 15—The lumber market is 
experiencing the full effect of renewed activity. It is 
expected that within ten days conditions will be more 
uearly normal than they have been for two years. 

The local market shows no material change, but the 
tone is better and business moving along with a strong 
demand for all grades at satisfactory prices. Eastern 
buyers are beginning to appear in the local market, 
which naturally stimulates trade. Mills are active and 
running full time, and apparently are having no diffi- 
culty booking orders for all that can be cut. 

Business is active with furniture manufacturers and 
box makers. An increase is noted in the demands for 
medium and low grade stocks. An especially urgent 
call is out for red oak. Better grades of oak stock are 
lower. Poplar is in. steady demand. Implement and 
vehicle manufacturers are buying hickory in quantity. 

Some of the local lumber concerns state that business 
during August this year was double that of August, 
1908. A shortage is reported in the better grades of 
chestnut and oak. 

Evans James, of the Cooper Carriage Woodwork Com- 
pany, St. Louis, Mo., was a recent visitor in the local 
market. 

H. W. Troth, purchasing agent, and E. T. Kuffer, 
superintendent of the lumber department of the Victor 
Talking Machine Company, were prominent visitors in 
the Nashville market recently, buying lumber for their 
company. 





IN NORTHEASTERN TENNESSEE. 


BristToL, TENN., Sept. 15.—With a steady and increas- 
ing demand for stocks, prices are slightly advancing, and 
as there is a decided scarcity of. the better grades of 
stock further and sharper advances in prices are looked 
for. Considerable lumber is now being shipped, while 
many more orders are coming in at better prices and 
business is mué¢h easier to get, according to the local 
lumbermen, 

The Alton Park Lumber Company, recently organized 
at Alton Park, Tenn., is preparing to start a small plan- 
ing mill. 

Louis Carr, of Falls Mills, Va., and associates have 
purchased a large boundary of timber in western North 
Carolina, approximating about 25,000 acres, and plan to 
install a band mill for the development of the property. 
This will be but one of the many large operations in that 
section. The timber is situated near Asheville. James 
Walker and others, of Herndon, W. Va., are interested 





in the big deal. 


O. HH. Harter, of the Harter Lumber Company, of 
Memphis, Tenn., was among the hardwood buyers on : 
Bristol market during the last week. 

C. Boice, the well known lumberman, of Richmond and 
Philadelphia, who is at the head of the Westmoreland 
Lumber Corporation and of the Boice Lumber Company 
was in the city this week on his way to Mississippi. 
Mr. Boice is heavily interested in southern yellow p‘ne 
property and is most optimistic as to the outlook for 
business. 

There is much building activity in this section. ol, 
J. M. Barker, of Bristol, has gone to Nashville to meet 
with the Tennessee state educational board, to select 
sites for the location of three normal schools. Buildings 
for each will be erected at once, at an aggregate cost 
of about $1,000,000. Dr. W. E. Martin, of this city, has 
organized the Woman’s College of Alabama, at Mont- 
gomery, Ala., and has just let the contract for the erce- 
tion of a group of buildings to cost $300,000. Bristol 
has just completed the erection of a city hall at a cost 
of $80,000, while the government will at once ask for 
bids for the erection of a $50,000 addition to the federal 
building in this city. Col. J. M. Barker has about com- 
pleted the erection of a $35,000 annex to the St. Law- 
rence hotel. 

The building activity in this section has operated to 
greatly stimulate the retail lumber trade of this see- 
tion. There is great activity in the coal fields of Vir- 
ginia and Tennessee now, after two years of dullness, 
and they furnish a market for a large amount of lum- 
ber. This is shown by the heavy shipments, largely of 
yellow pine, that are now moving to the coal fields. 

The Keystone Lumber Company, of Bennettsville, 
S. C., has decided to establish a band mill at Drake, 8. C., 
where it has bought a large boundary of timber. The 
new mill will have a daily capacity of 25,000 feet. 

W. T. Neely, for years a heavy stockholder and promi- 
nently connected with the Morton, Lewis, Wiley Lum- 
ber Company, of this city, has decided to enter the whole- 
sale furniture business in Bristol, and has entered the 
F. T. Blanchard Company, Incorporated, for this pur- 
pose. He was formerly a prominent Michigan lumber- 
man and is a native of Grand Rapids. 

The Valley Tie & Lumber Company, which had a very 
large contract with the Carolina, Clinchfield & Ohio rail- 
road, has extended its operations in North Carolina mate- 
rially. H. B. Mercereau is in charge of the business in 
this section. 

There is much activity at the large tannery and ex- 
tract works of the Charles A. Schieren Company, in 
Bristol. All of the famous Schieren belting is made in 
this city, and the unusual activity of the large plant is 
taken as a good indication of the reviving activity in 
the lumber trade, which consumes probably the largest 
part of the product of the Schieren plant. G. A. 
Schieren, son of the Hon. Charles A. Schieren, head of 
the company, is in charge of the plant here. 

J. A. Wilkinson reports increase in business of late. 
Mr. Wilkinson is one of the busiest lumbermen in this 
section and feels the good effects of the general improve- 
ment in business. He has one of the largest export 
trades of any concern in this entire section. 

Col. R. H. Middleton, a well known freight official of 
the Western Maryland, was among the traffic men of the 
lumber shippers in the city this week. 


1e 





IN THE SHADOW OF OLD LOOKOUT. 


CHATTANOOGA, TENN., Sept. 15.—As to the lumber 
trade prices are picking up and mills running at normal 
capacity. Retail trade is brisk and allied manufactur- 
ing interests are consuming fair quantities of lumber. 

The local situation has improved more in quartered 
red oak than in any other item, while plain oak also is a 
good seller. The railway development in upper east 
Tennessee holds steady and the demand is good from 
cross. tie producers in the mountains and on the Cum- 
berland plateau. 

A big part of the demand for lumber comes from 
car builders, furniture factories and the building trade. 
Local box factories report better conditions than thirty 
days ago. The veneer trade at east Tennessee mills is 
more active and casket factories are liberal buyers of 
chestnut. Poplar lumber is in good demand. A better 
situation prevails in dimension stock. 

W. A. Dolph has become local sales manager for tle 
J. M. Card Lumber Company. Mr. Dolph for many year: 
was assistant secretary and treasurer of the old I. M. 
Darnell & Sons Company, of Memphis. 

A. J. Gahagan, treasurer of the Loomis & Hart Manu- 
facturing Company, has returned from an extended east- 
ern trip with Boston as an objective point. He reports 
conditions improved in lumber and furniture. 

O. B. Andrews, of the Acme Box Company, has re- 
turned from a visit to the Pacific coast. The sales de- 
partment of this factory has been reorganized, the vice 
president of the company taking charge of it. Mr. 
Andrews reports business good on boxes last month, with 
September making a good showing. The management 
is undetermined as to when it will start to build its 
factory building, for which a site was acquired on the 
Belt line some time ago. 

The Newell Sanders Plow Company, this city, reports 
the situation satisfactory in implements. It has been 
shipping plows in volume to Australia during the last 
thirty days. 

Mr. Godsey, representing Taylor & Crete, of Buffalo, 
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N. Y., was in this city a féw days ago. For many years 
this firm operated a mill at Chattanooga. 

Pp. F. Fitzgibbons, manager of the Chattanooga branch 
of the MeLean Lumber Company, has returned from a 
trip to Boston and other New England points. He states 
that all branches of the hardwood business show im- 
provement and that the Chattanooga mill is running 
steadily. 

Mr. King, of the King-Baxter Lumber Company, re- 
ports that Chattanooga’s housebuilding trade has been 
good since the beginning of summer. This concern re- 
ceives much of its yellow pine from Mississippi and 
Alabama and redwood from the Pacific coast. Just now 
it is furnishing the material being used on the 5-story 
Trotter building in this city. Bruce Baxter, of this com- 
pany, has returned from a tour of the southern sawmill 
district. 

The Williams & Voris Lumber Company reports that 
its domestic trade and Canadian trade on hardwoods is 
good, particularly on quartered oak and poplar. Im- 
provement is noted in plain oak. 

C. E. Murray, slack cooperage operator at Decherd, is 
building a plant at Navasota, Tex., for the manufacture 
of slack barrel staves and heading. He has a mill in 
Virginia. 

J. L. Haynes, retail lumber dealer at Decherd, who 
has been increasing shed facilities, reports business good. 

R. L. Crandall, of the Macon Crate & Box Company, 
Macon, Ga., was a recent yisitor in this territory. 

The Bridgeport Woodenware Company, of Bridgeport, 
Ala., has added to its large plant a 3-story building 
60x108. The upper floor will be used for drying pur- 
poses and the lower floors for machinery. 

Louis Reemelin, general manager for the Consginees 
Favorite Box Company, Chattanooga, has returned from 
a visit to Cincinnati, Ohio. He states that the outlook 
in his industry is good. 

S. P. Bruner & Son are operating a saw mill at 
Decherd and shipping hardwood. ° 

W. P. McBroom, manager of the Lookout planing 
mills, Chattanooga, has returned from his vacation spent 
at Lauterbach Springs, Ga. The concern reports a good 
trade in housebuilding material. 

C. P. MeMahon & Co., of Knoxville, have moved their 
office to 307 West Clinch street and bought the interests 
of the MeMahon Lumber Company, including 3,000 acres 
of hardwood timber. 

Charles M. Schwab, president of the Bethlehem Steel 
Company, was in Chattanooga en route from New Or- 
leans, La., to New York. The steel magnate looks for 
a full return of prosperity throughout the country by 
the end of fall. 

The Valley Tie & Lumber Company, with offices in 
Staunton, Va., and Johnson City, Tenn., and headquar- 
ters at Lexington, N. C., will file a contract with rail- 
roads for 300,000 cross ties and trestle timbers. H. B. 
Merceau, of Johnson City, is in charge of the branch 
office. 

Fred Arn, of the J. M. Card Lumber Company, Chat- 
tanooga, says that business is developing as well as can 
be expected. Oak and poplar are selling well. The com- 
pany has two mills running in Alabama and one in Chat- 
tanooga. The export trade has not recovered as well as 
the American trade. 

The Logan-Maphet Lumber Company, Knoxville, re- 
ports business improving.. Joseph Logan, of this com- 
pany, recently returned from a visit to Philadelphia and 
New York markets. 

The Vestal Lumber & Manufacturing Company, Knox- 
ville, reports trade good, and has reduced its stock con- 
siderably by shipments north and east. Mr. Vestal, of 
this concern, and F. C. Bearden have returned from a 
trip to Boston. 

The mantel manufacturing plant of C. B. Atkin, at 
Knoxville, is working full time. Mr. Atkin, owner of the 
Colonial, is preparing to erect another hotel in Knox- 
a It probably will be called the Atkin, after his 
father. 

The Maples Lumber Company, Knoxville, has received 
considerable oak and poplar by river. 





KENTUCKY HARDWOOD NOTES. 


LOUISVILLE, Ky., Sept. 14.—The Hardwood Club met 
tonight and discussed Lumbermen’s day at the state 
fair, J. G. Brown, of W. P. Brown & Sons, is the repre- 
sentative of the hardwood interests on the committees for 
lie day, and many of the hardwood men will attend the 
celebration in honor of the visitors. Some of the out of 
town buyers here recently, who were the guests of the 
itardwood Club at dinner, were John H. P. Smith, of the 
itardwood Lumber Company, Cincinnati, Ohio, and John 
Van Sant, of the Gayoso Lumber Company, Memphis, 
!enn. 

Some of the local lumbermen interested in the packing 
box industry say that the short vegetable crop in Indi- 
ana, which is the chief market for the boxes, will reduce 
the consumption to half the usual amount. The crop 
is being harvested and canned. 
_ Charles H. Stotz, formerly of the Louisville Lumber 
Company, has started in the lumber business again. He 
has been out of it for several months, when outside in- 
terests took over the Louisville Lumber Company and put 
it in the hands of R. M. Cunningham. Mr. Stotz has 
taken offices in the Keller building and expects to deal in 
hardwoods. 

C. C. Mengel, vice president of the C. C. Mengel & 
Bro. Company and president of the Mengel Box Com- 
pany, has returned from a trip through the East. 

‘*T think the situation is back to normal again,’’ he 
said. ‘*I do not mean by that to say that business is 
as active as it was in 1907, for that was an abnormal 
year. It was so abnormally active that it was impossible 


to make money on the volume of business handled. But ' 


I believe that most manufacturing plants are running 





and aré turning out a fair volume, and that most of 
us are prosperous again.’’ 

H. M. McCracken is in Breathitt county superintending 
logging operations. The veneer men generally report 
that business is active and that the car companies and 
the furniture manufacturers are buying freely. The 
Southern Veneer Company is building an addition to its 
circular mill. 

Claude Sears, representing the Edward. L. Davis Lum- 
ber Company, is in the East. 

The demand is not as active as it was earlier in the 
month, according to E. A. Norman, of the Norman Lum- 
ber Company. Prices, however, remain steady. 





A YELLOW POPLAR CENTER. 

ASHLAND, Ky., Sept. 15.—The Wright-Saulsberry Lum- 
ber Company has cut out its supply of logs and probably 
will be shut down for some time. Reports from its office 
are encouraging as to the present outlook for the lumber 
manufacturer. The company has been running prac- 
tically steadily since the first of the year and has on 
hand a supply of poplar and oak, and has been shipping 
large amounts of ear and construction oak. 

Vansant, Kitchen & Co. report business better and 
note the receipt of some desirable orders. The com- 
pany is not running its mill, having sawed out its supply 
of logs. 

William Threlkeld, of the Indiana Quartered Oak Com- 
pany, New York city, a recent visitor, reported the gen- 
eral tone of business in the East improving and condi- 
tions appearing encouraging for the lumber dealer. Mr. 
Threlkeld will visit several other lumber centers before 
returning to New York. His company makes a specialty 
of oak flooring and oak dimension stock and he says this 
business is improving, with the receipt of several large 
orders for delivery within six weeks. 

C. A. Miller, sales manager for J. W. Johnson & Co., 
Huntington, W. Va., was a business caller in the city 
last week. Mr. Miiler says business is very satisfactory 
with his company and prospects are encouraging. 

J. W. Martin, of the J. W. Martin Lumber & Timber 
Company, South Bend, Ind., was a business visitor in this 
city last week. Mr. Martin reports business greatly im- 
proved with his company the last two weeks and the 
prospects good for fall. 

George Francis, representative of G. P. Magann & Co., 








SPECIAL BARGAIN. 
DRY STOCK. 
Prompt Shipment. 


Look over our list, and if stock you want is not listed, 
write us. 


400 M ft. 4-4 L. R. Oak, 8’. 

25 M ft. 4-4 x18” and up Panel Poplar. 
9 M ft. 6-4 No. 1 Com. Qtd. White Oak. 
3 M ft. 5-4 No. 1 Com. Qtd. White Oak. 
3M ft. 4-4 No. 1 Com. Qtd. White Oak. 
30 M ft. 6-4 S. W. Chestnut. 

100 M ft. 1x13” and up L. R. White Pine. 
50 M ft. 5-4x13” and up L. R. White Pine. 
90 M ft. 6-4 and 8-4 L. R. Red Oak. 

15 M ft. 4-4x12 to 14” 1s and 2s Poplar. 
16 M ft. 5-4 No. 1 Com. Red Gum. 

5 M ft. 5-4 1s and 2s Red Gum. 

3 M ft. 5-4 No. 1 Com. Sap Gum. 

2 M ft. 6-4 No. 1 Com. - Gum. 

30 M ft. 4-4 1s and 2s Pl. White Oak. 
75 M ft. 4-4 1s and 2s Poplar. 


Kentucky Lumber Co. 


CINCINNATI, OHIO. 











Montreal, was a recent business caller. Mr. Francis has 
just returned from an extended business trip through 
Canada, Michigan, Illinois and Indiana, and noted pros- 
pects for lumber business very good. He states the sup- 
plies of the various manufacturers and lumber consumers 
are considerably broken and that they will be obliged to 
place larger orders in a very short time for future de- 
livery. 

P. 8. Fletcher, secretary and treasurer of D. 8. Pate 
Lumber Company, Chicago, Ill., a business caller last 
week, reported business improving and very satisfactory 
with his company. He also reported business in Chi- 
cago greatly improved in all lines and the future outlook 
very encouraging. The D. S. Pate Lumber Company is 
a large manufacturer of pine and operates large mills 
in the South. 

The Yellow Poplar Lumber Company, Coal Grove, Ohio, 
reports business greatly improved in the last ten days 
and the receipt of orders for large amounts of poplar 
lumber in the rough and finished for interior finish ete. 





FROM SOUTHEASTERN INDIANA. 


EVANSVILLE, IND., Sept. 15.—Business with the hard- 
wood lumber manufacturers of southern Indiana, south- 
ern Illinois and western Kentucky continues on the 
upward grade and indications point to a continuance. 
The demand for the best grades of hardwoods is good 
and there is a tendency for prices to advance. Ash and 
the poorer grades of poplar are still off slightly. Vehicle 
manufacturers report business picking up and are look- 
ing for a fine winter trade. They report that trade con- 
ditions in the states in the far West are especially good 
and that inquiries from that section are increasing. 
Local yellow pine dealers and building material men 
have about all they can do. 

James R. Goodwin, president of the Never-Split Seat 
Company, of this city, announces that the factory of the 
company being erected at this place will be completed 
and in operation about the first of next year. 

H. P. Phillips, of Hazleton, Ind., has sold his saw mill 
at that place to Robert Swain, of Pike county, who will 
in a short time remove the plant to Arkansas, where he 
owns a large tract of timbered land. 

Frank P. Euler, well known lumber buyer, of this 
city, who has been ill for several weeks, has improved 
slightly. 

Charles Lieb, president of the Rockport Box Manu- 
facturing Company, of Rockport, has returned from 
Indianapolis, where he went on a business trip. 

J. H. Moeller, of the J. H. Moeller Lumber Company, 
of Mt. Vernon, who was in the city several days ago, 
reported the lumber business picking up. He said the 
demand for staves had increased greatly during the last 
few weeks. 

The towboat Sabrina brought down a big tow of oak 
logs from the upper river a few days ago for the box 
factory at Rockport. 

Michael Helfrich, of the Helfrich Lumber & Manu- 
facturing Company, of this city, is back of a company 
which will build a large sanitary pottery here. 

Walter Scott, of the Hercules Buggy Company, of this 
city, has returned from a successful business trip on the 
road. 

George H. Conant, of upper Water street, says he 
looks for a revival in lumber trade this coming fall and 
winter. He thinks building operations in many of the 
large cities of the country will pick up also. 

Benjamin Bosse, of the Globe Furniture Company, is 











POPLAR 


Bevel Siding, Drop Siding, Ceiling, 
Casing, Shelving, Corner Boards, 
Base, Door and Window Jambs, Ale 
and Beer Staves and Heading. 


We can ship promptly, having now on hand 12,000,000 feet of 
well assorted and selected stock, WRITE FOR PRICES, 


SWANN-DAY LUMBER CO. 


CLAY CITY, KENTUCKY 


RED CEDAR BOARDS 


GENUINE AROMATIC 
TENNESSEE STOCK. 


We have 200,000 feet of this, 1 inch to 
2 inches thick, all grades. Can ship 
quick by local freight or in straight cars. 
@ Ask for our latest stock and price list 
showing ten million feet of dry lumber 
at prices that will interest you. 


Oak, Poplar, Chestnut, Ash, 
Hickory, Walnut, etc. 
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Love, Boyd & Co. 


Memphis, Tennessee 





End-Matched 











AME:RICAN LUMBERMAN 
TELECODE 


Makes long messages short. 
Send for information to 


AMERICAN LUMBERMAN, 315 Dearborn St. CHICAGO, ILL. 
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PACIFIC COAST. 


W 








co 





E, Solicit Your Inquiries 
on our specialties— 


Dimension 
Boards 
Shiplap 
Flooring 
and Finish. 


A .arge and well assorted stock enables 
us to make prompt shipment on all orders. 


MYERS LUMBER CO. 


South Prairie, Wash. 











~ 
Cedar and Spruce 


‘Washington Fir 
California Redwood 
Red Cedar Shingles 


Complete Stock of above for Coast Shipment or from our 
Minnesota Transfer Warehouse 


H. B.WAITE LUMBER CO. 















4 MINNEAPOLIS, MINN. 


y, 


CEDAR 


Bevel Siding, 
Finish and 
Shingles. 





FIRES 


Siding and Finish. 
Long Timbers, Joists, 
Dimansion, etc. 





WESTERN PINE, IDAHO WHITE PINE, 
WESTERN PINE SHOP. 


Mixed Cars a Specialty. 


Wallace-Ballard Lumber Co. 


609-614 Lumber Exchange, MINNEAPOLIS, MINN. 


{ LONG and eh 


seyectep Fir Timbers 
on SHORT Notice 


. ALSO 
GENERAL YARD STOCK 


PROMPT SHIPMENTS A SPECIALTY. 


Covington 1 Lumber Co. 


Mills at Covington, Wash. Kent, Wash. y 


q Daily Capacity 75,000 Feet. 

















Western Pine Lumber 


In all Forms for Yard Trade. 
Send us the HARD orders to fill. 


SPOKANE LUMBER COMPANY, 


MILAN, WASH. 








FIR - SPRUCE - CEDAR 


SPECIAL STOCKS OF 


FACTORY LUMBER 
P. C. LEONARD LUMBER CO. 


SEATTLE. WASH. 














AMERICAN LUMBERMAN TELECODE foSiGcs snont 


Send for information to AMERICAN LUMBERMAN, Chicago, (‘1 





at the head of the finance committee to raise money for 
the big German day celebration in Evansville September 
29 and 30. 

Guy T. Frank, lumber buyer, of Petersburg, was in 
this city a few days ago calling on the local trade. 

M. M. Boston, of Marion, Ky., was in this city re- 
cently. He called on several of the lumber dealers. 

W. H. Bultmian, of the Wolfin-Luhring Lumber Com- 
pany, reports trade conditions in southern and central 
[linois greatly improved. 

J. E. Sights, who operates a planing mill at Robards, 
Ky., says trade is picking up and that the outlook for 
fall and winter is good. 





FROM THE BUCKEYE STATE CAPITAL. 


CoLUMBUS, OHIO, Sept. 15.—Although improvement in 
the lumber trade has not been marked in the last week, 
practically all manufacturers and wholesalers unite in 
the statement that orders and inquiries are coming in 
steadily. There is a disposition on the part of manu- 
facturers of agricultural implements, vehicles, automo- 
biles and furniture to buy in larger quantities. 

Shippers are beginning to look for higher quotations 
in many varieties of hardwoods. Yellow pine is ex- 
pected to continue strong with advances. 

George W. Jobson, secretary of the A. E. Davis Lum- 
ber Company, who has returned from an extended busi- 
ness trip through Michigan and Illinois, finds that re- 
tailers generally are well stocked up and that buying will 
not be so liberal in that section. Business with the con- 
cern, which is one of the newer ones of Columbus, was 
heavy during July and August. Mr. Jobson does not 
look for an advance in prices for some time. A. E. 
Davis, president of the company, was called to Oklahoma 
City, Okla., by the death of his mother. 

J. W. Taylor, president of the Domestic Lumber Com- 
pany, reports a good demand for all hardwoods of No. 
1 common or better, while the lower grades are quiet. 
He says that some of the grades are in better demand 
than for a decade. 

Reports compiled from Ohio, western Pennsylvania 
and West Virginia show that contracts awarded during 
the week ended September 8 amounted to $2,022,000, as 
compared with $1,415,000 in 1908 and $1,206,000 in 1907. 

B. J. Throop, of the Throop-Martin Company, reports 
trade conditions in window moldings and doors improv- 
ing, but not yet back to normal. Mr. Throop believes 
that this fall is the time to build because lumber and 
all kinds of millwork will be cheaper than next spring. 
He is of the opinion that prices will certainly advance. 

Satisfactory progress is being made by the General 
Lumber Company on the tramway to connect the timber 
tract in Kentucky with the Big Sandy river. The tram- 
way will be about six miles long and will be completed 
in about sixty days. At that time it is expected that 
freshets will enable the company to transport a large 
number of logs which have been cut to the mill at Ash- 
land, Ky. Mr. Putnam, president and treasurer of the 
company, reports a steady trade in hardwoods. 

M. J. Bergin, head of the lumber company bearing 
his name, reports unchanged conditions in the retail 
trade in Columbus and central Ohio. He does not look 
for a great deal of improvement until later in the season. 

R. L. Gilliam, secretary of sales for the W. M. Ritter 
Lumber Company, was called out of the city on business 
early this week. W. M. Ritter will return from a busi- 
ness and pleasure trip in England and on the continent 
in October. 

Kenneth MeLeod, president of the American Hard- 
wood Company, will leave about October 1 for his second 
business trip this year to London and Liverpool, England. 





WEST VIRGINIA NOTES. 


CHARLESTON, W. Va., Sept. 15.—Although the demand 
for railroad lumber, especially from the Canadian roads, 
is heavy, the local dealers have been very slow to close 
deals at prevailing prices, believing conditions will be 
such that from $6 to $8 a thousand more will be freely 
offered. 

Representatives of railroads were in this city during 
the last few days endeavoring to close large contracts 
but failed. It was the opinion of one of the largest 
local dealers that lumber now sold at from. $16 to $17 
would go to not less than $25, and that his house at 
least would not quote prices on large contracts while the 
market was rising. 

F. T. Bumbarger, representing the William Whitmer 
& Sons Company, of Philadelphia, Pa., was in this city 
and bought a large quantity of No. 1 chestnut from the 
West Virginia Timber Company, to be supplied by the 
Boone Timber Company, of Clothier. The lumber will 
be shipped immediately. 

Charles Abbott, of the Atlantic Lumber Company, 
of Boston, Mass., and Buffalo, N. Y., closed a good 
sized contract for oak and poplar with Mr. Breece, rep- 
resenting the Boone Timber Company, and shipments 
will be made from that company’s plant at Clothier. 

One of the largest logging contracts made in this 
state for a long time was made yesterday when Hill & 
Price, of Madison, took the contract for the logging 
of 130,000,000 feet of hardwood timber—mostly oak, 
poplar and chestnut—from the Spruce fork of Coal river 
in Logan county, to the Boone Timber Company’s plant 
at Clothier. The contract calls for a minimum of 50,000 
feet a day and the cost will aggregate about $800,000. 

R. 8. Chamber & Co. have sold their mercantile lumber 
business at Clothier to the Spruce Mercantile & Timber 
Company, with B. Buskirk as general manager. West 
Virginia Timber Company interests, it is said, will con- 
trol the new corporation. 

W. R. Thompson, attorney, of Huntington, and George 
N. Davis, of Lewisburg, have sold to George W. Bair, sr., 
and W. D. Calfee, of Beckley, their 864-acre tract of 
timber located on the waters of Stone Coal creek in the 


Winding Gulf section, Raleigh county, through which 
the Virginian railway is building a branch line, and into 
which the ‘Raleigh & Southwestern railroad is extending 
its line. Mr. Blair and Mr. Calfee, who now have a large 
mill near Surveyor, in the same county, will move it to 
the new territory and begin operation at once. The tract 
consists of virgin forests of oak, poplar and hemlock, 
and the price paid is said to have been $50,000. 

Robert T. Bair, formerly superintendent of the Poplar 
Lumber Company’s operations in Raleigh county, has 
become superintendent for the United Lumber Company, 
which has leased the timber on several tracts of land 
near Beckley, and has begun sawing. 





FROM THE HOOSIER METROPOLIS. 


INDIANAPOLIS, IND., Sept. 14.—E. H. Greer, of the 
Greer-Houghton Lumber Company, is in Ohio on business, 

Edward J. Doran, until recently buyer for the H. R. 
Allen Lumber Company, at Columbus, Ohio, has taken a 
similar position with a southern company. He has been 
succeeded in Columbus by Walter Ewers. 

F. C. MeGrayel, who travels for the Greer-Houghton 
Lumber Company in Ohio territory, spent part of last 
week in this city, consulting with the company. 

Those who attended the Hoo-Hoo convention and con- 
eatenation at Hot Springs, Ark., from this city were 
Mr. and Mrs. Ransom Griffin and Mr. and Mrs. John 
Oxenford. 

The Maas-Neimeyer Lumber Company has leased the 
property in Twenty-second street formerly occupied by 
the Coburn Lumber Company, and is using it as an addi- 
tion to its yard. The Coburn Lumber Company is now 
located at Twenty-third street and the Lake Erie & 
Western railway tracks. 

Julius W. Pinnell, of the Julius W. Pinnell Lumber 
Company, has returned to Indianapolis from Bay View, 
Mich. He has a summer cottage at the latter point and 
has been in Michigan since June. 

Retail lumber dealers report a notable increase in busi- 
ness during the last few weeks, due to the unusual 
amount of building now going on. There is every reason 
to believe that extensive building operations will con- 
tinue as long as the weather permits and there are many 
large contracts in sight for next spring. All manufac- 
turing plants using lumber are working full time and 
have enough work in sight to keep them busy several 
months. 





WESTERN NEW YORK TRADE. 


Burra.o, N. Y., Sept. 15.—A. W. Kreinheder has been 
made the manager of the exhibit which the Buffalo Lum- 
ber Exchange is to make at the Manufacturers’ Club 
Exposition next month. 

H. A. Stewart is back from shipping hardwood 
stock for his firm in West Virginia, but stays only a 
few days, for there is more stock in Pennsylvania to ship. 

F. M. Sullivan is preparing to bring down more Mich- 
igan hardwood stock this fall. 

F. W. Vetter is somewhat ‘‘under the weather’’ from 
an attack of rheumatism, so that he did not make the 
Rochester Hoo-Hoo trip. The yard business is reported 

ood. ; 

" If the mayoralty ‘‘lightning’’ should strike F. A. 
Beyer this week he will be in the field for anything but 
lumber, so that his active partner will need to be 
pretty nearly the whole thing. The Pascola mills will 


HY MENEAL. 
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Gille-Ryerson. 


Derroit, Micu., Sept. 14.—Robert G. Gille, a prominent 
young lumberman of northern Michigan, and Miss Ida J. 
Ryerson, of Allenville, were married in Detroit today. 


—_—— 


Wiess-Keith. 


BrauMont, TEx., Sept. 15.— Cards have been issued an- 
nouncing the coming marriage of Harry Carothers Wiess 
and Miss Olga Keith, daughter of Mr. and Mrs. J. Frank 
Keith, all of this city. oth of the contracting parties 
are members ot families widely and favorably known in 
lumber circles of the Southwest. The ceremony will be 
performed at 7 o’clock on the evening of September 29 at 
the First Methodist church. 


Kimball-Dalton. 


INDIANAPOLIS, IND., Sept. 14.—The marriage of Miss 
Natalie Dalton, daughter of Nathan F. Dalton, president of 
the Dalton Lumber Company, and Frank William Kimball, 
of Janesville, Wis., took place last Thursday evening at the 
home of the bride’s parents on Woodruff place and was 4 
prominent early fall social event. After a wedding journey 
Mr. and Mrs. Kimball will reside at Janesville, Wis., where 
they will be at home to their friends. 


Guilford-Stafford. 


SEATTLE, WASH., Sept. 11.—Clarence Emmett Guilford, 
of the ‘Three Lakes Lumber Company, of Three Lakes, and 
Miss Dora Stafford, of Snohomish, were married September 
8 at the home of the bride. Mr. and Mrs. Guilford will be 
at home at Three Lakes after October 10. 


-~———ww 


Ripley-Baillie. 


Tacoma, WASH., Sept. 14.—William Reynolds Ripley, of 
the Wheeler-Osgood Company’s general office staff, and 4 
nephew of 'I. E. Ripley, vice president of the company, will 
be united in marriage with Miss Jessie N. Baillie, a member 
of one of Tacoma’s most prominent families, next Wednes 
day. 














Bennett-Porterfield. 


MARINETTE, Wis., Sept. 15.—The marriage of Miss Claire 
Porterfield, daughter of the late John Porterfield, who was 
one of the best known lumbermen of this district, and Dr. 
Harry Bennett, of Litchfield, Ill., will take place October 
17. The betrothal was the culmination of a love romance 
which had its inception at the wedding of Miss Catherine 
McCallister and W. W. Webb, of Paducah, Ky. Dr. Bennett 
was an usher at this wedding and Miss Porterfield was 4 
maid of honor. Mrs. Ralph Skidmore, daughter of United 
goes Senator Isaac Stephenson, will be one of the matrons 
of honof. 
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AMERICAN LUMBERMAN 





~ LOCAL AND PERSONAL. 





A. E. Wilson, of Palatka, Fla., was a recent Chicago 
visitor. 

O. R. Menefee, of Menefee Bros., Fort Worth, Tex., 
the extensive yellow pine manufacturers, was in Chicago 
this week on business. 


\W. E. Hooper, of the W. E. Hooper Lumber Com- 
pany, Fisher building, Chicago, is spending some time 
at the southern pine mills. 

Henry Field, owner of the Justice Taylor Lumber 
Company, of Philadelphia, Pa., was a caller on the 
Chicago trade last Tuesday. 


George L. Maas, president of the Maas-Neimeyer 
Company, Indianapolis, Ind., was in Chicago last Sat- 
urday on a brief business visit. 

T, H. Curley, of the Stillwater Manufacturing Com- 
pany, Stillwater, Minn., was in Chicago last Tuesday on 
business in connection with his concern. 

Cc. W. Robinson, of the Robinson Lumber, Veneer 
& Box Company, New Orleans, La., was in Chicago on 
Wednesday last, calling on the lumber trade. 

Frank P. Stone, the well known Chicago hardwood 
man, with office in the Railway Exchange building, 
returned Saturday from a trip to the Pacific Coast. 

Krank J. Heidler, of the Fink-Heidler Company, 
Ashland avenue, south of Twenty-second street, Chi- 
cago, is in the South in the interest of his company. 

i. W. Salmen, president of the Salmen Brick & Lumber 
Company, Limited, big wholesaler of New Orleans, La., 
was a recent Chicago visitor, calling of the lumber trade. 

M. D. Reeder, of the sales force of the W. H. White 
Company, Boyne City, Mich., was in Chicago last Mon- 
day. Mr. Reeder reports having had a fairly successful 
trip. 

H. W. Chandler of the Rittenhouse & Embree Com- 
pany, Thirty-fifth street and Centre avenue, Chicago, 
is at Richton, Miss., the southern mill point of this con- 
cern. 


Joseph H. Dion, of Maisey & Dion, who is also 
secretary of the Chicago Hardwood Lumber Exchange, 
left last Saturday on a vacation trip. He will be gone 
about two weeks. 


W. L. Babbitt, who has charge of the Hattiesburg 
end of C. D. Benedict & Co.’s business, was in Chicago 
last Wednesday en route home after visiting his fam- 
ily in Niles, Mich. 

EK. L. Hunter, vice president of the Hoban-Hunter- 
Feitner Company, big wholesalers of New York city, 
spent two or three days recently renewing his acquaint- 
ances among the lumbermen of the Chicago trade. 

Harry J. Miller, of the H. J. Miller Lumber Company, 
Chehalis, Wash., and the Big Falls Lumber Company, 
Index, Wash., who is known as the lumberman poet 
laureate of the Great Northwest, was in Chicago this 
week calling on his. many friends in the lumber trade. 

Perley Lowe, of Perley Lowe & Co., Railway Exchange 
building, Chicago, took advantage of the open season for 
chickens in Wisconsin, September 10, by leaving for 
the happy hunting grounds and is at the present time, 
undoubtedly, engaged in the slaughter of the inno- 
cents. 

J. W. Lamm, who travels in southern Illinois, with 
headquarters at Mattoon, for the True & True Company, 
the big Chicago sash and door concern, was at headquar- 
ters early this week and reported that crops were in 
splendid shape and that he was looking for a successful 
fall trade. 

Among the lumbermen who were recent visitors to the 
Chieago trade were Frank Plagge, of Barrington, IIl.; 
i. C. Deming, of the Hammond Lumber Company, Ham- 

ond, Ind.; P. Lagershausen, of Desplaines, IIl., and C. C. 
Warren, of Jackson, Miss., who was up here for the pur- 
pose of buying stock. 

A. F. Dodge and A. 8. Appleby, who for some time 

ive been engaged in a general wholesale and commis- 

ion lumber business, with offices in the Fisher building, 

Chieago, have moved to Twenty-first and Laflin streets, 
where they have opened a yard and will in future con- 
duet a general wholesale business. 


i, Anguera, of the Anguera Lumber Company, with 
offices in the Fisher building, Chicago, recently re- 
turned from his summer home at Charlevoix, Mich., 
where with his family he has been spending the heated 
term. Mr, Anguera owns one of the finest motor boats 
in the northern waters and of which he is exceedingly 
proud. 


Robert Maisey, of Maisey & Dion, Loomis street 
south of Twenty-second, Chicago, the hardwood whole- 
salers, returned recently from a trip to New York city, 
where he reports having had a splendid time. Mr. 
Maisey says he found the situation in the East consid- 
erably improved, although not as healthy as in the 
middle West. . 


W. O. Knisely has joined the sales forces of the 
Fink-Heidler Company, of Chicago, and will act as city 
representative for that concern. Mr. Knisely knows 
lumber from both the manufacturing and consuming 
ends and was for several years with the Green River 
Lumber Company, of Memphis, Tenn. His addition to 
the’ Chicago lumber ranks will be welcomed. 

_ George C. Robson, formerly manager of the lumber 
interests of the C. H. Worcester Company, of Chicago, 
and for the last five months associated with the Green- 
wood Lumber Company, of Ontonagun, Mich., has sev- 
ered his connection with that company and is now 
visiting his father, who resides in Chicago. Mr. Rob- 
son, who is a thoroughly informed northern lumberman, 








has not- made any definite arrangement thus far, but 
expects to associate himself with some reputable 
northern mill concern within a short time; meanwhile 
he is enjoying a well-earned vacation. 

Francis J. Pike, president of the Pike-Dial Lumber 
Company, with offices in the Marquette building, Chi- 
cago, returned the latter part of last week from a five 
weeks’ business trip to the Pacific coast. Mr. Pike was 
detained three days in Utah by a washout. A. G. James, 
of this concern, left Thursday night on a selling trip 
through Pennsylvania and New York. He will be gone 
about two weeks, 

J. A. Morgan, of the J. T. Morgan Lumber Com- 
pany, Paducah, Ky., will hereafter make Chicago his 
headquarters, having removed from Paducah, Sep- 
tember 15. Mr. Morgan has leased a house in Oak 
Park and will bring his family here immediately. 
This move is consummated for the purpose of giving 
better care to the business of this concern in this ter- 
ritory. 

Lynch Davidson, president of the Continental Lumber 
& Tie Company, Houston, Tex., while in Chicago this 
week paid a welcomed visit to the offices of the AMERICAN 
LUMBERMAN. His errand here was one of business, about 
which he expressed himself as much encouraged, particu- 
larly as regards railroad business in lumber ties; Mr. 
Davidson finds that the roads have been buying with ap- 
preciable freedom during the last fortnight. 


C. C. Hubbard, who has charge of the hardwood depart- 
ment for George D. Griffith & Co., well known whole- 
salers, with offices in the Monadnock building, Chicago, 
returned last week from a trip to southern mill points, 
where he has been on a buying mission. Mr. Hubbard 
reports that dry stocks in a number of the desirable hard- 
woods are scarce articles. He states, however, that he 
secured some desirable lots of oak, chestnut and poplar 
while away. 

Schultz Bros. & Cowan, with offices in the Old 
Colony building, Chicago, has recently secured the 
services of John M. Dawson to take care of their 
hardwood business in Chicago and adjacent territory. 
Mr. Dawson is well and favorably known in the hard- 
wood trade, having been for the last two years con- 
nected with the R. A. Hooten Lumber Company, of 
Indianapolis, Ind., and prior to that he was with 
Shultz Bros. & Cowan. So in a sense it will be like 
coming back home to Mr. Dawson, for he is con- 
versant with the Schultz Bros’. way of doing business 
and all it will be necessary for him to do will be to 
hang up his hat and take care of his old trade. 

Wallace W. Everett, of San Francisco, and Hugh W. 
Hogan, manager of the Hogan Lumber Company, Oak- 
land, Cal., while on their way east from Hot Springs, 
Ark., on Tuesday of this week, called at the offices of the 
AMERICAN LUMBERMAN and recounted some of the inci- 
dents attendant on the eighteenth Annual of the Con- 
catenated Hoo-Hoo, whose deliberations they had been 
attending. Both gentlemen were recipients of unusual 
honors at the Annual but were modestly and character- 
istically quiet about them, but commendably jubilant 
over having secured the 1910 Annual for San Francisco. 
They will visit various eastern centers before their return 
to the west coast metropolis and its eastern suburb. 

Frederick L. Brown, of the firm of Crandall & Brown, 
Thirty-third street and Centre avenue, Chicago, and presi- 
dent of the Chicago Hardwood Lumber Exchange, re- 
turned last week from a well earned vacation. Mr. 
Brown left Chicago August 21 on the steamer Northland 
for Cleveland. This trip he thoroughly enjoyed, stating 
that the management of this line has arranged matters 
so that at night they are out of sight of land and 
during the day are enabled to take in points of interest 
along the shore. Mr. Brown was accompanied by his 
wife, and, after spending a short time in Cleveland, 
wept on to his old home in Erie county, Pennsylvania, 
where he visited the rest of the time with his home folks. 


Ed Propst, well known throughout the middle West 
by his vigorous ten years’ connection with John A. 
Gauger & Co., of Chicago, as favorably known by his 
affiliation since last February with the Propst Lumber 
Company, of Paris, Ill., was in this city and the offices 
of the AMERICAN LUMBERMAN on Thursday of this week, 
on a short visit to the western metropolis on business. 
He spoke encouragingly of the business outlook in his 
section, particularly for the fall demand. Paris and its 
vicinity he found were awakening from the comparative 
quiet of the last twelvemonth to vigorous business con- 
ditions. Mr. Propst left for home Thursday evening, but 
not without devoting some attention to a review of the 
parade in honor of President Taft. 


Phil Attley, manager of the Ross-Attley Lumber 
Company, of Heth, Ark., was in Chicago on Tuesday 
of this week and stayed a few hours before he left 
for home. Mr. Attley, it will be remembered, was 
but recently married and has just returned from his 
honeymoon, having taken a trip up the St. Lawrence, 
visiting the Thousand Islands, Quebec, Montreal, Buf- 
falo and Detroit. Mr. Attley was married in Chicago 
September 1 to Miss Charlotte Jones, one of Chicago’s 
fair daughters, whose former home was at 207 South 
Central avenue, from where she was married. The 
many friends of Phil Attley will wish him and his 
wife all the luck imaginable on their journey through 
life. 





NEW HARDWOOD COMPANY. 


Under the style of D. K. Jeffris & Co., a new hard- 
wood company was formed last August, merging the 
wholesale lumber and tie business of D. K. Jeffris with 
the wholesale hardwood businesses of Clarence Boyle 
of Chicago and G. M. Flynn of Columbus, Miss. The 
headquarters of this company are located in Chicago, 
on the sixth floor of the Pullman building. The new 
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concern starts in with a large stock of dry cypress, oak 
and poplar, and in connection with the hardwood busi- 
ness will handle yellow pine and Pacific coast woods. 

The members of the company are well and favorably 
known to the lumber trade at large. David K. Jeffris 
is heavily interested in the Chicago Car & Lumber Com- 
pany, of Chicago, and owns large holdings of hardwood 
timber lands in Mississippi and Louisiana, and fir and 
spruce lands in Washington. Clarence Boyle was for- 
merly in the wholesale lumber business in Chicago, 
Obion, Tenn., and Boyle, Miss. During the last few 
years he was vice president of the Heat-Whitbeck Com- 
pany and the Short Leaf Pine Company of Chicago, 
and in that capacity increased and enlarged his trade 
until it has reached a large volume. Mr. Boyle will 
have charge of the sales of D. K. Jeffris & Co. and 
will have his headquarters in Chicago. G. M. Flynn 
was formerly in the stave business, but during the last 
few years has been manufacturing and dealing in hard- 
wood st Jackson, Tenn., Macon, Miss., and Columbus, 
Miss. Mr. Flynn will have charge of the buying for 
D. K. Jeffris & Cv., and will make his headquarters at 
Columbus, Miss. 





AUSTRALIAN LUMBERMAN DISCUSSES DIFFI- 
CULTIES OF IMPORTERS HANDLING 
PACIFIC COAST PRODUCTS. 

A visitor at the AMERICAN LUMBERMAN office Thurs- 
day, bearing an introduction from one of the best known 
redwood concerns of California, was G. 8S. Littlejohn, 
senior member of Scott, Henderson & Co., of Sidney, 
New South Wales. 

Mr. Littlejohn’s firm is one of the heaviest lumber 
dealers in the colony, importing about 80,000,000 feet of 
Douglas fir and about 20,000,000 feet of redwood annu- 
ally, with relatively small quantities of sugar pine and 
California white pine. 

He says the chief difficulties with which importers of 
Pacific coast products have to contend are scant sizes 
and imperfect sawing, the latter apparently due to over- 
crowding of the saws, as much of this imperfection is 
shown in the wavy or snaky lumber and uneven thick- 
nesses. The question of uneven sawing is a serious one, 
as Australian consumers are insistent upon strict fulfill- 
ment of their orders. Indeed, they must be so, because 
oftentimes lumber of scant thickness can not be used 
for the purpose intended. 

The difficulty Mr. Littlejohn’s firm has had in obtain- 
ing plump thicknesses from the United States—and this 
difficulty seems to be increasing annually—has driven it 
to British Columbia, where the cutting is done, on export 
orders, in strict conformity to its specifications, and 
where, he says, the average quality of sawing is better, 
apparently due not to superior equipment but to less 
necessity for heavy production. 

While Mr. Littlejohn was in San Francisco, whence he 
came to Chicago, he received a cable advice from. his 
house stating that it had to settle a claim on a cargo of 
redwood, amounting to £500, to which its customers 
objected. 

Mr. Littlejohn ascribes scant thickness to the custom 
in the United States of allowing lumber to be so cut 
that it dries out to less than schedule thickness; and the 
imperfectly sawed lumber to the overcrowding of saws. 
He insists that if American mills wish to retain their 
foreign trade in full volume they must meet the foreign 
demand. He recommends that thin timber should be 
sawed one-sixteenth of an inch thicker than plump so 
that it may dry to full dimensions. He says that his 
firm has been making every effort by correspondence and 
personal visits to remedy these differences. A represent- 
ative of the firm has visited the United States annually 
for the last four years and for about fifteen years he 
himself has made occasional visits. But while shipments 
after such a visit are likely to be more satisfactory than 
before, the shippers soon lapse from a strict compliance 
of what their contracts call for. 

He remarked that his firm, like other substantial con- 
cerns in Australia, was willing to pay the value of its 
purchases and not inclined to haggle over price; and 
furthermore, did not ask for credit, but demanded that 
contracts be complied with literally and entirely, the 
particular points of insistence being full dimensions, 
perfect sawing and even and standard grades. 





SOME PERTINENT EUROPEAN OBSERVATIONS. 


J. Lewis Thompson, of the Thompson & Tucker Lum- 
ber Company, Houston, Tex., passed through Chicago 
this week on his way home from Europe and while in 
the city had some interesting things to say about con- 
ditions in Germany and their bearing upon the export 
lumber trade. Mr. Thompson’s trip was a hurried one, 
intended solely as a vacation. He left New York 
about six weeks ago, took a slow boat so as to get the 
benefit of an eleven-day ocean voyage, and disem- 
barked at Hamburg. While it was his intention to 
avoid anything that might sound like business Mr. 
Thompson could ‘not resist the opportunity to pay a 
visit to the Black Forest and add something to his 
fund of information about German methods of applied 
He went to Baden-Baden and drove in an 
automobile about fifty miles through the Black Forest. 
This, he reports, was one of the most enjoyable fea- 
tures of his trip. The macadam roads, which are main- 
tained by and charged to the forest, are better than 
the average city pavement, being thoroughly drained 
so they cannot wash, and swept frequently as a pre- 
caution against the accumulation of leaves and other 
debris which might increase the danger of fire. These 
roads, Mr. Thompson says, afford a practical barrier 
against the sweep of a forest fire and thus are made 
to serve two purposes. 

One thing which impressed Mr. Thompson particu- 
larly was the fact that the same restrictions as,to cut- 
ting, fire protection ete. which apply to the 25 percent 


of the Black Forest owned by the government are 
enforced*upon :the: other three-fourths which is owned 
by individuals; this seeming, however, to work no hard. 
ship upon the individual owner and resulting in g 
great saving to the country at large, inasmuch «is the 
Black Forest if managed as at present will furnish g 
perpetual timber supply, with practically no fire loss, 
Mr.. Thompson expressed the opinion that the same 
regulations and the same system of perpetuation could 
be applied and eventually will have to be applied to 
public and private timber areas in the United States, 
Mr. Thompson is a believer in government regulation 
of public utilities and natural resources and his jp. 
vestigation of the principles of forestry as applied in 
Germany, extending over several years, has convinced 
him that conservation and government regulation are 
necessary in this country. In fact he is so thoroughly 
convinced of this that he expresses a willingness to 
have his timber properties placed under goveriment 
control at any time when such a system can be brought 
about and applied to American forests. 

Mr. Thompson reports that Germany is enjoying a 
revival of trade and that conditions are much jetter 
all through the empire than they were a year ago, 
Last year the amount of money left in Germany by 
American tourists was very small and this gave some 
portions of the empire a severe setback. This year, 
however, tourist travel has been on the increase and 
all lines of, business have felt the effects of the im- 
provement. Mr. Thompson found that the German 
business man makes no secret of the fact that he is 
in a large measure dependent upon American prosperity 
for the continuance of prosperous conditions at home; 
therefore Germany is watching the United States 
closely as pointing the way towards the complete com- 
mercial revival which the German people expect. 

Regarding the lumber situation at home, Mr. Thomp- 
son is decidedly optimistic. When he left for Europe 
he anticipated a boom in lumber and this, he admits, 
has not materialized. He believes, however, that the 
fall trade will be satisfactory and that a steady but 
gradual improvement may be expected from this 
time on. 





LUMBER RECEIPTS BY WATER. 


Lumber receipts by water at Chicago for the week 
ended September 12 showed a considerable falling off 
from the preceding week, 9,654,000 feet of lumber, 1,000,- 
000 lath, 33,000 ties, 1,000 posts, 925 poles and 750 piling 
being received. The largest individual cargo was 750,000 
feet, two boats carrying this quantity: the steamer 
Kalkasha, consigned by D. C. Thompson, of Duluth, 
Minn., to the Pilsen Lumber Company, and the barge 
Halsted, consigned by Comstock & Williams, of Bay- 
field, Wis., to the Soper Lumber Company. 

Arrivals by days and vessels for the week were: 


SEPTEMBER 4. 


Steam barge No. 1, Peshtigo, Wis., Lake Michigan Car 
Ferry Transportation Compary to Ilerinan H. Hettler Lun- 
ber Company, 288,000 feet of lumber, 1,000 posts, 425 poles. 

SEPTEMBER 6. 

Steamer Kalkaska, Duluth, Minn., D. C. 
Pilsen Lumber Company, 750,000 feet. 

Steamer Susie Chipman, Cross Village, Mich., E. \. Bur- 
nette to Theo. Fathauer Company, 200,000 feet. 


SEPTEMBER 7. 

Steamer 7. 8. Christie, Spragge, Ont., Waldie Bros. to 
Herman H. Hettler Lumber Company, 524,000 feet. 

Barge Interlaken, Spragge, Ont., Waldie Bros. to Herman 
H. Hettler Lumber Company, 717,000 feet. 

Steamer J. H. Prentice, Port Wing, Wis., Wilson & Doug- 
lass te Brittingham & Young Company, 515,000 feet. 

Steamer J. W. Stephenson, Escanaba, Mich., the I. Stephen- 
— Company to Edward Hines Lumber Company, 600,000 
eet. 

Schooner John Mee, Rapid River, J. Mathew to Soper 
Lumber Company, 196,000 feet. 

Barge Halsted, Bayfietd, Wis., Comstock & Wilcox to Soper 
Lumber Company, 750,000 feet. 

: SEPTEMBER 8. 

Steamer Peters, Oscoda, H. M. Sands & Sons to J. 0. 
Nessen & Co., 400,000 feet. 

Steamer Peters, Sheboygan, Wis., J. 
J. O. Nessen & Co., 70,000 feet. 

Barge No. 1, Peshtigo, Wis., Lake Michigan Car Ferry 
Transportation Company to J. O.’Nessen & Co., 80,000 feet 
of lumber, 500 poles, 750 piling. 


SEPTEMBER 9. 

Steamer 8S. O. Neff, Manistee, Mich., McKillip & loppet 
Manufacturing Company to Edward Hines Lumber Company, 
250,000 feet. , 

Steamer barge John Schroeder, Manistee, Mich., Gus Kit- 
zinger to Lord & Bushnell Company, 300,000 feet. 

Steamer E. Buckley, Empire, Mich., Empire Lumber Com- 
pany to IT. Wilce Company, 302,000 feet. 

Steamer Helen C., Little Current, Ont., Wolverine Lumber 
Company to C. A. Paltzer Lumber Company, 749,000 feet. 

Steamer Alice R. Gill, Sturgeon Bay, Mich., A. B. Klise 
Lumber Compary to Theo. Fathauer Company, 220,000 {eet. 

SEPTEMBER 10. 

Steam barge Robert C. Wente, Manistee, Mich., Rk. G- 
Peters Salt & Lumber Company to Lord & Bushnell! Com- 
pany, 275,000 feet. 


Thompson to 


O. Nessen & Co. to 


SEPTEMBER 11, 

Steamer J. D. Marshall, Manistee, Mich., State Lumber 
Company to Theo. Fathauer Company, 385,000 feet. 
_ Steamer Maggie Marshall, Nahma, Mich., J. O. Nesscu & 
Co. to Chicago Packing Box Company, 333,000 feet. ‘ 

Steamer Susie Chipman, Charlevoix, Mich., Charlevoix 
Lumber Company to Theo. Fathauer Company, 200,000 ‘eet. 

Steamer 8. M. Stephenson, Alpena, Mich., J. Widner to 
Chicago & North-Western Railway Company, 17,000 ties. 

Steamer F. . Fletcher, Manistee, Mich., E. Buckley to 
Edward Hines Lumber Company, 350,000 feet. . 

Steamer N. J. Nessen, St. Ignace, Mich., Danahar Lumber 
Company to Edward Hines Lumber Company, 350,000 feet. 


SEPTEMBER 12. 

Schooner Delta, Manistique, Mich., Chicago Lumbering 
Company of Michigan to Edward Hines Lumber Company, 
200,000 feet of lumber, 1,000,000 lath. ’ 

Steamer Wotan, Chassell, Mich., Worcester Lumber Coll- 
pany to Estabrook-Skeele Lumber Company, 650,000 feet. 

Steamer J. H. Shrigley, Alpena, Mich., American Cedar « 
Lumber, Company to Atchison, Topeka & Santa Fe Railway 
Company, 16,000 ties. 
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‘THE MARKETS. 


For Editorial Review of Current Market Conditions 
See Page 32. 





The market has been somewhat quieter as regards 
actual movement of lumber during the last week than 
it was during the ten days preceding. Since prices 
began to stiffen, enough business has been booked to 


keep the mills busy on an average running basis, and 
now that enough orders are in possession of mill 
operators, they are inclined to proceed very cautiously 
in the face of a possible sharp advance in prices. It 


might be said, in fact, that a general advance is prob- 
able, inasmueh as business conditions generally have 
improved to an extent, the continuance of which 
assures nearly, if not quite, a normal consumption of 
lumber for all purposes during the remainder of the 
year. 

“ Railroad inquiries are numerous, and a fair volume 
of business is reported by wholesalers. The agricul- 
tural implement concerns are also making numerous 
inquiries, and are buying much lumber quietly. The 
furniture industry have at last straightened out their 
orders received at the recent shows, and are now 
operating their plants at full capacity, but the hard- 
wood trade has not shown any material change aside 
from a perceptible increase in values of upper grade 
stock, and the thing which is concerning the hardwood 
people just now is the lack of a seasonable demand 
from the furniture trade, although some of the whole- 
salers say that the furniture people are buying consid- 
erable quantities of stocks quietly. This trade, how- 
ever, promises to develop very soon, and there should 
be heavy buying of all kinds of hardwoods, if the 
number of orders booked at the recent shows be taken 
as a-eriterion. Chicago yards are keeping fairly busy, 
which is to be expected, as the building industry 
continues decidedly brisk. 

Receipts of lumber by rail at Chicago for the week 
ended September 11 were 56,562,000 feet, an increase 
of 5,027,000. feet over the corresponding week in 1908. 
Shingles, however, showed a decrease of 1,251,000 for 
the week. Total receipts of lumber from January 1 
to September 11 were 1,714,193,000 feet, an increase of 
424,073,000. Shingles showed an increase of 14,871,000 
for the same time over the like period in 1908. Ship- 
ments of lumber for the week ended September 11 
were 20,169,000, an increase of 3,051,000 over the corre- 
sponding week in 1908, while the total shipments from 
January 1 to September 11 were 637,834,000 feet, an 
increase of 133,863,000. Shingles, however, showed 
heavy decreases over corresponding periods last year. 

Chicago Lumber Receipts and Shipments. 

Reported by George F. Stone, secretary of the Board 
ot Trade. 

RECEIPTS—WEEK ENDED SEPTPMBER 11, 1909. 














Lumber. Shingles. 

gs OE TRUER TL Ee 56,562,000 12,707,000 
BOOB ckaww chews sos nies anoeeiy 51,535,000 13,958,000 
ET Ee ere tee er COSTCO . sccvrssccss 
DOR binnaancscnekeser- Sboepatebe 1,251,000 

TOTAL RECEIPTS JANUARY 1 TO SEPTEMBER 11. 
; Lumber. Shingles. 
SOUD....5\, anes ate Sb ee he bao ee 1,714,193,000 380,467,000 
SOON. 4h pub on coe b wate aan 1,290,120,000 365,596,000 
a ee 424,073,000 14,871,000 
SHIPMENTS—WEEK ENDED SEPTEMBER 11. 
Lumber. Shingles. 
oy Se ee nr ees wire har rae a 20,169,000 8,974,000 
RODS y eisbnccca eek holes sas.emes 17,118,000 12,289,000 
DINE .o.o.06-o-0s'b.6i8 ctwaks (SF) ever rr ree 
IE. is 65k A240 5de oe ee 3,315,000 
TOTAL SHIPMENTS JANUARY 1 TO SEPTEMBER 11, 
Lumber. Shingles. 
1908... ccc earsnwacaswateaa ten 637,834,000 331,981,000 
1008 cot te epan teach eaheus 503,971,000 352,334,000 
NE. ov ais Keach se oe SORTED © sactnrseoas 
pee PTET TCT CTT eee ee 20,353,000 
RECEIPTS BY WATER. 
Lumber. | Shingles. 
Week ending September 11.... 10,469,000 .......... 


Permits issued by the Chicago building department 
during the week ended September 15 were: 


CLass— No. Value. 
Undlet BR MW oo .ais o:0:h)ace bn 5:06 5 0 sehandscvs 16 $ 9,300 
% 1,000 and under $ 5,000............. 113 311,889 

5,000 and under Bs 65 0 no 0e eens 43 273,200 

10,000 and under » Ree 33 475,500 

25,000 and under es ee 143,000 
50,000 and under 100,000............. 3 219,000 
/‘ullman Company, 1-story brick factory. . 1 500,000 
Wesley Hospital; 6-story brick hospital.... 1 130,000 
er ee ey ey er eter ye 214 $ 2,061,889 
Average valuation for week.......... Tr 9,635 
Totals previous week.........+.+-+- 165 1,201,750 
Average valuation previous week.... ... 7,283 
Totals corresponding week 1908...... 162 1,027,650 
Totals Jan. 1 to Sept. 15, 1909....... 6,850 63,702,084 
Totals corresponding period 1908..... 6,348 40,999,195 
Totals corresponding period 1907..... 6,041 47,627,770 
Totals corresponding period 1906..... 6,073 47,842,237 
Totals corresponding period 1905.....5,081 46,222,440 
Totals corresponding period 1904..... ,090 20,001,315 
Totals corresponding period 1903.....3,693 29,257,145 
Totals corresponding period 1902.....3,800 38,800,290 

OPLOD DDD DDD 
Northern Pine, 
RN tne 
Chicago. White pine conditions remain about un- 


changed, but there are steady increases in inquiries, 
the volume of buying, however, hardly showing more 
activity than last week. There are good signs of im- 
provement, however, although the bulk of buying is still 
for immediate business. Prices on the upper grades are 
firmer and quotations are certainly much better than a 


month or six weeks ago. Good white pine is stiff. Box 

stuff is improving in the volume of business, and the sash 

and door manufacturers are buying some lumber. 
eeooer——rw" 

Minneapolis, Minn. The tone in northern pine is 
exceedingly strong for this season, and those in the 
market notice a stiffening of prices. The advance in 
list price of No. 1 has had no ill effects, except to 
make the better grades more scarce in this vicinity. 
Lath are firm and some look for a scarcity unless 
production increases. 


Saginaw Valley. There is nothing particularly 
eventful in trade conditions. A steady expansion of 
business is noted and dealers are buying and bringing 
in lumber freely. Considerable lumber has also been 
bought at interior mill points and is coming to the 
valley plants by rail. The market is firm, with no 
change in prices. Lower grades are not so stiff as 
the good lumber, but it is moving if anything better 
than high priced stocks. The volume of trade is 
ahead of that to date last year and the business 
naturally will show a larger rate of gain from this 
on. The trade is taking about everything in the line 
of building material and the box and sash and door 
trade has improved. Doors and mill work is active, 
every plant in the valley being operated to its capac- 
ity. Railroads are called upon to furnish more ears. 





Cleveland, Ohio. There is increased demand for 
white pine in nearly all grades. The better grades are 
lively, but the yard stocks are in better shape than for 
some time past. Box lumber is a little slow on account 
of hard competition from spruce and yellow pine, but 
throughout the list the prices are very firm and in 
many items seemed to go up. 


Pittsburg, Pa. Demand shows no decrease but the 
interest in it continues lively. Prices are very firm 
and more talk of advances in certain of the lower 
grades are heard of from the mills and larger dealers. 
Shipments from the Northwest for Pitsburg trade are 
not large and exceptional efforts are being made by 
the larger companies to get in touch with additional 
stocks for the fall and winter. 





Buffalo, N. Y. Demand is fair, though some of the 
dealers are willing to see the demand grow better, for 
there ought to be a pretty big sale for the higher 
grades to make up for the slackness in box and culls. 
Prices need adjustment so that all grades would sell, 
though the low grades are selling better than they 
were and may fall into line after awhile. The local 
stock of all grades is good and the lake receipts have 
been fair lately. 





New York. A slight improvement is reported from 
all sources and a much better price tone prevails. 
Plenty of stuff is still offered but wholesalers find 
stocks among retail yards and woodworking mills are 
lower and for that reason buyers are not so positive 
akout their ability to get stocks as quickly as re- 
quired. The outlook is good. 


Eastern Spruce. 


Boston, Mass. This market has been quiet during 
the last week. It was expected that business would 
be much larger this month than it has been all sum- 
mer, but so far demand has not started with any rush. 
Offerings are ample to take care of current business. 
The yard orders have not been as large as expected. 
Buyers appear to be waiting for lower prices. De- 
mand for frames is not large, although some dealers 
report a good volume of business for the week. The 
general asking price is $23.50; although $24 is obtained 
for special orders. Narrow random is quoted at $21, 
but all buyers will not pay this figure and sales have 
been reported at 50 cents less. Spruce boards have 
not been in good demand of late. Prices hold steady. 

New York. The market is firm and arrivals continue 
free enough to supply current wants. Slight advances 
are reported in two or three lines and the outlook is 
bright. There are not many large stocks in the imme- 
diate vicinity, although retailers are slowly getting 
stocks ahead. 








—-_—_eoOoroweee" 


Pittsburg, Pa. Trade has been steady and prices are 
well maintained. The mills report stocks low and 
being taken up rapidly. Clear spruce is oversold and 
hard to get promptly. The full list is all that Pitts- 
burg spruce men consider. 


White Cedar. . 


Chicago. Yardmen are noting some inquiry for posts 
from their country eustomers to fill in mixed ears, but 
the demand can scarcely be called active from that 
source. However, the post trade is picking up, and is 
expected to soon strike its regular fall gait. The pole 
trade is of seasonable proportions. Many short poles 
have been sold for country telephone trade and several 
orders have been placed during the week for thirty-five 
and forty feet lengths. 











Minneapolis, Minn. The dull season is nearing its 
close, say pole and post dealers. The eall for cedar 
poles is increasing, but beyond a scattered demand 
for posts the white cedar market is about as it has 
been for nearly a month. The pole supply is too 
large to add much strength to the market. 





We Ship Promptly 


FIR LUMBER 


Vertical Grain 


FLOORING 


RED CEDAR 
LUMBER and 
SHINGLES 


Eastern Office: 
HARRISON G, FOSTER, 
849-851 Security Bank Bldg. 
Minneapolis, Minn. 


St, Paul & Tacoma Lhr.Go, 


TACOMA, WASH. 


E. G. GRIGGS, President 
A. G. FOSTER, Vice-President 
GEORGE BROWNE, Sec’y and Treas. 
C. A. FOSTER, Ass’t Sec’y and Treas. 
C. W. GRIGGS, Chairman Board of Trustees 
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FIR TIMBERS 


Railroad and Bridge Material 
YARD STOCK 


GOOD GRADES 
QUICK SHIPMENTS OUR SPECIALTY 


Can ship via Milwaukee, N. P. and connecting lines. 
Codes: Telecode; Universal 


FREDRICKSON LUMBER CO. 


Bankers Trust Bidg., TACOMA, WASH. 


Mills at Fredrickson, Wash. 








LOCATIONS FOR 


FURNITURE FACTORIES 

















WOODWORKING PLANTS 
Illinois Central 


Yazoo & Mississippi Valley Railroads 


There are thousands of acres of timber properties 
tributary to the above lines awaiting development 








For full information address 


Cc. J. CLAIR 
No. 1 Park Row, CHICAGO 


Industrial Commissioner Illinois Central R. Re 
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Are 


Try Upright 


Red Cedar 
You Shingles in 


Ready? StraightCars 


1x4 inch Vertical Grain Fir Flooring. 
$$x4 inch Fir Beaded Ceiling. 

1x6 inch Fir Drop Siding. 
3x6 inch Cork Fir Bevel Siding. 
3x4 inch and 6 inch Red Cedar Siding. 


QUICK SHIPMENTS. GRADES GUARANTEED. 


FIR YARD STOCK A SPECIALTY. 


Atlas Lumber & Shingle Co. 


SEATTLE, WASH. 


Eastern Representatives: J. D. HAYFORD, Fargo, N. D.; 
J.A. UHLER, Burlington, Ia.;R.T. MEANS, McPherson, Kan, 














‘Sauk Valley Soft Fir” 


Mills at DARRINGTON, WASH. 











READY TO LOAD 


10 cars Ix4 to 1x24 C. Select 


WESTERN PINE 


Can include limited amount 1%. 


Walrath & Sherwood Lumber Co, 


“The Transit Car Folks”’ 


Prescott, Ark. OMAHA Seattle, Wash. 














FIR LUMBER»? TIMBERS 


MIXED CARS OF 


CEDAR LUMBER AND SHINGLES 


WESTERN WASHINGTON 


LUMBER COMPANY 


709 White Building, 


SEATTLE 


MILLS AT GREEN SPUR, WASH. 
SHIPMENTS VIA SOO LINE. NO. PAC. & GN. 








“ouao oF AED GEDAR SHINGLES 


are acknowledged the best upright machine 
made shingles on the market today. 


FIR AND CEDAR LUMBER 
Parker-Bell Lumber Co., Seattle, Wash. 


Mills at Pilchuck and Milidale, Wash. 
Waddill-Lingham Lumbdr Co., Southwestern Representative 
, 811 Kelth-Perry Bidg., Kansas City, Mo. 














Hardwoods. 


Chicago. Demand for hardwood lumber continues to 
mprove slowly and conditions are becoming more satis- 
actory not only with respect to prices, but also with 
egard to the volume of business each week. There is 
‘oom for much further improvement, but the trade is 
sratified at what has recently taken place, and is en- 
-ouraged, in view of the resumption of more nominal 
sonditions in other lines, to look for a steady gain in 
the amount of hardwood sold. It is reported that the 
furniture factories have finally sifted out the numerous 
orders received at the recent shows and are working 
their plants at the highest capacity. They are buy- 
ng considerable lumber quietly and it is a good guess 
that they will be in the market for large quantities in 
. short time. The lower grades are generally quieter 

chan the higher, and there is more accumulation in the 
low grade hardwoods than in the better class of stock. 
4 notably good demand is still in evidence for quar- 
ered and plain oak in the higher grades of both red 
ind white, and prices show a firm undertone because 
of the relative lightness of offerings. It is said cotton- 
wood is moving with more freedom and prices are 
steadier. Boxboards are in good demand. There is 
some improvement noted in the demand for gum. 
White ash in the upper grades is in good demand at 
fair prices. Number 1 common is quiet. Brown ash 
is a slow mover. Basswood, firsts and seconds, ‘has 
been moving right along this week at good prices, 
with No. 1 common slow, but considerable No. 2 com- 
mon has been moved. Unselected birch is in good 
demand for firsts and seconds, with prices holding 
strong. No. 1 common is a fair mover, while log run 
is quiet. Red birch is reported in fair demand. Rock 
elm is quiet, but soft elm in common and better has 
been selling fairly well. Hickory is slow. Maple, 
firsts and seconds, has been in good demand, but the 
lower grades are slow movers. Maple flooring has 
been in splendid demand, with the factories oversold. 


—_—e—OeooOo" 





Minneapolis, Minn. Supplies in uppers are dimin- 
ishing rapidly, the tendency of the market one of 
satisfactory strength. Rock elm is regaining its 
place after two years of weakness. The demand for 
lower grades is not heavy, but most holders are wait- 
ing for better prices. Fall building is increasing the 
demand for finishing stock and sash and door factories 
are in the market. 





Saginaw Valley. Trade in hardwood just now ap- 
pears more active than in white pine. Dealers and 
manufacturers state that the stocks of dry hardwood 
are limited and the trade is going into the winter 
with small supplies. This is due to the fact that for 
some weeks buyers have been picking up almost every- 
thing in sight. There is considerable green stock in 
the hands of manufacturers that will have to dry for 
some months before available. On the river, birch is 
firm and active at $20 to $23; thick maple is in active 
demand at $28 to $34 for firsts and seconds, log run 
bringing $18 to $23. Basswood has sold at $27 to $32, 
and some choice white stock at $47.50. Ash is firm 
and in limited supply at $30 and $33. Beech is bring- 
ing $17 for log run. 





St. Louis, Mo. Common red oak, No. 1, shows an 
increase in demand and sales. It seems to be taking 
the place of white oak. Red oak is scarce and a great 
deal of it has been oversold by the mills. No. 2 com- 
mon red oak also is in demand. The call for white 
oak is light. Poplar continues in good request and 
is bringing fair prices. There is a good call for ash 
also. 

Ashland, Ky. Prices are firming under the in- 
creased amount of orders received by manufacturers. 
Conditions continue excellent and the feeling among 
lumbermen is that the fall demand will be consider- 
ably larger than had been expected, and the certainty 
of car shortage, it is thought, will cause some lumber 
consumers to suffer in the different lines of stock. 
Notwithstanding that the latter part of August and 
the first of September are usually slow, inquiries and 
orders have been picking up and furniture and imple- 
ment people are placing large orders for stock. The 
lower grades of oak are coming much more into de- 
mand, which is due to the scarcity of higher grades 
and the very low stocks of furniture manufacturers. 
Demand for Nos. 1 and 2 common oak is increasing 
on account of the hardwood flooring manufacturers 
being very busy and receiving more orders than they 
are able to supply. 





Memphis, Tenn. The undertone of the market is 
healthier than for a number of months and the fact 
that higher prices are regarded as much more certain 
than any decline is looked upon as ealeulated to at- 
tract much freer buying at the hands of important 
consuming interests. The high grades of plain and 
quartered oak are in excellent demand and offerings 
are by no mearis large, with the result that prices are 
hardening still further and buyers are meeting with 
an independence among sellers that is in striking con- 
trast with the rush to sell at any price during the 
greater portion of the last two years. No. 1 common 
and plain oak continue to move fairly well at recent 
quotations, but the lower grades are still slow. Ash 
shows no improvement. Poplar moves about as rap- 
idly as the limited offerings will allow. A fair de- 
mand is noted for cottonwood and gum in the higher 
grades, including boxboards, but the lower are still 
slow. Some manufacturers report a slightly bettér 
demand for high grade sap gum than for red, but this 
is not regarded as a general condition. One order of 


500,000 feet of sap gum has been booked here during 
the last few days and another firm reports the sale of 
150,000 feet of No. 1 common plain oak. Cypress js 
in but moderate request, with some buyers showing 
more interest in selects and shops than in the higher 
grades. 





Nashville, Tenn. There is considerable activity, 
especially among the boxmakers and furniture manu- 
facturers. Demand for medium and low grade stock 
has increased. Red oak is in especial demand. Stocks 
in the better grades of oak and chestnut show decided 
shortage. Poplar is in steady demand and hickory 
is in great demand with the implement and vehicle 
manufacturers. Beech, birch and basswood are re- 
ported somewhat slow. Prices are holding up well 
and an early improvement is predicted. While the 
market in general is still a little cautious, the real 
fall activity is beginning and the normal stage is ex- 
pected to be reached very soon. The mills are run- 
ning on full time and have all the orders they can 
fill, in fact, could fill more orders if they had the 
stocks. Wholesale dealers are getting more anxious 
each week to place their orders and the millmen show 
less disposition to accept them for far future delivery 
without making due allowance for the expected ad- 
vance in prices. Evidences of a car shortage are 
appearing. 





Louisville, Ky. Business continues fair, though the 
rush in orders which developed last week has abated. 
However, buying is still in sufficient volume to keep 
everybody busy. The purchasing of lumber by lines 
which have been inactive during the last eighteen 
months is regarded as a favorable indication. Car 
companies, furniture manufacturers, manufacturers of 
implements and railroads are asking for material. 
Prices are steady, and it is expected that if the de- 
mand should increase during the next few weeks a 
rise may be justified. 





Columbus, Ohio. Demand for the better grades of 
all hardwoods is the consensus of reports from manu- 
facturers and shippers, which is, shown in the stronger 
feeling in firsts and seconds plain and quartered oak. 
Prices for those grades are firm and in some sections 
slight advances have been made. The lower grades 
are also steady and the movement is regular. Travel- 
ing salesmen say stocks in the hands of dealers will 
soon need replenishing. Ash is steady and prices are 
firm. Chestnut is moving well and the same is true 
of hickory. The general tone of the market is good. 





Cleveland, Ohio. Furniture manufacturers are order- 
ing in a way that indicates that they also have passed 
the dull time in their trade. Demand from this source 
is encouraging to some of the local dealers, but it is 
also found that trade in general is picking up excep- 
tionally well and prices are growing stronger gener- 
ally. Poplar and oak are holding up well with ash, 
chestnut and birch having a good trade. Gum is not 
quite as lively as many should like to see it. 





Pittsburg, Pa. Brisk demand is afoot for oak, chest- 
nut and maple in the better grades. The flooring 
market improves. from week to week. Mine and pit 
posts are scarce and are advancing. White oak is in 
strong demand. 

OOO 

Philadelphia, Pa. Trade is fairly good and prices 
are advancing steadily. Chestnut and oak especially 
are in great demand owing to large operation work, 
but very little demand from the furniture and piano 
dealers. The- most conservative lumbermen predict 
steady business for the fall season. 

i i a a 

Buffalo, N. Y. Some hardwood men report a falling 
off in orders, as they find’that though they are ship- 
ping hard on old orders they are going to be slack 
before long unless new ones increase. This is not the 
majority of the trade, though, and it may turn out to 
be for the moment only, as the hardwood market is in 
a healthy condition. Oak always sells and there seems 
to be no wood dragging. As a rule the complaint is 
that there is not enough of elm and basswood. Maple 
sells well. 





New York. The manufacturing trade is picking up 
to a satisfactory extent. Demand for all grades of 
quartered and plain oak is good and the general vol- 
ume of business shows more steadiness than has pre- 
vailed for some time. Purchases are of a more sub- 
stantial character, and orders from consumers are 
increasing. Better business is coming in from all 
manufacturing trade. There is room for improvement 
in the furniture business, but elsewhere betterment is 
noted. Special hardwoods continue in good demand 
and firm in price. Hickory is steady at unchanged 
prices. 





Baltimore, Md. Dealers are getting enough orders 
to keep them going, and it is more difficult to obtain 
stocks of desired quality and in requisite quantities 
than to find takers. In the matter of prices the recov 
ery has not yet proceeded to the figures reached in 
that year of high prosperity, but the tendency is in the 
direction of a more advanced range of values, and the 
market at the present time is generally firm at the 
figures on the list. Export prospects are also regarded 
as showing improvement. Quiet is still the order in 
most divisions of the trade, but greater interest in 
stocks appears to be shown, and the supplies abroad 
seem to be lessening, while the needs grow larger. 
fair fall and winter business is being looked for in all 
woods except wagon planks, which are being for- 
warded in such volume as to cause congestion, with all 
the drawbacks this condition entails. 
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Boston, Mass. This market appears to be gaining 
in strength steadily. Buyers have been showing more 
interest but at the higher prices it has not been easy 
to do business in the better grades. There has been 
a much larger call for No. 1 common. Many buyers 
have been substituting that grade where they could. 
The tendency of the entire market is toward a higher 
level and now that demand has started to pick up deal- 
ers state the advance will come along that has been 
promised for several months. A good fall business is 
expected in this market. Quartered oak is firmly 
held and prices are advancing. Plain oak has been 
attracting more attention and is held at firmer prices. 
Brown ash is well held. There has been a better de- 
mand for mahogany of late and prices are firmer. 
Poplar is considerably firmer. Some dealers are ask- 
ing as high as $63 for inch, ones and twos. 





Hemlock. 


Chicago. Prices on almost all items, particularly 
piece stuff and boards, have advanced in sympathy 
with southern pine, but are still too low to allow of 
much margin of profits. Yards have bought more 
freely, and all of them ask for immediate delivery. 
Boards and fencing are quiet, although stocks of 
almost all classes of common hemlock throughout this 
section are lighter than usual, as there has been no 
extended buying through the summer. 





—_—eooer> 


Pittsburg, Pa. Whatever temporary weakness was 
shown a week ago in hemlock apparently has disap- 
peared. The situation remains as firm as it was at the 
beginning of the increase in demand for this lumber. 
Mills report an abundance of orders and offers of new 
trade are being rejected of at less than list while warn- 
ings of prospective advances are not infrequent. The 
remarkable activity in industrial sections has been 
affecting the trade while building operations have been 
so insistent in calling for hemlock lath that prices 
have reached $4. There seems to be little stock at 
this figure. 


——e———erooerooerre> 


Buffalo, N. Y. Though dealers say hemlock is sell- 
ing for more money than ever before in its history 
they regard the prices as strong and with an upward 
tendency, for there is a pretty big volume of business 
in the line of new building and there is nothing just 
now so cheap as hemlock to begin with. At one time 
yellow pine had an ambition to compete with hemlock, 
but it is now in a much higher class. Hemlock comes 
down the lakes freely and but for that the prices would 
be decidedly more than they are. 

New York. Retail trade is buying freely all sizes 
of hemlock. Improvement is noted in all suburbs 
where local stocks are comparatively light. Long 
lengths are in good demand and boards bring better 
prices. Stocks at mill points are large enough for 
present wants. 


Cleveland, Ohio. Trade continues brisk. With yel- 
low pine back in good condition the demand for hem- 
lock continues to increase and prices are accordingly 
much better. 








Columbus, Ohio. This market improves in sympathy 
with yellow pine. Prices are becoming firmer and in- 
quiries are more numerous. Dealers believe that the 
market will continue to improve. 





Baltimore, Md. Manufacturers of this city have 
among their timber holdings enough hemlock to make 
the wood an item in their transactions, and they state 
that this division of the lumber trade has shown en- 
couraging results of late. In the East and North the 
competition with other woods has been too keen to 
let hemlock come up to figures that would enable the 
millmen to realize a fair measure of profit, but of 
late there has been a change for the better, and in 
the middle West the improvement has been especially 
noticeable. For a while the manufacturers who devote 
most of their attention to hardwoods were unable to 
dispose of their hemlock to advantage, but now the 
range of prices has reached a point where the wood 
attracts considerable attention, and shipments are 
being made with considerable freedom. Stocks are 
small, North Carolina pine and other southern pine 
overshadowing hemlock entirely in importance, but 
the conditions appear to be quite encouraging and 
much satisfaction is being expressed at the change for 
the better. 





Boston, Mass. There has been very little activity 
in the market for hemlock boards during the last few 
weeks. Holders have been firm of late, but buyers 
have not been willing to pay asking prices. Eastern 
hemlock clipped boards are offered at $19 to $19.50. 
Pennsylvania hemlock is steady. 





Poplar. 


Chicago. The supply of panel and wide No. 1 and 
2 is extremely light, and any marked demand for 
manufacturing trade would discover a shortage in 
these grades. Selection No. 1 common are selling 
steadily; prices are keeping very close to list quota- 
tions. Wagon boxboards are in fair supply, and it is 
expected that when the wagon manufacturers more 
completely resume operations higher prices will be 
secured for some of the material which is now being 
held in Chicago. 





Ashland, Ky. Demand is increasing and prices ad- 
vancing in rough and worked stock. Panel poplar for 
automobile work is in great demand, with a very 
small supply of dry stock. Manufacturers who make 
a specialty of panel stock have orders on hand to 
take all they can manufacture for a number of 
months. Nos. 1 and 2 common poplar is coming into 
much better demand and stocks are very low, especially 
No. 1. 
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Columbus, Ohio. This market is exceptionally 
strong under better demand and short supply. Wide 
sizes are wanted by everyone and large premiums can 
be secured for such stocks. The lower grades are now 
firmer than for some time. 


Seite 


Buffalo, N. Y. Poplar usually vies with oak for the 
first place in general activity. Good stock is also to 
be had with never enough for a surplus. There ought 
to be other woods to work into this trade, but the very 
woods that might be worked in—basswood, for in- 
stance—are scarce also. Wide stock sells at sight. 





New York. This market is steady and wide poplar 
is in excellent demand. Low grades bring better 
prices and are not offered so freely as last month. 





Baltimore, Md. Demand appears unabated. This 
wood is being called for in such quantities as to keep 
the range of prices high and firm, and there is every 
indication that the requirements of the trade will con- 
tinue to expand. Furniture manufacturers and other 
consumers are in the market, and the whole list of 
quotations is decidedly firm, with the tendency still 
upward. Distribution is large enough to absorb prac- 
tically the entire output of the mills, leaving little 
lumber available for export and contributing to con- 
siderable strength abroad. The inquiry appears to be 
for low grade stocks as well as for lumber of fine 
quality, and the withdrawals have been so extensive 
that the holdings are reduced to a point beyond which 
they cannot well go without delay in the filling of 
orders. Poplar is easily the most active wood on the 
list and there is every prospect that the existing condi- 
tions will be improved upon. 


Fir, Spruce and Cedar. 


Chicago. Market conditions are steadily improv- 
ing; inquiries are more active, and the big buyers are 
evidently anxious to get in on the low prices of lum- 
ber.. The demand is almost for everything. Railroad 
buying has not opened up much, although some of the 
roads are in the market for material. Spruce siding 
is a searce article. 











Kansas City, Mo. Demand is light but prices are 
being well maintained, for the mills are reported to 
have a good supply of orders and are not pushing the 
market heavily under present conditions. Common 
lumber is stronger, but flooring has not improved much. 
This, however, is holding up well considering demand. 
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Portland, Ore. Prices are much firmer than they 
were a month ago and it is expected that an increase 
in values will take place before long. California is 
buying large quantities and rail business from the 
East is picking up in fine shape. The local demand 
for building material continues good. Shingles are 
quoted at $2. Logs show no change. Conditions in 
general are much brighter than at any time during the 
last two years. 





Seattle, Wash. These woods are still in good de- 
mand, with mills all running to capacity and many 
orders are being booked. Many orders are being 
turned down by mills that do not wish to contract for 
future delivery at present prices. Prices are firm, 
and since the recent advance in the price of logs it is 
evident that they will continue so, as otherwise many 
mills would be running with no profit, or actually 
operating at a loss. Coastwise and foreign business 
continue to improve, both in demand and price. 





Tacoma, Wash. The market continues improving 
and reliable estimates are that 90 to 95 percent of the 
mills of this state are now running at capacity. Rail 
prices have a tendency to advance, particularly on 
common lumber. The cargo demand has improved 
during the last ten days and prices generally for 
water shipment are on a $12 basis. In both rail and 
eargo business a number of mills are not at all 
anxious to take on new business at prevailing fig- 
ures, expecting better prices as a result of the recent 
advance in logs and improved demand. 


Western Pine. 


Chicago. Demand for the upper grades of this wood 
is very strong, and stocks at the mills are reported 
searce. The dealers are having their troubles to get 
sufficient lumber to fill orders which have been on file 
for some time. Prices remain good, with indications 
of an early increase on the heavier eastern shipments 
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Spokane, Wash. Conditions are improving steadily 
and there has been a general advance of from 50 cents 
to $2 a thousand all along the line. Orders are in- 
creasing and so are eastern shipments. The local 
market is fairly strong and the mills report stocks in 





good shape. Inquiries from the far eastern states 
mark the agreeable market features this week and 
western pine from this section may soon enter fields 
hitherto untouched. 


eee 


Buffalo, N. Y. As some of the city door mills report 
that fully 90 percent of the lumber they use is of 
Idaho and yellow pine, with the former leading it 
will be seen that there is demand for all Inland Empire 
woods, though there is very little in the trade for the 
yard dealer, as the mills mostly buy of an agent in the 
West who represents the producer or the western 
jobber direct. Cheapness and good appearance are 
what keep these woods in the lead. So long as they 
undersell white pine they will keep their lead as they 
are better than yellow pine. 





Southern Pine. 


Chicago. Inquiry develops the fact that the de- 
mand is hardly as heavy this week as it was at this 
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Shingles and Lumber 



































FIR and SPRUCE Lumber 


wo owy FIR TIMBERS 
mixed cars. SPRUCE Factory Plank. 


Send us your inquiries. 


Day-Luellwitz Lumber Co. 


526 Lumber Exchange, SEATTLE, WASH. 

















PACIFIC COAST 
LUMBER=SHINGLES=TIMBER LANDS 


RED CEDAR SHINGLES 
Buckeye Brands, Manufactured in Washington 
Canadian Brands, Manufactured in British Columbia 
We predict, owing to the movement of the grain 
crop, an immense shortage of cars will ensue. 
Therefore, it behooves the eastern trade to place 
their orders immediately to insure prompt delivery, 


R. J. Menz Lumber Co. 


610-13 American Bank Bidg., Seattle, Wash. 


TIMBER LANDS—Write for pamphlet, “‘The Facts About Pacific 
Coast Timber,” if interested, 














For Immediate Shipment 


V.G. FIR FLOORING 


Consisting of 1x3, 1x3, 1x4 and 1%x4, also 
Red Cedar Bevel Siding and Red Cedar Shingles 


DAY LUMBER CO:, SEATTLE, WASH. 








WILL MEET RELIABLE COMPETITION 


We guarantee our grades 
to be as good as the best 


Fir, Spruce, Cedar 
Lumber and Lath 
Cedar Shingles 
Cedar Shingles in straight cars or mixed with Cedar Lumber. 
Mills: Renton, Wash. 


BONDS - FOSTER LUMBER CO. 
Lumber Exchange, SEATLE, WASH. 
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I CHICAGO “@e| 
{ ¢MarDal Lumber Co. | 


W. M. CARPENTER, President. 
R. H. PROCTOR, Vice-President. 
E. H. DALBEY, General Manager. 














Sole Agent for Walworth & Neville Manufacturing Co., 
Manufacturers of 


AND N.c.... PINE 
Specialties : Long Timbers, Car Sills & Kiln Dried Boards. 
CHICAGO. y 








| Heyworth Building. 








We have choice and well assorted stocks of 


LUMBER, LATH AND SHINGLES 


Constantly on hand in our Chicago yards, enabling us to 
make quick shipments. Let us quote you a price on your 
next order. Our stock will please you and your trade. 


C. A. Paltzer Lumber Co. 


Yard: Centre Ave., 37th to 39th Sts. Office: 3800 Centre Ave. 
CHICAGO 
ES 





Established 1881 


W. B. Crane and Company 
MANUFACTURERS OF 
HARDWOOD LUMBER, TIMBER AND TIES 
PAVING BLOCKS, CEDAR POSTS, YELLOW PINE 

== SPECIALTY 
OAK TIMBER AND PLANK 

General Office, Yards & Planing Mills: 22d, Sangamon & Morgan Sts. 

Long Distance Phones Canal 3190-3191 
CHICAGO 
Mills at Falcon and Blaine, Miss, 











L. M. RUSSELL, President ALBERT RUSSELL, Vice-Pres. 


MANCHESTER LUMBER CO. 
Manufacturers 
YELLOW PINE 
GENERAL OFFICES: 
CHAMBER OF COMMERCE BUILDING, CHICAGO 
MILLS AND SOUTHERN OFFICES: 
MANCHESTER, ALA. 


Located on the A.C. R. R., connecting with I. C. R. R., 
Frisco System, Southern Ry., Mobile & Ohio. 








Send Us Your Orders 
Hemlock, 
Lath and Shingles. 


We have Red Cedar 
Shingles and 


Yellow Pine. 


THE CORWIN 
LUMBER CoO. 


Grace M. Corwin 
539 Stock Exchange, Chicago 


Phone Main 3069 








PILSEN LUMBER COMPANY 


Quick shipment from our mills WHITE PINE. 

or from a large stock in our HEMLOCK. 

seven acres of yard at YELLow PINE 
Laflin and 22nd Streets, || LATH AND SHINGLES. 








CHICAGO. Straight or Mixed Cars. 








513 Monadnock Block 
CHICAGO, ILL. 


PAXTON & LIGHTBODY CO. 
Harrison 4012 
Manufacturers of HEMLOCK AND CEDAR. 
Jobbers of YELLOW PINE, FIR & RED CEDAR, 


® LIGHTBODY, Pres,  MILLSAT MATTOON. WIS,  C.E. CONKLIN. Sec’y & Treag 











Wisconsin Hemlock 
Michigan White Cedar 
C. H. WORCESTER COMPANY 
CHICAGO 




















time last week, evidenced by the fact that the orders 


are not quite as plentiful. Mill reports indicate that 
stocks are badly broken on a number of items, and 
country dealers who delay ordering at once may have 
considerable difficulty in securing quick delivery. There 
is a feeling of satisfaction among the wholesalers and 
manufacturers, and it is confidently expected that 
the prices will remain as high, if not higher, for 
several months to come. Several orders for car ma- 
terial have been placed during the week. There is a 
better demand for timbers in small quantities for 
repair work and the volume of this class of business 
is steadily increasing. 
BLT OI 

St. Louis, Mo. The yellow pine situation seems to 
reflect at this time about the most critical condition, 
viewed from a manufacturers standpoint, that has 
keen in evidence for several months. Dealers are 
holding their purchases in an effort to ascertain 
whether there is sufficient strength at the manufactur- 
ing end to maintain present and justify further ad- 
vanees. Prices continue strong, with a good demand 
for heavy timbers and railroad material, and a fair 
demand for all classes of yard stock. In view of the 
broken condition of mill stocks it is hard to see where 
anything can prevent the further advance in ali 
classes of yard items. 

Ps 

Kansas City, Mo. There is a better feeling in the 
yellow pine market this week. The fear that pre- 
vailed two weeks ago during the drouth, that trade 
would slack up to such an extent that the market 
would become demoralized, has largely passed away 
because prices are yet firm and no serious break has 
come so far and it is not likely to do so now, as buy- 
ing has become stimulated very much the last ten days. 
There are some changes in prices but in the total they 
are not of a weakened nature. Most wholesalers re- 
port that the market has improved in demand. Mills 
are fairly well stocked with orders, and the moving 
stock is well up to normal condition, factories are buy- 
ing now better and railroad stock is being sought in 
good quantities though well scattered to keep down 
any idea that the demand from that source is good. 
Traveling salesmen report to their offices that the 
market outside of this immediate territory is much 
stronger than in this city. So the wholesalers are 
making those territories and letting the home market 
rest quietly for the time. This is serving a good 
purpose and is helping to strengthen the market. 





New Orleans, La. A lull in demand is reported 
from some quarters, but prices continue fairly firm. 
Railroads are still taking large quantities of car and 
track material, which keeps the smaller mills mov- 
ing. The eut seems to be increasing steadily, which 
may account in part for any slackening of domestic 
demand that may exist. Mills are pretty well off for 
orders, and little uneasiness has been caused by the 
temporary lull. 

Boston, Mass. Demand has not been as active as 
many dealers expected. Buyers have been holding 
out to a large extent since the market became firmer. 
Dealers believe they can not withhold their orders 
much longer. Manufacturers are asking better prices 
and as demand increases a still further advance in 
price is promised. Yellow pine flooring is firmer than 
it has been and from all sources a slightly better de- 
mand is reported. Mill timbers are firmly held at full 
asking prices. 

Baltimore, Md. While the business of the local 
yards has been of moderate volume, the demand from 
out of town sources has shown gratifying expansion, 
and the range of prices has been in the main firm. 
The yardmen show a disposition to increase their hold- 
ings, although no extensive restocking has yet taken 
place, and the returns are high enough to encourage 
the manufacturers. The mills adhere to price lists, 
and prefer to wait rather than take orders at lower 
figures. This has served to retard business, some of 
the large consumers holding off in the expectation that 
an easing off in the figures may develop. This possi- 
bility is also kept in mind by some of the big dealers, 
who ineline to the belief that the quotations were 
advanced too rapidly. 


New York. The demand was not so active last 
week as previously, but comparative strength prevails. 


| Inquiries for larger stocks are slowly coming into the 


market and the big contracting trade plans heavy pur- 
chases for fall and winter. Better prices are obtained, 
and it is not so easy to get orders filled promptly. 
Local stocks are not well assorted, and while there is 
eagerness and keen competition to secure the most 
desirable business, smaller orders are more satisfac- 
torily handled. 


Pittsburg, Pa. Reports of further advances in yel- 
low pine come from the southwest mills. Car mate- 
rial is going up steadily and the warning also comes 
of a car shortage In that section which will seriously 
affect deliveries. Tlooring is one of the most affected 
grades of this lumber at this time. Instead of $1 the 
new lists are now calling for $1.50 above the former 
prices and rates are creeping closely to the lists in 
force in Pittsburg prior to the drop in the market 
some two years ago. 


Cleveland, Ohio. Most of the local dealers are of 
the opinion that conditions indicate a continuation of 
the present good demand for the next sixty days unless 
there is a more radical movement on the part of manu- 
facturers to raise prices. One manufacturer stated 
this week that they are finding no difficulty in selling 


the output of their four mills and that daily they eould 
sell much more with price concessions which they ar 
not inclined to make. Rough and manufactured stock 
are moving well and a good line of business is being 
placed by the railroads. 





North Carolina Pine. 


Norfolk, Va. Movements of North Carolina pin 
from the mill section were in better volume the last 
week, but all stock taken out was on booked orders 
principally, many items going short or substituted on 
account of small supplies. There is a further shrink 
age in all lines of No. 3 lumber, as the demand by 
buyers who had contracts at the lower mills are now 
calling for all of this grade they can get. All in- 
quiries and new orders are subject to the new price 
basis, August 17, and the same applies to the better 
grades as Nos. 1 and 2 lumber is pretty well taken 
up by either rough orders or for planing mill purposes. 
There have been no noticeable gains made in the 
aggregate of stocks at sawmill points, and in som 
instances there is less on hand than there was a week 
ago, as shipments were in excess of output. No. 3 
flooring is very firm, on account of persistent demand, 
and is held at $19 for 2% and 38-inch and $19.50 for 
3% to 44-inch face, strong. No. 4 flooring is in bet- 
ter supply, but in sympathy with No. 3 is moving 
more freely and quoted at $13.50 for 2% and 3-inch 
face, $14 for 314-inch face and $15 for 4 and 414-ineh 
face, f. o. b. car or vessel, Norfolk. Kiln dried North 
Caroline pine (rough), f. 0. b. car or vessel, officia! 
market report August 17, prices are as follows: No. 
edge, 4x4, $27; No. 2, $24; No. 3, $17.50; box edge, 
$13; 8-inch No. 3 stocks, $19.50; 10-inch No. 8, $20; 
12-inch, $21.50; 8-inch box, $15; 10-inch, $16; 12-inch, 
$17; red heart and mill culls, edge, $10.50; 8-inch, 
$12.50; 10-inch, $13.50; 12-inch, $14.50; Nos. 1 and 2 
bark strips, $20; box bark strips, $9.50; lath, $2.50 a 
thousand. Demand for lath continues very strong. 
Charters were easy on a basis of $2.60@2.80 to New 
York and Sound ports, $3@3.25 to Boston. One-fifth 
off for dressed lumber. 








Boston, Mass. The market for North Carolina pine 
is firmer, but demand has not become active. The as- 
sociation’s new price list has done much to steady the 
market, but there are manufacturers who are not liv- 
ing up to the list in all cases. While some will accept 
orders at prices under the market, there is no general 
cutting of prices. Demand is light. 





Baltimore, Md. Stocks are called for in large 
quantities, with the selection not always large enough 
to fill orders without delay. Notwithstanding the 
gains in demand production has shown no increase of 
late, so that the stocks at different points are reduced, 
if anything, while the trade gives evidence of further 
expansion. Reports by North Carolina pine men re- 
cently returned from business trips are that the re- 
quirements of the trade are largely augmented, with 
buyers eager to get lumber disposed to meet the figures 
asked. So far there has been no extensive stocking 
up by the yards, dealers, as a rule, having aimed 
merely to satisfy current needs, and liberal provision 
for future necessities is still to be made. Should they 
resume operations this fall, the output will necessarily 
be much augmented, and the real test of the situation 
in point of strength will then be made. Builders and 
other consumers, however, are calling for supplies in 
liberal quantities, and there is every indication that 
the demand will continue to expand. 
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Buffalo, N. ¥Y. Activity continues, though the local 
interest is mainly in shortleaf, which is always put 
in if it will go. Those who are looking to see the 
supply run up in face of the advance of prices are not 
reporting much increase of that sort, though they 
claim to be waiting for it. It is hard to get prompt 
service in most cuts and it may happen that the car 
supply will run down as fast as the prices go up. 

New York. Arrivals continue ample for current 
wants. Better prices are obtained and it is evident 
from reports of wholesalers returning from the South 
that the small mills are not so freely supplied as six 
weeks ago. Big business is getting the advantage of 
more competition, but gradually prices are strengthen- 
ing. ' 


Cypress. 


New Orleans, La. The call for factory stock in the 
East is developing well and the lower grades are mov- 
ing better. Prices remain firm. The car supply is 
about as unsatisfactory as last week and last month, 
but has not grown any worse during the week and 
the mills are enabled to ship a portion of their orders 
almost daily. Mill stocks continue broken and the 
fall will find no surplus in manufacturers’ hands. 











Chicago. No change in price and little demand is 
reported for the week. It seems to be the policy of 
the mills to ship as much stuff.as they can consistently 
and profitably before the car famine sets in, and 
buyers, as a rule, have expressed a readiness to take 
this stuff as fast.as it can be shipped out. Vexatious 
delays in shipments have already occurred by reason 
of the inability to promptly secure foreign cars on 
requisition. Considerable tank stock, firsts and see- 
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is and selects, have been disposed of this week, 
: shop lumber remains rather quiet. 
$t. Louis, Mo. Cypress conditions show a slight 
rovement. Inquiries are coming in well and prices 
uain strong. Trade is particularly good from the 
rth. Traveling men from St. Louis in that section 
sending in good orders. Iowa yards are doing 
e good buying. 





Kansas City, Mo. Demand has kept up wonderfully 
jl for the last month. Reports of the last week 
\w that the amount sold is still large, consequently 
ces are strong and show a little advance on some 
ides. So far the supply has been good and very 
tle trouble has been met with in getting shipments. 
bbers here do not now fear any decline in prices, 
ud expect a continued large demand. 





Columbus, Ohio. 
some quarters. 
fortnight ago. 


Demand has improved, especially 
Prices are unchanged from those of 





Buffalo, N. Y. Some members of the trade find it 
lull and do not look for it to be very active right 
uway, as it has never taken much of a leading part in 
this market. It finds its way into the door mills to 

moderate extent and where there are greenhouses to 
be built it seems to be the favorite wood, otherwise 

follows other woods, especially white pine, and 
must sell at moderate prices to find favor here, 

New York. Trade is more satisfactory than for 
some time and several wholesalers report orders booked 
several weeks ahead. Some stress is laid on the prob- 
able ear shortage in the South during the next month 
and a few previous orders are the result. The mill- 
work trade is in fair shape. 

Baltimore, Md. Cypress holds its own in popularity 
for interior finish and comparatively large quantities 
of lumber are being used for such purposes, with the 
result that the distribution has encouraged the mills 
to inerease their output. The stocks are just about 
large enough to take care of a moderate trade and with 
heavier purchasing would have to be added to. The 
range of prices is such as to yield acceptable margins 
of profit, and the outlook is decidedly encouraging. 
The requirements of the country trade are expected to 
he heavy, so that the yards will have to increase their 
holdings in order to’ take care of the business offered. 


Shingles and Lath. 


Chicago. Prices for red cedar shingle remain about 
where they were last week, $3.42 for clears and $2.84 
for stars. White cedar shingles are stationary. This 

hard to understand in the light of the recent ad- 

unees in red cedars. Lath are looking much better 
this week at an increase in price. 








PPOs 
Minneapolis, Minn. Slight changes are noted in the 
red eedar shingle market. Quotations varied slightly 
e forepart of the week, ranging from $2.68 to $2.73 
r extra stars. Clears varied from $3.24 to $3.29 on 
55-eent rate. Transits are not numerous and are 
ming in slowly. 





Kansas City, Mo. There has been no change in 
emand or prices in this market on shingles. The 
mand is still light, though thought to be a little 
‘ronger, and prices have not improved. Stars are 
ringing this week around $2.85 and clears are worth 
3.35 or better. Several jobbers report that they have 
ade sales at the highest prices. The light demand, it 
feared, may place a large stock in transit that will 
ause trouble later, but this is hoped to be avoided 
ud so far has been well in hand. 


New Orleans, La. Cypress shingles are going into 
‘rritory hitherto monopolized by competing woods 
ud the call is termed brisk. Shingle and lath stocks 
re low, 4-inch bests and 5 and 6-inch primes being 
artieularly scarce. Orders for lath are restricted, so 
ar as possible, to mixed cars. 


Columbus, Ohio. Both shingles and lath on the local 
arket are strong under better buying. Retail prices 
vr hemlock lath are about $4, while red cedar shingles 
re held at about $3.55 to $3.60. 





Boston, Mass. Demand for shingles has been light 
his week and from all reports buyers are not willing 
0 bid asking prices. Extras for business are quotable 
it $3.75, but there are manufacturers both at home 
and in Ganada who are holding at $4. The latter fig- 
ure is above the market. At. $3.75 trading is quiet. 
Lath are firm. For 15¢-inch prices range from $4.10 
to $4.15, but there are dealers who will not make offer- 
ings at less than $4.25. For 114-inch prices range from 
urge to $3.75, but sales of choice lath have been made 
ut 85. 





Seattle, Wash. Shingles and lath are holding their 
own as far as prices are concerned, although there has 
been a falling off in the demand ‘during the last ten 
days. Dealers consider this little slump in the de- 
mand merely a freak of the market as there is no 
apparent cause for it. There are no large stocks on 
hand at Coast mills and very few cars in transit. 

Tacoma, Wash. Red cedar shingle prices remain 
steady, with inquiries in fairly good volume. Labor 
troubles in prospect at outside mills, particularly in 





the Grays Harbor country, are likely to curtail out- 
put and have a further strengthening effect. Dealers 
report transit stocks light. 





Cooperage. 


Chicago. A few inquiries for copper stock have 
been received, indicating life still in the profession, 
but they are for single carloads, and not urgent enough 
to cause manufacturers to think anything further than 
to answer with cost prices; nothing like the usual fall 
activity, say A. & H. Gates in their report on market 
conditions obtaining. -The fruit crop is so light many 
coopers have old supplies to meet it and the same is 
true with the flour and glass and cement trade. But- 
ter tubs sell slowly at cost prices. The kraut and 
pickle dealers are taking a few carloads of barrels 
and kegs, but competition among the coopers keeps 
prices down, and only results in working off some of 
the accumulated stocks of staves and headings. The 
oil, provision and beer trade continues flat, with little 
prospect of animation for some months to come. 
Prices are nominal along the whole line, and cooper- 
age associations need stimulants to continue interest. 


No. Re 28% 
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-inch Michigan elm flour staves, 
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No. tM 28%-inch Wisconsin elm flour staves, 























TUETTTTTT ETT TTT 9.00 
oy 7 28%-inch red oak staves....... eee 
No. 2, 28%-inch elm staves, net M........ Nominal 5.00 
No. 1, 17%-inch kiln dried basswood head- 

ing, POE WUE ccc sche cesctseccesescoses 6c 
No. 1, 17%-inch gum heading, per set, 

BONE sccccccccesvscdeseeneesee dads No demand 
No. 1, 28%-inch gum staves, nominal...... No demand 
M. R: SO-INCH SUM StaVES...cccccccceccsse 6.00 
Patent coiled elm hoops, 6-foot, per M..... 8.25 to. 8.75 
Patent coiled elm hoops, 5%4-foot, per M.. y pod to 8.25 
Patent coiled elm hoops, 5-foot, per M..... 

Half barrel staves, elm, per M............ 6. 00 to 6.50 
Half barrel basswood heading, per set. 04% 
Hickory hoops, flour barrels, per M. 4.00 

Hickory hoops, half barrel, per M . None wanted 
Hickory hoop poles, per esata. Ke -»+ No sale 

Head linings, car lots, per M, 12-inch..... .30 to -40 
Head linings, small lots, per M, 18-inch.... 40 to 50 
DOR COREE BIO DRONE so o.0.0.c0c08e sense 46 
Eight patent hoop barrels.........:.....+. -46 
Four patent and four hickory hoop barrels.. 45 
Two patent and six hickory hoop barrels... 45 
Four patent and four wire hoop barrels 45 
SOME UO, WOON 0000s cdoeeseoeses 37 to 38% 
De WE. 5 bw 605 0.00 b0 00.500 000008 - 42 to 44 
No. 1 white ash butter tub staves......... 11.00 

Trees GE GH BOBTOB. 0 ccc ccccecccccceen 28.00 to 29.00 
MN MEE feel calatacdeteaercese naan 7.00 to 8.00 
SERGE: WN, GRROD, 6 6.0.6.0.0:0:0 6500085809200 10.00 to 11.00 
Se ED 50be.0s0 she 20 5.d440000630600% id =4 A 1.10 
SR Lo i nae guid Gp seen tgihaieeai ak aed 92% 
eo ee ee er rey ae ee ‘30 to 82 











[ Too fate To Classify | 


A MAN THOROUGHLY CAPABLE 
Of managing box shook and crating department for a large 
manufacturing concern is wanted. Must be capable of man- 
aging the mill aid know all details of the business, with a 
wide acquaintance with the consumers. Reference required. 
Address “W. 103,” care AMERICAN LUMBERMAN. 


FOR SALE—WHOLESALE AND JOBBING 
Lumber business, estabiished; large and good territory; 
other business interests demand too much attention. Best 
opportunity for proper attention. 

Address “W. 101,” care AMERICAN LUMBERMAN. 











WANTED-BY YOUNG MAN POSITION 
In retail lumber yard, in good live town. Now assistant 
manager whoiesale and jobbing business. Best of reason for 
change. Address “W. 102,’”’ care AMERICAN LUMBERMAN, 


FOR SALE-SECOND HAND RETURN TUBULAR 
see ed ete. 
ress 





. 100,” care AMERICAN LUMBERMAN. 


WANTED—POSITION AS OFFICE ASSISTANT 
Lumber experience. Sixteen years stenographer. Compe- 
tent. Best references. 
Address “W. 99,” care AMERICAN LUMBERMAN. 


WANTED-POSITION AS MANAGER 
Of moderate sized saw mill, box plant, or combination, or 
as assistant manager of larger plant, or good position with 
large machinery supply house. Best references as to char- 
acter and ability. Now employed. No traveling. Pacific 


eoast preferred. 
98,” care AMERICAN LUMBERMAN. 


ddress 
FOR SALE-A GOOD PAYING YARD 
In a city of 15,000. Large profits. Plenty of business. 
Anyone who has plenty of cash can get a good deal. Good 
reason for selling. Location central Indiana. 
ddress ‘W. 104,” care AMERICAN LUMBERMAN. 


A BAND SAWYER WITH A RECORD 

Wants position at once. Left hand mill preferred, 

class references. 
ddress 








“i. 








First 
“W. 105,” care AMERICAN LUMBERMAN. 
FOR SALE-CANADIAN BIRCH. 





rs 
ii 
60,000 2” 
70,000 3” 


000 
THE BRADLEY COMPANY, 
Hamilton, Ont. 


TIMBER ESTIMATOR, SAW MILL DESIGNER 
Wants position. Understands the manufacture of lumber 
in every detail, includin box shooks, ratiroad and woods 
work. Address 106,” care AMERICAN LUMBERMAN, 


WANTED-FOREMAN 
Experienced in making frames, stair work and bench work. 
Must detail and lay out work and handle men. Good salary. 
TRUB & TRUE CO., 








Blue Island Ave. and Lincoln 8t., Chicago. 
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The quality and convenience of Cyclone Farm Gates makes them 
pepe = farmers, and the prices we will quote should make them 
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AMERICAN LUMBERMAN 


SEPTEMBER 18, 1909. 








Too fate To Classify | 








[_ Wanted:Employees | 





| Wanted-Cmployees 





WANTED—ADDRESS OF J. H. FRENCH. 
Liberal remuneration for same. 
Address “BANKER,” care AMERICAN LUMBERMAN,. 


FOR SALE—-LUMBER YARD 
In northern Illinois town, of 10,000 inhabitants. Situated 
in fine farming country. No real estate. Property can be 
leased. Address “W. 93,” care AMERICAN LUMBERMAN.- 


FOR SALE 

Best spruce tract in Vermont. 25,000,000 feet virgin 
forest, of which 15,000,000 feet is spruce. Saw mill. 
$75,000. 

75,000,000 feet, new band mill, logging equipment ete., 
in South Carolina. $85,000 would buy. 

Valuable timber holdings in the southeast for sale. 

225,000,000 feet, half spruce, in Mitchell county North 


Carolina. $400,000. 
THE WILLIS COMPANY, 
1102 Crozer Bldg., 
Philadelphia, Pa. 








Brokers in timber and coal lands. 


WANT TO BUY 3 OR 4 GOOD RETAIL YARDS 
In northern Illinois or southein Wisconsin. 
Address “W. 97,” care AMERICAN LUMBERMAN,. 








FOR SALE 

The following machinery has been entirely rebuilt and is 
in first class condition : 

1—Prescott 44” 2-block carriage complete. 

1—Prescott 48” 3-block carriage complete with steam set 
works. 

2—Prescott standard steam set works, improved type. 

1—Prescott 1l-saw gang table trimmer. 

1—Prescott 50” gang edger. 

1—Prescott 9” steam feed. 

i—Prescott 84%” steam feed. 

1—Oscillating Hill nigger, 8” and 10” cylinder, all com- 
plete with steel floor plate. 

1—4-saw slasher. 

1—Lath machine. 

2—-Challoner double block single machines complete. 

2—Steam pumps. 

1—Pipe cutting machine to 6”. 

1—Bolt cutter to 2”. 

Boilers and engines, various sizes; large assortment of 
pulleys, shafting, boxes, log haul-up chains and transfer 
chains. We have complete machine shop facilities for re- 
puilding our machinery. Prices low. Write us. 

THE MENOMINEE MACHINERY CO., Menominee, Mich. 


FOR SALE. 

Modern second hand band mill complete; 9’x12” Allis 
miil; 52” Allis carriage; 12” shotgun feed; steam set works; 
plenty power. I will contract to put this mill up complete 
anywhere in the United States at a very low figure. Get 
my terms. Also have 60,000 capacity circular mill cheap; 
same proposition. 

Pp. N. ANGER. 307 Arizona Ave., Ruston, La. 


DO YOU WANT A GOOD POSITION? 

We can help you to secure a position. Filers, sawyers, 
engineers, mill mechanics, woodsmen, millwrights, skidder- 
men, loaders, buyers, inspectors. salesmen, bookkeepers, sten- 
ographers, clerks, shipping clerks, estimators, sales mana- 
gers, yard foremen, mill superintendents, managers of de- 
partments, if you want a situation or would like advance- 
ment, advertise in the AMERICAN LUMBERMAN and get re- 
turns. Now is the time. We reach the people. 
AMERICAN LUMBERMAN, 315 Dearborn St., Chicago, II. 














Advertisements will be inserted in this department at 
the following rates: 


For one week, . . - - 25 cents a line. 
For two weeks, - - - 45 centsa line. 
For three weeks, - - S 60 cents a line. 
For four weeks, - 7 - - 765 cents a line. 


Nine words of ordinary length make one line. 

Heading counts as two lines. 

No display except the headings can be admitted. 

Remittances to accompany the order No extra charge 
for copies of paper containing advertisement. copy, must 
be in this office not later than Wednesday morning in 
order to secure insertion in regular department. All adver- 
tisements received later will be placed under heading Too 
Late to Classify. 


| Wanled:Employees | 


WANTED—EXPERIENCED ESTIMATOR 
To figure county lists by St. Louis house. State experience 
in application. 
Address 








“W. 51,” care AMERICAN LUMBERMAN. 


WHOLESALE AND MANUFACTURING 
Sash and door house has opening for a competent office 
man. Position is one requiring a very general knowledge of 
the sash and-door business and will carry with it a fair sal- 
ary from the start, also the certainty of future advancement 
for satisfactory service. Address, with references and full 
particulars as to salary etc., 
IROQUOIS DOOR COMPANY, Buffalo, N. Y. 


WANTED-—ESTIMATOR 
Must be competent to figure country lists. Must have a 
thorough knowledge of values and be thoroughly familiar 
with the list. Give experience and references. 
Address “S. 58,” care AMERICAN LUMBERMAN. 











WANTED-—ESTIMATOR AND DRAUGHTSMAN 
For high class Chicago woodworking concern; one capable 
of tignring cost of manufacture and installation of special 
cabiret trim; also special furnitvre: position is permanent ; 
reply, which will be treated confidential, should state ex- 
perience, salary expected, age, single or married, whether 
employed etc. 

ddress “W. 96,” care AMERICAN LUMBERMAN. 





WE NEED AN EXPERIENCED SASH AND DOOR 

Salesman for work in eastern territory. Prefer man with 

some eastern experience. Address, stating full particulars, 
IROQUOIS DOOR COMPANY, Buffalo, N. Y 


WANTED—FIRST CLASS VENEER CUTTER 
On flat and half round machires. Address 
ISAAC I. COLE & SON, 
Eighth St. and East River, New York City. 








WANTED—COMPETENT MAN 
In sash and door factory to take off items of sash and doors 
from plans and bill into the factory. Must have thoroug) 
knowledge of this work. State experience and references 
Address “S. 59,” care AMERICAN LUMBERMAN. 


WANTED-—A THOROUGHLY RELIABLE AND 
Experienced hardwood buyer and inspector for southern 
mills. Address BOX 649, Parkersburg, W. Va. 








WANTED-RIGGER AND HOOKER 
Colored or white, for Virginia. State salary wanted. 
Address “S. 82,” care AMERICAN LUMBERMAN. 


WANTED-—A {I STICKER HAND 
In western city. Good wages to the right man. 
Address “S. 55. care AMERICAN LUMBERMAN. 





WANTED-— AT LONGLEAF YELLOW PINE MILL 
In Florida, mill foreman, block setter, bookkeeper, board- 
ing house keeper and sawyer. Must send good reference 
with application. No booze fighters wanted. 

Address “N. 82,” care AMERICAN LUMBERMAN. 


WANTED-MANAGER FOR RETAIL YARD 
Oklahoma town of 7,000. Must be trade getter, good judge 
of credits and good collector. None but Al men need apply, 
giving references, age, experience ete. Salary, $125 per 
month. Address “W. 68,” care AMERICAN LUMBERMAN. 


WANTED 
Experienced white pine lumber inspector. 
Address P. O. BOX 87, Uniontown, Pa. 


WANTED-YARD MANAGER AND SALESMAN 
For lumber yard in good town in Illinois; must be willing 
to work in yard. State yore and salary expected. 

Addvess “W. 63,” care AMERICAN LUMBERMAN. 

















MANAGER WANTED 
For one of the largest saw mills on the Pacific coast; new 
and modern in every way; equipped for rail and water ship- 
ments; dceing a large business. Will require a man of wide 
experience and one who understands all of the details of 
manufacturing. Prefer a man of capital that will take 
stock in the company after he is found to be satisfactory. 
Reference both as to ability and character required. 

Address SAW MILL, care AMERICAN LUMBERMAN, 


WANTED-—A FIRST CLASS MILL FOREMAN. 
Must understand the mannfacturing and grade of all kinds 
of hardwood lumber and keep mill in good order. Aiso look 
after engine and boilers. Will pay good wages but must 
have results. STONEMAN-ZEARING LUMBER CO., 

DeValls Bluff, Ark. 


WANTED—-COMMISSION MEN. 

Michigan manufacturer of hemlock, white pine, shingles, 
lath, posts etc. and all northern hardwoods wants a good 
commission man for Chicago trade; one for Indiana as far 
south as Indianapolis; one for Obio as far south as Colum- 
bus, and also the western part of Pennsylvania. 

Address “W. 538,” care AMERICAN LUMBERMAN,. 


WANTED-—-MAN 
Familiar with work in sash and door factory to assist super- 
intendent. GEO. POPPERT MFG. CO., 
North Milwaukee, Wis. 


WANT—A THOROUGH LUMBER ACCOUNTANT 
And general office man who can invest $5,000 and take 
official position with Louisiana yellow pine concern now in 
operation. Address “‘W. 54,’’ care AMERICAN LUMBERMAN, 


WANTED-COMMISSARY MANAGER 
Who can invest $3,000 to $5,000 in yellow pine company. 
Annual store business $50,000. Excellent opportunity for 
right man. Address “W. 55,” care AMERICAN LUMBERMAN. 


WANTED-FIRST CLASS, UP TO DATE 
Yard Manager; good town in North Dakota; salary right; 
position permanent. 
IMPERIAL LUMBER YARD, Minneapolis, Minn. 


WANTED-EXPERIENCED YARD MANAGER 
Capable of taking entire charge of large retail yard in one 
of the best cities in Virginia, where the competition is 
strong and constant hustling is essential to success. 

ddress JOHN FENDERSON, Glen Allen, Va. 


WANTED—ESTIMATOR AT ONCE. 
Competent man to figure plans and mill work estimates in 
office of a large Chicago concern. One who understands the 
lumber business preferred. Good salary to right man. 
Address “T. 78,” care-AMERICAN LUMBERMAN, 





























WANTED—CYPRESS MANAGER. 

Manager for well established, well organized Louisians 
cypress business with good timber eee. Location healthy 
and desirable. Do not consider ad. unless you have success 
fully filled such-a position. Give age, full particulars and 
references. 


Address “S. 54,” care AMERICAN LUMBERMAN. 


IIWANTED IMMEDIATELY BY LUMBER AND 
Shingle mill company, salesman and also mill superinten 
dent, who can invest from $3,000 to $5,000 with permanent 
position. Investigate this. For full particulars address 
Suite 205 and 206 LOO BUILDING, Abbott St., Vancouver, 
British Columbia. 


WANTED—FOREMAN 

For veneered door department in wholesale factory in 
northern city. Must be fully experienced, able to lay out 
work and handle crew in glue room and other departments. 
A-1 character and hustlin roe | required to fill this posi- 
tion. Give references and experience in replying. A good 
position for the right man. 

Address “S. 60,” care AMERICAN LUMBERMAN. 


WANTED—ESTIMATOR TO FIGURE 
From plans and specifications. State age, experience and 
salary expected. 
Address 











“R. 83,”’ care AMERICAN LUMBERMAN. 


WANTED—YOUNG MAN 
Of practical experience to fill position of superintendent large 
yellow pine saw mill plant. Must be capable of handling 
labor. Applicant must be able to show good record and 
steady, continuous service. Position will not be open for 
several months. 
Address 





“R. 52,” care AMERICAN LUMBERMAN. 


WANTED-—TWO OR THREE GOOD 
Planing mill machine men and two flooring graders; steady 
employment for the right kind of men. : 
JACKSON LUMBER COMPANY, Lockhart, Ala. 


WANTED—A PLANING MILL FOREMAN. 
Man capable of taking charge of a large yellow pine mill; a 
thorough mechanic, who has good control over men and a 
man who takes enough interest in his work to keep his cost 
of manufacture low: position will be open within a few 
months. Address “A. X. G.,” care AMERICAN LUMBERMAN. 




















WANTED—SAW MILL MILLWRIGHTS. 
Good experienced men to install machinery in concrete 
mill. Address at once 
CLARK BROS. CO., Waycross, Ga. 


EVERY LUMBERMEN SHOULD POSSESS 
A new 4th edition Actuary. It takes the place of the old 
3d edition, now out of print. This new edition shows the 
feet in all stock sizes from 1 to 2,000 pes., and the amount 
from $6 to $75 per M feet of any quantity. The results 
are there ready for use. The fourth edition of the Lumber- 
man’s Actuary has cut-in index, and contains numerous 
tables that are of great value to the retailer. Price, $3 for 
cloth and $3.50 for leather bound copies. For sale by 
—— LUMBERMAN, Publishers, 315 Dearborn St., 

cago. 








| Wanted: Salesmen 








WANTED-INFORMATION. 
re | American wood will be found properly classified in 
8 


tke “ tory of the Lumber Industry of America.” Send 
for circulars. 


AMERICAN LUMBBRMAN, Publishers, 315 Dearborn 8t., 
cago. 


WANTED-STENOGRAPHER AND TYPEWRITER. 

Young man who has had some lumber experience or in 
claim department of railroad. Give references, experience, 
idea as to salary, etc. 


Address “N. 94,” care AMERICAN LUMBERMAN. 
WANTED-—BY LARGE PACIFIC COAST 


Machinery house, young experienced man for manager of 
supply sales department. State age, describe experience, 
etc. Address “P. C. M. S.,” care AMERICAN LUMBERMAN. 


WANTED-—AT ONCE AN ESTIMATOR. 














One who is competent in figuring work from plans and 
— into factory. Young man preferred. 
ddress “S. 81,” care AMERICAN LUMBERMAN. 
WANTED 


A foreman for a | mill in an Ohio city of 150,000 
inhabitants. One who understands old fashioned Hoyt ma- 
chinery and tyho understands Mershon resawing machines 
—_ Apply, giving references, state age and salary 
expected. 


Address “J. W. K.” care AMERICAN LUMBERMAN. 


WANTED-—TWO FIRST CLASS WHITE PINE 
Inspectors. One to load lumber in yard and the other to 
grade on rolls. 

ddress “W. 95,” care AMERICAN LUMBERMAN. 


WANTED 
In an Ohio city of 150,000 inhabitants a competent foreman 
for a sash and door factory, employing twenty-five to fift 
men. Engaged principally in getting out work from archi- 
tects’ plans. Must understand this business in all its details 
thoroughly and be competent to make out cutting bills from 
details ete. Apply, giving references, stating age, salary 


expected etc. 
Address “X. Y. Z.," care Amppican LUMBBRMAN. 











WANTED—HARDWOOD SALESMAN 
With experience and established trade to sell production of 
large southern mill wes | high reputation. Address 

“OAK AMD GUM,” care AMERICAN LUMBERMAN. 


WANTED-—HIGH GRADE SALESMAN 
By manufacturer of N. C. pine lumber, covering territory 
from Ohio to Maine, to sell our celebrated “Elm City North 
Carolina Pine’ on a commission basis. We will bill the 
stock direct to the trade and carry the accounts. Will pay 
commission immediately upon confirmation of orders. Must 
be thoroughly experienced, competent and of good character. 
Must have good reliable references. Signed 
ELM CITY LUMBER CO., New Bern, N. C. 


WANTED-A LUMBER SALESMAN 
Yo sell our red cedar shingles and other fcrest products oB 
a commission basis or salary. Address 
G. N. WAGNER LUMBER & SHINGLE CO., 
Grand Rapids, Mich. 


WANTED-THOROUGHLY COMPETENT 
Hardwood salesman; must be well acquainted with require- 
ments of Chicago factory trade; none but first class men 
need apply; state salary wanted and give references. 

Address “W. 60,” care AMERICAN LUMBERMAN. 














SALESMAN WANTED 
To sell white pine, hardwood and hemlock lumber. Must be 
live man of experience on road and good standing. Give 
references, record and experience. 
dress “W. 71,” care AMERICAN LUMBERMAN. 





SALESMAN WANTED 
By Philadelphia wholesale firm for eastern Pennsylvania, 
New Jersey, New York, to handle principally hardwoods. 
Must have experience and be acquainted with trade and 
furnish good references. State age and salary expected etc. 
dress “W. 70,” care AMERICAN LUMBERMAN. 


SAW MILL MACHINERY SALESMAN. 

A young, experienced, successful saw mill machinery 
salesman wanted by a West Coast Machinery Company. 
State age, experience etc. Address 

“WEST COAST,” care AMERICAN LUMBERMAN. 








All 
in ste 


6 
Orak 
" 


R 
, 











nd 


ge 
ng 
nd 
or 


ete 


old 
the 
unt 
ilts 
er'- 
ous 
for 


St., 


ire- 
nen 


t be 
rive 


nia, 
ods. 
and 
etc. 


nery 
any. 


N. 


SEPTEMBER 18, 1909. 


AMERICAN LUMBERMAN 


89 











For Sale: Steel Rails 











[ir SakeLogngly Cpe 


FOR SALE 
One light, narrow gauge locomotive, ten logging cars and 
five miles of light rails; also one large Sturtevant heater 


and »lower and one complete electric light plant, capacity 
550 lights. All in excellent condition and will sell all or 
part. Particulars on application. 
MILL SHOALS COOPERAGE COMPANY, 
Syndicate Trust Bldg., St. Louis, Mo. 


FOR SALE 

One Little Giant Special steam shovel, with 14-yard 
dipper, practicaly new. 

One 7%-ton Industrial locomotive crane, practically new. 

Also forty locomotives in stock at Birmingham. 

300 tons of 30-lb. rail in southern Alabama. 

One Little Giant special traction steam shovel, with 1% 
yard dipper, practically new. 
“Write for catalog, prices and terms, 

BIRMINGHAM RAIL & LOCOMOTIVE CoO., 
Birmingham, Ala. 


FROGS, SWITCHES, STANDS, CROSSINGS, ETC. 
CINCINNATI FROG & SWITCH CO., Cincinnati, Ohio. 
24-TON STANDARD GAGE SHAY LOCOMOTIVE 

WALTER A. ZELNICKER SUPPLY CO., St. Louis. 


FOR SALE 
1—32 and 1—87 ton Shay geared locomotives, standard 





_—~— 














gage. 
zs {00 —38” logging cars (can be changed to 36”). 

One Lima 18-ton, Baldwin 28-ton, and Climax and Shay, 
both 15-ton, all 36-inch gage. 

One 42-ton Baldwin, one 23-ton Forney, standard gage. 

Five flats, standard: gage. 

Fine lot of stationary engines. 

Stave and heading, saw and shingle machinery. 

Eight boilers, 60 to 72 inch by 16 to 18 feet. 

15—36” gage logging cars. 

Two Russell skidding machines. 

H. W. MARSH, Manistee, Mich. 





LOCOMOTIVES—RELAYING RAILS. 
New and second hand logging cars. All kinds of equip- 
ment. ST. LOUIS RAIL & EQUIPMENT CO., 
St. Louis, Mo. 





RAILS, TRACK SUPPLIES, EQUIPMENT 
WALTER A. ZELNICKER SUPPLY CO., in St. Louis. 


NEW STEEL RAILS, QUICK SHIPMENT 
From 8-lb. to 45-lb. sections, with joints and spikes. 
Also standard sections, relaying rail. 
CHARLES A. RIDGELY & CO., 
1200 Old Colony Bldg., Chicago, III. 








30-LB. RELAYING RAILS WITH SPLICE BARS 
20 miles for prompt shipment. 
Also new and relaying rails, 8-lb. to 100-lb. 
Frogs, switches, splices, spikes, bolts, nuts. 
Write us before buying. 
L. B. FOSTER COMPANY, 
630 Park Bldg., Pittsburg, Pa. 


NEW AND RELAYING RAILS. 
Have approximately 400 tons 30-lb. relaying rails in first 
class condition; Alabama delivery. 
SHOOK & FLETCHER, Birmingham, Ala. 


RELAYING RAILS 
‘All weights, frogs and switches, log cars and locomotives. 
HYDE BROTHERS & COMPANY, 
50 Church S&t., 
New York, N. Y. 


FOR SALE-FIRST CLASS RELAYING T. RAILS 


Also new rails; switches; second hand locomotives; log cars, 
ROBINSON & ORR, 419 Wood St., Pittsburg, Pa. 


SPLICES TO FIT ALL KINDS RAILS 
M. MITSHKUN CO., Detroit, Micb. 


NEW RAILS IN STOCK 
Also all sections of relayers. Quick shipment our spe- 
cialty. M. K. FRANK, Frick Bldg., Pittsburg, Pa. 


FOR SALE 
Approximately 7% track miles 45-lb. relayers with angle 
bars at Warren, Ark. Address offers to W. S. HOBBS, 
Gen’] Mgr. W. & O. V. Ry., Warren, Ark. 








Commonwealth Bldg., 
Pittsburg, Pa. 

















STEEL RAILS—NEW AND RELAYING 
Also switches, frogs; second hand locomotives, log cars. 
PITTSBURG RAIL SUPPLY CO., 
421 Wood St., Pittsburg, Pa. 


LOCOMOTIVES, CARS NEW AND REBUILT 
Standard und narrow gauge, logging, freight and passenger ; 
new and relaying rails. 

RLILIS WOOLMAN. Minneapolis, Minn. 


FOR SALE 

1—-35-ton Shay locomotive. 

1—16x24 4-wheel Standard Baldwin locomotive. 

1—McGiffert loader. 

We have finished our rail logging, and will name low 
price on these machines. All in good repair. No duty. 

THE PIGEON RIVER LUMBER COMPANY, 
Port Arthur, Ontario, Canada. 








| lor Sale-Business Opportunities 
MANUFACTURING AND WHOLESALE 
Yellow pine company, having established trade of good 
standing, desires to increase its working capital and offers 
$15,000 of its capital stock, in lots of $1,000 or more. Six 
percent absolutely -guaranteed, and stock will earn three 
times that amount. This is an exceptional opportunity to 
purehase stock in medium sized, well managed company, 
that will yield a handsome dividend. If you mean business 


and have the cash, write today. Unquestionable references. 
Adéress “W. 94,” care AMERICAN LUMBERMAN. 








RAILS, LOCOMOTIVES AND EQUIPMENT. 
All weights new and relaying rails, cars and locomotives 
in stock. Correspondence solicited. 
W. K. KENLY COMPANY, 
First National Bank Bldg., Chicago. 


INSPECTION. 

We inspect either new or second hand locomotives, sta- 
tionary engines, cars, saw mills or machinery of any kind. 
Offices and inspectors, Chicago, Pittsburg, New York, San 
Francisco, Montreal, St. Louis—general office, 1121 The 
Rookery, Chicago, Ill ROBERT W. HUNT & CO., Engi- 
neers. 


(for Sale: focomatives~Cars | 


FOR SALE 
17 ton narrow gauge Davenport locomotive; in use less 
than two years; recently overhauled thoroughly and put in 
first class condition. Write for description and price. 
PINE GROVE LUMBER CO., Houston, Tex. 


FOR SALE—4 NEW TENDER TANKS 
Never used; 4,000 gallon capacity. 
Send for car list and locomotive circular. 
THE MALE 


26 Cortlandt Street, 1508 First National Bank Bldg., 
__New York City. Cincinnati, Ohio. 


20 TON 36” GAUGE CLIMAX 
Geared locomotive and seven logging cars, used 15 months, 
run about ten miles per day; in fine condition. 
A. C. HOUSE, Welden, N. C. 


LOCOMOTIVES, CARS, RAILS, ETC. 
_ VALTER A, ZELNICKER SUPPLY CO., in St. Louis. 


41 FT. LOGGING FLATS NEW. 
69,000 to 80,000 capacity; built to standard specifica- 
tions, for quick delivery. 
HICKS LOCOMOTIVE & CAR WORKS, Chicago. 





























LOGGING LOCOMOTIVES. 
Moguls, Consolidations, Ten-Wheelers. 
Large Cylinders, Small Drivers, Short, Rigid Wheelbase. 
22, 25, 28 and 45 Ton Shay Geared. 
Skeleton and Flat Logging Cars. 
40,000 to 80,000 pounds capacity. 
ox, Gondola, Tank and Stock Cars, Coaches, Trucks, 
FITZ-HUGH, LUTHER CoO., 
Railway Equipment, 
1648-1651 Monadnock Block, 
Chicago, Ill. 


140 Cedar St., 
New York. 





GEARED LOCOMOTIVES, FLAT CARS, ETC. 
Special Lot—Immediate Shipment. 


60,000 capacity flat cars, 34’6” long. Westinghouse air. 


orakes etc. . 
Two 18 and 20 ton Lima Shay geared locomotives. 
Cwo 45-ton Baldwin Mogul locomotives. 
Right out of our works. Also other equipment. 
Telephone, telegraph or write us your nents. 
A. C. TORBERT & COMPA 
Locomotives, Cars, Steam Shovels etc., 
547-548 Monadnock Block, Chicago. 


FOR SALE. 

For Sale—Wisconsin retail lumber business; well selected 
stock at one of the best points in the state; invoice about 
$25,000; business established; sales $100,000 to $150,000 
per year; no real estate; good reason for selling; price right. 

For Sale—Small retail lumber business in Rock county, 
Wisconsin ; stock invoices about $8,000; easy competition. 

For Sale—Retail lumber yard, coal and cement block busi- 
ness in Saunders county, Nebraska; stock and real estate 
invoice about $9,500; sales average $12,000 to $15,000 per 
year; good opening. 

For Sale—Saw mill, planing mill and lumber business in 
Waupaca county, Wisconsin. This is a modern, up-to-date, 
money making plant; about $25,000 required; terms easy. 

For Sale—Brick yard located in Chippewa county, Michi- 
gan; good opening; price $6,500. 

For Sale—Veneer plant located at one of the best points 
in Tennessee; profits average $750 per month; real estate, 
stock, buildings and machinery will invoice about $46,500; 
owner has other business and will sell right. 

For Sale—Band saw mill in Lincoln county, Montana; 
capacity 40,000 per day; price $18,000; terms easy. 

For Sale—Woodworking plant at one of the best points in 
Indiana. ‘This is a 3-story stone building, 50x100 feet in 
size; fully equipped with modern machinery; business will 
stand investigation and is a money maker; price $31,000; 
terms to suit. 

If you want to buy, sell or exchange any kind of business, 
anywhere at any price, address FRANK P. CLEVELAND, 
1507 Adams Express Bldg., Chicago, III. 





SAW MILL, TIMBER LANDS AND 


Lumber for Sale. 

The Estate of J. D. McArthur, Esquire, offers the follow- 
inggparcels, all situate in the vicinity of South Lancaster, 
Ontario: 

Parcel One: Saw mill, consisting of tin roofed building 
with circular saw, trimmers, double edger, shingle machine 
and bolter, rip saw tables, planer for tongueing and groov- 
ing, lath mill etc., lighted by electricity, light generated on 
the premises. Capacity 15,000 to 20,000 feet of lumber each 
ten hours with ample steam power. Good custom trade to 
the mill from ere district. 

Parcel Two: About 1,137 acres of freehold timber lands 
on which disinterested explorers make an estimate of over 
36,000 saw logs, principally hardwood. The above limits 
are all on drivable streams and an average of not over 
eighteen miles to the mill pond. 

Parcel Three: About 2,000,000 feet of sawn lumber piled 
in the vicinity of the saw mill, consisting of maple, birch, 
ash, elm, pine etc., etc. 

Ro. 2,000 cords of slab wood and a large quantity of 
shingles. - 

Tenders for the above mentioned parcels en bloc or sepa- 
rately will be received up till the 15th day of October, 1909. 
The highest or any tender not necessarily accepted. For 


further particulars address 
MRS. J. D. McARTHUR, 
care the Estate of J. D. McArthur, 
South Lancaster, Ontario. 


. 
FEW FINE WASH. COMB. RAIL & CARGO MILLS 
Built 1906-07, with timber; also controlling and smaller in- 


terests in such mills or smaller mills with timber. All bar- 
gains. Hurry. 3130 OAKES AVE., Everett, Wash. 


WANTED—TO LET CONTRACT 











To respousiiie party for logging about 8,000,000 feet. 
ENTERPRISE LUMBER CO., Godfrey, Wash. 





for Sale-Busi Opportunities 
WANTED. 

An established and successful yellow pine manufacturing 
company, with new modern double band plant of 150,000 
daily capacity, well and newly equipped with the best mod- 
ern appliances in every detail, and well backed by a large 
holding of the finest yellow pine timber in the South, and 
now in full operation and making money, is increasing its 
capital stock to provide more ample working capital and de- 
sires to place a good portion of this increase with its friends, 
and especially with its retail lumber friends in Missouri, 
Illinois, Indiana, Iowa, Ohio, Michigan, Texas, Oklahoma, 
Kansas and Nebraska, and should be glad to negotiate with 
such who wish to establish closer relations with a high class 
manufacturing plant for mutval benefit, and at the same 
time get an investment that is sure and will make returns 
highly satisfactcry. The cwners are experienced and suc- 
cessful lumbermen of integrity and standing, who manage 
the business personally aid desire to establish closer rela- 
tions with their trade. Full particulars on application. 

Address “W. 50,” care AMERICAN LUMBERMAN. 








TIE MILL FOR SALE 
Tributary to rail and water shipments, near Portland; 
52,000,000 timber and 100,000,000 more tributary obtain- 
able. Will sell for $100,000. Ill health, cause of sale. Well 
worth investigation. Address 
TIE MILL CO., care The Timberman, Portland, Ore. 


FOR SALE-—A SAW MILL IN 
In British Columbia, in full swing. Capacity 25,000 per 
day. Machinery new and modern, with timber limits con- 
taining 25,000,000 feet of first class fir and cedar. For 
price and terms apply to 
“W. 66,” care AMERICAN LUMBERMAN, 


CYPRESS OPPORTUNITY. 

Account friction between owners, half or entire interest 
in splendid cypress operation will be sacrificed. Thirty mil- 
lion feet, complete saw, shingle, lath and planing mills, 
railroad and equipment; practically new. Now in operation. 

Address “W. 65,” care AMERICAN LUMBERMAN, 











WANTED—CAPITAL. 

Louisiana yellow pine concern now in full operation needs 
additional capital to increase capacity and secure more tim- 
ber. Cheap logs. An unsurpassed opportunity for a whole- 
saler to invest $30,000 to $40,000 and handle entire output. 
Majority of timber purchased delivered at mill. No large 
investment required. Arrangements must be completed by 
Dec. 1. Address “W. 53,” care AMERICAN LUMBERMAN. 


FOR SALE 

Large tract of hardwood timber, principally cottonwood, 
considerable oak, ash and gum, with 35,000 circular mill; 
plenty of good houses, office building, tram road and cars, 
mules, loading dock and switch; everything complete and in 
first class condition for manufacturing; mill logged by river 
and teams; now running; in Oklahoma. 

Address “W. 52,” care AMERICAN LUMBERMAN, 


FOR SALE 
High class going long leaf Y. P. manufacturing plant in 
one of the southern states, accessible to export and interior 
trade; modern band and circular mill. Trade well estab- 
lished; about 400 million feet timber largely round. Low 
price and easy terms to divide interests. Principals address 
“T. 73,” care AMERICAN LUMBERMAN. 











FOR SALE —SASH, DOOR AND BLIND FACTORY 
With saw mill and planing mill fully equipped with all 
modern machinery. Railroad side track and water ship- 
ping facilities. Low freight rates. Location Brunswick, 
Ga. This is a fine opportunity to purchase a first class 
business. Address “T. 58,” care AMERICAN LUMBERMAN,. 





FOR SALE-TO PRACTICAL MILL MAN 
All or part interest in $30,000 Louisiana operating, lucra- 
tive planing mill business, manufacturing cypress. Liberal 
terms. Other business demands owner’s time. 

For Sale or Exchange—$35,000 northern Wisconsin, going, 
successful planing mill, complete. Will take timber land 
od gua good property. Owner compelled to go south for 

ealth. 

Owner will put in over $1,000,000 value southern yellow 
pine against $250,000 investment, for mill plant and capital 
to run the business and divide profits. 

Public land scrip for acquiring immediate title to U. 8. 
lands, subject to entry, without residence or cultivation. 

Land Dept., 8. A. KEAN & CO., Suite 401, 131 La Salle 
St., Chicago. 


MANUFACTURING SITE FOR SALE. 

Four acres of land, sidings from two good railroads, near 
deep water, in city of 100,000, with eight through rail- 
roads. Shipping facilities best in south. Property now 
has buildings and machinery on it almost new, that cost 

0,000. In good running shape. Can be used for saw 
mill, veneer or box business. — of poplar, ash and gum 
timber to be had at reasonable prices. Address 

HALL, P. O. Box 512, Norfolk, Va. 


PRACTICAL MAN TO TAKE ACTIVE INTEREST 
In saw mill and box factory now under construction. 
$10,000 required. Most favorable locality in eastern Wash- 
ington. Particulars, address 

MILLMAN, 1008 White Bldg., Seattle, Wash. 


SAW MILL FOR SALE CHEAP. 

35,000 capacity circular mill, 20,000 capacity Fay & EB 
planer, including 113 acres good land, 23 living houses, 1 
hotel, 1 large 2-story commissary building, first class track- 
age facilities. Located on Village creek and Southern Pa- 
cific Ry., thirty-five miles north of Beaumont, Tex. Abund- 
ance of good yellow pine timber can be had close in at 
reasonable price. This is an up-to-date plant and practicaily 
new, having only been in operation for about four months. 
Original cost, $23,000. Will be sold very cheap. See George 
D. Anderson, Beaumont, Tex., or write 

¢. H. DIETRICK, Waterloo, Iowa. 


MANUFACTURING PLANT WITH TIMBER. 

145,000,000 handy timber and first class complete new 
mill in the Kootenay valley, British Columbia. cDonough 
double-cutting band, big edger with cluster attachment, gang 
trimmer and slasher, Rodgers lath mill. Ample boiler power, 
20x42 Corliss engine. Capacity of mill 60,000 feet ten hours. 
Planing mill: 3 good matchers, 1 sticker, rip and resaws. 
Well equipped blacksmith and machine shop. office and 
—— store. 100 acres _ level yard. 14 substantial 
employees’ houses, 5 of them large. Bunk house, cook house, 
barns and numerous outbuildings. Best log pond and hold- 
ing grounds on the Kootenay river. 16,640 acres pine, fir 
and larch, 10-log timber exceptionally free from fire hazard 
skirting the river. Logging outfit for 10,000,000 feet, which 
includes two miles new 30-lb. steel and 6 new logging cars. 
Plant close to Canadian prairies, the best market in America 
today, advantageous freight rates. Not the biggest, but 
without doubt the best manufacturing proposition in British 
Columbia. Good reason for selling. Exceptional opportunity. 
Price, $240,000 cash. 

Address “S. 72,” care AMpRICAN LUMBERMAN. 
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WE OFFER FOR SALE 

One of the most attractive lumber propositions fu the South 
consisting of 12,153 acres in fee simple of white and 

oak, ash, cypress and red gum, estimated at 109,000,000 feet, 
and the timber rights on 6,415 acres adjoining same, esti- 
mated at 56,000,000 feet; ten miles standard gauge railroad, 
locomotives, log cars, skidders and loaders, with saw mill, 
heading mill, box factory and hoop mill, equipped with all 
new, latest improved machinery. Daily capacity, 65 M feet 
lumber, 3 M sets heading, 15 M coiled hoops, 20 M feet box 
shooks; together with 5,000,000 feet well assorted and well 
manufactured lumber. Plant is now in operation and has an 
established trade. Seven-cent rate to New Orleans, from 
which point can ship to foreign markets. A personal inspec- 
tion of the proposition solicited. Annual profits, $120,000. 

Address “K. 63,” care AMERICAN LUMBERMAN. 





FOR SALE OR LEASE 


Our colonial column, baluster, bracket and general interior 
finish plant, located at St. Albans, W. Va., on C. & O. and 
Coal River railways and Kanawha river. Plant is two 
years old, has all modern appliances for the manufacture of 
the above named goods, including two dry kilns, ample 
lumber yard, storage room for finished product, with ample 
supply of rough lumber to draw from in easy reach of plant 
at all times. Ours is a joint stock company; stockholders 
are engaged in other lines of business and have been unable 
to secure satisfactory management, hence our reason for 
offering the plant for sale or lease. Address 

McGREGOR MANUFACTURING CO., St. Albans, W. Va. 





FOR SALE—FOURTEEN MILLION FEET 
Of red Louisiana cypress stumpage. Six million can be 
added. 

With circular saw mill, thirty thousand capacity, includ- 
ing a complete logging outfit extending to the timber. Mill 
located between railroad and Mississippi river. Facilities 
for shipping either by rail or water. Price, $5 per thousand, 
including mill, railroad and stumpage. Terms can be had 
to suit purchaser. 

ddress “R. 53,” care AMERICAN LUMBERMAN. 


FOR SALE OR LEASE 
One new No. 3 Reeves circular saw mill, 20,000 capacity ; 
one stock of general merchandise; one gasoline boat and 
barge; one lot second hand machinery, and 700 acres fine 
bottom lands, 200 in cultivation. For terms apply to or 
write Cc. F. SUGG, Tiger Tail, Tenn. 


FREE SITE FOR BOX FACTORY 
Match factory or large sash and door or furniture factory. 
Address CHARLES F. CRAIG, First National Bank, New- 
port, Wash. 











TRUSTEE’S SALE OF LARGE SAW MILL, 
TIMBER AND RAILROAD PROPERTY. 


Notice is hereby given that, pursuant to the terms of an 
order of sale made by Hon. R rvin, Referee in Bank- 
ruptcy, in the matter of Vastine J. Herlong, a bankrupt, 
now pending in the District Court of the United States for 
the Southern District of Alabama, I, as Trustee in said 
cause, will offer for sale at Monroeville, Alabama, at the 
court house door of Monroe County, Alabama, at public auc- 
tion to the highest bidder for cash, between the hours of 
1 and 2 p. m. on the 14th day of October, 1909, all of the 
property belonging to the bankrupt estate, the chief items 
of which are as follows: 

A, large single circular saw mill having a capacity of 
about 125,000 feet per day for 11 hours, complete with 
planing mill and dry kilns, together with an electric lighting 
plant. All comparatively new and of modern construction 
and in good condition. 

Nearly the entire village of Manistee, Alabama, in which 
said mill is situated, including all of the buildings neces- 
sary in the operation of said mill and for the furnishing 
of quarters for the employees, and also including railroad 
offices, consisting of a substantial brick building. 

About one hundred million feet of stumpage located on 
about 25,000 acres of land, about 10,000 acres of which is 
owned in fee simple, and will also be sold, and about 15,000 
of which consists of timber rights. 

About eighteen miles of main line railroad from Manistee, 
Alabama, to Manistee Junction, Alabama, where it connects 
with the Louisville & Nashville railroad, laid with 58-pound 
steel rails which are leased from the Louisville & Nashville 
Railroad Company and will not be sold, but the roadbed, 
right of way and all other parts of the railroad, including 
franchises and traffic arrangements, will be sold. 

About twenty miles of spur track for logging purposes 
laid with 30-pound steel rail. This 30-pound steel rail 


a to the bankrupt and will be sold. 


well equipped machine shop at Manistee, Alabama, 
serving both the railroad and saw mill. 

Five locomotives and about fifty logging cars, one caboose, 
one passenger motor car and several camp cars. 

About $7,000 worth of lumber stacked upon the yards 
and in the planing mill at Manistee. 

A stock of general merchandise in the commissary at 
Manistee which cost about $4,700. 

A stock of mill supplies of at least $2,000. 

Six mules, one horse and about eight oxen and several 
logging wagons and cars. 

Also all of the tools, equipment and ym ege ordinarily 
used in connection with a railroad and lumber plant of the 
kind above indicated. 

The entire property is in good repair, having been oper- 
ated up to the 22nd “~" of June, 1909, and may be put into 
immediate operation. The transportation facilities for man- 
ufactured material are unusually favorable. The acquisition 
of considerable stumpage in addition to that owned by the 
bankrupt is feasible. The main line of the railroad presents 
a good proposition as a common carrier. 

The order authorizing the sale provides that all bids be 
subject to rejection by the referee, and further that the 
bidder to whom the tc ee! is knocked down at the auction 
must deposit $5,000 in cash or certified check with the 
trustee, to be returned if the bid is rejected, to be applied 
upon the purchase price if the bid be accepted and the 
bidder comply with the terms thereof, and to be forfeited 
to the bankrupt estate in the event that the bid be ac- 
cepted and the bidder fail to comply with the terms thereof. 
The order requires the trustee to report the highest bid 
to the referee immediately and provides that the referee 
shali act thereon within three days thereafter. 

The sale being a judicial sale, I call the attention of all 
prospective bidders to the fact that it will include no war- 
ranty or guaranty of any kind as to quantity, quality or 
title, except that the property will be sold free from an 
encumbrances created or suffered by the bankrupt, and, 
therefore, all prospective bidders should investigate to their 
satisfaction, in advance of the sale, as to the quality and 
quantity of the property, as well as the bankrupt’s title 
thereto. All information within my possession will be 
furnished by me to all bona fide prospective bidders upon 
application to me at Manistee, Alabama, and I will facilitate 
as much as possible any and all examinations by or on 
behalf of prospective bidders. 

ARCHIE HEYBURN, Trustee. 





WANTED-PARTY WITH $10,000 TO $15,000 
To join two others with some capital, experience and an 
established trade, to go into wholesale lumber business. We 
ean convince you it is a good deal. 

Address “S. 69,” care AMERICAN LUMBERMAN. 





FOR SALE—CYPRESS STUMPAGE. 
Large body. Buyers only need apply. 
Address “OWNERS,” care AMERICAN LUMBERMAN. 





TIMBER, LANDS AND SAW MILLS FOR SALE 

The undersigned offers: 

Parcel 1. Ste Anne des Monts property, situate on 
south shore of the St. Lawrence river, Gaspe county, Q»- 
bec, about 1,000 acres of —e or fee simple lands, «t 
the mouth of the Ste Anne des Monts, upon which is } 
cated a well equipped lumber and shingle mill with am 
steam power, electric lighting, with a capacity of 25.009 
feet of lumber and 125,000 to 150,000 pieces of shine 
each ten hours; also nee for workmen, stable, sto: 
fgg repair shops and mill pond and storage facilitics 
or logs. : 

About 300 square miles of licensed timber lands, upon 
which disinterested explorers make a minimum estimate 
over 350,000,000 feet of saw logs, principally spruce, fir a: 
cedar, and 595,000 cords of spoolwood and pulpwood. 

1 on drivable streams, an average of not over thiriy 
miles to mill pond. 

And all shanty plant tools and equipment on the prop 





rty. 

Parcel 2. What logs are now in the river, estimated 
8,000,000 feet board measure. 

Parcel 3. Grande Vallee property, situate about sixty 
miles east of Ste Anne des Monts on the south shore of the 
St. Lawrence river, in the county of Gaspe, Quebec. 

About fifty-four square miles of seigniory or fee simple 
lands and 100 square miles of licensed lands. 

new mill, consisting of two steam feed circular saws, 
ene Mershon horizontal resaw, with all subsidiary machin- 
ery and ample steam power and electric lighting. 

Capacity, 50,000 to 75,000 feet of lumber each ten hours. 
4 practically new mill for sawing shingles and railway 


ties. 
With ample steam te and electric lighting to produce 
125,000 to 150,000 shingles each ten hours. 

All the shanty plants, tools and equipment on the prop- 


rty. 

On the timber lands, disinterested explorers’ minimum re- 
ports are 100,000,000 feet saw logs, principally spruce, fir 
and cedar, and 245,000 cords pulp and spoolwood. 

For further particulars address 


C. A. MILLENER, Deseronto, Ont 


FOR SALE-PLANING MILL AND 
Sash and door factory, with lumber yard in connection. 
Two railroads in yards. All modern equipment. Business 
established twenty-five years. For further particulars 
ddress ROBERT FORSTER, Pendleton, Ore. 








\ LOUISIANA LONGLEAF. 

35,000,000 feet virgin timber with 40,000 capacity saw 
and planing mill. Will sell one-third or half interest to 
experienced millman who can take. charge. 

Address “N. 73,” care AMERICAN LUMBERMAN. 





NORTH CAROLINA PINE TIMBER FOR SALE 


With new band mill on railroad. Nice town, healthy local- 


ity, plenty labor. Will require $80,000 cash _ capital. 
Principals only. 
ddress “L. 83,’’ care AMERICAN LUMBERMAN. 





FOR SALE—UP-TO-DATE BAND SAW MILL. 
Write ROBT. EASTON, Williamsport, Pa., for price. 


FOR SALE—A MONEY MAKER. 

Complete circular mill and planer, 25 M capacity. Also 
general store, cedar yard and logging outfit. Timber for 
ten years’ run. In northern Michigan. 

Address “E. 61,” care AMERICAN LUMBERMAN. 


[ _TirSale = Misoellaneous 


FOR SALE—LOGGING WAGONS. 


One or two Lindsay 8-wheeied wagons. Used short time. 
Good as new. 
“W. 73,” care AMERICAN LUMBERMAN 


Address 
CLIMAX TALLY BOOK. 

Handiest thing for the purpose you have ever seen. Every 
hardwood lumberman should have one. Designed by a prac 
tical hardwood inspector who knew what was wanted. 
Bound in sheep, with stiff covers and thumb and finger 
straps. Size of book, closed, 4%4x8% inches. Price per 
copy, 75 cents; six copies, $4; twelve copies, $7.50. Sample 
pages free. Published and for sale by the 

AMERICAN LUMBERMAN, Publishers, 315 Dearborn St. 




















COMMISSARY AND CAMP SUPPLIES. 
















on the success of the original. 


COUNTRY. 


AOWER'S 






TRADE 
wuvw 
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FISH BRAND «60s NEW YORK 





Every article of merit has its imitators. 





Write for new illustrated price list on Waterproof Hats and Boys’ Goods. 


A. J. TOWER COMPANY, Boston, Mass. 


CHICAGO 


The best stores sell the original; the others trade as long as possible 
If you have, or desire to have, a class of trade who demand a waterproof oiled gar- 
ment of FISH BRAND QUALITY, don’t say to yourself or your customers that some other kind is “‘just as good.” 
FISH BRAND WATERPROOF OILED CLOTHING HAS BEEN THE STANDARD OF THE WORLD FOR 73 YEARS. 
These garments in your stock will help in no small degree to secure and hold the best trade in your town. 
For the Boys we have a new line of Suits, Slickers and Hats in Fish Brand, Shield Brand and Cape Ann Brand. 
The prices are right on these goods and the market is a big one. 
FISH BRAND WATERPROOF OILED CLOTHING IS SOLD BY THE REPRESENTATIVE JOBBERS OF THE 








SAN FRANCISCO 
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